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Pompeian and Grecian Ornaments Preserved in the Museum of Naples. 








VON DER LUHE & HANNE.N.Y. 





xy, ZZ 
Sey oy 
yy rr S Z oS 


= 


CESS) 
— 
“al 





FT 


UF 





A 
WS! 





~ 6s : —_ 


ae 


OPORRS De ete 
fn Gores ln EES ale 


tree 


poe 


ws 


a) 
et 
H 
4 
tt 
i} 




















Sx TON RT oe INO la a oe az 


Ree ees . 
sy - i ~ 











Maison Francois Premier in Paris; 
one of the most interesting archi- 
tectural treasures of the city. 


Yrancis L 


The exquisite finish on 
both front and back of the 
Francis I is an example of 
the careful attention to de- 








Shenan 


the truly artistic always 
holds its own. The grace- 
ful lines of this pattern, 
its simple rich decoration, 




















SILVER 


ALVIN STERLING 
TRADE 


MARK 











tail shown in al! Alvin pat- 
terns. This pattern offers 
a change from the simple 
Colonial designs so preva- 
lent of late and therefore 
will have a distinct appeal 
to many of your custom- 
ers. Francis I is made 
with a combination finish, 





the decorated border being 
in platinum while the cen- 
ter panel is bright polished. 


Write for price list. 


will always be admired be- 
cause it is truly artistic. 
It offers to silver buyers 
a more ornamental pattern 
than the severe Colonial. 
You will find that it will 
prove very attractive to 
women. The finish 1s 
platinum. 


Write for price list. 











Alvin 


New York 





Sag Harbor, N. Y. 


52 Maiden Lane 10 So. 


Mtg. Co. 


Chicago San Francisco 
Wabash Ave. 140 Geary St. 
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Some Aspects of Modern Jewelry 





N reviewing the state of an industrial 
I craft, things peculiar to that craft must 
always have prominent consideration as in- 
fluences in its development, and some 
knowledge of those peculiarities is neces- 
sary to an entire comprehension of its 
status. In jewelry the prominent, and, one 
might add, the dominant peculiarity, is the 
question of value. In no other craft has 
this question the same, or even nearly the 
same, paramount interest, and a discussion 
of the modern field of jewelry without its 
consideration is futile. The worker in any 
other craft has comparative freedom from 
the bonds that confine the jeweler. In 
other craft labor lends enormously to the 
value of the product, and the comparative 
cost of the raw material is almost negligible 
to the value of the whole. 

Take, for instance, other ornamental 
crafts, that of the potter, or glass worker, 
or bronze caster; their most beautiful prod- 
ucts have an intrinsic value that is com- 
paratively infinitesimal. Shatter a beautiful 
porcelain and you have worthless clay. 
Demolish an art bronze and there remains 
no solace in its trivial material value. But 
modern jewelry as a commercial commodity 
depends largely—too largely—on the value 
of its raw material, and, indeed, in some 
cases, and these regrettably conspicuous, the 
work of the artisan is barely worth con- 
sideration. 

This, it must be apparent, is not con- 
ducive to any great effort on the part of 
the worker to achieve a creditable output, 
and if the worker at a craft lacks encour- 
agement to excel, it must inevitably fall into 
decay. As an example of these reflections 
take the matter of the diamond solitaire 
that every jeweler considers a staple. How 
many thousands of these diamonds, some 
of them of great price, have been set in 
mountings of insignificant value, and still 
less distinction. How can a jeweler exer- 
cise his art in a case like this? And yet 
for years the uninteresting practice has 
been followed. The entire process is me- 
chanical and not a spark of imagination 
enters into it. Suppose such a diamond 
were set in a mounting that called forth 
beauty of design and skill in execution; it 
immediately becomes part of a work of art 
and not merely a lapidary’s specimen. All 
this to the advantage of the worker, the 
dealer and the wearer. In this connection 
a dictum of Ruskin’s ‘is of interest. That 
the person who wears a cut gem for the 
sake of its value is a slave driver, because 
the cutting of the precious stones requires 
little exertion of any mental faculty, but 
that the “designing of grouped jewelry may 
become the object of the most noble human 
intelligence,” and then the cutting of the 
gems becomes perfectly allowable. 


Following such a line of thought, what 
does the present vogue for pearls do for 
the advancement of the craft of jewelry 
making? Strings of pearls of fabulous 
price are worn, but when all is said and 
done, they are merely strings of beads. 
Beautiful in themselves, no doubt, but 
bringing no profit to anyone but those di- 
rectly connected with pearl discovery and 
distribution. Of the thousands invested in 
such jewels nothing remains for art and 
labor but the miserable pittance of the pearl 
polisher and stringer. 

A marked peculiarity of modern jewelry 
is its absence of color. It is entirely neu- 
tral in tint, and effect seems to be striven 
for only in form and brilliancy. The gem 
jewelry craft has entirely surrendered to 
platinum and diamonds. Enamelling ex- 
cept for a few feeble attempts to obtain 
variety is rarely resorted to. Colored 
stones, except in the case of unusual gems 
of size and value, are rarely encountered 
as the dominating note of a piece of new 
jewelry, and when they are used at all only 
in the most gingerly fashion. Indeed, our 
contemporary output appears to be so re- 
stricted in scope, that the wonder is that 
so much has been accomplished in spite of 
the censorship of custom. 


To accomplish a reform in.the conditions 
that hamper the industry requires a certain 
degree of courage, that has always been 
necessary in movements of the kind. Some- 
thing of the spirit of a Lalique, to whom all 
metals and minerals, of whatever nature, 
were but as means to ends. Those ends the 
creation of beauty and grace by the plastic 
art of the jeweler. The public demand has 
always been blamed for the shortcomings 
of the craftsman, but the public is today as 
it has always been, accessible to originality. 
Not that the pioneers may expect sudden 
and complete revolution, but a breach may 
be made; a breach that will let in the van- 
guard of an army that is but too sure to 
follow when it may. 

In every art, in every craft, the note is 
sounded by the artist and the craftsman, 
not the public. A Chippendale in furriiture, 
a Wedgewood in pottery, a Lalique or 
Wolfers in jewelry, tells the public what it 
wants, and if for a time their efforts seem 
fruitless, eventually recognition comes, and 
with it a discarding of old forms and in- 
fatuations and a new vigor and impulse per- 
vades. 

The possibilities of art in modern jewelry, 
therefore, suffer from the aggrandizement 
of its material parts. The beauty of the 
gem is considered all sufficient in itself for 
the purpose of ornament. This feeling is 
barbaric, and against it the earnest worker 
in the craft must rebel if he would attain 
such distinction in his work as did the 
jewelers of old. The immense resources of 
modern times render it comparatively easy 


to obtain gems, both natural and artificial, 
and the artistic scope of the jeweler should 
be wide as fancy dictates. To limit expres- 
sion in jewels to the use of such gems and 
metals as may be sanctioned by the mode 
is to reduce the jeweler’s craft to a level 
of enforced mongtony that is only apparent 
when the work of an entire epoch is taken 
in review. We know such epochs. There 
are certain periods in the history of arts 
and crafts that are notorious for the ex- 
ecrable taste of their productions. Domi- 
nated by whatever Philistinism is rampant 
such a period leaves no tradition, and its 
work has no influence on posterity. 

Among the industrial arts the jeweler’s 
has perhaps the largést choice of materials 
to work in. All the products of the mine 
and many of those of the sea are his to 
shape and to beautify. With the means at 
his command his work should be of an 
infinite variety and not one that custom can 
stale. The arts of the enameller, of the 
engraver and chaser, and of the allied 
branches should be invoked. At the pres- 
ent time.the beautiful art of jewelry enam- 
elling is conspicuous by its absence. A few 
isolated followers of the enameller’s voca- 
tion are found in the largest cities; other- 
wise it is nearly a lost art. Effect is ob- 
tained almost exclusively by diamond set- 
ting. Even in the cheaper lines the white 
brilliant set in a ghastly zinc-like metal 
intended to resemble platinum supplies the 
hoi pollot with adornment and is found in 
profusion in the “Jewelry Departments” of 
the “Big Stores.” Fantasy, color and in- 
vention are not in the race. 

It is increasingly evident that it is by the 
jeweler’s own efforts that any improvement 
is tocome. The buying public must be edu- 
cated to a knowledge of the vast possibili- 
ties of beauty in jewelry, and to a discontent 
with stereotyped design. With such educa- 
tion is sure to come an increased demand; 
for that which is pleasing will be wanted. 
New avenues of work will be opened. 
Branches of the craft that are obscure will 
find places in the sun and the overcrowded 
conditions of those at present dominant be 
relieved. 

All this is from the commercial view- 
point; but an artistic craft while it must, 
in a sense, cater to commerce, must not be 
subservient to it. It must be supported by 
commerce, but not controlled by it. Its 
independence must be upheld by a sense of 
its dignity and its importance as a factor in 
the unceasing battle to create beauty, and 
its workers, ever mindful of this, will find 
therein the incentive to raise their calling 
above the level to which mere barter and 
sale would confine it.—S. R. 








The new jewelry store of L. E. Grant has 
been opened to the public in the City Bank 
Block, Portage, Wis. 
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BLUE, PURPLE OR GREEN CENTERS WITH WHITE E0GE OR WHITE CENTERS 
3 . WITH BLACK EDGE 








Practical men have long demanded a cuff button that could be used equally as well in 
laundered as in soft cuffs. In the new Larter EKezeto Buttons this problem has been solved. 
Made in a great variety of styles and weights from $6.00 per pair upward. 


A. Loumae SON. Inc. LARTER & & () NS yARIEp . 


Jewelers’ Bldg. 


San Geccane Cal. 23 Maiden Lane New York REGISTERED [i TRADE MARK 
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“1 Gold Chalice Presented to 
a a. York Church 





NE of the most interesting specimens 
O of ecclesiastical work in the gold- 
smiths’ art at the present day en the 
form of a beautiful gold chalice Rogge bs as 
used for the first time Feb. 18 at St. Agnes 


JEWELERS’ 


The style is somewhat Romanesque, 
though no strong architectural features are 
involved. The base, knop and stem are 
hexagonal, supporting a circular bowl. 
The lower member of the base is studded 
with diamonds and sapphires, with one 
ruby in the center on each side. The deco- 
ration is based on the grape vine, symboliz- 
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GEM STUDDED GOLD CHALICE PRESENTED TO ST. 


Chapel, Trinity Chapel, W. 91st St., New 
York. The piece, which is a fine example 
of American work of this kind, has many 
interesting features, not the least of which 
lies in the fact that it was made from the 
heirloom jewels owned by the donor. It 
is entirely of 18 karat gold and, as will be 
seen from the illustration herewith, is en- 
riched with a great many diamonds, sap- 
phires and rubies. 





AGNES CHAPEL, TRINITY CHAPEL, NEW YORK. 


ing the Holy Eucharist, the stems of which 
start at the lower edge of the base, inter- 
twine up the stem and knop and terminate 
in the four panels of the bowl, which are 
divided by wide molded straps; the front 
strap forms the stem of the cross studded 
with diamonds, those in the head of the 
cross being of great size and _ brilliancy. 
The two side bands support the rosettes 
and are set with rubies, the band at the 
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back opposite the cross supports a me- 
dallion which contains the “I. H. S.,” also 
studded with diamonds, sapphires and 
rubies; each of these bands is supported 
by a cherub’s head. 

Above the panels of the bowl is a band 
containing the Crown of Thorns connect- 
ing the arms of the cross with the rosette 
and medallion; this Crown of Thorns is a 
feature incorporated by special request of 
the lady in whose memory the chalice is 
civen. 

All the ornamentation is in repoussé and 
is of the highest excellence, and, needless 
to say, the handiwork of the artisan in gold 
is exemplified only in this present day. 
The combination of craftsmanship, material 
and jewels make this chalice one of the 
most valuable in the diocese of New York. 
It was designed and made by the Gorham 
Co., New York. 








Strange Fashions in Feminine 
Adornment 


S INCE earliest times, as the relics of pre- 

historic people fully prove, woman has 
sought, by the bedecking and ornamenting 
of her person, to increase her attractions. 
[It is a far cry from the nose ring, the lip 
plug, the distended ear lobes and tattooings 
of the women of savage races, to the elab- 
orately costumed and jewel-bedecked belles 
of our civilization, but while finding dif- 
ferent expression, the guiding principle is 
the same, to enhance in some way the 
natural charm. 


The results obtained in some instances 
are to our ideas startling but our ideals of 
beauty are fortunately not all the same. 

Some of the methods of adornment prac- 
ticed by the fair sex are certainly difficult 
to reconcile with our ideas of beauty. A 
Kaffir belle, for instance, will, with the aid 
of clay, tallow and other “toilet acces- 
sories,” build the kinky hair nature has 
provided her with into a huge club-shaped 
chignon, standing out from 8 to 12 inches 
above the poll of her head and giving her 
a most peculiar appearance. 


The corset of brass wire is another adorn- 
ment favored by ladies in some parts of 
Africa and by the sea-nymphs of the Borneo 
dyaks. Encircling the body closely, from 
below the hips to the arm pits, it is made 
of rings of brass wire, of about the thick- 
ness of telegraph wire, arranged on a bam- 
boo or rattan frame, with interspersed orna- 
ments of pendant coins or medals. The 
ends of the wire composing the rings are 
really soldered, an operation performed by 
a traveling expert, who makes his rounds 
at regular intervals. Arm bands and leg 
bands extending from wrist to elbow and 
from the ankle to the knee are also made 
from the same material, in like manner. 

These may seem, to the women of our 
civilization, strange forms of ornamenta- 
tion or decoration, but they are no more 
peculiar among their wearers than would 
some of the customs of the same kind, 
common among us, be to the women of 
Central Africa or Borneo. There is noth- 
ing more arbitrary or more inexplicable 
than the dictates of fashion, as the in- 
stances above referred to will sufficiently 
prove. 
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Operating America’s 
Largest Diamond Cut- 
ting Establishment 





Offer Exceptionally 
Attractive Values to 
Important Dealers. 


iamonds 


Offices: 68 Nassau St., New York - 
31 N. State St., Chicago 
.—— 10 Tulp Straat, Amsterdam oe e 
N. Y. 

















Factory: Most Modern and Complete 
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“Rj inger.” By George Frederick 
K ny > a. ol 290 illustrations in 
a ty doubletone and line. Cloth, gilt, 381 pp., 
8% x 6% in. Published by J. B. Lippincott Co., 
Philadelphia and London. Price $6.50 net. 


T seems but yesterday that we were re- 
I viewing “Shakespeare and Precious 
Stones,” by this author, and of quite re- 
cent dates are his “Curious Lore of 
Precious Stones” and “The Magic of Jewels 
and Charms.” And in our review of this 
fatter work we remarked that his subjects 
had been treated so exhaustively that even 
such a widely experienced expert as Dr. 
Kunz must have exhausted his stock of ac- 
quired information in those ultra-compre- 
hensive works. Yet here he 1s before us 
again with a great mass of interesting mat- 
ter not before touched upon in the other 
works. It is hard to fathom the depths of 
some wells, truly. 

This book is dedicated “To Peter Cooper 
and his Descendants and to the 
Cooper Union of Arts and Sciences,” to 
whom he acknowledges an obligation in af- 
fording him laboratories, lecture rooms and 
library in which he “spent useful, profitable 
evening hours for several years.” The 
younger disciples of the jewelers’ art 
would do well to follow in this renowned 
expert’s footsteps and gravitate to such 
grand sources of knowledge in their eve- 
nings, instead ot Our author states 
that in that day “there were no other op- 
portunities of a similar nature in the city 
of New York.” And now? Libraries in 
every section, including Brooklyn, and 
schools for technical education numerous. 
But, does this belong in a review? 

This ring book, like the other works 
named, is a wonderful collection of data 
and interesting incident in a field of en- 
trancing romance. It is what we call “the 
last word” in ring-lore. What he leaves of 
additional information for the poor scribe 
that is to follow in this subject must prove 
frightfully Jean in production. It writes 
finis in dactylography. 

To obtain a rapid glimpse at the details 
spread forth in this gorgeous feast, the 
menu displayed in the “Contents” page will 
best come to our aid. Tid-bits can be se- 
lected later. And there we find this enu- 
meration: Chapter I. The Origin, Pur- 
poses and Methods of Ring Wearing. II. 
Forms of Rings and Materials of which 
they are made. III. Signet Rings. IV. 
Some Interesting Rings of History. V. Be- 
trothal (engagement) Rings, Wedding 
(nuptial) Rings and Love Tokens. VI. 
The Religious Use of Rings. VII. Magic 
and Talismanic Rings. VIII. Rings of 
Healing. IX. Ring Making. A wide scope, 
surely. 

If we dared believe the receptive-minded 
Greek, the finger ring was a mighty early 
discovery on this human infested globe, 
and was of divine origin. Jupiter (they 
called him Zeus at that time), the irascible 
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old fellow who presided over the god con- 
tingent resident on Olympus, condemned 
the Titan, Prometheus, to be chained to a 
rock and have his vitals gnawed for 30,000 
years by a vulture, for daring to bring to 
humanity its first sample of fire. But old 
Jove relented and released his victim after 
a while; “nevertheless, in order to avoid a 
violation of the original judgment it was 
ordained that the Titan should wear a link 
of his chain on one of his fingers as a ring, 
and in this ring was set a fragrant of the 
rock to which he had been chained so that 
he might still be regarded as bound to the 
Caucasian rock.” Our author seems to con- 
sider this story of the source of origin as 
rocky (perhaps he don’t even believe in the 
venerable Jove himself). Anyhow this story 
appears to have led to the idea that the 
finger ring was a symbol of bondage. Now 
that evil reputation does not seem to have 
hit the jewelry trade sales much, so far. 
But Dr. Kunz likes to put quite another 
belief into our heads. The connection be- 
tween the wedding ring and the bestowal 
of earnest-money is clearly indicated in the 
marriage service as given in the prayer- 
book of Edward VI. Here, after the words 
“With this ring I thee wed,” there is added, 
“This gold and silver I give thee’; and at 
these words the bridegroom usually placed 
in the bride’s hands a purse containing a 
sum of money. There can be, indeed, little 
doubt that the espousal ring was rather a 
type of a valuable consideration offered at 
the consummation of the wedding contract, 


_than a symbol of the bondage and subjec- 


tion of the spouse as many have main- 
tained.” Now, if ladies can be made to be- 
lieve that the wedding ring is symbolic of 
the solemn determination of the bridegroom 
to give a generous dower, they should be 
more willing to accept the nuptial ring. 
Hence, bigger sales, Mr. Jeweler; so pro- 
claim the connubial news of freedom and 
help kill, remorselessly, that old bondage 
libel of the gold circlet. And watch how 
gladly the ladies—God bless them—take t 
the property-giving symbol. : 
Hololith rings. What do you know 
about hololith rings? The best story in the 
book, to my mind, on this branch of the 
subject, is that marvel from the Mogul 
Empire (XVI. century) made for Jehangir 
Shah “cut from a solid emerald of excep- 
tional purity and beauty of color; from the 
ring proper depend two emerald drops, while 
set in the two collets are rose diamonds 
with ruby bordering.” That is quite some 
ring. It is 1% inches in diameter, and has 
Jehangir’s name engraved in the hoop; and 
he had an entire ruby ring, worth about 
$12,500. There are other hololith rings of 
highly valued gem stones (see pages 102- 
103), Antoine (diamond-cutter) of Antwerp 
(1894) cut a ring from solid diamond, so 
did Bart Brouwer of Amsterdam. Talking 
of diamonds, it is interesting to read of 
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rings with engraved diamonds; the Hen- 
rietta Maria (later called Mary, Queen of 
Scots) diamond, table cut, engraved with 
the arms of England and France and Scot- 
land. And the Prince of Wales’ (later 
Charles I.) diamond, shield-shaped “en- 
graved in intaglio with the Prince of Wales’ 
feathers between the letters C. P. and issu- 
ing from a coronet; on a ribbon beneath 
appears the motto Ich Dien.” 

Going back again to wedding rings, here 
we have wedding rituals, Roman Catholic, 
Greek, Jewish, Russian, etc., as to the use 
of the ring. Gold, to the ancients, was the 
symbol of the sun; silver, of the moon. 
They had no knowledge of platinum, so Dr. 
Kunz makes it the symbol of Heaven. The 
metal of Heaven “mounting jewels—the 
stars of Heaven.” <A sweetly pretty con- 
ception. And he dedicates the precious 
metal “to woman, the fairest gift of 
Heaven,” suggesting an alliance ring made 
of these two metals would be an ideal mat- 
rimonial ring. His suggestions for inno- 
vations in the make-up of wedding rings 
are numerous. But the jeweler must get 
the book and absorb the ideas direct, we are 
not going to spoil its reading by telling too 
much here. 


Eight pages of mottoes found in old 
“posie” rings should tempt the jeweler. 
The many fine reproductions of old paint- 
ings of high personages (largely from the 
Dutch school) afford a beautiful exposi- 
tion of the jewelry adornments worn in 
earlier times. The jeweler cannot be too 
grateful that those old Dutch master 
painters used such pains with the brush to 
show up every detail of rings, necklaces, 
chains, etc. The thirty-nine pages devoted 
to “the religious use of rings (papal, episco- 
pal, etc.), the chapters on “magic and talis- 
manic rings” and the “rings of healing,” are 
full of interest, and the very many depic- 
tions of these curious mementoes should be 
a source of much use in designing ring 
forms for present use. 

Now, this all seems to be subject matter 
of the dim and distant past. But this ex- 
haustive work does not omit modern ring 
thoughts. What of war-trench aluminum 
rings and dynamite rings (see page 92); 
is this up-to-date enough? Considerable 
space is devoted to American aborigines’ 
rings—those of the Navajos and Pueblos 
especially. 

The author winds up his great perform- 
ance with a chapter on the modern process 
of ring-making, with its instruments of pre- 
cision (a cut of Engelmann’s ring, finger 
and millimeter locking gauge is included 
with others). Valuable “expedients” for 
the small working jeweler, who lacks the 
more recent instruments, are also af- ° 
forded. 

But we could continue referring to the 
contents of the work a longer time without 
exposing the multifarious character of the 
book. Advice to the jeweler to expend the 
sun of $6.50 and acquire the “Rings for the 
Finger” would appear an act of supereroga- 
tion. The jeweler, to our knowledge, is 
quite efficient in looking out for every 
source of useful information. Perhaps a 
more adequate expression would be: What 
jeweler is going to save his six-fifty and 
worry along without “Rings for the Fin- 
ger?” wth ee wd 
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For Over Half a Century— 





THE REPUTATION OF THE 
HOUSE OF LORSCH has been 
firmly established as second to none for 
exceptionally attractive and advanta- 
geous offerings in 


Diamonds 


Such an enviable record for so long a 
period is positive proof of our ability to 
meet YOUR least or greatest require- 
ments Intelligently, Accurately, Prompt- 
ly, and Satisfactorily. 


This 1s but one way of describing the 
LORSCH SERVICE 


Albert Lorsch & Co., Inc. 


NEW YORK CITY 
Lorsch Building, 37-39 Maiden Lane 


PROVIDENCE, R. I. 
131 Washington Street 
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EXPORTS FROM NEW YORK 


Weekly Statistics of Jewelry, Clocks, 
Watches, Silverware, Optical Goods, 
and Kindred Lines Shipped 
to Various Ports. 


WasuincrTon, D. C., Feb. 22.—The fol- 
lowing is a tabulation by prescribed classifi- 
cation arranged by the Bureau of Foreign 
and Domestic Commerce of exports of 
jewelry, silverware, optical goods, clocks, 
watches and kindred lines from the Port 
of New York for the week just ended: 


Argentine: Platedware, $10; silver platedware, 
$1,589; optical instruments, $2,251; gold, silver 
and jewelry, $35; clocks and parts, $2,966; clocks, 
$1,424; gold, silver and jewelry, $875; platedware, 
$340; silver platedware, $88; clocks and ‘parts, 
$564; jewelry, $352; clocks and parts, $2,226. 

Bermuda: Platedware, $30; silver platedware, 
$37; gold, silver and jewelry, $17; watches and 
parts, $152; clocks and parts, $38. 

Brazil: Platedware, $198; gold, silver and 
jewelry, $684; plated silver, $39; gold and silver- 
ware, $174; silver platedware, $162; platedware, 
$14; jewelry, $29. 

British East Africa: Clocks and parts, $91. 

British Guiana: Optical instruments, $9; 
watches and parts, $35; gold and silverware, $40; 
clocks and parts, $60. 

British South Africa: Optical instruments, $60; 
clocks and parts, $1,636; watches and parts, $903; 
silver platedware, $103; jewelry, $208; clocks and 
parts, $648. 

British West Africa: Clocks and parts, $114; 
clocks and parts, $1,749; watches and parts, $456. 
British West Indies: Platedware, $17. 
Chile: Platedware, $29; optical instruments, $ 
clocks and parts, $22; silver platedware, $1,021; 
optical instruments, $180; jeweler’s ashes and 

sweepings, $211; clocks and parts, $252. 

China: Platedware, $215. 

Colombia: Silver platedware, $157; optical in- 
struments, $107; clocks and parts, $25; clocks, 
$149; platedware, $172. 

Costa Rica: Silver platedware, $42; optical in- 
struments, $2. 

Cuba: Silver platedware, $47; platedware, $165; 
gold, silver and jewelry, $7; clocks, $253; gold 
platedware, $14; silver platedware, $701; plated- 
ware, $824; optical instruments, $750; gold and 
silverware, $6; jewelry, $51; clocks and parts, 
$1,127; platedware, $51; German silver, $4; jewel- 
ry, $6; clocks and parts, $442; gold, silver and 
jewelry, $52; platedware, $56. 

Danish West Indies: Gold, silver and jewelry, 
$28. 

Dutch Guiana: German silver, $15. 

Dutch West Indies: Gold, silver and jewelry, 
$5,992, 

Ecuador: Gold, silver and jewelry, $2; clocks 
and parts, $944. 

England: Platedware, $1,820; optical instru- 
ments, $68; clocks and parts, $961; platedware, 
$1,537; optical instruments, $7,620; clocks and 
parts, $367; watches and parts, $5,627; watches 
and parts, $4,230; platedware, $50. 

France: Platedware, $578; optical instruments, 
$325; watches and parts, $1,400. 

French Africa: Clocks and parts, $174. 

French West Indies: Gold and silverware, $3; 
jewelry, $271; watches and parts, $26. 

Guatemala: Optical instruments, $105; plated 
silver, $462. 

Haiti: Watches and parts, $137; optical in- 
struments, $1, 

Honduras: Jewelry, $12. 

Hong Kong: Clocks and parts, $479. 

Italy: Gold, silver and jewelry, $1,892. 

Jamaica: Watches and parts, $54; watches and 
parts, $27. 

Mexico: Platedware, $134; clocks and parts, 
$10. 

Nicaragua: Silver platedware, $3; platedware, 
$269. 

Other British West Indies: Silver platedware, 
$225; platedware, $12; gold and silverware, $140; 
clocks and parts, $11; watches and parts, $28. 

Panama: Clocks, $100; gold, silver and jewel- 
ry, $8; platedware, $61: German silver, $3; op- 
tical instruments, $33; gold, silver and jewelry, 
$16; clocks and parts, $58; watches and parts, 
$102; optical instruments, $2; jewelry, $34; clocks 
and parts, $8; clocks and parts, $104; German sil- 
ver, $102; platedware, $68. 

Peru: Plated silver, $173: silver platedware, 
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$25; silver platedware, $1,189; gold, silver and 


jewelry, $7. 

Philippine Islands: Silver platedware, $185; 
clocks and parts, $645. 

Scotland: Clocks and parts, $8,135. 

Spain: Platedware, $302; silver platedware, 
$3,997; optical instruments, $1,042; gold, silver 
and jewelry, $13,775; clocks and parts, $6,769. 

Trinidad: Platedware, $240; silver platedware, 
$124; gold and silverware, $36; gold, silver and 
jewelry, $25; clocks and parts, $86; watches and 
parts, $2; clocks and parts, $12. 

Uruguay: Silver platedware, $3,264; optical in- 
struments, $416; gold, silver and jewelry, $211; 
clocks, $654; platedware, $79; silver platedware, 
$25. 

Venezuela: Clocks and parts, $94; silver plated- 
ware, $234; platedware, $457. 








German Imperial Bank Seeking Gold 


Jewelry 


From the New York Times. 
ERMAN financiers have taken, or made, 
frequent opportunity to tell the world 
that so far as money is concerned the Em- 
pire is getting along considerably better 
than fairly well—that its loans are promptly 
and enthusiastically oversubscribed as they 
come out one after another, and that the 
gold reserves of the Imperial Bank, instead 
of diminishing under the drain of war, are 
steadily increasing. But that in this direc- 
ton, too, as in so many others, Germany is 
feeling the strain of the great struggle can 
be deduced from the fact that her national 
bank has just issued an appeal to all the 
men and women in the country to sell it 
such articles of gold as they possess and do 
not value far beyond the intrinsic worth as 
metal. 

This request more than implies, it clearly 
demonstrates, the inability of the Imperial 
Bank to get by ordinary means the gold 
it must have. Already, it should be remem- 
bered, there has been a voluntary turning in 
of jewelry, including, according to the dis- 
patches sent out at the time, that of their 
wedding rings by many women who were 
glad to wear iron on their fingers instead 
of gold as a manifestation of patriotism. 
These offerings, evidently, were not enough, 
and a further call, differing little from a 
command in a country as thoroughly disci- 
plined as Germany, has been made. 

That exceptions are admitted, and that 
“articles of historic, artistic, and ethical in- 
terest” are not as yet to be turned over to 
the State, is open to two interpretations— 
it may mean that a gathering in of all 
available gold is still unnecessary, or the 
meaning may be that there is a disinclina- 
tion to reveal the real seriousness of the 
situation. Owners who were so inclined 
might say that all the gold they have which 
is not in the shape of coin came under one 
of the three exemptions named, but the ma- 
jority, if they choose, could easily convince 
themselves that none of their gold was in 
such form as now to justify withholding 
it from public service. That the Govern- 
ment asks instead of demanding and tak- 
ing may be taken, however, as proving that 
the financial situation of Germany might be 
worse than it is. 

There are legends of women in a be- 
leaguered city who gave their hair in or- 
der that from it new bowstrings might be 
made for the defending garrison. That was 
probably more nearly an ultimate sacrifice 
than even the selling of a wedding ring or 
ancestral jewels. 
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LONDON DIAMOND. MARKET 
Diamond Trade Held Up as a Result of Ger- 


many’s Latest Diplomatic Action— 
Prices to Be Maintained 


Lonpon, Feb. 12.—The situation in the 
diamond trade was summed up in a special 
article in the London Financial News Fri- 
day, which said: | 

“The severance of diplomatic relations 
between the United States and Germany 
has naturally had its effect upon the dia- 
mond industry, and business may be said 
to be practically at a standstill. Whether 
America will be forced into actual hostili- 
ties remains to be seen; but even should 
this eventuate no anxiety need be felt re- 
garding the diamond position. 

“The trade has again this week been as- 
sured by the Diamond Syndicate and other 
big producers that in no circumstances will 
they offer goods on an unwilling market, 
but rather keep all their diamonds in their 
safes pending the resumption of active buy- 





. ing. Great satisfaction has been expressed 


by Hatton Garden. at the attitude adopted 
by the big houses, and the undertone of the 
market remains as strong as ever. 

“A certain amount of buying would, in 
any circumstances, be in progress were it 
not for the excessive rates charged by un- 
derwriters for insurance, which in them- 
selves render it impracticable for merchants 
to ship. Many complaints are heard of the 
way in which diamond merchants have been 
and are being exploited for insurances, and 
this policy on the part of underwriters may 
in the long run prove the reverse of bene- 
hcial to them, as already some merchants 
do their own insurance. 

“As far as diamond mine shares are con- 
cerned, there is said to be nothing in the 
position to warrant holders sacrificing any 
of their stock. The fall that has taken 
place has been but slight, and is more in 
the nature of marking down of prices by 
jobbers who are not noted for their pluck 
than for any actual sales that have occurred. 
We understand that Hatton Garden has 
again been buying within the past few days, 
a matter which, in the circumstances, is 
worthy of mention.” 








DEATH OF J. GARDNER BROWN 





Former Shelburne Falls Jeweler Passes 
Away in Vermont. 


SHELBURNE FA tts, Mass., Feb. 22.—News 
was received last week of the death 
in Jacksonville, Vt., of J. Gardner Brown, 
a former resident of this place. For many 
years Mr. Brown was engaged in the jewel- 
ry business. He moved to Vermont about 
12 years ago. He was a member of 
Alethian Lodge, I. O. O. F. 

Funeral services were held in the home 
in Jacksonville Tuesday afternoon. The 
body was brought to Shelburne Falls. Serv- 
ices took place in Odd Fellows’ Hall yes- 
terday morning at 10.30 o’clock. Burial was 
in Arms Cemetery. 

Mr. Brown leaves his wife, a daughter, 
Mrs. Alice Willis, and a son, Hal Brown, . 
of New York. 








J. B. Hughes, Alto, Tex., has moved 
to Floresville. 
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~ Above All 


decide tor yourself 


which is the better of the two when you are offered a tag- 
less pearl and told that it is just as good as the Heller 
Oriental Cultured Pearl. 


Here is what a jeweler from Kingston, N. C., writes us— 


“T insisted on a Heller Tag, but have been 
told by the salesman that his Pearls were just 
as good. Now I want to see your Pearls and 
decide for myself. Will you send me one of 
the Heller Orientals or give me the name of 
some one who handles them, so that I can get 
the Genuine articler” 


THE LEAST YOU CAN DO AS A JEWELER IS TO 
MAKE YOUR OWN COMPARISONS AND THEN 
DECIDE FOR YOURSELF. | 


Lille Som 





68 Nassau St., New York 


PARIS PROVIDENCE GENEVA 
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DUTY ON SNAP MOUNTINGS 





Tiffany & Co. Lose Protest Before Board of 
United States General Appraisers on 
Platinum and Gold Mountings 


Tiffany & Co., of New York, lost before 
the Board of United States General Ap- 
praisers in a decision handed down during 
the past week, involving the dutiable clas- 
sification of platinum and gold snap 
mountings. These mountings were classi- 
fed as jewelry and duty collected at the 
rate of 60 per cent ad valorem under the 
frst clause of Par. 356, Tariff Act of 1913. 
The importers claimed duty at the rate 
of 50 per cent ad valorem under Par. 
356, or at 20 per cent ad valorem under 
Par. 167, or at 50 per cent ad valorem 
under Par. 167, or at 50 per cent ad 
valorem under Par. 333, or free of duty 
under Par. 578, all under the Tariff Act 
of 1913. Judge Sullivan, of the Board of 
General Appraisers, in reviewing these 
claims, holds that the only contention that 
seemed at all pertinent was that for 50 per 
cent under Par. 356. That portion of said 
paragraph is as follows: “Stampings, gal- 
leries, mesh and other materials of metal, 
whether or not set with glass or paste, 
finished or partly finished, separate or in 
strips or sheets, suitable for use in the 
manufacture of any of the foregoing ar- 
ticles in this paragraph, (jewelry), 50 per 
centum ad valorem.” 

In describing the sample presented be- 
fore the Board, the former examiner of 
this class of merchandise said: 

“The merchandise marked ‘A’ on the 
invoice and described thereon as_ one 
platinum and gold snap mounting, consists 
of a necklace snap made of platinum and 
gold, all finished with the exception of the 
stones not being set into the setting. It 
is valued at over 20 cents per dozen pieces 
and was returned for duty at 60 per cent 
ad valorem, paragraph 356, tariff act of 
1913.” 

The examiner further testified that he 
was familiar with the merchandise in- 
volved in the decision of the Board on 
mountings, materials for jewelry, Abstract 
39504, (In re protest 783983. of Snow’s 
United States Sample Express Company), 
and that it probably did not differ from 
the merchandise in the present case. He 
said he thought it was the same. 

On cross-examination the witness testi- 
fied that he presumed the articles in ques- 
tion were used in making necklaces, prob- 
ably strings of pearls. He further testi- 
fied that they may be used on a diamond 
mounted metal chain; that they were 
adaptable for that or strings of pearls. 

The Board’s decision cited, Abstract 
39504, held platinum mountings for 
brooches, pendants, and rings, which are 
subsequently set with precious stones, class- 
ified as jewelry at 60 per cent ad valorem 
under Par. 356, Tariff Act of 1913, dutiable 
at 50 per cent ad valorem under the same 
paragraph, it being shown that the mount- 
ings were not completed articles of 
Jewelry in the condition imported. 

After reviewing in detail all of the fore- 
going facts, Judge Sullivan writes: 

“The evidence discloses that these are 
Parts of chains, and used in connection 
therewith, * * * 
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“They are not dutiable as jewelry at 60 
per cent ad valorem, for the reason that 
there is no provision for parts of jewelry 
in the first clause of paragraph 356. * * 
= 


“The tariff provides (Par. 356)—‘If two 
or more rates of duty shall be applicable 
to any imported article, it shall pay duty 
at the highest of such rates.’ (See Ameri- 
can Bead Co. v. United States, 5 Ct. Cust. 
Appls., 459; T. D. 35001). 

“In this case two rates of duty are ap- 
plicable to the merchandise, viz.: 60 per 
cent ad valorem under the third clause of 
paragraph 356, * *-* , and 50 per cent 
ad valorem under the last clause of said 
paragrapa, * °° *.., | 

“We therefore hold it dutiable at 60 per 
cent ad valorem under the third clause of 
paragraph 356 as parts of chains, and 
overrule the protest. 

“The collector’s decision while not ac- 
quiesced in will stand.” 








BANKRUPTCY SCHEDULES 





Samuel Aronson, New York, Files List of 
Creditors in United States District Court 


Schedules in bankruptcy were filed in the 
United States District Court, New York, 
on Tuesday, Feb. 20, by Samuel Aronson, 
jeweler, 448 Fifth Ave. These schedules 
show the jeweler to have assets amounting 
to $4,379, divided as follows: stock in 
trade, $3,500; machinery, tools, fixtures, 
$250; debts due on open accounts, $524 
and wearing apparel (exempt) $100. The 
liabilities, which are composed entirely of 
unsecured claims, amount to $18,980. 

Among the largest unsecured creditors 
are: Victor Hart, $211; Kollmar, Rauch 
& Co.,- $106; Kaufer Bros., $162; Chas. A. 
Keene, $288; P. H. Locklin & Sons, $60; 
Larter & Sons, $217; Omega Watch Co., 
$242; S. O. Stein, $342; Rosenthal & 
Kaplan, $71; C. Rech & Sons, $223; M. 
Simson, $352; Allsopp & Allsopp, $58; L. J. 
Anshen & Co., $300; George W. Bricker, 
$1,014; Bonner Mfg. Co., $107; Concord 
Watch Co., $57; Deman Chain Co., $54; 
Fisher & Co., $1,061; H. Hailparn & Co., 
$125; Silberman, Kohn & Wallenstein, 
$617; Vogel, Corby & Wesche, $150; G. A. 
Veeck, Inc., $157; Wolfsheim & Sachs, 
$393; G. Armeny, $2,032; B. Munk, $1,- 
450; Betz & Volmer, $300; Barasso & 
Blasi, $122; Adler & Heine, $152; Max 
Goldstein, $2,616; H. Kapekir, $312; Gros- 
tenlieb Bros., $191; Jos H. Meyer Bros., 


$487; J. Koch, $452; I. Efrus, $346; M. H.- 


Mann & Co., $602; E. A. Bliss & Co., $85; 
B. Aronson, $2,000; M. Newmark, $1,000 
and A. Stern & Co., $333. 

A special meeting of the creditors will 
be held at the office of William Allen, refe- 
ree in bankruptcy, 67 Wall St., New York, 
on March 6 at 1:30 p. mM. Creditors are 
requested to attend, to act upon an offer 
of composition, prove their claims, ex- 
amine the alleged bankrupt and transact 
such other business as may come before 
them. 

As reported in these columns last week, 
involuntary bankruptcy proceedings were 
started against Mr. Aronson on Feb. 16. 








Robert Herre has sold his jewelry store 
at Fremont, Nebr., to Julius T. Herre. 
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DEATH OF FRED KING 





Retired Barre, Vt., Jeweler Passes Away 
After Long Illness 


Barre,. Vt., Feb. 21—News of the death 
of Fred King, who was for many years a 
jeweler at Barre, Vt., and who died at his 
home, 84 Washington St., recently, was 
received by his many friends in the trade 
with much regret. He had been in ill 
health for nearly three years, having been 
stricken seriously ill for the first time in 
April, 1914. The only near relative sur- 
viving is Dr. T. A. King, New York, a 
newphew. 

Mr. King was born in Easton, N. Y.,, 
April 16, 1840, the son of George W. King 
and Sarah (Hoag) King. After attending 
the public schools of his native town, he 
entered the store of Charles Fitch at 
Plattsburg, N. Y., where he learned the 
trade of watch making. There he re- 
mained for three years, at the expiration 
of which period he formed a partnership 
with his brother, W. King, the two men 
opening a general store in Mooers, N. Y., 
where the deceased remained for eight 
years. Afterward he worked for 11 years 
at his trade at Crown Point, N. Y., where 


‘he conducted a jewelry store in connection 


with his watchmaking business. In 1882 
he came to Barre and opened a jewelry 
store at the corner of N. Main St. and 
Depot Sq. In time he came to be recog- 
nized as one of the substantial business 
men of Barre. He remained in charge of 
his store until August, 1912, when he dis- 
posed of the business to V. D. Carleton, 
having earned a well deserved rest. 

Mr. King’s marriage to Mrs. Cornelia E. 
(Reed) Jones, a daughter of Charles Reed 
of this city, took place July 20, 1887. Mrs. 
King’s death occurred Oct. 29, 1908. The 
deceased was a member of the Congrega- 
tional church in Barre. 





DEATH OF J. W. D. CARTER 


One of the Founders of Portland, Me. 
Jewelry Store Dies at the Age of 
Seventy-six Years 


PorTLAND, Me., Feb. 23.—John W. D. 
Carter, one of the founders of one of 
Portland’s oldest jewelry establishments, 
died suddenly Monday at his home on 
Spring St., aged 76 years. 

Born in Concord, N. H., he came to 
Portland in 1864, and, with his brother, the 
late Biel Carter, founded the business of 
the Carter Bros. Co., Congress and Casco 
Sts.. in the old Mechanics’ building. 

Mr. Carter was an earnest supporter of 
the religious and charitable life of Port- 
land. He was a member of Unity Lodge 
of Odd Fellows, and the Maine Charitable 
Mechanics’ Association, of which he was 
president and a trustee many years. 

He is survived by a widow. 











Early one morning recently a _ win- 
dow in the jewelry store of O. N. Wil- 
liams & Bro., Butler, Pa., was smashed. 
The thieves succeeded in making off with 
about $500 worth of merchandise. In the 
loot taken were a number of watches, watch 
chains, rings and several watch bracelets. 
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Lapauss sch 
KEYVA PERLES 


Natural, beautifully graduated 
or uniform size sixteen inch 
necklace. Pearl Rosee tint. 
Solid white gold clasp set 
with genuine diamond. En- 
cased in grey velvet, satin 
lined cabinet like picture. 


COMPLETE AT YOUR 10 
Lys: 
If not at your jewelers, order and remit 
direct, giving his name. 

BOOKLET FREE 


Other La Tausca qualities up to $150 per 
necklace. 














The Low-Taussig-Karpeles Co. 


PROVIDENCE RHODE ISLAND 


La Tausca Laboratories PARIS, FRANCE Sold Thruout the World 








KEYV4A PERLES DELIVERED TO YOU ONLY AS ILLUSTRATED ABOVE 





























Reproduced from April issue of VOGUE Magazine 


The Jobbers of 








Twenty-two La Tausca Qualities, 


each made in 8 sizes and 3 lengths, 
(16, 18 and 24 inches) supplied by 


This 


is the kind of advertising 
that is carrying the mes- 
sage of 


CA 
La TAusc® 


to 18,000,000 customers 
of the retail jewelers, in 
the following national 
magazines for April: 


VOGUE 

HARPER’S BAZAR 
VANITY FAIR 
DELINEATOR 
DESIGNER 

WOMAN’S MAGAZINE 
COSMOPOLITAN 





































America 
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DEATH OF H. Cc. SCHWARTZ 


Well-known Traveling Salesman Passes to 
the Great Beyond 


Newark, N. J., Feb: 21.—Funeral serv- 
ices for Herman C. Schwartz, for more 
than 35 years a jewelry salesman, was held 
on Thursday last at his late home, 806 
S 12th St. this city. In fulfilment of his 
request Mr. Schwartz’s body was cremated. 
Although Mr. Schwartz had not been well 
for several months his death was unex- 
pected, his physician having told him and 
his wife the day previous to his death that 
he would get entirely well, except for his 
asthma, which is incurable. Mr. Schwartz 
had just passed his 52nd birthday anni- 
versary. He is survived by his widow, 
Mrs. Marie Schwartz, two sisters, a brother 
and a nephew. | 

Mr. Schwartz has been troubled with 
asthma and had two severe attacks, one 
while in Chicago and the other while in 
Boston on his last visits to those places 
before the close of the holiday trade. In 





THE LATE H. C. SCHWARTZ. 


fact he cut his New England trip a little 
short and returned home, where his gen- 
eral condition was such that he remained 
home for 10 days. He seemed to recover 
and began to visit the factory of Kollmar, 
Rauch & Co., one of the local concerns 
which he represented, where there is ele- 
vator service. A carbuncle soon developed 
on his neck, however, which had to be 
Janced a dozen times. This caused him 
great pain and took much of his strength. 
While it looked for a time as if it might 
cause death, Mr. Schwartz had practically 
recovered from it when his physician told 
him he would soon be well. 


On the same day that he was thus as- 


sured he seemed better than he had for 
weeks before, and when he retired he went 
to sleep and slept well until 4 a. m., when 
he had a bad spell. His wife summoned 
a physician, but before he arrived Mr. 
Schwartz was dead. 

For the past eight years Mr. Schwartz 
has represented Kollmar, Rauch & Co., of 
306 Market St., in the east and middle 
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west. He has also carried the line of 
Burstow, Kollmar & Co., of 18 Columbia 
St. For the past three years he has also 
represented Bishop & Bishop, Mulberry 
and Oliver Sts. 

Mr. Schwartz was well known to the 
trade throughout the country. He was a 
member of the Brotherhood of Traveling 
Jewelers and at one time was an officer 
of that organization. He was also a mem- 
ber of several organizations of Newark in- 
dustry, including the Elks. 

He was born in this city in 1865. He 
attended the old Green St. School and 
the Newark High School. Entering busi- 
ness he became known throughout the 
country as a traveling salesman. Mr. 
Schwartz leaves a widow, who was Miss 
Mary Bahney; a brother, Frank Schwartz, 
and two sisters, Miss Johannah Schwartz 


and Mrs. Frederick J. Greenberg. 








OTTO GOLDSMITH DEAD 





Maker of Trophies and Former Diamond 
Dealer Passes Away at Philadelphia 


PHILADELPHIA, Pa‘, February 21.— Otto 
Goldsmith, for many years maker of tro- 
phies for athletic events, died today at his 
home, 1524 S. 9th St. | 

Prior to entering business for himself 
Mr. Goldsmith was with J. E. Caldwell for 
20 vears. He then became a diamond bro- 
ker and until a few years ago, when failing 
health prevented, he made bi-monthly trips 
to the European diamond markets. He was 
well versed in foreign languages and spoke 
six of them fluently. 

One of his sons, Louis N. Goldsmith, is 
connected with Dieges & Clust, 1011 
Chestnut St. Mr. Goldsmith is also sur- 
vived by six other sons and a widow. 


ATTEMPTED HOLD-UP FAILED 











Philadelphia Jewelry Broker Escapes “Gun- 
man” but Receives Bullet Wound 


PHILADELPHIA, Feb. 23—The danger in 
displaying jewelry and money is forcefully 
exemplified in an attempted hold-up Wed- 
nesday night that all but cost the life of 
Barney Reed, curbstone jeweler, who lives 
at 248 N. Franklin St. According to the 
police, Reed was not in the habit of keeping 
his money and jewelry concealed. 

Wednesday night about midnight, with 
about $7,500 in cash in his pockets, the 
jeweler reached the door leading to his 
apartment on the third floor of the Franklin 
St. house. Just then a voice from the semi- 
darkness commanded him to throw up his 
hands and give up all his money. Reed 
ran instead and the would-be robber fired at 
him, the ball lodging in the jeweler’s right 
thigh. Reed said afterward that he did not 
know he had been wounded until he fell ex- 
hausted several squares from home. 

Patrolman Loughery, of the llth and 
Winter Sts. station, sent him to Hahneman 
Hospital. Later Special Officers McClure 
and Leary arrested a suspect. Reed said he 
could not identify his assailant, owing to the 
darkness. The man was nevertheless held 
pending a further investigation. 








R. H. McKenzie, Elizabethtown, N. Y., 
has moved to Lake Placid, N. Y. 
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HITS MAIL ORDER HOUSES 





Publisher of Prominent Women’s Magazines 
Will No Longer Accept Advertising of 
Goods Offered Direct to Public 
by Mail Only 


A blow has been struck to the mail or- 
der house that will be of distinct in- 
terest to the smaller merchants of the 
country and particularly to the retail 
jewelers who have severely suffered by the 
competition of the catalog jewelry house. 
This is the decision of one of the largest 
publishers of women’s magazines of the 
country to exclude from the columns of its 
principal publications announcements ad- 
vertising goods which could be properly 
handled through local stores but which are 
offered direct to the public by mail only. 
The house announcing this policy is the 
Butterick Publishing Co. of New York, 
London and Paris. 

The announcement which it issued this 
month reads‘as follows: 


ANNOUNCEMENT. 


Mail-order advertising will not appear in the 
columns of The Delineator after the March isue. 
In the past, the better class of mail-order con- 
concerns have been admitted to our advertising 
column to their profit and ours. 

In recognition of our duty to our subscribers 
and to the dealers allied with us throughout the 
country, we have always tried to keep our pages 
scrupulously clean. While much mail-order sell- 
ing is of the highest character, there has in re- 
cent years been increasing effort in many quarters 
to tempt the public by promise of absurd savings. 

This has made necessary much investigation + 
us, and arbitrary decisions in individual cases 
with inevitable occasional mistake or injustice. 

e have, therefore, decided to eliminate the en- 
tire classification of mail-order business from 
The Delineator at a considerable monetary loss. 

Hereafter the advertising of goods which could 
be properly sold through local stores, but which 
are Offered direct to the public by mail only, will 
not be accepted in our columns. 


THE BUTTERICK PUBLISHING COMPANY, 
G. W. WILDER, President. 

In speaking of the above mentioned ac- 
tion Saturday, a representative of the But- 
terick Pub. Co. said: 

“The mail order announcement affects all 
three of our national magazines—The De- 
lineator, Designer and the Woman’s Maga- 
sine. The circulation of these is well over 
1,600,008" monthly and the Butterick pub- 
lications get into about one home out of 
every five that can afford to buy good mer- 


chandise in these United States.” 








Death of Abraham S. Felker 
HARRISBURG, Pa., Feb. 24.—Abraham S. 


_ Felker, aged 61 years, who had been en- 


gaged in the jewelry business in Steelton for 
36 years, died suddenly Feb. 23, at his home, 
43 N. Front St., from a complication of dis- 
eases. He had been retired from business 
about three years. 

Mr. Felker was born near Middletown, 
this county, learning the jewelry business 
in that town, after which he located in 
Steelton. He was a graduate of the Horo- 
logical Institute, Philadelphia. For many 
years he conducted his store on N. Front 
St., later taking the position of manager 
of E. L. Daron’s store. 








A fire at Fredonia, N. Y., recently de- 
stroyed the building in which L. E. Win- 
chester’s jewelry store is located. The 
other buildings damaged included the F. 
L. S. Jolls jewelry store. 
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DIAMOND CLUBS HIT 





Chicago Police Take Steps to Put a Stop to 
Alleged Lotteries That Have Been 
Fought by Chicago 24-Karat Club 


Cuicaco, Feb. 22.—Near the end of last 
week the order went forth to the: captains 
of all police stations in the city to investi- 
gate “diamond clubs” and similar business 
clubs in their districts. Where these clubs 
are being conducted along the lines de- 
scribed, they are in violation of the law. 
The police are instructed to warn the 
operators of this fact, and then, if the 
warnings receive no attention, to take out 
warrants and proceed against them by 
raids. The chances are that a strong test 
will be made in the local courts as to the 
legality of the clubs. Some of the ope- 
rators declare that they are within the 
law, and that there is no element of 
chance, since a member is bound to re- 
ceive the full value of his money in mer- 
chandise. The foes of the clubs argue 
that it is not the notion of getting full 
value in the end, in any case, which at- 
tracts members, but rather the possibility 
of drawing the Iucky number after a cou- 
ple or three weeks. In this sense, then, the 
clubs are gambling institutions, it is rea- 
soned. 

The following order has been sent out 
to commanders of police districts by Chief 
of Police Schuettler : 

“Notify all managers and proprietors of 
suit clubs, china clubs, lace clubs and other 
clubs, corporations, associations and organ- 
izations which are operating in the manner 
that a suit club is generally operated, that 
they are operating in violation of the law 
and must cease doing business at once or 
a warrant will be procured for their arrest. 

“If they fail or refuse to comply with 
your order in this respect, you will have 
your officers obtain the necessary evidence 
and then procure warrants for the person, 
or persons, who are conducting the same, 
for violation of Section 180, Chapter 38, of 
the Revised Statutes. 

“HERMAN F. SCHUETTLER, 
“General Superintendent.” 


The fight on diamond, watch, jewelry 
and cut glass clubs was started by the 24- 
Karat Club of Chicago, whose members 
have been trying for two years to have 
the clubs suppressed and at last they have 
succeeded in their efforts: 

The constitution of Illinois says: “The 
General Assembly shall have no power to 
authorize lotteries or gift enterprises for 
any purpose, and shall pass laws to pro- 
hibit the sale of lottery or gift enterprise 
tickets in this State.” 


The Criminal Code of Illinois says: ‘‘Whoever 
sets up or promotes any lottery for money, or by 
lottery disposes of any property of value, real 
or personal, or under pretense of sale, gift or de- 
livery or any other property, or any right, privilege 
or thing whatever, disposes of, or attempts to dis- 
pose of any real or personal property with intent 
to make such disposal dependent upon or con- 
nected with any chance by dice, lot, number, game, 
hazard or other gambling device, whereby such 
chance or device is made an additional induce- 
ment to the disposal or sales of said property, and 
whoever aids by either printing or writing or is 
in any way concerned in the setting up, managing 
or drawing of such lottery, or offers or attempts 
tto dispose of property by any such chance or de- 


~vice shall for each offense be fined not exceeding 
$2,000. 


THE JEWELERS’ 


‘Second conviction: Not more than one year 
in the county jail.” 


An aftermath of the closing of the dia- 
mond and other clubs when Judge Landis 
questioned the dealings ofz the U. S. 
Diamond Importing Co. with the W. A. 
Snyder Canning Co., bankrupt. 

Eisner testified that a ring which was 
given to Snyder as the result of the club 
operations would cost the judge $175 or 
$180 at the U. S. Diamond Importing Co. 
and the next minute when the judge asked 
what could be realized on the diamonds 
elsewhere, declared that $75 was the maxi- 
mum amount. 

Eisner announced on the stand that his 
firm had quit business. 

He also testified that “U. S.” stood for 
Universal Service Diamond Importing 
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BIELER PLEADS GUILTY 





Sentence Deferred on Mark Bieler, Who 
Stole Jewelry From His Employer 


PHILADELPHIA, Feb. 21.—Mark Bieler, 
charged with the embezzlement of several 
thousand dollars’ worth of jewelry from 
the store of S. J. Lyons, 2258 Front St., 
while employed there as foreman of the re- 
pair shop, to-day pleaded guilty in Quarter 
Sessions Court. The passing of sentence 
was deferred. 

Mamie Bross, one of three women ar- 
rested charged with aiding in disposing of 
the jewelry through pawnshops, was con- 
victed by a jury in the same court. A sec- 
ond woman, Florence Harding, pleaded 
guilty to the same offence. The third wom- 


MARK BIELER, WHO PLEADED GUILTY TO ROBBING PHILADELPHIA JEWELER. 


Company. Then Vice-President Mark 
Wold was called to the stand and tesified 
that- he had never heard of the “U. S.” 
standing for anything except United States 
Diamond Importing Company. 

“That U. S. is kind of versatile, isn’t it?” 
asked the judge. 

He took up the diamond ring and asked 
how much could be realized on it. When 
Eisner answered that $75 was the highest 
amount, the judge said: 

“Why do you spend pages of this 
pamphlet in these lines about the value of 
your diamonds as an investment” 

Eisner was then asked to give the names 
of his collectors and subpoenas were issued 
for Marvin Eisner, Samuel Klein, Ben- 
jamin Steuben, Harry Seigel, Joseph Wohl 
and Herman Wohl. 








Market Prices for Silver Bars 


The following are the quotations of sil- 
ver bars in London and New York as re- 
ported last week: 


New York 

Selling Price, 

Date. London, .999 Basis. 
SE ry eee 38 80% 
Ie. asuawecemcwn thaws 373% 7934 

ye SS Pea eee 37 9/16 Holiday 
i ke i eile 37% 79% 
Ss olde ea new ed dee 37% 79% 
Pek Oe Slee 466 buwonas bere 3714 79% 








The stock of Frank Gerstmann, Morgan, 
Minn., was recently burned out. He was 
covered. by insurance. 





an, Mae Jackson, refused to enter a plea of 
guilty and will be tried Tuesday of next 
week. Sentences will be pronounced it is 
expected at the conclusion of the trial of 
the Jackson woman. 

It was testified that Bieler would steal 
the jewelry from the store, meet the wom- 
en in saloons and turn it over to them 'to 
pawn. They would give him the money 
that they received from the broker and re- 
ceive a slight commission for their work. 








Anniversary Number of Prominent Trade 


Journal 


(From the Plainfield, N. J., Courier-News of 
February 15.) 


The 48th anniversary number of THE 
JEWELERS’ CIRCULAR, which appears this 
week, is a paper of unusual size and un- 
usual merit. From the beautiful cover 
which was especially designed by one of 
the leading jewelry artists of the country, 
to the last page it is filled with articles 
containing information of an_ historical, 
technical and business character, many of 
which will be almost as interesting to the 
laymen as they will be to members of the 
jewelry trade. The publication of such a 
work is an event of interest even in the 
held of trade journals. 








A recent fire of unknown origin caused 
damage estimated at $400 to the home 
of J. N. Corb, a jeweler, who resides at 
329 Guilbeaux St.,San Antonio, Tex. 
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JEWELERS DISCUSS PUBLICITY 


Meetings at North Attleboro and Attleboro 
Approve Eisenstadt Plan 


NortH ATrLesoro, Mass., Feb. 21.—An 
al discussion of the proposed nation- 
wide advertising plan for the benefit of the 
jewelry, silverware and kindred industries 
was held Saturday evening in the Board 
of Trade committee rooms. In attendance 
were several well known salesmen of Attle- 
boro and North Attleboro. President Wol- 
cott and Secretary Booth, of the New 
England Manufacturing Jewelers’ & Sil- 
yersmiths’ Association were present and 
outlined the plans of the new association, 
which bears the name of the Associated 
‘elers of America. 

oon Booth aroused much enthusiasm by 
his spirited description of the wonderful 
interest all over the country, east, west and 
south, and the hearty welcome the idea is 
receiving from all points. It is clearly the 
greatest concerted movement ever brought 
before the trade and embraces all branches 
of the industry, retailers, jobbers, manu- 
facturers, stone dealers, toolmaking con- 
cerns, refiners, platers, engraving, stone 
setting, engine turning shops, jewelers’ 
findings and supply houses, in all the great 
cities of the country. Committees are be- 
ing formed in all these cities and plans are 
being formulated to make this organization 
what its name implies—The Associated 
Jewelers of America. 

Similar associations have been in opera- 
tion for several years in many industries, 
notably the clothing manufacturers, electric 
appliances, furriers, boots and shoes, gents’ 
furnishings, leather goods, etc. The great 
measure of success that has rewarded the 
efforts of the trade associations mentioned 
is clearly indicated by a glance at the ad- 
vertising pages of all the great advertising 
mediums and it has aroused the jewelers 
and silversmiths to the fact that every in- 
dustry in the country is lined up against 
the non-advertising jewelry trade. For in 
creating a demand that sends the people 
into the stores asking for advertised goods 
who gets the business? Note the prosper- 
ity that attends the nationally advertised 
jeweler; there are a few such shops filled 
the year round, no short time. One such 
factory in Providence has only advertised 
nationally a little over a year ago and it’s 
now employing 1,100 hands. Would that 
firm go back to the old hackneyed phrase, 
“My men call on their trade every 60 days, 
that’s advertising enough for me.” Or the 
other equally untrue statement, “The jewelry 
business is a luxury, the first to feel a de- 
pression and the last to recover.” It never 
was true. The jewelry business can be 
made by advertising an all-the-year-round 
business the same as the other businesses 
in luxuries like the victrolas, automobiles, 
electric appliances, costly furs, vacuum 
cleaners, washing machines, fountain pens, 
neckties, sweaters. All these more or less 
luxuries are nationally advertised products. 
Is it any wonder that the consumers go 
flocking after them and away from the 
jeweler ? 

On such lines was the talk Saturday 
evening, nearly all taking part in the dis- 
cussion, which was on the topic, “What 
Can the Traveling Man Do to Fit Into the 


inform 
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General Scheme of Uplift to the Jewelry 
Industry ?” 

A meeting is scheduled for this week in 
Attleboro, and the following week a general 
mass meeting of all the traveling men in 
all branches of the trade will be held in 
Providence. These meetings are being 
held simultaneously in Newark, New York, 
Philadelphia, Chicago and other western 
cities way to the coast. 

Every indication is that the trade is very 
much in earnest and has come to a reali- 
zation of the fact that every advertiser of 
a luxury that is not jewelry not only builds 
up his own business, but also is a menace 
to the non-advertising jewelers. 





ATTLEBORO, Mass., Feb. 23.—A meeting of 
the Attleboro manufacturing jewelers and 
salesmen was held Wednesday evening in 
the office of Harvey Clap & Co. by those 
interested in plans for obtaining publicity 
for jewelry through what is known as the 
“Eisenstadt” plan. 

Those present showed considerable inter- 
est in the movement and it is expected that 
a large number of subscriptions will be 
secured in Attleboro. 

President Henry Walcott and Secretary 
Booth, of the New England Manufacturing 
& Jewelers Silversmiths Association, were 
the speakers. Mr. Walcott said to date 
23 eastern manufacturers had pledged lib- 
eral amounts and others would be forth- 
coming. It is also the intention of secur- 
ing subscriptions from engine turners, 
jewelry box manufacturers and the allied 
trades. 








JEWELRY WORKERS MEET 





Executive Committee of the International 
Jewelry Workers’ Union Hold Quar- 
terly Session at Newark, N. J. 

Newark, N. J., Feb. 18—The executive 
board of the International Jewelry Work- 
ers’ Union held its quarterly session today 
at the headquarters of the local union at 
4 Court St. There were representatives 
present from Newark, Boston, Providence, 
Buffalo, Philadelphia, Cleveland, Washing- 
ton, Chicago, Indianapolis, Kansas City, 
Baltimore, New York, Taunton, Mass., the 
Diamond Cutters’ Union of New York the 
Soft Metal Engravers of New York and 
the Emblem Makers of New York. 

Plans were made for a universal corre- 
spondence school of matters relating to the 
technical side of the trade. The secretary 
reported 10,890 members in good standing 
in the entire international union, whose 
headquarters are located in the Metropoli- 
tan building, New York city. 

The next quarterly meeting will be held 
in Philadelphia in June. The annual con- 
vention will be held the latter part of Aug- 
ust in Providence. 

Much stress was laid on the manner in 
which the Newark local was conducting 
its campaign. Letters which had been re- 
ceived from manufacturers in Newark 
guaranteeing co-operation with the union 
were read. The prediction was made that 
the Newark local would eventually be 
granted the reciprocity that is asked of the 
manufacturers in regard to labor disputes, 
in the hiring of help, in the governing of 
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apprentices and in the careful watching of 
stealing. 

All of the locals reported prosperous con- 
ditions, with business very good in all of 
the cities represented. It was . reported 
that there is a big demand for diamond 
workers. 

The business session was preceded by a 
reception. 


CO-OPERATIVE SALES PLAN 


Buffalo Jewelers Will List and Try to Sell 
Old Stock 

BurFraLo, N. Y., Feb. 24—The Buffalo 
Retail Jewelers’ Association will launch 
what the members term “a co-operative 
selling plan.” The committee in charge is 
composed of William F. Ehmann, chair- 
man; Gustav A. Frisch, and Eugene Tanke. 
The purpose of the plan is to list and try 
to sell the unsaleable stock of the members. 
The benefits to be derived from the propo- 
sition are absolutely free. 

In connection with the plan the commit- 
tee in charge has sent out an announcement, 
which is in part as follows: 

“The co-operative selling plan is being 
conducted by the members of the Buffalo 
Retail Jewelers’ Association and does not 
cost you one penny. It does not matter 
whether you have one dollar or a million 
dollars’ worth of unsaleable stock. All we 
ask is your hearty co-operation. It is one 
of the benefits you derive from membership 
in the local association. 

“Go carefully through your stock, list un- 
der silverware all your unsaleable silver, 
clocks under clocks, jewelry under jewelry, 
etc. State after each article the lowest net 
price you will sell it to your brother 
jeweler. 

“When all reports are in, your committee 
will assign a code letter or mark to every 
member of the association, arrange alpha- 
betically a complete and detailed list of 
every article, have it printed in booklet 
form, and mail a copy to every jeweler in 
the city. 

“Brother Jeweler, can you appreciate for 
a little time and trouble what this means to 
you? This is an opportunity to place on 
sale in 75 stores, stock you cannot sell 








yourself; dollars and cents in your pockets 


instead of old stock in your store. 

“We sincerely hope and trust you will get 
busy at once, make up your list and mail 
the copy to one of the committee without 
delay.” 








Jewelers’ Gold Bars Withdrawn and Ex- 
changed at New York 


Week Ended Feb. 24, 1917. 


The U. S. Assay Office reports: 
Gold bars exchanged for gold coin. ..$4,313,717.89 - 








Gold bars paid depositors........... 49,822.89 

BOR. -0vvincidales Chis Setnbeteuds $4,363,540.78 

Gold bars exchanged for gold coin: 

Pls BOb Sse ceg cecednerenvekes ee $164,231.09 
a Me weeseebeesdb beceesenn ames 181,677.23 
PO Dh Kcccccspscenesasseusncues 112,014.22 
POS Ae: Said a4 ogne'emssestebaestimuel Holiday 
FUG Be veecereenesendsewanseaiice 77,080.82 
Pe B6 -cuceseves igtbeue dasdeusves 96,944.11 

0 Peer re eee = Sa $4,313,717.89 





Leon D. Dana, Antigo, Wisc., has been 
incorporated as the L.._D. Dana Jewelry Co. 
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Annual Banquet of New York Jewelers’ Benevolent 
Association. 





Members of Metropolitan Organization and Auxiliary Install New Officers { 
and Enjoy Banquet and Ball. | 














TRIOTISM was the keynote of the 
y th annual banquet and installation 
of officers of the New York Jewelers’ 
Benevolent Association and the Ladies 
Auxiliary, which was held at the Academy, 
113 W. 79th St., New York, on Washing- 
ton’s Birthday, Feb. 22. a 

About 6 Pp. M. the members, their wives 
and other guests began gathering in the 
ballroom to renew old acquaintances and 
make new ones. The starting of the fes- 
tivities was a little delayed, and it was 
about 7 p. M. when the installation of ofh- 
cers of the New York Jewelers’ Benevolent 
Association, in conjunction with the instal- 
lation of officers of the Ladies’ Auxiliary, 
began. The retiring officers were dis- 
charged by the president after a few very 
fitting remarks about their earnest efforts 
during their terms in office. 

Max Schoenbrun was then appointed 
marshall and duly installed the re-elected 
president, Barnett Cantor. Max Kleinman, 
ex-president of the association, was given 
the honor of escorting the president to his 
chair, after he was duly installed. The 
president in turn installed the following 
officers for 1917: M. E. Passes, first vice- 
president; P. Timen, second vice-president ; 
I. Boorer, treasurer; Max Schoenbrun, re- 
cording secretary; S. A. Meren, financial 
secretary; HH. Cohen, first trustee; S. 
Dubrovin, second trustee ;Charles Kahan, 
third trustee; R. Lewis, keeper of valuables, 
and Ph. Levin, sergeant-at-arms. 

President Cantor in a few well chosen 
words expressed gratification at the splen- 
did choice that the association had made 


MEMBERS AND GUESTS AT THE BANQUET OF 


in its selection of officers for 1917. He 
said as a number of the officers have been 
re-elected, and as nearly all of them have 
held offices in this society before, it is 
known what they are capable of doing, 
and he said he felt sure they would con- 
tinue to give excellent service to the asso- 
ciation. 

The officers of the Ladies’ Auxiliary were 
then installed by President Cantor, of the 
Jewelers’ Benevolent Association, who in- 
stalled as president Mrs. I. Boorer; vice- 
president, Mrs. P. Timen; treasurer, Mrs. 
S. A. Meren, and secretary, Miss Florence 
Snitkin. 

A letter of regret for non-attendance 
was read from Mr. Rosenkrantz, who is 
conducing a retail business in Los Angeles. 
Then the memoriam for the departed 
members of the association began. Presi- 
dent Cantor stated that he was sorry to 
report that they had lost three members, 
Bros. A. Seldin, W. Katzin and M. 
Rainess. Prof. Beerbohm, whose orchestra 
furnished the music of the evening, played 
“Ave Maria” in honor of the departed 
members. 

During the installation the monthly 
Bulletin issued by the association was 
passed around. It contained reports of the 
two previous meetings and space for New 
York notes, which idea was taken from the 
New York column of THE JEWELERS’ Cir- 
CULAR. Some space is reserved for adver- 
tising, as it is the purpose of the associa- 
tion to make this Bulletin self-supporting. 

About this time President Cantor invited 
everybody to the banquet hall. The grand 
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march was led by President and Mrs. 
Cantor, and the members filed to the ban- 
quet hall, where covers for 60 couples were 


laid. Ihe following was the menu en- 
joyed: 
MENU 
Oranges a la Surprise 
Celery Olives Almonds 
Pickles 


Chicken Soup Noodle 
Fillet of Sole, Hollandaise Sauce 
Parisian Potatoes 
Sweetbreads in Casserole 
Roman Punch 
Dueck ‘Water Cresses 
Capon Salad 


Green Peas 


Pies Fancy, Cakes Water Ices 
Demi-Tasse 
Fruit 
Dubonnette Rhine Wine 
Mineral Water 
During the serving of the courses 


speeches were made by the re-elected presi- 
dent, by Max Schoenbrun, P. Timen and 
ex-President Max Kleinman. Mrs. Meren 
then spoke briefly on the work of the 
Ladies’ Auxiliary, saying that the Ladies’ 
Auxiliary of the New York Jewelers’ 
Benevolent Association was formed by the 
wives of the members of that association 
and that the wives, daughters and friends 
of the jewelers are eligible to membership. 
The speaker said that the auxiliary was 
formally organized at the home of Mrs. 
M. Rainess, 602 W. 139th St., March 16, 
1916, Mrs. Rainess being chosen chairman; 
Mrs. S. A. Meren, treasurer, and Miss 
Florence Snitkin, secretary. 

After a very appropriate speech by Miss 
H. Meren, Miss Snitkin, who is a half- 
sister of M. E. Passes, received a beauti- 
fully mounted umbrella as a small appre- 
ciation of her splendid work. She re- 
sponded with a short speech. 

Sidney A. Meren then presented Harris 
Cohen with a silver vase, and Mr. Cohen 
responded. Barnett Cantor then presented 
a silver cigarette case to S. Edelberg, who 
acted as head of the entertainment commit- 
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Wheeler Rings 


Who doesn’t wear a ringe Almost every woman, either 
young or old, wears one or more. When considered 
from the viewpoint of numbers actually sold, rings are 
one of the most commercial of articles. When con- 
sidered from the viewpoint of the multitude of ring 
designs, no one would be blamed for saying “there is 
nothing new under the sun.” But this should not pre- 
vent a maker of rings from striving for the unusual. 
And, as always, when the Wheeler organization tries, 
Wheeler workmanship succeeds. In these three rings 
you have not only distinction of design, but a high aver- 
age of intrinsic worth—and they cost no more. It is a 
combination that cannot fail to appeal. You will find 
such rings easy to sell, 


Correspondence invited. 


HAYDEN W. WHEELER & CO,., Inc. 


Manufacturers—Importers 


2 Maiden Lane (HW) New York 


Factory: Brooklyn 



















CHICAGO OFFICE 
31 North State St. 








In addition to a large stock of 


Well Matched Pearl Necklaces 


We carry an important assortment of 


LOOSE PEARLS 


Available for additions to necklaces 


WORMSER & MAYERS, Inc. 


576 Fifth Avenue New York 


Telephone 
Bryant 2580 
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Numerous toasts were then offered to 
President Cantor, Leopold Lewis, Max 
Schoenbrun, Miss Meren and others. ‘ 
Dr. Wulfahrt, the newly appointed New 
York physician of the assocaation, was in- 
troduced and made a few appropriate re- 


tee. 


marks. 
After the last course had been served 


the orchestra played the “Star Spangled 





BARNETT CANTOR, RE-ELECTED PRESIDENT. 
Banner” and the banqueters rose and 
waved the little American flags at their 
places and joined in the chorus. 

As there were no other  post-prandial 
parts of the evening’s program, the ban- 





M. E. 


FIRST VICE-PRESIDENT. 


PASSES, 


queters then went to the ballroom, where a 
reception was held and where they were 
joined by about 45 other couples, 
danced until the early hour of the morning. 

Those present included Mr. and Mrs. B. 
Cantor, Mr. and Mrs. M. E. Passes, Mr. 
and Mrs. Max Schoenbrun; Mr. and Mrs. 
P. Timen, Mr. and Mrs. S. A. Meren, H. 
Cohen, S. Dubrovin, Charles Kahan, R. 
Lewis, Ph. Levin, S. Edelberg, Leopold 


and . 
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Lewis, M. Pesin, Mr. and Mrs. Boorer and 
the Misses Florence P. Snitkin and Harriet 
Meren. J. Schulman was also prominent 
at the main table. Mr. Schulman is one 
of the charter members of the association, 


‘and in his home the first meeting of the 


association was held 29 years ago. 

The committee which so successfully ar- 
ranged the affair consisted of S. Edelberg, 
chairman; B. Cantor, L. Lewis, P. Timen, 
S. Dubrovin, M. Pesin and M. Schoen- 
brun. Ladies, Miss Florence Snitkin 
and Harriet Meren. The floor committee 
consisted of H. Silver, S. Yampolsky, 
Charles Kahan, P. Timen and S. Dubrovin. 

The reception committee was as follows: 
M. E. Passes, L. Lewis and Robert Lewis. 

Publicity committee: Max Schoenbrun, 
S. A. Meren and S. Dubrovin. 

A canvas for members of the Ladies’ 
Auxiliary was made during the reception, 
and quite a number of new applicants were 
enlisted. 

The festivities were brought to a close at 
2A. M. 








JEWELER ARRESTED 


San Diego, Cal., Merchant Said to Be Impli- 
cated in Robbery of Women Tour- 
ists at Los Angeles 


Los» ANGELES, Feb. 23.—A_ prominent 
jeweler of San Diego was taken into cus- 
tody last week and is held in the county 
jail charged with being implicated with an 
operatic tenor in defrauding Mrs. Jessie 
Ullray of diamonds and jewelry worth 
about $10,000. Chief of Police Butler has 
received a telegram from New York an- 
nouncing the arrest of the tenor and an 
officer will be sent to bring him to this 
city. The jeweler claims to be an innocent 
victim in the transaction. 

Mrs. Ullray and her mother, Mrs. Cath- 
erine McMath, who come from Cleveland 
and are well known in Chicago, claim that 
they purchased diamonds from the jeweler 
to the amount of $20,000 and that they were 
placed in a safe deposit vault in this city 
from which place thev were taken by the 
tenor. 
introduced Mrs. Ullray to him and he sold 
her diamonds worth $8,000 and that they 
were placed in a safe deposit box in this 
city to which both Mrs. Ullray and the 
tenor had a key. It is alleged that the 
tenor unlocked the box, took the diamonds 
and went to New York. 

The local detectives announced that they 
were gratified to learn of the arrest of the 
tenor in New York as they believe that he 
and perhaps the jeweler may be implicated 
in a number of diamond robberies in 
southern California and can put the police 
in the way of getting at the heads of a 
cang of diamond thieves. Efforts are now 
being made to connect the robbery here 
with that of the wife of Senator Borah of 
Idaho. 

Mrs. Ullrav claims that when she bought 
the jewels she supposed them to be worth 
$20,000 and they turned out to be worth 
much less and she would have lost money 
even if they had not been stolen. 


The arrest of the tenor under the name 
of Herman Aaronson. 36 vears old, was re- 
ported by the New York police last Thurs- 


The jeweler claims that the tenor- 
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day. The man is now being held a prisoner 
at police headquarters, pending the arrival 
of extradition papers from California, on 
charges of being a fugitive from justice and 
for embezzling jewelry from Mrs. Jessie 
Ullray of Los Angeles, Cal. The metro- 
politan police have little or no information 
regarding the charges upon which the man 
is wanted. 








DEATH OF GEORGE T. BRODNAX 


Prominent Memphis Jeweler Passes Away 


Following an Operation. 

Mempuis, Tenn., Feb. 21.—George T. 
Brodnax, president of George T. Brodnax, 
Inc., large diamond merchants and jewelers 
of this city, and a prominent club man, died 
on Feb. 19, at St. Joseph’s Hospital, death 
being due to a complication of troubles fol- 
lowing a surgical operation for appendici- 
tis on the previous Wednesday. He had 
been in excellent health, and many of his 
friends were not even aware of the fact 
that he was ill. His death, however, was 
not unexpected by his immediate family, be- 
cause his physician let it be known that he 
was in a critical condition. 

Mr. Brodnax was born in Mason, Tenn., 
47 vears ago, where he was educated in the 
public schools. He resided in Memphis for 
the greater part of 30 years, having foun- 
ded the business which grew until it was 
one of the largest in the south, and one of 
the few southern diamond and general 
jewelry houses publishing advertisements in 
national magazines. 

About 25 years ago Mr. Brodnax was en- 
gaged as a telegraph operator at Hernando, 
Miss. He later came to Memphis and 
worked as a collector for C. L. Byrd, and 
some years later, with T. J. Deupree, start- 
ed a bicycle store. With a capital of $3,500 
the partners later embarked in the jewelry 
business. Out of this business grew the 
present firm of Geo. T. Broadnax, Inc., one 
of the oldest and best known jewelry 
houses in the south. Mr. Deupree died 
about 10 years ago. 

At his death he was president of the 
Colonial Country Club, and a member of 
the Memphis County, Business Men’s, and 
Tennessee clubs. 

Funeral services will be held today at 11 
A. M., at the late residence of the deceased 
on South Parkway. Burial will follow in 
Elmwood Cemetery. 

Honorary pallbearers will be Robert L. 
Goodwin, C. A. DeSaussure, Mack T. 
Brown, Frank C. Johnson, Gilmer Winston, 
Rhea Cary, Tom Goodwin and J. Stewart. 
Active pallbearers will be Bolling Sibley, C. 
O. Scholder, Frank Hill, Robert Metcalf, 
E. P. Capdeville, A. R. Erskine, Thornton 
French and Leslie Stratton. 

He is survived by his widow, one son, 
George, Jr., a cadet at Culver Military 
Academy, and two daughters, Mrs. Andrew 
Jobe and Miss Virginia Brodnax, of 
Memphis. 








The Colonial Silver Co. has been incor- 
porated at Portland, Me., with a capitaliza- 
tion of $10,000, by Frank B. Berdine and 
Henry C. Quincy, Newburyport, Mass., and 
Charles C. Achorn, Portland, to make and 
deal in silver and silverware. 
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Minnesota and North Dakota Jewelers Meet 








Joint Convention of Northwestern Retail Jewelers at Minneapolis a Helpful 
Gathering—Officers Elected—Interesting Addresses Delivered and 
| Banquet Held. 
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MINNEAPOLIS, Minn., Feb. 21.—The joint 
convention of the Minnesota and North 
Dakota Retail Jewelers’ Associations, 
which was held at the Radisson Hotel in 
this city Monday and Tuesday, was brought 
to a close with a banquet on Tuesday eve- 
ning, followed by a vaudeville program. 
The convention was well attended and a 
profitable and enjoyable gathering is re- 
ported. 

Monday’s Session 


As reported exclusively in THE JEWELERS’ 
CiRCULAR last week, the first day’s session 
was called to order by President R. H. 
Winter, of the Minnesota association. 
President J. B. Pederson and Secretary 
Hanson, of the North Dakota association, 
were present together with other members 
of that State organization. The South 
Dakota jewelers, through their president, 
E. H. Prey, expressed their regrets at not 
being able to join in the convention, ex- 
pressing the hope to be able to so arrange 
next year. 

As reported last week, President R. H. 
Winter, Secretary E. W. Schwenke and 
Treasurer Sherdahl submitted their annual 
reports, and W. L. Grapp, of the Minne- 
sota Retail Furniture Dealers’ Association, 
and chairman of the committee of the 
Bureau of Trade Association secretaries, 
addressed the jewelers. 

Following a set program for the conven- 
tion, reports of officers were read and 
accepted. The annual address of the presi- 
dent, R. H. Winter, was delivered by him 
in the following words: 


ADDRESS OF PRESIDENT R. H. WINTER. 

It hardly seems possible that 
since we last met for our 
annual convention. In many ways this last year 
has been an exceptional one. In the first place, 
it has been exceptional in the prosperity of our 
country, and naturally the jewelers have shared 
the activity and prosperity to no small degree. 
The State association has also had a wonderful 
growth, which is an indication that the jewelers 
all over the State realize the necessity of co-opera- 
tion and good-will towards each other. 

Our membership during the past year has in- 
creased from 102 to 200 members, giving us one 
ef the strongest State associations in the country, 
and one whose activity will no doubt be of great 
benefit to the national association in furthering 
the many problems which we are all interested in. 

During the past year Minnesota has been espe- 
cially honored in having had the eleventh Ameri- 
can National Retail Jewelers’ convention, and 
from information that I have been able to gather 
from the officers of the national association and 
from the 1,000 jewelers who came here from all 
over the United States, the convention held here 
was in every way a great success, and the feeling 
among all was that a great deal had been accom- 
plished for the good of the association. 

We had at this time the pleasure of meeting all 
the national officers and many jewelers from other 
parts of the country, and it certainly was an in- 
spiration to meet and entertain them. Many of 
them are giving their time, their experience and 
their services for the good of their fellow jewel- 
ers, and I am sure that we should all appreciate 
their unselfishness and the sacrifices which they are 
constantly making for the good of the cause. 

As I have said before, this has been a year of 
great prosperity, when things have been coming 
Many of us may not feel the necessity of 


Fellow jewelers: 
a vear has gone by 


easy, 


co-operation at a time like this as much as we do 
in an crdinary year, but the same problems that 
we have been trying to solve in the past will come 
back to us again, and may be even stronger and 
harder to fight than they were before. We must 
not lead ourselves to believe that they have dis- 
appeared entirely. 

Co-operation is the solution and will help each 
one of us in adjusting ourselves to new condi- 
tions. It will naturally help us to adapt ourselves 
to a period of prosperity, so that it will not only 
be a period of prosperity for the country at large, 
but will also be a period of prosperity for each 
and every retail jeweler. 

Arrangements during this convention have been 
made for a number of good speakers who will 
enlighten us in subjects which we are interested 





R. H. WINTER, RE-ELECTED PRESIDENT OF THE 
MINNESOTA ASSOCIATION, 
in. Our national treasurer, Mr. Damuth, is with 


us as the representative of the national associa- 
tion and has something to tell us which will be 
of vital importance to all of us. Mr. Anderson, 


our national secretary, will no doubt talk to us 
about insurance, and our genial Col. Shepherd 
is also with us. We extend to them a hearty 


welcome, and hope that they will enjoy their stay 
with us, 

It is most gratifying to see so many of the out- 
of-town jewelers here today. I extend to you a 
hearty welcome, and hope that the benefits which 
you will receive from the attendance at this con- 
vention will recompense you for the sacrifice in 
time which you are obliged to make in order to 
be here 

The report of Secretary E. W. Schwenke 
was read and approved. One of its tea- 
tures was the splendid financial showing 
made, with nearly $1,000 on hand in the 
treasury. Another was the large growth 
during the past year of more than 100 per 
cent. The membership now is slightly in 
excess of 200, while one year ago the roster 
showed a scant 100. Six new members were 
elected at the conclusion of Secretary 
Schwenke’s report. 

The report of Treasurer C. A. Sherdahl 
verified the figures of Secretary Schwenke. 
This year the association did not print a 
program admitting of advertising, and all 
funds for the expense of the annual ban- 
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quet and entertainment were met out of 
the current funds, with but slight exception 


ADDRESS OF W. L. GRAPP. 


The first speaker appearing was W. L 
Grapp. Mr.*Grapp, as reported last week. 
outlined some of the proposed work for 
the bureau, which is intended for co-ordj- 
nation purposes in getting together on mat- 
ters affecting retail trade as a whole and 
using combined, systematic efforts, in com- 
bating or securing legislation and other 
important matters. Mr. Grapp stated that 
by this co-ordination, eastern mail order 
houses were kept from making exhibits at 
the Minnesota State Fair in 1917. He also. 
said the bureau was at present working on 
a scheme for the extension department of 
the University of Minnesota to provide 
short course merchandising in the smaller 
towns, thus making it possible for those 
who could not attend the short courses held 
at the university during February to be 
able to receive these benefits at home. He 
said the various associations could aid in 
bringing this to a realization by lending 
their aid. 

Next on the program came John G. Kep- 
linger, advertising manager for the Illinois 
Watch Co., who while not on the printed 
program, having been secured too late, gave 
a very interesting talk and was listened to 
very intently by those present. His address 
appears on pages 98 and 99. 

President Winter, occupying the chair. 
appointed the following auditing commit- 
tee: D. W. Smith, Earle Barker and N. S. 
Clementson. 

Mayor Van Lear, of Minneapolis, was in- 
troduced and, as reported last week, wel- 
comed the visitors to Minneapolis. He 
spoke very enthusiastically of organization 
work and asserted it was the only way big 
things could be accomplished. “Man, stand- 
ing alone, cannot succeed, he must have 
the co-operation of his fellow beings. The 
pants maker could not exist if it were not 
for the hat maker; the hat maker could 
not succeed without the pants maker, and 
so on along the line of human endeavor,” 
he said. He expressed the wish that the 
convention would mark a milestone of 
progress in the history of the association. 

President Pederson, of the North Dakota 
association, occupied the floor and ex- 
pressed his felicitation at being present at 
the gathering. He said it set a precedent, 
as it was the first time in the history of 
the two associations that they had met at 
the same time and place in joint convention. 
He said he hoped it might happen again, 
and that Minnesota would meet with the 
North Dakota association next year im 
North Dakota. 

The letter from President E. H. Pray, 
of the South Dakota association, was next 
read, expressing the regret of that associa- 
tion at not being able to make arrange- 
ments in time to attend the joint conven- 
tion, but that it was hoped to do so next 
year. 


ADDRESS OF JUDGE FRANK T. WILSON. 


Judge Frank T. Wilson, of Stillwater, 
Minn., is at the head of a newly-created de- 
partment of the University of Minnesota, 
Community Development. He outlined the 
proposed service the new department would 
endeavor to foster. It covered co-opera- 
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uniform prices and other matters. 
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munity spirit and conscious- 
ee Cebsion of home trade, local market 
for ‘farm products, industrial plants and 
fabor employment, better roads and streets, 
efficiency in conduct of town affairs, whole- 
some recreation for youth, acquaintance 
with neighbors, the town beautiful, and a 
better place to live. He said the university 
would probably establish a training depart- 
ment for commercial club secretaries. He 
said as the results of the automobile and 
good roads, community districts were 
gradually enlarging and also marketing 
territory spread accordingly. He _ spoke 
disparagingly of mail order houses and 
that it should be one of the objects of the 
mmunity club to advocate home trade. 
At the end of his discussion questions 
were invited and quite a little interest de- 
veloped. N.S. Nelson, Hutchinson, Minn., 
said he used his automobile in the Summer 
‘in attending meetings of farmers’ clubs 
and traced business direct to his getting in 
friendly touch with the farming citizens. 
W. M. James, Breckenridge, Minn., said 


co 





E. W. SCHWENKE, RETIRING SECRETARY, 


fraudulent advertising on the part of some 
mail order houses was a serious matter and 
hard to meet. He cited several instances 
of fraudulent advertising. 

Other members took part in the discus- 
sion, one member stating that the mer- 
chants in his town kept mail order house 
catalogues on their counters and promised 
to meet all prices, grade for grade, con- 
tained in the catalogues. 


MONDAY AFTERNOON, 


On Monday afternoon Col. L. Shepherd 
spoke on “The Jewelers’ Opportunities.” 

Secretary J. J. Ryan, of the National Re- 
tail Grocers’ Association, next spoke and 
named a few common evils in the trade, 
such as credits and turnovers. He spoke 
of legislation secured through combined ef- 
forts of the retailers. | 

A general discussion followed regarding 
Presi- 
dent Winter said all dealers should ad- 
vance prices under present conditions and 
should do so uniformly and at the same 
time. As it was one dealer who bought 


before the rise in prices could undersell his 


competitor, and if he waited until manu- 
facturers’ prices dropped all would be 
losers, he declared. 
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On Monday evening Harry W. Parker, 
president Bankers’ Trust & Savings Bank 
of Minneapolis, delivered a talk, “The 
Jeweler from the Banker’s Standpoint,” 
was the subject of his address. 


ADDRESS OF HENRY W. PARKER, 


The goldsmith I consider the origin of the man 
who developed into a banker. People entrusted 
him with gold and precious metals, and therefore 
men of honesty were sought out as goldsmiths. 

The banker admires you both for your thrift 
and business sagacity, yet at the same time envies 
you because of your intimate acquaintance with 
ruby, pearl and garnet. If a banker enjoys that 

















LOUIS HANSON, SECRETARY NORTH DAKOTA 
ASSOCIATION. 


happiness he must pay you handsomely. There is 
every reason why the jeweler should be viewed 
by the banker in a highly favorable light, and I 
have the conviction that he is. This has come 
as a result of your own efforts and cover two im- 
portant requirements, namely, cost of production 
and intelligert extension of credit. In years by- 
gone credit was a hit and miss proposition. Ap- 
pearances counted tco much. The system of cred- 
its has developed along with other things and is 
now almost one of the sciences, and undoubtedly 
there are certain laws, containing principles, mech- 
anisms and guiding rules. 

It has sometimes occurred to me that individuals 
and business concerns do not always take their 
banker enough into their confidence Why not? 
If vou are in need of spiritual guidance you call 
a minister; if ill, you call a physician and some- 
times in a hurry. You confide in them implicitly. 
They are specialists. So is the banker. A special- 
ist in finances. Some business men still think it is 
the height of impertinence for a banker to inquire 
too minutely about one’s business. It is his busi- 
ness to do so. A banker is custodian of other 
people’s money, and following the laws he must 
eventually make returns at 100 cents on the dollar. 

While the whole system of credits is based 
largely upon the same theories, still there is some 
distinction between mercantile and bank credits. 
A concern dealing in commodities is permitted 
wider scope and gets more liberal terms from a 
bank. With a merchant who deals in dry goods 
the credit man has only to base his credits on 
dry goods values. Likewise a hardware dealer. 
A bank credit man must have a knowledge of all 
credits. As an example, two statements analyzed 
show the same net worth. One, based on the 
commodities of staple worth as necessaries—food, 
clothing, dry goods, groceries, etc.—is entitled to 
a larger line of credit. If the stock was to be 
thrown on the market, it would bring more than 
a line of hats, caps and jewelry, which are not 
necessities and which fluctuate in value with the 
ever-changing styles. 

A merchant should render a statement to his 
banker whether he warts credit or not. It facili- 
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tates matters if such an occasion presents itself. 

would like to offer this suggestion that it is a 
good thing for you and the banker, too, if you 
would drop in occasionally and exchange ideas on 
matters of business or current topics of the day. 

May your organization prosper. The organiza- 
tion becomes the real potent force it should when 
it combines the efforts of each individual mem- 
ber. A general alone never won a battle. There- 
fore give freely and willingly of your time, your 
energy and ability to the end that the good work 
you have undertaken may grow and bear fruit 
beyond your fondest dreams, 


A general discussion on matters of in- 
terest followed. 


Tuesday’s Session 


On Tuesday morning, with President 
Winter occupying the chair, the first talk 
was by H. C. Day, publisher of the North- 
western Jeweler, Albert Lea, Minn., on 
cost accounting, which was listened to with 
interest. 

An address followed by Earle A. Barker, 
retail jeweler, Bemidji, Minn., who spoke 
on efficiency. He said in part: 





C. R. DAMUTH, TREASURER, A. N. R. J. A. 


“Experience is not transmissible, there- 
fore a necessity, and records in business. 
are necessary as they show experience. 
Mental and physical ability is also neces- 
sary to find the easiest and quickest way 
to the desirable things of life.’ Here he- 
outlined what these records should cover 
in a jewelry store and talked at length on 
overheads, merchandising methods, repair 
cost and other matters. 

Norman Williams, jewelry advertising 
expert, of Chicago, then took the floor and 
spoke in part as follows:: 


ADDRESS OF NORMAN WILLIAMS, 


The retail jeweler who is not using his local 
newspaper for consistent advertising is overlook- 
ing the biggest trade building possibility available- 
to him. F don’t care how long he has been in 
business; how much success he has gained; how 
much he knows about store management, buying 
and other matters, that statement goes flat. 

The one exception I’ll make is the man with a 
store in a location to which people from all over 
town cannot be brought. 

Sut you say, newspaper advertising costs money. 
So does a bond, or stock, or a mortgage, or any 
other investment cost money, if you call laying 
out money to make money a cost. Still, you’lP 
buy securities, and wait six months or a year to- 
get a five, or six, or eight per cent. interest re- 
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GATTLE & HUNTER, Inc. 


9-11-13 MAIDEN LANE NEW YORK 








Importers of 


DIAMONDS 
Ae 


Necklaces, Earrings, Studs, Scarf Pins, 
Drop Shapes and Round 


SAPPHIRES 
‘EMERALDS 
RUBIES 


FACETED, CABOCHON AND STARS 


Regular Cut 








MEMORANDUM ORDERS PROMPTLY FILLED 
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F you make the best mer- 
chandise in your line— 
and your line is jewelry 

or silverware — we suggest 
that you ask us to show you 
the kind of advertising that 
we would consider in keep- 
ing with the quality of your 
product. 
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THE*SIEGFRIED COMPANY ING 


Advertising 
20 Vesey Street New York City 









Telephone 7825 Cortlandt. 
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REAL 
AMBER NECKLACES 


CUT—CLOWDY 


In spite of European 
conditions, we are 
glad to announce to 
our patrons that a 
new shipment just 
arrived. 


DO NOT DELAY YOUR ORDER 


Take advantage of the opportunity 
now before everything is sold. 


BORRELLI & VITELLI 


401 Broadway, New York. 
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mm, and a year, or five or twenty years to get 
tu Ms incipal back, and consider it a good thing 
yout if a shrewd investor. And you'll have 
~ re fifty, 9 hundred, or a thousand dollars 
to ay ve} swooP to get your security investment. 
Y want toi when you invest in a newspaper? 
Of course, if you are ignorant you expect your 
back the next day, with a fat profit tied 
Or maybe you'll be “liberal. You say 
' for a month, or three months, 
is to this newspaper adver- 
Williams and these 
off advertising 


b J 


money 
to it. 
“P'l] use the paper 
and prove what there 
tising that the trade papers, \ 
other fellows who make a living o 
are always saying 1S a good thing for me. . 

Oh, ye of little faith! Let those who are guilty 
hold up their right hands. . 

ut suppose you do make up your mind that 
you are going to be a real advertiser. M hat 
would be real advertising 1n the newspaper? If 
you are in a small town with a weekly paper only, 
it would be an advertisement every week in the 
vear in the weekly, with new “copy each time 
the advertisement appears—52 different advertise- 
ments in a year. If your town has a daily, it 
would be used by that daily several times each 
week in the year, each advertisement different. 

If you use your papers like that you can be 
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conservative of space. It is not big space that 
counts, anyway. Small space can be made so 
conspicuous on the page it will not be missed, 
and if you make your copy interesting you can 
secure a “‘following’’ for your ads—educate peo- 
ple to look for it. 

In the weekly paper, a double column by five 

inches ought to be big enough space for any 
jeweler to use regularly. The jeweler using the 
daily paper several times a week can make five or 
six inches single column answer his purposes ex- 
cellently. 
; Say the weekly rate for space is 15 cents an 
inch, column width. Five inches double makes 10 
inches—$1.50 for a single advertisement; for 52 
weeks, $78, split up into 12 payments, of approxi- 
mately $6.50 a month. Cheap enough, isn’t it, 
for the opportunity of talking to 500, 1,000 or 
2,000 people four times a month? 

Suppose the daily rate is 25 cents an inch. That 
makes a single-column six-inch advertisement cost 
$1.50. Three a week cost $4.50. Multiply that 
by 52 and you get $234, which you pay in 12 in- 
Stalments averaging $19.50 each. For which sum 
you get to tell your story three times every week 
to several thousand people. 

No, there is nothing that equals newspaper ad- 
vertising for the retailer. It makes it possible for 
him to keep up that eternal pounding away which 
must be kept up, for an outlay he can meet. 

It is ridiculous to assume that the weekly ad- 
vertiser will not get his entire $78 back in a year, 
with an interest return on it that makes mort- 
Sages stocks and bonds piker investments. And 
it’s just as ridiculous to assume that the daily ad- 
vertiser will not get back his $234 in the year 
with a profit on it of more than he could possibly 
get from it in any other way. 
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Of course, in larger cities, 
But you get a bigger circulation. If you judge 
your papers correctly you'll generally find the 
space price is a fair one, and worth the price. 

Far be it from me to mislead anyone of you. 
I’ll tell you frankly that you are not going to be 
able to put your finger on the advertisements and 
be able to say, ““This ad cost me $1.50, and brought 
me .in $2, $5, $20. Your securities investment re- 
turns come in a lump that way, to be sure. You 
clip the coupon, take it to the bank and the bank 
credits you with the interest. But the advertising 
returns are not so easily and definitely located. 
They are there, all right—like the salesman’s 
poker losses are in his expense account—but, re- 


space costs more. 
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member the words of the jeweler I told you about 
who spends $10,000 to $15,000 a year for adver- 
tising: ‘‘We look at the gross business and see 
the answer there, though we cannot analyze it.” 

So if you are going to advertise your store 
right, you will use the newspapers consistently the 
whole year through. You can afford to do it. 
What you can’t afford is, not to do it, if you are 
looking for the greatest possible profits from your 


business. Don’t be stingy with space, and don’t 
be greedy. <As a rule confine your ads to one 
item, or line. Don’t try to get too many good 


things in one ad. One good story well told is 
better than a reference to several. 

The great complaint you men have against the 
jewelry business is that there are only a couple 
of times in the year when it is really active. 
That in large measure is the fault of the jewel- 
ers themselves. Trade always will be much bet- 
ter at Christmas-time than at any other time—in 
fact, we don’t want that changed. But proper ef- 
forts will increase tfade in the slow seasons, and 
those efforts are worth making. They will help 
out on the Christmas season also. It is just as 
sensible and logical for the jeweler to work for 
business all through the year as it is for anyone 
else. And work will get him results, as it has 
for many others in lines which seemed hopelessly 
seasonable. And vigorous, all-the-year-round pub- 
licity is the open sesame to consistent better busi- 
ness in the duller months, 
advertising is of supreme _ impor- 
It can and should be sup- 
plemented by other efforts. The mailing list can 
be made a source of gratifying profits. Now a 
mailing list should be compiled with great care. 
It should be kept on cards—the small, standard 
size, 5 x 3 cards, answer splendidly. With the 
list on cards it can be divided, and subdivided, 
arranged so that any part of it can be gotten at 
instantly—and the record of the material sent to 
the person can be kept. The cards also. permit 
you to write down facts about personality or cir- 
cumstances which are a good thing to know. 

There is one thine about d’rect advertising you 
must remember. It is strong the day the prospect 
gets the letter, booklet, circvlar, or whatever it is, 
but it loses strength each day thereafter and at 
an alarming rate. The life of the matter is short. 


Newspaper 
tance, but it is not all. 
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The fact that occasionally one will hear from a 
piece of advertising matter sent out a month be- 
fore, doesn’t change that fact. 

He also discussed window displays. 

E. A. Barker, of Minneapolis, then asked 
Mr. Williams what newspaper advertising 
a retailer should do who is located in.a 
sub-center or neighborhood retail district, 
and also if he really thought a jeweler 
should employ an expert advertising man. 
Mr. Williams said he thought the merchant 
in the outlying district should not use the 
large dailies on account of waste circula- 
tion which he would be compelled to pay 
for. Forced to answer the last question, 
he said he did think it best, as a usual 
thing, to employ an expert advertising man. 
He said double column space was prefer- 
able with border and that the retailer in 
the smaller town should by all means ad- 
vertise in his home weekly, and if more 
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A. W. Rs Fs dhe 
than one paper covered his trade territory 
he should use them all. He also added 
that two spaces were preferable to one 
large space on special occasions. 

E. C. Helwig, of the Civic & Commerce 
Association, then delivered a few words of 
welcome and said he hoped the North Da- 
kota and South Dakota associations would 
find it advisable to hold their meetings in 
Minneapolis next year. 


Tuesday Afternoon. 


On Tuesday afternoon C. R. Damuth, 
treasurer A. N. R. J., gave a short talk, 
airing his views on publicity work. He 
was followed by Secretary A. W. Anderson, 
of the National Association, who reported 
on the mid Winter conference. He also 
read the annual statement of the Jewelers’ 
Mutual Fire Insurance Co. He followed 
this up by explaining the co-insurance 
clause in insurance policies. He was lis- 
tened to with interest. 

Election of officers followed and resulted 
as follows: R. H. Winter, Minneapolis, 
president; D. W. Smith, Pipestone, vice- 
president; C. A. Sherdahl, Montevideo, 
treasurer; Earl Barker, Bemidji, secretary. 
Director for three years: N. S. Nelson, 
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AMERICAN GEM AND PEARL COMPANY 


26 Holborn Viaduct 


HAT beautiful blue-green 

Beryl, Aquamarine, first 

cousin to the Emerald, has 
created a demand that is con- 
stantly on the increase. 

The year 1917 gives indica- 
tions of “‘going big’’ on Aqua- 
marines. 

There are practically no 
foreign cut stones available. 

Our shop service is limited 
because of the scarcity of good 
lapidaries. 

Orders are filled in the se- 
quence in which they are re- 
ceived. 

Be forewarned. A word to 
the wise is sufficient. 


“Buy from the Cutters” 


14-16 Church St, New York 


London Paris 


FROM MINES TO MARKET 


39, Rue de Chateaudun 
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Coming to Chicago? 


See our new line 
of 


French Ivory 


Goods 


The most 
complete line shown 


KUEHL CLOCK .CO. 


125 North Wabash Avenue 
CHICAGO, ILLINOIS 














45-47-49 John Street 
New York 
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Makers of HIGH-GRADE 





i 


Colonial Wall Case, No. 128 


Cc. JORGESON & CO. 


189 to 167 ANN STREET, CHICAGO 


F. 
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WRITE FOR OUR CATALOG. 


JEWELERS’ FIXTURES 





Counter Case and Table, No. 107. 


in bronze, silver and gold for silversmiths, 


ohana French foundry. 
Special hard bronzes for automobiles, ete. 


Fine Art Caster, Chasing and Mould Making 





CASTINGS 


elers and sculptors. 
Inspection invited. 


ERNEST VATIER 


545-549 W. 22d Street, New York City 
Tel. Chelsea 952 

























AMBRECHT & C0. 


ARTISTIC 


HUB AND DIE CUTTERS 


Tel. 1517 John 60 Nassau St. 


For Expert Workmanship 
SEE US 








CAMEOS—CORAL BEADS 
2) Black Onyx, Coral and Mourning Jewelry 


\ 3" Repairing Done on Coral, Jet and 
if Onyx. Memo Orders Filled 


Tp Pa Siatiea tanec 
ji 61 Maiden Lane, N. Y:. 
MABER BEADS 


ARREAUD & GRISER 


45 John St., New York 


LAPIDARIES ae 


EMS in Unique Cuttings 
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Hutchinson. Directors for one year: A. E, 
Barker and C. D. White, Minneapolis. 
The following resolutions were adopted: 


Resolutions 
That we heartily commend and ap- 
f the officers of the American 
Association, and pledge 


RESOLVED: — 
prove the action © 
National Retail geval 

incere support. 
yy aan That a regret very much that so 
many bills of national importance have been acted 
upon by Congress that they were prevented from 
passing on the Stephens Standard Price bill and 
the Dorimus Anti-Guarantee bill, and that we 
take this opportunity to express our faith in the 
bills and that we shall continue in our efforts to 
have them —y as a protection to ourselves 

ic at large. 
ee The = recommend that this asso- 
ciation pay $5 dues to the American Fair Trade 


League. Be it further ; 
— That we pay $5 dues to the Minne- 


RESOLVED: ae 
sota Secretaries Bureau. Be it further 
~ Resotvep: That we cheerfully indorse the 


Jewelers’ Publicity Campaign for the advancement 


of wearing jewelry. ; . 
Reso.vep: That the jewelers attending this con- 


vention favor the adoption of the Asleson Device 
by clock manufacturers, thereby making the re- 
moval of mainsprings simple, and permitting the 
saving of time and greater the profit on repairing. 


Be it further . 
ResoLvep: That a copy of this resolution be 


forwarded to the leading clock manufacturers of 


America. Be it further 
Resotvep: That we indorse and recommend all 


members to take advantage of the fire insurance 
connected with the association. 

ResoLveD: That we, the Minnesota Retail Jewel- 
ers’ Association, in convention assembled, express 
our heartfelt sympathy to the families of the be- 
low-named deceased members: H. B. Lund and 


Morris Bullard. 

Resotvep: That we extend our thanks and ap- 
preciation to Col. John L., Shepherd, the various 
trade journals, the speakers, the Hotel Radisson, 
the jobbers, and all that made our convention a 
success. 

THE BANQUET. 

On Tuesday evening the Minneapolis 
Jewelers’ Club entertained the visiting dele- 
gates and local members at a banquet. 

During the evening retiring Secretary 
E. W. Schwenke was presented with a 
handsome silver loving cup, suitably en- 
graved, by the members of the Minnesota 
association, in appreciation of the faithful 
work performed by him during his four 
years in office. National Secretary A. W. 
Anderson made the presentation speech, 
and added his personal appreciation of the 
co-operation always obtainable through 
Secretary Schwenke. 

A vaudeville program of several numbers 
concluded the festivities. Performers were 
brought in from different theatres. 








New Enterprises. 





Sanders & Shipiro have started a store in 
Calexico, Cal. 

J. L. Westcott has opened a store at 
Everett, Wash. 

T. A. Orcutt has established a jewelry 
store at Ceres, Cal. 

C. G. Tuttle will shortly open a jewelry 
Store at Erie, Kans. 

George A. Balter has opened a jewelry 
store at Rockford, III. 

C. E. Bridges has opened a new jewelry 
shop at Lamanda Park, Cal. 

G. P. Hastings has entered the jewelry 
business again at Attica, Ind. 

J. Hayes has established a store in the 
Liberty building, Seattle, Wash: 

J. M. Williams has started a repair shop, 
429 Occidental building, Indianapolis, Ind. 
‘ A. Tipson has opened a manufacturing 
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jeweler’s shop in the Eitel building, Seattle, 
Wash. 

The Oliver Jewelry Co. is the name of a 
new jewelry business at 46 Oliver St., New- 
ark, N. J.. 

Sam Saroff has opened a jewelry and 
watch repairing business at 472 Massa- 
chusetts Ave., Boston, Mass. 

The Rex Phonograph Co. is the trade 

name of a new jewelry and phonograph 
business at 131 Springfield Ave., Newark, 
N. J. 
The Whitehouse Electro Plating Co. is 
the name of a new concern which has 
opened for business at 1019 Post St., Seat- 
tle, Wash. 

P. J. Reed, formerly with William C. 
Dorrety, Washington building, Boston, 
Mass., has started in business for himself 
on the eighth floor, 387 Washington St. 








DEATH OF JOHN PLETSCHER 
Veteran Baltimore Jeweler Dies After a 


Short Illness 


BALTIMorRE, Md., Feb. 23—John Plet- 
scher, one'of the oldest active jewelers in 
the city, died yesterday afternoon at his 
home, 1810 N. Calvert St., after a short ill- 
ness caused from infirmities of old age. He 
was 73 years old and very robust and ac- 
tive, and it was not until he was stricken 
recently that he had to give up active busi- 
ness. 

Mr. Pletscher was born in Germany and 
came to this city when he was three years 
old. He entered employment early, going 
with the firm of Samuel Jackson & Co., a 
well known firm of its day, and he con- 
tinued with the firm until the death of Mr. 
Jackson in 1873 when he succeeded Mr. 
Jackson and founded the present firm of 
John Pletscher & Son. 

Mr. Pletscher was very well liked in the 
business world, as he was a gentleman of 
the old school who made friends and kept 
them. 

He is survived by three sons, John C. 
Pletscher of this city and Harry B. and 
Charles C. of New York. 








CREDITORS ACCEPT OFFER 





Harry Gordon, Jersey City, N. J., Réaches 
Terms of Settlement at 25 Cents 
on the Dollar 


Harry Gordon, jeweler, 253 Newark Ave., 
Jersey City, and an involuntary bankrupt, 
made an offer of settlement at 25 cents on 
the dollar last Friday at a meeting of credi- 
tors held before Referee in Bankruptcy 
Beach, Jersey City. The offer, which was 
later accepted by the creditors present rep- 
resenting a majority in number and amount, 
is payable 10 cents in cash and 15 cents in 
notes maturing in four, eight and 12 months. 
Saul Immergluck, New York attorney for 
Julius Seiden, the receiver and creditors, in- 
sisted that the notes be endorsed by Harry 
Meyers, Jersey City. This was found satis- 
factory to Mr. Gordon and the settlement 
was accepted. 

According to Mr. Immergluck, the jewel- 
er has liabilities amounting to $9,000. The 
nominal assets, he claims, total about $4,000. 
Mr. Immergluck stated, however, that the 
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actual assets are not thought to be worth 
more than about $2,500. 


OLD HOUSE ASSIGNS 


Silver Firm of Thos. G. Brown & Sons in 
Hands of Assignee for Readjustment 
—Assets Said to Greatly Exceed 

Liabilities , 

Members of the trade received with sur- 
prise Monday the news that Thomas G., 
Brown & Sons, Inc., one of the oldest sil- 
versmithing houses in the country, with a 
manufacturing plant at 547-549 W. 2lst St., 
New York, has made a general assignment 
for the benefit of creditors under the State 
laws. The assignee is Edward J. Dingee, 
who is connected with the Gorham Co. of 
New York. No schedules of assets or lia- 
bilities have been filed. 

Thomas G. Brown & Sons is a corpora- 
tion, of which Thomas B. Brown is presi- 
dent and Thomas Craig is treasurer. The 
business which the concern operates is one 
of the oldest in the silversmith line, going 
back to the very first part of the last cen- 
tury. It was started by Baldwin & Co. in 
1802, which firm was succeeded by the late 
Thomas G. Brown. Mr. Brown in 1881 
admitted his sons, William A. and Thomas 
B., under the present style, and in 1895 the 
business was incorporated under New York 
laws with an authorized capital stock of 
$125,000. William A. Brown withdrew 
shortly afterward. The products of the 
house have been distinctive and widely 
known throughout the jewelry trade. Of 
recent years the concern has gone along 
in a small way making a very fine grade of 
silverware, copper, etc. 

It was generally reported last week that 
the assignment of the firm did not mean a 
winding up of the business, but that it was 
simply made to overcome the difficulties of 
a situation in which the concern found 
itself. E. J. Dingee, the assignee, said 
Monday that he was not in a position to 
make any formal statement in regard to the 
affairs of the concern. He had been called 
upon to act as assignee suddenly and had 
taken possession, but had not familiarized 
himself with the condition of the firm. He 
understood that as far as the creditors were 
concerned there was little doubt that they 
would be paid in full and that matters 
would be adjusted in a. very short time. 
He had not decided when he would file his 
schedules and he did not know as yet 
whether a meeting of creditors would be 
called. 

Thomas B. Brown, the president of the 
company, said Monday that the assignment 
was in no way an insolvency, as the con- 
cern had liabilities of only about $13,000 
and had assets worth many times that sum, 
so there is no question of the creditors not 
being paid in full. The assignment was 
made to overcome and adjust an annoying 
condition that began prior to the death of 
his father, the late Thomas G. Brown, and 
it was felt that this could be cleared up by 
the assignment and the affairs of the com- 
pany readjusted and put on a solid basis. 

















Urfer Bros., jewelers, Indianapolis, Ind., 
were recently the victims of window smash- 
ers who succeeded in carrying off chains, 
fobs and lockets worth about $25. 
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“The Silver That Sells” 





Something Out of the Ordinary 


Originality has always been the “big idea” behind the success of R. L. & B. 
Co. Tableware. And when we make Little Folks’ Tableware we likewise add the 
touch of individuality. 

“Little Men and Little Women” table is famous! It has revolutionized the 
general style of little folks’ flatware throughout the land. “Little Men and Little 
Women” tableware is sensible, practical and convenient. It has changeda novelty 
into a necessity. 

We have a most complete line this year—full of new ideas and unlimited sell- 
ing-possibilities. All articles are furnished in delightful, dainty pink or blue cases. 
They are most attractive. 

Write us that you are interested and we shall be glad to tell you more 
about it. 


ROGERS, LUNT & BOWLEN CO. 


Silversmiths 
GREENFIELD, MASS. 
NEW YORK CHICAGO SAN FRANCISCO 






STERUNG 


TRADE MARK 


STERLING SILVER TABLEWARE 


REG. U.S. PAT. OFF. 
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FAVOR “EISENSTADT” PLAN 





Chicago Jewelers’ Ass’n Endorses Publicity 
Scheme of the Associated Jewelers 
of America 


Cuicaco, Feb. 23—The regular meeting 
of the Chicago Jewelers’ Association was 
held at the Palmer House, parlor ‘O,” on 
Tuesday, Feb. 20, 1917, at 12.15 o’clock nvon. 
Lunch was served and many matters of 
trade interest acted upon. The association 
endorsed the publicity scheme of the Asso- 
ciated Jewelers of America. 

Wm. F. Juergens, the president, was in 
the chair, and 37 members, of the associa- 
tion were present when the minutes of the 
previous meeting were read and approved. 

Mr. Swadener, of F. A. Hardy & Co.,, 
stated that the wholesale optical trade had 
found it necessary, in order to meet com- 
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petition, to maintain a very expensive col- 
lection and delivery service in Chicago to 
collect orders and jobs and to deliver the 
same as far south as 63rd St. and as far 
north as Evanston. Mr. Swadener stated 
that this extensive collection and delivery 
service was very expensive and that the 
optical trades have been considering the 
practicability of modifying this delivery 
service to include only the loop, but they 
felt that it would be unwise to make such 
modification without the co-operation of the 
jewelry jobbers and manufacturers. He 
therefore asked the association to appoint 
a committee to consider the question of 
deliveries and to confer with the committee 
appointed by the optical people. 

A motion by Mr. Sproehnle that a com- 
mittee of four members of the association 
be appointed to confer with the committee 
from the optical trade, and that Mr. 
Swadener be appointed chairman, he to ap- 
point the other three members, was carried. 

Mr. Sproehnle stated that it has been the 
custom to close at one o’clock on Saturday 
afternoons in the Chicago trade beginning 
with March 1 and ending Oct. 1, but that 
some of the houses felt that it would do no 
harm to start the Saturday afternoon clos- 
ing on eb. 1. He, therefore, made the 
motion that it was the sense of the meeting 
that the trade close Saturday afternoons 
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beginning with Feb. 1 and ending Oct. 1, 
beginning with the year 1918. This motion 
was seconded by Mr. Thearle, and after 
some discussion was carried. 

President Juergens then suggested that 
the secretary send a letter to the trade rela- 
tive to this motion and also to incorporate 
in that letter a statement of the holidays as 
they are now observed in this market, the 
secretary to bear in mind that Labor Day 
was now observed as a full holiday instead 
of a half holiday as in the past. 

President Juergens then laid before the 
association the publicity plans being put 
forward by :the Associated Jewelers of 
America for a national advertising cam- 
paign, featuring the desirability of wearing 
jewelry. He also stated that the plan would 
include furnishing copy for local advertising 
by retail jewelers, furnishing retail jewelers 
with data and information on window dis- 
plays, and the promulgation of suggestive 
ideas having a tendency to increase the 
desire on the part of the public for the 
wearing of jewelry. 

Mr. Juergens stated that a fund of $250,- 
000 a year for three years would be needed 
for this plan and the members present were 
furnished with a printed statement of the 
plan as proposed by the temporary com- 
mittee of which Morris Eisenstadt of St. 
Louis was at this time the active head. 

Fred Mayer spoke on the question, favor- 
ing the publicity plans proposed, stating that 
he had personally examined into the situa- 
tion and was convinced that it was an ex- 
cellent idea. Mr. Mayer then offered the 
following resolution which was discussed 
and carried: ; 

“Resolved: That the Chicago Jewelers’ 
Association hereby endorse the general pub- 
licity plan for national advertising of jew- 
elry as announced by the Associated Jewel- 
ers of America in the printed plan 
circulated by the temporary Publicity Com- 
mittee of that organization, and, further, 
that the President of the Chicago Jewelers’ 
Association appoint a committee to act with 
the Associated Jewelers of America in mak- 
ing the trade acquainted with the plans and 
soliciting financial support for same.” 

The-association was honoréd a: this meet- 
ing by the presence of William P. Williams 
and Julius Schnering, honorary members of 
the association, who were given a hearty 
welcome. 


PEARL NECKLACE LOST 











String Containing Seventy-nine Gems Dis- 
appears from Office of A. Schorr, 
New York 


The whereabouts of a valuable pearl 
necklace which mysteriously disappeared 
from the establishment of A. Schorr, im- 
porter of precious stones, 15 Maiden Lane, 
New York, more than a week ago, is still 
puzzling the police. The necklace, which 
contains 79 pearls weighing in all 322.40 
grains, was last seen on Saturday, Feb. 10. 
Since that time the New York police and 
the aid of the Jewelers’ Safety Fund So- 
ciety has been solicited, but at the present 
writing the necklace still remains unfound. 

The last time the necklace was seen was 
when it was shown to a customer. After 
the latter left the Schorr establishment, the 
necklace was placed in a case and was laid 
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on a table in the office. Nothing more was 
thought of it until the following Wednes- 
day, when the necklace was sought in order 
to compare the pearls with others which 
Mr. Schorr had in stock. When it could 
not be found it was at first thought that the 
necklace had been sent out on memoran- 
dum, but an examination of the records 
soon eliminated the possibility that such 
was the case. 

Mr. Schorr and his clerks then conducted 
a thorough and systematic search, and after 
they failed to find the necklace on Thurs- 
day, Feb. 15, the aid of the Jewelers’ Safety 
Fund Society, of which Mr. Schorr is a 
member, was sought. The police were next 
called upon and they failed to discover how 
the necklace had disappeared. 

The 79 pearls, which are described as 
yellowish “rosey,” are graduated and are 
enumerated as follows: One pearl, 12.68 
grains; two pearls, 20.80 grains; four pearls, 
30.92 grains; eight pearls, 52.12 grains; 
eight pearls, 37.36 grains; 12 pearls, 46 
grains; 20 pearls, 62.88 grains; 24 pearls, 
59.64 grains, making a total weight of 
322.40 grains. 

The necklace is insured in Lloyds. . Mr. 
Schorr has inserted a number of advertise- 
ments in the New York newspapers offer- 
ing a liberal reward for the return of the 
strand and no questions asked. 








BRACELET SUIT ANSWERED 


Defendants Deny That They Have Violated 
Patent Rights on Improvements to 
Expansible Bracelet 

The equity action involving certain im- 
provements in expansible bracelet links 
started by Simon Bruner, manufacturing 
jeweler, 71 Nassau St., New York, was 
answered on Tuesday, Feb. 20, by the de- 
fendants, Harry Levine and Samuel Levine, 
75. Nassau St., Manhattan. The answer 
was filed in the United States District 
Court, New York. The suit was brought 
under the patent laws of the United States 
and the invention involved is claimed to be 
covered by U. S. Letters Patent No. 
1,207,366. 

The answer claims the original bill of 
complaint is defective in that it fails to 
state facts sufficient to constitute a cause 
of action. The defendants admit making, 
using and selling expansible bracelet links, 
but deny that the links used by them in- 
fringe upon the patent claimed by the com- 
plainant. The defendants deny that the 
plaintiff has been damaged and allege that 
the latter is not the original inventor of 
the device involved. It is also the con- 
tention of the defendants that the device 
described was not novel at the time it was 
patented and required only mechanical skill 
to produce. 

The answer further maintains that the 
device was not a patentable article when it 
was produced by the complainant and is 
identical in character with devices previ- 
ously patented in 1913 under Letters Patent 
No. 1,053,046 and No. 1,055,861. The de- 
vice involved, the defendants allege, was in 
public use two years before application was 
made for Letters Patent. | 

The defendants conclude their answer by 
praying for dismissal with reasonable costs 
and charges. 
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To Jewelers 


We want you to read this ad- 
vertisement, too, because, in a 
way, you are in partnership 
with us. Our interests are 
mutual. You know salesmen, 
the good and the poor. You 
know the kind of man we are 
looking for, one whom you 
would want to call on you. 
Will you therefore be good 
enough to recommend in con- 
fidence any such man whom 
you think would answer the 
qualifications specified in this 
advertisement? Doing this you 
would favor us—favor some 


man. 








WANTED 


A Worthy Representative 
by a Worthy House 


But he must not be merely a salesman in the peddling sense— 
he must go out and represent us as we want to be represented, not 
as he imagines we want to be represented. He must reflect our 
progressive sales policies. He must understand the jewelry trade, 
but he need not necessarily be a ring salesman. Many men become 
better salesmen by changing their line. He must know people, and, 
above all, be able to sense the attitude of men and convey to them 
the wonderful W.W.W. story. He must have two bosses—this 
company and the Jewelers. Yet he must be his own boss. He must 
be an executive. 

- Naturally, he must be honest, industrious and clean-cut. 
Every transaction he makes with the Jeweler must be a credit to 
But also a benefit to the Jeweler. He must be 


something of an idealist in business, living up to the highest 


him and to us. 
standards. He must be a square-dealer, realizing that to conserve 
our customers’ interest is merely protection to him and to us. 

He must have vision—so he can grow as fast as this business 
is growing. But this doesnt mean that he must be an exaggerator 
He must be able to help dealers, to 
He must be the sort of a 


or a maker of false promises. 
advise them, to act as sales counsel. 
fellow who will be always welcomed by jewelers after the first 
call—known as a man in whom dealers can place their utmost 
confidence. 

To such a man we can offer now a real job—not a snap by 
any means, but a big man’s job * * * full of importance be- 
cause of its intimate relation to W.W.W. dealers. 


Where is the man? 


WHITE, WILE & WARNER 


Makers of W.W.W. nationally advertised 


rings in which the stones do stay 


BUFFALO, N. Y. 














February 28, 1917. 
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SUNDLUN CREDITORS MEET 





Statement of Providence Firm Shows Liabili- 
ties to Be $63,000, and Assets 
About $24,000 


Provipence, R. L, Feb. 23—A _ general 
meeting of the creditors of the Sundlun 
Jewelry Co., was held today at the office 
of the Manufacturing Jewelers Board of 
Trade, Turks Head building. During the 
meeting a financial report was submitted 
and a committee to investigate the affairs 
of the firm was appointed. The present 
fnancial condition of the business, accord- 
ing to Arthur and Walter Sundlun, mem- 
bers of the firm, is due to adverse busi- 
ness conditions and bad investments. 

During the past week it is claimed an at- 
tachment had been obtained by one of the 
creditors and it, therefore, became neces- 
sary in order to protect the interests of all 
the creditors to call a meeting and ascer- 
tain the facts in relation to the financial 
standing of the business. Many creditors 
attended and those holding claims against 
the Sundlun Jewelry Co., who were unable 
to be present, were represented by attor- 
neys, the Manufacturing Jewelers Board of 
Trade and the National Jewelers Board of 
Trade. Saul Immergluck, attorney for 
many of the New York diamond merchants 
who are creditors of the firm, was present 
at the meeting. 

During the afternoon a committee was 
appointed with instructions to investigate 
the affairs of the business and report to 
the creditors. This committee consists of 
the following: Robert Budlong of the Rex 
Mfg. Co., Providence; Mr. Lehr of the 
Meyrowitz Mfg. Co., New York and Mr. 
Straker of the L. E. Freeman Co., North 
Attleboro, Mass. 

Acting under the advice of Mr. Peck, of 
the Manufacturing Jewelers Board of 
Trade, Mr. Odell of the National Jewelers 
Board of Trade and Mr. Immergluck of 
New York, the committee made an investi- 
gation into the firm’s books and took an 
inventory of the stock. The committee 
also appointed Mr. Peck to assist in their 
investigation. 

An accountant was hired and a brief ex- 
amination of the members of the firm was 
conducted by Mr. Immergluck. This ex. 
amination, it is claimed, disclosed the fact 
that there is a discrepancy between the state- 
ment of Jan. 8, 1916 and the condition to- 
day, which discrepancy amounted to about 
$55,000. Following this disclosure, it is al- 
leged, arrangements were made to take 
proper court proceedings. 

It is claimed that during the meeting 
the Messrs. Sundluns intimated that they 
desired to continue in business and wished 
to settle with creditors. No definte offer 
of settlement, however, was made. 

A financial statement, showing assets and 
liabilities was also submitted by the debtors 
at the meeting. This is as follows: 


ASSETS 
Merchandise inventory at cost.. $18,541.25 





Merchandise out as collateral... 500.37 
Merchandise replevined ........ 96.23 

$19,137.85 
Less cash discount 3%......... 574.13 





$18,563.72 
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Net cost of merchandise........ $18,563.72 
NN a ak 766.00 
Cash in Industrial Trust Co., 





is Saidcneevncduecen 241.25 
Cash in Union Trust Co........ 36.11 
Accounts receivable, good....... 3,337.65 
Notes receivable, good.......... 1,071.63 
ee EE i vade vs eeweds ox 46.17 

Se athens on. Gradas waslewdinn $24,062.53 
IN, iin nn ean ahaa $63,000.00 








EXPRESS ROBBERY 
Jewelry Worth $10,000 Stolen While En 
Route from New York Manufactur- 
ers to Chicago Firm 
Cuicaco, Feb. 24.—A package of jewelry 
valued at $10,000 was stolen late last week 
while in transit between a New York con- 
cern in Maiden» Lane and a Chicago firm. 
The Adams Express Co. was custodian of 
the package. Investigators for the express 
company, and detectives who were at once 
placed on the case, are confident that the 
jewels arrived in Chicago. Signatures of 
the men who handled the package have 
been checked up and no irregularity has 

been found. 

How the jewels vanished, when and 
where, is a mystery. Acting Chief of De- 
tectives James Larkin has assigned four 
of his best men to the case, but they have 
been unable to find a single clew. New 
York detectives who are at work on the 
case have telegraphed to James D. Gleason, 
private detective who is working on the 
case here, that they were still in the dark 
at their end. 

The package was handled, it is said, by 
the most trustworthy employes of the 
Adams Express Co., and no suspicion is 
cast in their direction. The detectives 
seem satisfied that it has been an “out- 
side” job. It is probable, it is said, that a 
clever band of thieves has started opera- 
tions. One member of the gang remains in 
New York, it is believed, and by some 
mysterious means gets a tip-off on valuable 
packages that are en route to Chicago or 
some other city. He wires a confederate 
in another city to watch for a certain 
train. In some way the package disap- 
pears upon arrival at destination. How 
this happens is a puzzle. The jewelry con- 
sisted of a general assortment, with some 
diamonds, and lavallieres, earrings and 
bracelets. 








Fred Saul, Chattanooga, Tenn., Jeweler Re- 
tires from Business After 33 Years 
in the Jewelry ‘Trade 


CHATTANOOGA, Tenn., Feb. 21.—With a 
record of 33 years in the retail jewelry 
business, the last nine years in the city of 
Chattanooga, among the successful mer- 
chants of this enterprising city, Fred Saul 
retires from active business, having sold 
his lease, stock, good will, trade name and 
fixtures to John T. Conroy and Dr. E. C. 
Johnston. 

Mr. Saul is well known to all the south- 
ern representatives of the eastern factories, 
as well as the jobbing trade catering to the 
Tennessee territory, and was known as a 
man with a thorough knowledge of the 
jewelry business. He retires in order to 
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get a much needed rest, after years of hard 
work and close attention to business. 
Those desiring to communicate with Mr. 
Saul can do so through his former address. 








PLATINUM SWINDLE CHARGED 





Troy, N. Y., Pawnbroker Bought “Platinum” 
Which Stood Water Test 


A young man giving his age as 23 years 
and claiming to be a resident of Brooklyn, 
N. Y., was arrested in New York last week 
charged with swindling Louis Cooper, a 
Troy, N. Y., pawnbroker, out of $1,900. 
Shortly following his arrest the young man 
was taken to Troy where he will be com- 
pelled to face a charge of grand larceny. 

According to reports received in New 
York, the young man under arrest with two 
other companions went to the pawnshop 
conducted by Mr. Cooper at Troy, N. Y., 
about eight weeks ago with a quantity of 
metal which it is claimed was represented 
as platinum. They informed the pawn- 
broker that the metal was worth $4,000, but 
that they would sell it for $3,000. The 
pawnbroker, it is alleged, went into his 1la- 
boratory to test the metal. He claims that 
while two of the men attracted his atten- 
tion, the man now under arrest substituted 
a bottle of water for the acid bottle. Nat- 
urally, when the water was applied the 
metal stood the test and Mr. Cooper, it is 
claimed, gave the men $1,900 cash. The 
swindle was not discovered until the fol- 
lowing week when the pawnbroker attempt- 
ed to sell some of the metal for platinum. 

According to the police, the prisoner 
would not give names of companions. 








Importations at the Port of New York 


For weeks ending Feb. 25, 1916, and Feb. 16, 1917. 





China and earthenware: 1916. 1917. 
China (decorated) ........... $3,815 $12,579 
Earthenware (decorated) ..... 14,597 6,983 

Glassware: 

IIR” seis chen dpe-aiinineciamiaee ohana 4,057 
Ge MD kceceisseseetane ameaia ee ee 
DL nos ae cena nee 2,059 

Instruments: 

DE A. vedeadin negara 15,335 9,660 

Jewelry: : 

WEN 2 cn dnk duuk ohh Bae 8,699 5,873 
Diamonds (uncut) ........... 354,870 53,910 
Diamonds (cut but not set)...467,891 294,981 
Other precious stones (uncut).. 12,551 427 
Other precious stones (cut)... 96 26,708 
Imitation precious stones..... 6,983 15,798 
DN tn cnesa esos seceebions eae 2,569 
We ‘wiewenwecodeneeusieus 16,870 129,109 
Pears (met set)... cccccoccessecaemeer 152,302 
Manufactures, gold and silver. 34,350 32,119 
Gold and silver sweepings.... ...... 225 

Metals: 
nc de cesdusetuateetohee alsa 1,883 
CO 26ns cst ew eesccawwenees 1,701 798 
Peis COED. oéctcceiaw, acre 27,568 
Fe, SENS. ccc ccctcccses esas us os eee ee 
i os in ang ene nee ea ae 1,403 

Miscellaneous: 

NS. 6 od ed ene anaes 16,107 32,727 
CN a n6 wttadanwedidmeinine 624 54 
BL cc.cnenedenceenaebanenee weneen «-}secua 
a, oak cieicden aan ae ae ae 489 
Ivory (manufactures of)..... ...... 189 
Marble (manufactures of).... 30,925 1,845 
TOE <4 cihavuntineaeewesews 370 466 








The jewelry business of L. Levy, Syra- 
cuse, N. Y., was incorporated at Albany, 
N. Y., last week with a capital of $5,000. 
The incorporators are L. Levy, Morris Lip- 
sky and T. Lipsky, all of R. R. and Warren 
Sts., Syracuse. 
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Nebraska Retail Jewelers Hold Rousing Convention 





Gathering at Omaha Well Attended and Greatly Enjoyed—Officers Elected 
and Resolutions Adopted. 
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Omana, Nebr., Feb. 23.—With Robert A. 
Meyer of ‘Grand Island, president of the 
Nebraska .Retail* Jewelers’ Association, in 
the chair, that association opened its 12th 
annual convention in Parlor B of the Pax- 
ton Hotel here Thursday. It opened with 
the largest assemblage of jewelers the Ne- 
braska association has ever brought together 
at one time. 
~ Wednesday night, the night before the 


convention formally opened, the jewelers 
were entertained by the wholesale jewelers 


A. F. Smith Co., T. J: Burner Co., H. Wil- 
insky & Co., Sol Bergman Jewelry Co., 
Greenblatt Jewelry Co., Smith-Koppel Co., 
Bergman Jewelry Supply Co., Carson & 
Banks, J. L. Jacobson, Shook Mfg. Co., 
Riggs Optical Co., Taylor-Jenkins Optical 
Co., Flitton Optical Co., Columbia Optical 
Co., Combs Agnew Optical Co., Omaha 
‘Crockery Co., Nebraska Cycle Co., Schultz 
Bros., H. Eisle. Out of this number A. F. 
Smith, T. J: Bruner, E. H. Flitton, and Mr. 
Taylor constituted the special entertainment 





OFFICERS. OF THE NEBRASKA RETAIL JEWELERS ASSOCIATION. LEFT TO RIGHT— 
ED. B. FRANSKE, SECRETARY-TREASURER, A. H. HASTINGS, PRESI- 
DENT, AND F. A. HANNIS, VICE-PRESIDENT. 


and optometrists of Omaha, A _ theater 
party was given them at the Orpheum, fol- 
lowed by a luncheon and dance at the Hotel 
Fontenelle. It was after 1 o’clock in the 
morning when the dance was discontinued. 
Fully 350 jewelers and optometrists enjoyed 
the theater party and entertainment at the 
hotel afterward. A troupe of some 20 
dancing girls,. pupils from. the Chambers 
Dancing College in Omaha, flocked into the 
dinner room while the luncheon was on, 
and entertained the guests with some of the 
best dancing ever seen in the west. It costs 
considerable money to get this troupe, and 
the local jobbers who gave the entertain- 
ment have been complimented highly by 
the visiting jewelers and optemetrists for 
their efforts in providing such royal enter- 
tainment. 

The local jobbers who figured in the 
preparation of the entertainment are the 


a a 


committee in charge of the details of the 
entertainment. 
The First Day 

The jewelers, upon opening their conven- 
tion at the Paxton Hotel, were welcomed 
by Mayor James C. Dahlman of Omaha. 
“Cowboy Jim,” as he is known throughout 
the United States, told the boys to have a 
good time, “because,” he said, “this will 
probably be the last time you will hold 
your convention in a wet Omaha,” referring 
to the fact that by a prohibition amend- 
ment Nebraska is to be dry after May 1, 
1917. 

Al Hastings of Arcadia responded. He 
thanked the mayor and the jobbers of 
Omaha for the kind reception and for the 
entertainment of the previous night. 

The annual address of President Meyer 
followed. He urged the passage of the 
Stephens-Ashurst Bill, and urged the con- 
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tinuation of the national campaign fo, bol. 
lective jewelry advertising. 


ADDRESS OF PRESIDENT ROBERT A, MEYER 


Organization is the keynote of success 
business. My particular purpose at this tj 
speak of the special benefits given 
retail jewelers by our organization k 
Nebraska Retail Jewelers’ Association, and the 
national association. These benefits have been J 
joyed by some of the members to the fullest ex 
Not only have the members of this association been 
benefited by organization and organized eff, 
but all jewelers of the State have felt the effect 
of its good work to a more or less degree. 

More than ever the jewelers of Nebraska realize 
the value of being a member of their association 
by the fact that during the past year scores more 
became members, which increases our number 
over 100. The untiring efforts of our faithfy! 
secretary, Edward Fanske, deserves much Praise 
and credit. 

But on the other hand some- members hay 
scarcely recognized or taken advantage of the 
benefits of the organization, by. not attending meet. 
ings, either national or State. Every jeweler of 
the State should consider it his duty to be in a. 
tendance as much as possible, for it is the Purpose 
of these meetings to learn the grievances of ang 
extend helps to our brother jewelers. Furthermore, 
it only takes two days of the year, and think of 
the help you gain for the other 363 days. 

I would like to suggest a few benefits to keep 
in mind, during the next two days, for the future 
welfare of the association. 

You all know what is meant when the Mutual 
Fire Insurance Co. is mentioned. Only the asso. 
ciation jeweler has the privilege and rights ex. 
tended by this company. Last year a dividend of 
30 per cent. was declared, which amount, on a 
$2,000 policy, is more than enough to pay both your 
national and State association dues. Let National 
Secretary A. W. Anderson explain it more fully 
to you this afternoon. 

As a result of national conferences in January, 
1915, we, as association members, have our own ex- 
clusive silverware patterns—the ‘Cellini’ in ster. 
ling and the ‘“‘Louvre” in plate. Since the sale 


me js to 
to Nebrasky 


nown as the 





.._.at..these patterns has been so successful the asso- 


ciation has adopted a second sterling silver full 
service pattern, the “Touraine.’’ Besides _ these 
we have the “Emblem” alarm clock, and are look. 
ing forward with mnch eagerness to the adoption 
of other exclusive merchandise. It surely ought to 
be enough recommendation to have these special 
articles of our Own merchandise adopted by all 
the leading jewelers of America, and their value 
when properly presented is such that they will 
be accepted and favored by the buying public. The 
investment in this merchandise is of the safest 
for the average jeweler and I urge you to give 
it your immediate attention and then enthusi- 
astically offer it. 

Do you know we still have jewelers in this 
State who today clean watches for $1, and replace 
mainsprings for 75 cents? Isn’t it a shame they 
don’t know the value of their own workmanship? 
As association members we ought to adopt a re 
pairing price list to help some of these jewelers 
out of this everlasting rut. 

The Wisconsin jewelers’ association is using a 
suggested minimum repair price list with~ great 
success, and a copy of this list may be had by 
writing to the national association Bulletin. 

The jewelry trade is very fortunate in having 
some exceptionally fine trade journals and for 
useful helps and ideas the jeweler need not go 
beyond them if he reads and studies them care- 
fully, Their successful co-operation with the 
jeweler and jewelry industry should make us all 
desirous of being a subscriber for one or more of 
them. Read vour trade journals. | 

I wish to mention here a subject that needs the 
attention of every live and sincere jeweler in the 
United States, and is of immense importance to 
the jewelers of Nebraska. This subject is a move- 
ment to start a nation-wide advertising campaign 
to popularize the use of jewelry. It is intended 
to accomplish this result by advertising in the 
national periodicals and metropolitan newspapers. * 
This also would bring about more extensive featur- 
ing of jewelry fashions by the magazines, style 
publications and newspapers. The plan will in- 
clude the furnishing of copy for advertisements 
which can be used by retail jewelers in their own 
local papers. This will tie up with the national 
advertising and center the benefits of it in the 
local jewelers’ stores. This should create a greatly 
increased volume of business by diverting to the 
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jewelers that money that is now spent for other 
things, and it will induce home purchasing, thus 
enabling the local jeweler to more successfully com- 
pete with the catalog houses. Aside from the 
increased interest which the general advertising 
will arouse for jewelry, the association contemplates 
furnishing the retail jewelers who subscribe the 
following items: 

Suggestions for: Window displays, circular let- 
ters and mailing cards, newspaper advertisements, 
salesmen’s contests in retail store, style notes for 
use in his own paper, and such other helps that 
will popularize and sell jewelry. The greatest 
benefit which a retail jeweler could expect from 
this campaign would be to give him ideas and 
assistance that would make him more prosperous, 
The jewelry trade has wonderful sales _possibili- 
ties, not possessed by other lines. The sentiment 
connected with every gift makes unusual opportuni- 
ties for the sale of jewelry and the ideas of giving 
jewelry on these occasions will be suggested in a 
way that will cause thousands to act upon these 
suggestions. These occasions are Christmas, Eas- 
ter, graduation, baby week, confirmation; also wed- 
dings—every day in the year; engagements—every 
day in the year; births—every day in the year, 
and 18th and 21st birthdays—every day in the 
year. Besides there are prizes for athletic events, 
for merit, and for appreciation of favors shown. 
These are Only a few of the natural opportunities 
which can be developed with proper advertising. 
We really have no season in the jewelry business, 
and it is highly important that the tendency towards 
a one-month business, of which the. jewelry busi- 
ness is showing unmistakable signs, must, and can 
be stopped by proper advertising. In years past 
every boy and girl received a substantial present 
when they were confirmed, This custom has been 
entirely discontinued. Can anybody give the rea- 
son why? - 

The jewelry industry has entirely overlooked the 
sales possibilities through the medium of fashion. 
When a lady buys a brown dress, she immediately 
buys brown shoes and hose to match. How many 
think of buying a suitable piece of jewelry to har- 
monize with the dress, both in color and style? 

The retailer can rest assured that the manufac- 
turers and jobbers, their representatives and em- 
ployes will do more than their part in making this 
movement successful, but they need the active sup- 
port of the retailer. I urge every member of this 
association to give this movement thoughtful con- 
sideration and boost the plan with your very best 
efforts. 

Last but not least, the Stephens-Ashhurst Bill, 
This bill, of 
which you are all no doubt familiar, is to prevent 
the sale of standard merchandise below regular 
price, and to protect the public against dishonest 
advertising. We are advised by the American 
Fair Trade League that the passage of this bill 
by Congress is assured. Now is the ideal time 
for each individual to put in a. final boost by writ- 
ing to the representative of his district and urge 
the favorable passage of this bill. 

In closing let me urge every one of you to be in 
attendance at all business meetings and to feel 
free to enter into the discussions with spirit. The 
good things in store on the program by the differ- 
ent speakers and the ‘‘Round Table” discussion will 
be of intense interest to all. If during the next 
two days you have gained any benefits pass the 
good word along to some jewelers who need those 
benefits and need to become members of the Ne- 
braska Retail Jewelers’ Association. 


The subject of advertising was then ably 
handled by Norman R. Williams of Chi- 
cago, who has been a specialist in jewelry 
advertising for many years. He urged that 
the jewelers use their local newspaper for 
advertising purposes, calling attention to 
the fact that it is the organ to which the 
people in the community look for informa- 
tion in all lines, including advertisements 
of what the merchant has to offer them in 
his peculiar line. His address will be found 
in part in the report of the Minnesota and 
North Dakota convention published on 
pages 56-61. 

The insurance feature of the jewelry 
business was discussed’ by A. W. Anderson 
under the head, “Getting a Dividend.” Many 
of the Nebraska jewelers got-in on the big 
dividend declared this year by the Jewelers’ 
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Mutual Insurance Co., of which Mr. Ander- 
son is the manager. Mr. Anderson was 
kept on the floor for a considerable time 
answering questions about the company, 
about premiums, dividends, and how divi- 
dends may apply on the following year’s 
premium, etc. 

The delegates were ably entertained for 
nearly an hour by a talk from Colonel J. L. 
Shepherd of New York. He told the Ne- 
braska jewelers that Omaha jewelers started 
something that is spreading nation-wide, 
when they started the “Jewelry Christmas” 
advertising. 

In his annual report Secretary Ed B. 
Fanske, Pierce, said the membership is now 
larger than it has ever been before and that 


' ROBT. A, MEYER, RETIRING PRESIDENT. 


more new ones have joined during the past 
year than any time in past years. 

The working committees for the conven- 
tion, appointed by the president, were: 

Auditing—A. D. Ackerman, Fairbury; 
John Markussen, Minden, and W. J. Breck- 
enridge, Edger. 

Nominating—C. B. Morgan, Holdrege; 
A. E. Anderson, Broken Bow; T. F. John- 
son, Genoa. 

Resolutions—F. A. Hannis, York; Albert 
Edholm, Omaha, and J. C. Mitchell, Red 
Cloud. 

B. R. Greenblatt exhibited his newly 
patented permanent ring mould. A. F. 
Smith was featuring at his office some win- 
dow display advertising, giving away a Bos- 
ton pencil sharpener to each visiting jeweler 
who called. T. J. Bruner featured his tele- 
phone watch by having one attached to the 
telephone in the lobby of the hotel. 

The Ku Ku, a secret order of fun and 
frolic, held its night of Ku Kuing at the 
Paxton Thursday evening with H. C. Chap- 
man of Omaha and B. R. Greenblatt of 
Omaha the principal high priests and man- 
agers. Mr. Greenblatt said that fully 90 
per cent. of the jewelers attending the con- 
vention were taken into the mystic order 
this year. 


The Second Day 
The first address of the second day of the 
convention was that of Harry E. Ryan of 
Omaha on a national campaign on the 
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movement to make Christmas known 4s a 
time for gifts of jewelry. The idea was de- 
veloped in Omaha last Christmas with great 
success, and the city was placarded with 
signs reading “The First Christmas Was A 
Jewelry Christmas, And The Wise Ones 
Brought Precious Stones.” 

At Christmas, 1915, the Omaha jewelers 
merely advertised that Christmas as a 
“Jewelry Christmas,” but this year they 
went a step farther and made all Christ- 
mases “Jewelry Christmases,” basing the 
idea on scripture and the bringing of jewels 
and gems to the Babe in the Manger. 


ADDRESS OF HARRY E. RYAN. 


Mr. Ryan made a plea for a nation-wide 
campaign along this line, to be backed by 
funds raised by the national association 
from among the membership. He called at- 
tention to the great value of the advertise- 
ment when once it gets to the point where 
every traveler will see the same slogan star- 
ing him in the fact from the billboards in 
Nebraska, Wyoming, Colorado, lowa, 
Illinois, Ohio, New York, Pennsylvania and 
so on. “How can any man escape it,” he 
said, “when he sees this slogan everywhere. 
He will know it must be true.” 

Mr. Ryan pointed out, too, that the jewel- 
ry business is not a business that deals 
with luxuries alone as many have tried to 
claim. He referred to the watches and 
clocks sold and said they were decidedly 
necessities, showing that commercial life 
could not get along without them, that com- 
merce on the seas would be impossible with- 
out timepieces, and that therefore this 
feature could not be looked upon as a 
luxury. He showed that silverware is a 
great part of the jewelry business, and that 
everyone eats with silver knives, folks, and 
spoons. 

He showed that advertising does not in- 
crease overhead expense and therefore the 
cost of doing business, as some had claimed, 
but that in fact persistent advertising has a 
tendency to sell the goods without the use 
of high priced salesmen. ‘“We.don’t sell In- 
gersoll watches,” he said, “people come in 
and buy them, that’s all. Why? Because 
they are nationally advertised, advertised 
heavily, advertised all the time, and adver- 
tised so that the man who wants a watch is 
never without one of the Ingersoll ads. be- 
fore him.” 

“Advertise co-operatively,” he said, “and 
you will get results. You can’t punch a man 
very hard with one straight finger. But 
double the five fingers together into a fist 
and you can hit a man an awful wallop. 
That is a sample of co-operation, co-opera- 
tion of the whole hand instead of letting 
the five fingers do the work one at a time.” 

He showed wherein some of the jewelers 
in the State had failed in trying to copy the 
Omaha co-operative idea when they did not 
take the whole idea just as it was prepared. 
“They wanted to advertise a Jewelry Chris- 
mas,” he said, “so they put out billboards on 
which they said, “You should make this a 
Jewelry Christmas.’ ” 

“Well, there you are asking the other 
fellow to make it a Jewelry Christmas for 
you, and he will want to argue the matter 
right away. Don’t give him a chance to 
argue the matter. Tell him “This is a 
Jewelry Christmas,’ and when he has seen 
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INSTRUCTIVE BOOKS FOR 
YOUR WORKSHOP 


For the Jeweler—Watchmaker—Repairer | 





A Short Course in Engraving 


for Jewelers 
By WM. KASSEL 








Practical Course in Adjusting 


COMPRISING 
A review of the laws governing the motion of the 
balanee and balance spring in watches and chro- 
nometers, and application of the principles deduced 
therefrom in the correction of variations of rate aris- 
ing from want of isochronism, change of position and 
variation of temperature. . 


By THEO. GRIBI 














The Manipulation of Steel in 
Watch Work 


A Manual of Modern Methods 
By JOHN J. BOWMAN 











Jewelry Repairers’ Handbook 
Best and latest methods employed in jewelry 
repair shops 
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Charles T. Dougherty Co., Inc. 


Successors to Osmers-Dougherty Co. 


MANUFACTURING JEWELERS 
291-293 Seventh Ave., New York 


Oriental Pearl Necklaces in Various Sizes. 


Seed Pearl and Platinum Jewelry of every description. Special Order Work. 
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Designing, Special Order Work and Repairing Solicited. 
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4 Price in 1 Ib. Lots, $1.95 per Ib. 
Save 50% ry <“ 5 «6 «6 $1.65 P «6 
All Sizes—Red Rubber Bands—tf.o. b. your address 


Our Red Rubber Bands are in use by Largest Jewelers Everywhere Because They Do Not 
Tarnish. For Quotations on Larger Quantities and Yearly Contracts Write for Special 
Prices. Our Bands are Guaranteed, and being made of Pure Rubber, we eontend 
are the Best Bands on the Market for Jeweler’s use. Further, they are Stronger and 
More Elastic. The Big Buyers are using them. Why Not You? Order Today. 


THE INTERLAKE RUBBER CO., Rockefeller Bldg., CLEVELAND, 0. 








“WON -TARNISHABLE FLANNEL 


For Silverware,Watch Cases, Cutlery, Bags and Rolls 


WHITE AND ALL COLORS 


Deliveries: Stock Shades—Immediate; Special Shades—3 to 4 Weeks. 


Mack & Levy Co., Inc., 112-114 Bleecker Street 
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that sign often enough he believes it. We 
followed it up in 1915 with some newspaper 
advertising, which he said it was a Jewelry 
Christmas, because fashion had decreed it. 
It worked. They believed it, and it brought 
great results.” 

J. V. Barborka, of Denison, Ia., rendered 
a harp solo to open the convention in the 
morning. In fact, it was his solo which 
brought the crowd into the convention hall 
on the morning of the second day, for many 
of them had been out all night between the 
celebration of the Ku Ku club and the big 
fre which at 3 o’clock in the morning 
destroyed the Continental building only a 
block away with a $2,000,000 loss, and show- 
ered sparks over the Paxton Hotel. head- 
quarters of the jewelers, even starting small 
blazes there until the fire engines had to 
come over and do some fast work to keep 
the blaze from burning the roof from over 
the heads of the jewelry delegates. 

F. L. Brittin, Omaha, advocated wireless 
time for the jewelers, pointing out the ad- 
vantages of such a service, and the special 
feature of interest which a wireless appara- 
tus would add to any establishment. 

F. A. Hannis, York, made his report of 
the national convention, which he attended 
in the interest of the Nebraska association. 

Colonel J. L. Shepherd of New York oc- 
cupied a good deal of the morning in his 
talk on “The Up-To-Date Jewelry Store.” 

Secretary Ed B. Fanske conducted a 
round table discussion, in which much in- 
teresting shop talk came to the surface. 


ADDRESS OF T. L. COMBS. 


During the afternoon session T. L. Combs 
enthusiastically advocated the support of 
the national advertising campaign, urged 
that all the jewelers support it with sub- 
scriptions, called for hands, and got a re- 
sponse for two-thirds of those in the room, 
and explained also the working of the sus- 
taining membership as recently instituted by 
the national association. He urged support 
of this also, the fund raised from the $100 
memberships to go to the support of men 
who would devote themselves to instituting 
better cost systems in the jewelry stores 
throughout the United States. 

As a result of the enthusiasm of Mr. 
Combs and as a result of his motion, the 
association voted to subscribe $100 to the 
Associated Jewelers’ advertising campaign, 
and voted to pledge themselves to furnish 
at least 100 individual subscribers to this 
same cause during the year. Mr. Combs 
said he felt sure that within three years the 
jewelers would be realizing 100 per cent. 
more profit as a direct result of the national 
advertising campaign that is now to be 
started. 

The officers elected for the ensuing year 
were Al H. Hastings of Arcadia, president; 
F, A. Hannis, York, vice-president; Ed B. 
Fanske, Pierce, secretary-treasurer. 

Robert A. Meyer of Grand Island, John 
Markussen, Minden, and Fred Bryan of 
Scotts Bluff, were chosen as directors. 

The six men appointed as delegates to the 
national convention are John Hendrickson, 
Omaha; Al H. Hastings, Arcadia; T. L. 
Combs, Omaha; Lou Fanske, Wayne; Ed 
B. Fanske, Pierce; E. O. Furen, South 
Omaha. 

Omaha is to be again the meeting place 


THE JEWELERS’ 


of the 1918 convention, and the dates are 
to be February 21-22-23. 

The full resolutions adopted were as fol- 
lows: 

The Resolutions 

Wuereas: The jewelry industry has not been 
keeping pace with other industries for some years, 
and we would recommend co-operation with the 
Associated Jewelers of America, who have in- 
stituted a movement for a general jewelry pub- 
licity campaign that will improve conditions for 


manufacturers, jobbers and rerailers; therefore 
be it 
Resotvep: That the Nebraska Retail Jewelers’ 


Association, in convention assembled at Omaha, 
Nebr., Feb. 23, 1917, endorse the publicity cam- 
paign of the Associated Jewelers of America, 
which will increase the demand for jewelry and 
kindred lines, and we agree to support the plan 
of this organization by subscribing to the fund, 
and by hearty co-operation. 

We would further commend for your consid- 
eration the ratification of recommendations made 
at the last convention of the American National 
Retail Jewelers’ Association, held in Minneapolis 
Aug. 29 to Sept. 1, 1916, as follows: 





T. L. COMBS, EX-PRESIDENT A. N. R. J. A. 


To secure the elimination of the retail manu- 
facturer and jobber. . 

To cause all manufacturers and jobbers, who 
sell to retail trade only, to hang signs to this 
effect in their offices, and to note same on all 
their stationery and in their advertisements, 

To urge all manufacturers of jewelry and kin- 
dred lines (including cut glass) to stamp all goods 
with their trade-mark for purposes of identifica- 
tion, and where quality is involved, with quality 
mark, 

To induce all watch companies to whom watches 
are sent by individuals for repairs to return same 
through a legitimate jeweler where sending party 
resides, who shall make prices and collect charges 
for the repairs. 

To cause manufacturers of class, school and 
college pins ‘to sell through legitimate jewelers only. 

To importune manufacturers and jobbers not 
to send catalogues, etc., with net price lists through 
the open mails. 

To use their influence towards discouraging free 
engraving among the jewelers. 

To urge jewelers to revise their repair price lists, 
to the end that they may give to the public 
the best quality of work and secure for themselves 
a fair return for their labors. 

That they urge among jewelers the discontin- 
uance of indiscriminate free valuation of dia- 
monds, watches, jewelry, etc., recommending a 
nominal charge be made for this service of value. 

To continue their efforts toward adjusting the 
sterling silver situation. 

To again most heartily endorse the Doremus 
Bill for the elimination of time guarantee in 
watch cases, and to also urge upon our repre- 
sentatives at Washington to give their support to 
the Stevens Standard Price Bill. 
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To ask our representatives at Washington to 
vote and work for the passange of the Steenerson 
Misleading Advertising Bill. 

To respectfully urge our officers to take earliest 
possible steps to have the National Stamping Act 
amended so as to cover and plainly define the 
qualities of gold, gold plate, silver plate and 
platinum, this for the protection of the honest 
dealer and public. : 

Wuereas: The Mutual Jewelers’ Fire Insurance 
Co. already shows a prosperous condition; there- 
fore be it 

Reso_vep: That we earnestly commend it to our 


members, and urge each to take out some in- 
surance in same. 
WHeErREasS: Our national association at the re 


cent mid-year conference established sustaining 
memberships in the national association for the 
purpose of establishing a large enough fund to 
properly organize the jewelers of America in as- 
sociation work, and enable them to hold annual 
conventions independent of program, advertising 
and exhibits, and to enable manufacturers, job 
bers and retailers to contribute substantial sup- 
port to the splendid object and activities of the 
national association; therefore be it 

Resotvep: That our State association highly com- 
mends our national officers for establishing this 
new form of membership, and bespeaks its hearty 
support by all three branches of the : trade. 

Our interpretation of true craft allegiance holds 
that local and community interest, upbuilding and 
conserving is our most important duty, and conse- 
quently the mail order house, the firm or indi- 
vidual who solicits, secures and carries off the 
business of our rural districts, is practicing an 
element of trade and ethical disloyalty that we 
disapprove of; and, therefore, be it 

Reso_tvep: That the American National Retail 
Jewelers’ Association urges the ‘highest possible 
standard of trade loyalty among themselves, and 


pledges united opposition to above said greedy 
practices, 
WHuereas: The 12th annual convention of the 


Nebraska Retail. Jewelers’ Association, herein as- 
sembled, has been such a marked success; therefore 
be it 

RESOLVED: That we highly commend our officers 
for the splendid achievement. 

Wuereas: The interesting address of Col. John 
L. Shepherd, National Secretary Anderson, and | 
Ex-President T. L. Combs, and the beautiful harp 
music by J. V. Barborka, added much to the suc- 
cess of our program; be it 

Resotvep: That we extend to them our most 
hearty thanks. 

Wuereas: The entertainment by the traveling 
men to the Ku Kus was so unique that the 
members of the association extend to them their 
thanks; and 

Wuereas: The manufacturers, jobbers and Com- 
mercial Club of Omaha, by their hospitality and 
entertainment—making our stay in the city so 
pleasant, have drawn the jewelers in closer touch 
with them; therefore be it | 

RESOLVED: That we extend them our thanks, 


The Roster 


Among those attending the convention 
were Ed B. Fanske, Pierce; E. R. Munsay, 
South Omaha; E. D. Godfrey, South 
Omaha; E. J. Gildner, Kearney; H. R. Til- 
lotson and wife, Harvard; A. D. Acker- 
man, Fairbury; L. S. Ross, Crofton; Theo. 


“Sims, Hastings; H. Kunath, Spencer; Lou 


A. Fanske, Wayne; H. Gostenburg, Omaha; 
J. G. Mawer, Omaha; R. H. Wilhemsdor- 
fer, Harrison; Rex O. Jeffords, Bridge- 
port; John Markussen, Minden; Robert A. 
Meyer, Grand Island; H. E. Wolf, Ne- 
braska City; F. M. Boyer, Scotts Bluff; J. 
F. Krohmie, Chicago, Ill.; A. E. Chapman, 
Chicago, Ill.; E. J. Marcotte, Kansas City, 
Mo.; L. A. Erickson, Stromsburg; J. G. 
McKee, Lexington; Al Ganz, Omaha; C. 
Adams, Omaha; R. C. Huxley, Omaha; 
Ferd Smith, Omaha; A. H. Hastings, Ar- 
cadia; Norman R. Williams, Chicago; J. R. 
Jaquet, Falls City; A. W. Riggs, Spalding; 
F. M. Agnew, Omaha; C. H. Haslett, Kear- 
ney; C. A. Hackett, Wausa; William 
Strauss, Chicago; John Hendrickson, 
Omaha; V. G. Fennel, Deshler; Grover 
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/ ‘HE definite assurance of satisfactory wear 
is the only guarantee in accord with the 
dignified usage of jewelers in selling silver plate. 


For years of wear can be only partially deter- 
mined by weight of plate, are only partially 
dependent on the method of plating. 


These two factors of enduring quality are so 
well taken care of in Wm. Rogers & Son sil- 
ver plated ware that for over half a century it 
has been conceded to be the des¢ at the price. 


The third factor in length of wear—the treat- 
ment the plate receives from the user—is pro- 
vided for, as thoroughly as any manufacturer 
can do it, by the beautifully simple Clinton 
pattern. 


Its beauty emphasizes again that high artistic 
merit in silver plate is not measured by the 


mark of the dollar. 


Wm. Rogers Mfg. Co. 


International Silver Co., Successor 


Meriden, Conn. 


Wm. Rogers @ Son 


SILVER PLATED WARE 
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Fremont; E. O. Furen, South 
Te as Egge, Grand Island ; Charles 
B. Morgan, Holdrege; J. C. Mitchell, Red 
Cloud; A. S. Miller and wife, Madison ; i 
Cc. Graves, Humphrey; B. J. Graves, Lind- 
say; R. L. Lathrop, Laurel; C. L. Moore, 
Omaha; O. C. Homan, Omaha; A. E. An- 
dresen, Broken Bow; H C. Calhoun, Paw- 
nee City; Julius H. Crane, York; J. C. 
Strain, Fairfax, South Dakota; E. S. Sher- 
rerd, Wood River; Aldrich Ceche, Omaha; 
F. A. Hannis, York; L. N. Friday and wife, 
Pierre, South Dakota; C. W. Edwards, Ox- 
ford; G. F. Linder, Logan, Ia.; Charles J. 
Vlach, Omaha; E. C. Day, Orleans ; Charles 
Delovake, South Omaha; Harry Morrison, 
Omaha; B. B. Combs, Omaha; D. B. Ward, 
Kansas City, Mo.; O. H. Godsey, Sherman ; 
Joe Block, Chicago; N. C. Campbell, York; 
E, J. McKean, Sidney; R. A. Goodell, Ogal- 
lala: M. C. Buchta, David City; John F. 
Ayres, Osceola; Paul J. Albright, David 
City; William F. Ramsel, Seward; C. L. 
Wassermann, Seward; J. D. Hawthorne, 
Kearney; J. H. Riffe, Hastings; D. L. Davis, 
Superior; M. L. Jones, Fairfield; W. J. 
Breckenridge, Edgar; B. V. Broodfriehm, 
Columbus, Neb.; John Morris, Carson, lIa.; 
Louis C. Larsen, Niobrara; Mrs. E. R. 
Cary, Mrs. R. A. Purcell, F. Hampl, How- 
ells: A Pilmaur, Omaha; William B. Baehr, 
Sutton; C. B. Davis, York; C. C. McLeese, 
Davenport; E. B. Jenkins, Gibbon; L. C. 
Stoll and wife, McCook; J. Schid, Hol- 


drege; Fred Dietz, Scribner; C. G. Pixley, . 


Newmans Grove: George A. Parkins, Ord; 
M. Thompson, Wisner; Milo W. Munson, 
Kansas City, Mo.; H. B. Hallett, Lincoln; 
H. P. Lehrack, Sterling; E. E. Landon, 
Verdigree; O. G. Cozier, Weeping Water; 
F. W. Folsom, Ashland; H. S. Welet, Cen- 
tral City; W. Davies, Falls City; H. H. 
Horney, Chester; H. Christensen, North 
Bend; C. W. Doty, Beaver Crossing; E. E. 
Knerr, Stromsburg; J. J. Metzinger, Fre- 
mont; Glen R. LeRoy, Fairbury; H. C. 
Steiner, Albion; T. F. Johnson, Genoa; 
Harry Zick, Bloomfield; A. W. Anderson, 
Neenah, Wis.; A. E. Kupka, Schuyler; A. 
E. Spencer, Chicago; F. L. Brittin, Omaha; 
J. Collins, Omaha; H. R. Cronk, Omaha; 
A. G. Simmons, New York City; W. F. 
Neyabe, Leigh: L. R. Sampson, Gothen- 
berg; A. J. Auble, Ord; B. A. McElwain, 
Plattsmouth; Don C. Webb, Arlington; 
John O. Johnson, Wahoo; Charles W. 
Rudisil, Broadwater; Herman Heitzman, 
West Point; W. M. Kusel, Hooper; N. 
Nielsen, Harlan, Ia.; W. F. Norris, Hast- 
ings; A. A. Hollberg, Providence, R: I.; 
Harry Thule, Albion; C. E. Cunningham, 
Council Bluffs, Ia.; George Gerner, Council 
Bluffs, Ta.; Dr. N. M. Kunath, Council 
Bluffs, Ia.; Mrs. N. M. Kunath, Council 
Bluffs, Ia.; E. C. Johnson, Hildreth, Nebr. ; 
Col. J. L. Shepherd, New York; A. Ceche, 
Omaha; Henry F. Hamell, Friend; Harry 
E. Ryan, Omaha. 








A two and one-half story wooden build- 
ing on the north side of Main St., Ells- 
worth, Me., was burned recently, and an 
adjoining building, a three-story structure, 
was also damaged. The loss is placed at 
$15,000. The three-story structure was oc- 
cupied on the ground floor by E. E. Joy as 
a jewelry store. 
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National Federation of Manufacturing Jewelers’ Associations 





Delegates from Many Cities Attend Convention in Chicago, Elect Officers 
for Ensuing Year and Hold Enjoyable Banquet. 

















Cuicaco, Feb. 26—A convention of the 
National Federation of Manufacturing 
Jewelers’ Associations was held at the Hotel 
La Salle, in this city, on Feb. 22 and 
23. The association was represented by 
delegates from the manufacturing jewelers 
associations in the different cities. 

The following delegates were present: 
H. W. Porter, Porter & Wiser, Kansas City, 
Mo.; H. J. Doremus, The D. O. K. Jewelry 
Co., Minneapolis and St. Paul; A. A. Dorst, 
The Dorst Co., Cincinnati; Joe Noterman, 
Jos. Noterman & Co., Cincinnati; V. A. Geb- 





DAVID BELAIS, PRESIDENT OF THE NA- 
TIONAL FEDERATION OF MANU- 
. FACTURING JEWELERS’ 
ASSCCIATICNS. 


hardt. Gebhardt Bros., Cincinnati; E. H. 
Warneke, E. H. Warneke Co., Milwaukee; 
Louis B. Bunde, Bunde & Upmeyer, Mil- 
waukee: A. G. Schulenberg, Schulenberg 
Bros., Milwaukee; Martin Hacker, St. 
Louis, Mo.; B. M. Falkenhagen, Philadel- 
phia, Pa.; David Kaiser, New York; David 


Belais, New York; Rob’t B. Steele, New 


York: S. Lazarus, Lazarus & Weil, Chicago ; 
Frank Milhening, J. Milhening, Inc., Chi- 
cago; H. P. Juergens, Juergens & Ander- 
son, Chicago; Boston, Providence, Newark. 
Cleveland and other cities were represented 
by proxy. , 

The organization was completed and the 
following officers were elected: President, 
David Belais, New York; 1st vice-president, 
Frank Milhening, Chicago; 2nd vice-presi- 
dent, Halsey M. Larter, Newark, 3rd vice- 
president, Fred Schmalz, Minneapolis; sec- 
retary, B. N. Falkenhagen, Philadelphia ; 
treasurer, A. A. Dorst, Cincinnati, manager, 
Geo. H. Tompkins, 1915 City Hall Square 
building, Chicage.. 

General trad matters of interest to the 
manufacturers were considered and arrange- 
ments made for active co-operation for the 


general benefit of the trade. Cincinnati was 
selected as the next place for meeting in 
May 1918. 

On Thursday evening the 22nd inst., a 
banquet was held at the Francis I Room of 
the Congress Hotel for the Chicago mem- 
bers and out of town visitors. _It was felt 
that the meeting was most successful in a 
social way and a long step towards bring- 
ing closer co-operation and friendly feel- 
ing among the manufacturers throughout 
the country. 

Divested of all its French names the menu 
consisted of celery, olives, oysters, soup, fish, 
broiled spring chicken, potatoes, peas, salad, 
ice cream, cake, coffee, cigarettes and rhine 
wine. The meal was a most excellent one. 
Before the banquet all sang “America,” 
and President Lazarus of the Chicago Asso- 
ciation welcomed the guests and bade them 
toast the visiting delegates. 

During the dinner a quartet sang some 
very good songs. One was about the Ameri- 
can Flag and had for its refrain: 


“For it’s never touched the ground boys’ 
It’s never touched the ground. 

It’s been in every mix, since 1776, 

But it’s never touched the ground boys’ 
It’s never touched the ground.” 


They also sang “The Five Fifteen” and 
other popular hits. Next a sleight of hand 
man performed prodigious feats much to the 
amusement of the guests. 

In making a short address Local president 
Lazarus, who was also the toastmaster, 
hoped that the federation would use its 
influence towards establishing a course of 
jewelry designing and jewelry working in 
the public schools. His idea is for the 
local association to furnish the teacher and 
the school to furnish the pupils. Many 
boys he said would be glad of_the oppor- 
tunity to learn jewelry making if the mat- 
ter was brought to their attention. He 
could also see great advantages in the estab- 
lishment of a Bureau of Information which 
could be utilized to standardize a system 
of cost keeping and for other purposes. 

National President Belais thanked the 
members of the Chicago Association for 
the hospitality extended to the visiting dele- 
gates and for the honor of his election as 
president. He compared the action of the 
manufacturing jewelers taken during the 
last three days to the formation of the na- 
tion by the 13 original states, and hoped 
that the Federation would grow into a 
strong and closely knit body, capable of 
coping successfully with all problems. 

William T. Juergens, president of the Chi- 
cago Jewelers’ Association, and a former 
president of the Chicago Manufacturing 
Jewelers’ Association, was next called upon 
by the chairman. He stated that he was 
very much gratified by the growth in mem- 
bership, of the association and referred to 
the co-operative spirit of Chicago manufac- 
turers. He said that he attributed this ina 
large measure to their frequent little social 
gatherings, thus bringing the members to- 
gether in a manner which made and pre- 
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served friendships between individuals. 
He hoped that the same method would be 
generally adopted by the other associations 
and that the spirit thus engendered would 
spread throughout ‘the Federation from 
city to city. 

David Kaiser was introduced as delegate 
from the New York Manufacturing Jewel- 
ers’ Association, and stated that he had 
been with that organization since its forma- 
tion in 1899; that he attributed whatever 
success they had had to a strong feeling of 
loyalty to the organization, comparing it 
with the loyalty of George Washington to 
his country and the cause of independence. 
He stated that whatever failures had been 
suffered by the organization could be traced 
directly to the diminution of organization 
loyalty, and that the marked success of 
Chicago had been due to that unswerving 
spirit of faith in and adherence to the off- 
cers of the local organization. The speaker 
was of the opinion that war will prevent 
the emigration of jewelery workers from 
Europe for some years and that a prime 
necessity exists for securing vocational edu- 
cation in the United States. He believed 
that the public schools should teach the 
rudiments of trades. 


Robert B. Steele, New York, spoke 
briefly on the advantages of acquaintance, 
particularly among business competitors. 

A. A. Dorst, of Cincinnati, stated that 
Cincinnati had already started a jewelry 
class in connection with the Ohio Mechan- 
ics’ Institute and that while not at present 
turning out any graduates, it had given 
sufficient indication of progress to make its 
sponsors well satisfied that the movement 
would be of prime importance in training 
workmen in Cincinnati. 


Martin Hacker, of St. Louis, stated that 
a similar movement was in progress in that 
city in the Rankin Mechanical School and 
that he had offered to devote one night a 
week to teach boys how to make jewelry. 

H,. W. Porter, of Kansas City, stated that 
he believed much good would come from 
the adoption of the system which had been 
advocated and ‘that he had derived great 
benefit from his attendance at the gathering 
of the federation. He said it was his in- 
tention to tell the manufacturing jewelers 
in his home city all about the meeting. 

Mr. Bunde stated that Milwaukee had 
comparatively little labor trouble, which he 
attributed largely to the fact that Milwau- 
kee shops were equipped almost entirely 
with native labor; that Milwaukee had a 
trade school which boys under 16 years 
were obliged to attend two days a week, 
and that this had been sufficient to take care 
of the jewelry apprentice class. 

Frank Milhening announced that the Chi- 
cago association had for some time been 
working upon a part time jewelry training 
school class and that he hoped substantial 
progress would be made in the future. 

Fred Blauer stated that the Chicago as- 
sociation had been seriously studying the 
costs of manufacture for some time and 
endeavoring to obtain a uniform system 
of computing the same. Now that the Fed- 
eration was formed he believed it would 
be much simpler for the various associa- 
tions to co-operate and work out a standard 
system upon this important question, and 
that he believed that the committee having 
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this matter in charge would be able to re- 
port substantial progress at the next meet- 
ing in Cincinnati in May, 1918. 

Those attending the dinner were Messrs. 
Schulenberg, Bunde, Warneke, Doremus, 
Porter, Falkenhagen, Dorst, Noterman, 
Gebhardt, Belais, Kaiser, Steele, Hacker, 
Adelsdorf, McCabe, St. Horr, Van Pelt, 
Massover, Dee, Rader, Goldstone, Lazarus, 
W. F. Juergens, H. P. Juergens, Andersen, 
Meyer, Conrorisier, J. Y. Lebolt, Mrs. 
Wells, M. Goldsmith, Catreaux, Mosstrom, 
Stanek, Graffe, N. Wechter, J. Wechter, 
Boyden, Fred Blauer, Arthur Blauer, Der- 
lachi, Weber, Drachtenberg, Pratzka, Bei- 
man, Brantigam, Sherrill, Newman, Leoin- 
son, Jacobson, Mulhull, M. Buchsbaum, H. 
Buchsbaum, R. Spies, Fred Spies, Hess, 
Milhening, Meister, Walker, Oppenheimer, 
Englehard, Stern. 








CELEBRATE CENTENNIAL 





Members of New Haven Clock Co. Hold 
Banquet to Celebrate One Hun- 
dredth Anniversary of the 
Business 
New Haven, Conn., Feb. 21.—Just 100 
years ago Chauncey Jerome started at 
Plymouth, Conn., the clock business which 
is now known as the New Haven Clock Co. 
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WALTER CAMP, PRESIDENT, NEW HAVEN 
CLOCK CO. 


To celebrate the centennial members of the 
office and executive departments held a 
banquet last Monday evening at the Hotel 
Oneco in this city. During the evening ap- 
propriate speeches were delivered, including 
one by President Walter Camp, whose sub- 
ject was “Loyalty.” FE. P. Root, vice-presi- 
dent and secretary, spoke on “The 100th 
Anniversary,’ while William Hyland, who 
has been in the service of the firm for the 
past 62 years, also favored with a few re- 
marks. The committee in charge of the 
banquet included F. W. Alling, C. H. 
Slocum, H. J. Brown, Albert J. Hillman 
and J. T. Heery. 

This business was started in 1817 by 
Chauncey Jerome, who made his first clocks 
at his home in Plymouth, Conn. His initial 
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order for these timepieces, which were 
hand-made with wooden works, was for 
one dozen and were delivered by himself 
to his customer at Bristol, Conn. The price 
paid for these clocks was $12 each and the 
purchaser later disposed of them in the 
south. Mr. Jerome later moved his bysj- 
ness to Bristol, Conn., where he built a 
small factory. A few years subsequent to 
1825 the first brass clocks were made. He 
afterwards erected a larger plant at Bristo} 
which was destroyed by fire. Following 
this misfortune, Mr. Jerome moved his bysi- 
ness to New Haven in the early 40’s and in 
1855 the clocks were produced under the 
name of the New Haven Clock Co. Since 
that time the business has undergone many 
changes. 

The officers now in charge of the busi- 
ness are Walter Camp, president and treas- 
urer; Edwin P. Root, vice-president and 
secretary; Frank S. Cornwell, assistant sec- 
retary, and George A. Whitney, assistant 
treasurer. Edward Stevens, now New 
York manager of the New Haven Clock 
Co., is the great grandson of Chauncey 
Jerome. 











GET JEWELS BACK 





Owners of Seized Gems Are Found After 
Smugglers Are Arrested 





By vacating an order last Friday under 
which the government intended to sell a 
valuable collection of jewelry seized by cus- 
toms officers when two convicted smugglers 
were arrested, Judge Manton in the United 
States District Court, New York, practically 
establishes the ownership of the property 
and clears up a mystery which has been 
puzzling the federal authorities since the 
seizure. Judge Manton, in setting aside the 
order of forfeiture, permits Moriz Hausch 
a manufacturing jeweler of Pforzheim, 
Germany, and his associates to establish 
their claims. 

The issuing of the Court’s order was 
made after the presentation of a petition by 
Eberhard Peter, a wholesale jeweler, of 
Havana, Cuba, who has acted for years as 
Hausch’s agent. 

The lot, which included 762 diamond 
necklaces and 34 gold chains, worth many 
thousands of dollars, was found last Fall 
in the possession of Hans Edward Thomp- 
son, an Icelander, who was arrested for 
smuggling and sentenced to serve a term of 
13 months in the Federal Prison at Atlanta. 

It was said last Friday that Thompson 
had been entrusted with the jewelry by the 
German concerns to prevent its seizure by 
the British authorities, and was to have 
declared it to the American Customs off- 
cers. Instead he “double-crossed” his Teu- 
tonic employers and attempted to appro- 
priate the articles to his own use, entering 
this country as a steerage passenger on a 
Scandinavian liner. 

The jewelry has been claimed by Mr. 
Peter, to whom it was consigned. Peter 
says that the owners of the property are 
Moriz Hausch and Foerster & Barth, both 
manufacturing jewelers of Pforzheim, Ger- 
many, and Carlos Bohmer, of Bremen. 

A steamship agent, Fred Upperman,’ was 
convicted of complicity with Thompson in 
the smuggling scheme, and is also serving a 
sentence of 13 months at Atlanta. 
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Mayor Curley has reappointed Clarence 
W. Rowley a director of the Collateral 


Loan Co. 

Sam Saroff, formerly of Cambridge, has 
opened a jewelry and watch repairing busi- 
ness at 472 Massachusetts Ave. 

Harry Smith, manufacturing jeweler, has 
moved from the seventh floor of the 
Washington building to larger premises 
on the sixth floor. 

Mr. and Mrs. W. A. Robinson, Spring- 
field, spent several days in Boston last 
week. Mr. Robinson came down particu- 
larly to attend the Elks’ banquet. 

After being with William C. Dorrety, 
Washington building, for several years, P. 
J. Reed has started in business for him- 
self on the eighth floor at 387 Washington 
_ 

Three solid silver, gold lined cups, found 
on a man who was arrested Feb. 20, were 
stolen from some Boston jewelry firm, the 
police believe. They are holding the cups 
for identification. 

M. L. Asher and F. E. Ziner have pur- 
chased the stock of the Keystone Jewelry 
Co. and are now conducting a sale. They 
are negotiating for a lease for a period of 
10 years for a Boston local location. 

Among the buyers visiting Boston last 
week were: E. O. Smith, the Baird-North 
Co., Providence; E. A. Doyle, Lynn; R. 
M. Cook, Marblehead; C. B. Duckworth, 
Providence; C. A. Gaudette, Arctic, Conn. ; 
A. J. Hurd, Adams. 

A. MacDonald, superintendent of the 
factory of Sloan & Co., Newark, N. J., paid 
his annual visit to Boston the first three 
days of last week, during which he visited 
his friends in the trade here. Raymond 
Gowell, Boston representative of Sloan & 
Co., was with him. 

Carl Smith of the Smith, Patterson Co., 
starts Feb. 26 for a few weeks’ rest at 
Pinehurst, N. C. Mrs. Ada Martin of the 
cut glass department of the Smith, Pat- 
terson Co., has resigned to go to the 
Christian Science Monitor, and Mrs. 
Clough, formerly of the repair department, 
succeeds her. 

Elmer E. Knight, Jewelers’ building, is 
about to send out a call for officers of the 
New England Jewelers’ Golf Association 
for a meeting, Friday, March 16, at the 
Copley-Plaza Hotel, Boston, to discuss by- 
laws and plan for the season soon to open. 
Present indications, it is said, are that the 
coming season will see more jewelers play- 
ing the ancient and royal game than ever 
before. 

To care for its increasing business the 
wholesale department of the Thomas Long 
Co., 39 Summer St., has been much en- 
larged. The bookkeeping department has 
also been rearranged to give more comfort 
and efficiency. The company is now allow- 
ing afternoons off each day to one to three 
salesmen or saleswomen, a custom that it 
will continue till about June 1. In last 
week’s bowling match between the whole- 
sale and retail teams of this firm, the 
wholesalers won by 32 pins. 

H. W. Karger, trading as the Inter- 
national Clock & Watch Co., has estab- 
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lished general offices in the. Dexter build- 
ing, 453 Washington St., where he carries 
a full line of clocks and watches. Mr. 


Karger is well known to the retail jewel- . 


ers, having previously been on the road 
covering the territory all the way from 
northern Canada to the Gulf of Mexico. 
Jack W. Simmons will travel for the new 
concern, as will J. Richmond. Mr. Rich- 
mond, who will cover the south and middle 
has already started on his trip 
through that territory. 

David Douglas of Brooklyn, better 
known as “Edward Therek,” who last 
Wednesday was sent to the Federal Prison 
at Leavenworth, Kans., for 10 years for 
robbing the National Shawmut Bank, Bos- 
ton, of $20,000, is wanted for a jewelry 
robbery in San Francisco. “This man in 
March, 1915,” Assistant United States 
District Attorney Lewis Goldberg told the 
United States District Court here, “ob- 
tained employment in a San Francisco 
jewelry establishment, which he left taking 
$8,000 worth. of jewelry.” The name of 
the jewelry firm was not revealed. 
“Therek” looked considerably disturbed 
when the official made the statement to 
the court. | 

The New England Watchmakers’ Club, 
on Tuesday evening, Feb. 20, heard an in- 
structive lecture on “Adjusting Watches 
to Temperature” by J. F. Thompson of the 
Waltham Watch Co. The club awarded 
certificates to Asbury F. Blood, Frederick 
W. Faller and William FE. Whitaker, 
elected as new members Everett H.: Locke, 
Amesbury; Claude P. Cullen, Chelsea; 
Raymond L. Whitney, Chelsea; Leon B. 
Wilson, Medford; James C. Purcell, Bos- 
ton and Philip W. Ham, Watertown, and 
appointed J. Sundin, Louis R. Talbot and 
Thomas F. Proctor a nominating commit- 
tee. Classes in balance work, lathe work, 
and escapement were formed, as follows: 
Balance class—E. W. Farrington, Kings- 
ton; E. Butterworth, Winchester; H. B. 
Heath, South Braintree; O. H. Stone, 
Athol; R. J. Hart, West Newton; V. Pay- 
hem, Waltham; F. A. MHurstak, Dor- 
chester; Charles Punter, Waltham; A. N. 
Moulton, Lynn; P. D. Victor, Lawrence; 
I. L. Wetherbee, Arlington; Charles Rob- 
erts, Sanford, Me.; C. P. Cullen, Chelsea; 
H. B. Locke, Amesbury; C. E. Richards, 
Needham. Lathe class—J. P. W. Callins, 
Beachmont; A. E. Garnsey, Sanford, Me.; 
E. S. Farrington, Kingston; E. D. Bick- 
ford, Waltham; C. E. Richards, Needham; 


F. W. Falier, Roslindale; P. D. Victor, 


Lawrence; F. A. Hurstak, Dorchester ;”. P. 
D. Ham; Charles Ramont, Lynn; J. Pur- 
cell, Boston. Escapement class—A. F. 
Blood, Lynn; L. B. Wilson, Medford; W. 
B. Heath, Braintree; C. P. Cullen, Chel- 
sea; L. E. Nichols, Medford; A. Moulton, 
Lynn; O. H. Stone, Athol. 








Charles W. Se League, 58 years of age, 
a jeweler of Logansport, Ind., died sud- 
denly of cerebral apoplexy at his home, 
1816 High St., that city, one morning re- 
cently. The stroke is believed to have been 
superinduced by a severe attack of the 
grippe. For years Mr. Se League con- 
ducted a jewelry store at 402 Broadway. 
He was well known throughout the city 
and county and is survived by his widow 
and five children. 
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has just returned from a trip to New York. 

Mr. and Mrs. Harry E. Goertz, Balti- 
more and Poppleton Sts., celebrated the 
20th anniversary of their marriage the past 
week. 

Miss Florence Keil, who has been with 
J. Engel & Co. for the past eight years, was 
married on Feb. 21 to Clayton Poffen- 
berger. 

I. S. Kahn, a Hagerstown jeweler, was 
visiting the trade the past week, and spoke 
very well of the Christmas trade in Hagers- 
town, stating that it was beyond expecta- 
tions. 

Harry F. Kleintank, with the Castelberg 
National Jewelry Co., who has been ill at 
the Johns Hopkins Hospital for the past 
two months, is about the same, no improve- 
ment being reported in his condition. 

Among the Baltimore jewelers who went 
over to Philadelphia Feb. 17 to attend 
the banquet of the Philadelphia Jewelers’ 
Club were Jacob Engel, John D. Reynolds, 
Sr., Arthur Macy, Frank M. Rupp, Judson 
Mealy, and Josiah Clift, Jr. 

Cards have been received in Baltimore 
from Arthur Wallenhorst, who with sev- 
eral prominent Baltimoreans have started 
on an extended trip to the Orient. The 
cards announced their arrival at Los An- 
geles, California, and they will shortly sail 
for Hawaii, and from thence to the Phil- 
ippines, Japan, and other countries. 








Rochester, N. Y. 


The Sunderlin Co.’s large show window 
was handsomely decorated Washington’s 
birthday with large flags and an oil paint- 
ing of the first President. 

Frank A. Ackerman’s bankrupt stock in 
the Reynolds Arcade was sold Friday in 
Bankruptcy Court for $730. The ap- 
praisers valued the goods at $951. Referee 
Nelson P. Sanford confirmed the sale. 

Morris Rosenthal of Rosenthal, Present 
& Co. is improving in health, He may be 
at his office about March 1. The firm has 
occupied the present loft, fourth floor, 
Glenny’s building, for the past five years. 
They have secured a lease and will move 
to 602-3-4 Central building on March 15. 

The Rochester Manufacturing Jewelers’ 
Asscciation held a meeting in the office of 
Charles Leith, Chamber of Commerce 
building, recently. B. Moll presided. The 
principal discussion of the meeting was on 
the price of repair work. New York city 
jewelers compete with the local trade and 
prices for stone setting and other work are 
quoted too low to permit of the work be- 
ing done in this city. 

Klee & Groh, 143 E. Main St., received 
a communication from Sheriff Charles A. 
Sanford of Goshen, Elkhart County, Ind., 
stating that the watch, which is the prop- 
erty of the firm and which was found with 
Kunasz, a noted pickpocket, will be held 
until March 5, which is the date of 
Kunasz’s trial. The prisoner, with two 
women, had visited a number of cities be- 
fore he was caught in Goshen. 
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A patent has been granted to George F. 
Hall, of this city, on a unitary cigarette and 
match box. 

Mr. and Mrs. William L. Mauran ar- 
rived home last Friday from a fortnight 
stay in the south. 

Albert A. Remington, treasurer of Hor- 
ace Remington & Son Co., with his wife 
are spending some time in Atlantic City. 

The American Building Co. has trans- 
ferred to John S. Holbrook, vice president 
of the Gorham Mfg. Co., a lot of land on 
Prospect St. 

William B. Streeter was elected auditor 
at the annual election of officers of the 
Rhode Island Press Club at the Narragan- 
sett Hotel on Thursday. 

Joseph A. Stringer, foreman for Snow & 
Westcott, was one of the contestants in the 
annual tournament of the Rhode Island 
Chess Association on Thursday last. 

At'the annual meeting of the stockhold- 
ers of the Rhode Island Insurance Co. 
among the directors elected were Walter 
Callender and Samuel M. Nicholson. 

L. M. Simmonds has associated himself 
with the Macpherson-Simmonds Jewelry 
Co., 86 Page St. He was formerly traveling 
salesman for the George L. Paine Co. 

W. Carlton Hogg, for many years travel- 
ing salesman for the Capron Co. of this 
city, has resigned to accept the position as 
western representative of C. H. Allen & Co., 
Attleboro. 

Howard D. Wilcox, of D. Wilcox & Co., 
accompanied by his daughter, who have 
been sojourning in Florida for several 
weeks, returned to their home in this city 
the past week. 

Jeremiah J. Hanley and Edgar E. Johnson 
are conducting the Star Electro-Plating Co., 
43 Knowles St., Pawtucket, according to 
their statement filed at the office of the 
Pawtucket city clerk. 

Daniel Fellman, son of Harris Fellman, 
of Woonsocket, announced the past week 
his approaching marriage to Miss Marcia 
Feingold, of that city. 

The case of the Hawkeye Pearl Button 
Co. against John C. L. Shabeck, which was 
on the docket of the Superior Court for 
trial on Monday last, was called and con- 
tinued for re-assignment. 


At the annual meeting of the New Eng- 
land Telephone and Telegraph Co. held at 
New York last Wednesday Henry D. 
Sharpe, of the Brown & Sharpe Mfg. Co., 
was elected one of the directors. 

The will of George W. Adams was pro- 
bated in the probate court at Cranston last 
week and Walter C. Angell was appointed 
administrator under personal bond of $10,- 
000. Benjamin B. Manchester was appoint- 
ed appraiser. 

A suit against The Shepard Co. for $2,000 
was filed in the Superior Court on Wednes- 
day, the plaintiff, Nancy Starr, alleging that 
she slipped and fell in the defendant’s store, 
Dec. 16, 1916, because snow that had been 
tracked in had been allowed to remain on 
the floor an unreasonable time. 

The case of B. H. Kaufman against Ed- 
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ward W. Kirschenbaum was heard in the 
civil session of the Sixth District Court be- 
fore Judge Rueckert on Wednesday. This 
is a case of a suit for debt on a judgment 
and on motion judgment for the plaintiff 
was entered for $80.78 and costs. 

Henry D. Sharpe, of the Brown & Sharpe 
Mig. Co. of this city, was elected a vice 
president of the American Institute of 
Weights and Measures organized at New 
York last Monday to counteract efforts that 
are being made to have the metric system 
adopted by American industries and com- 
merce. 


Samuel M. Nicholson, president and man- 
ager, and Paul C. Nicholson, treasurer of 
the Nicholson File Co., who are spending 
the winter in the south, motored from Palm 
Beach the past week to Miami, Fla., where 
they will spend the next few weeks cruis- 
ing on the yacht Gladyola, which they have 
chartered. 

J. L. Anthony & Co., manufacturers of 
plate stock, 161 Dorrance St., have been 
making extensive alterations, improve- 
ments and additions to their plant that has 
more than doubled their facilities for turn- 
ing out plate and wire. The concern has 
taken an additional floor and has. thorough- 
ly equipped it with new and up-to-date ma- 
chinery. 

John J. Collins, of the publicity depart- 
ment of the Ostby & Barton Co., was elect- 
ed captain of the Eighth Coast Artillery 
Co., Rhode Island National Guard, last 
Wednesday evening. The following day 
Capt. Collins, who is the youngest in the 
Rhode Island National Guard, went on 
duty guarding bridges and other property 
until further orders. 

Arthur C. Moore, son of Samuel Moore, 
a retired manufacting jeweler and himself 
a former associate of his father, died at 
the latter’s home, 38 Mawney St. on Thurs- 
day of apoplexy after an illness of nearly 
a year. He was 48 years of age and was 
well known throughout the country as an 
expert banjo player, having for several 
years travelled with vaudeville companies. 

Frederick A. Ballou, of Barton A. Ballou 
& Co., Inc., was elected vice president of 
the corporation of the Providence Boys’ 
Club at the annual meeting last Wednesday 
evening. Mr. Ballou and Harry Cutler, of 
the Cutler Jewelry Co., were elected mem- 
bers of the Board of Governors as well as 
members of the House Committee and 
Charles Bubier was named on the Auditing 
Committee. 

“Kohinoor Novelty Co.” is the name of 
a new corporation chartered the past week 
under the laws of Rhode Island. The capi- 
tal stock is $7,000, and the incorporators are 


William A. Harris, of Cranston; Charles C. — 


Remington, of this city, and Harry A. 
Gourdier of Warwick. They were author- 
ized to buy, sell, manufacture and handle 
novelties, art goods, etc., of all kinds, and 
the headquarters will be located in this city. 

Henry Martell, of Westerly, charged with 
breaking and entering the store -of S. Gir- 
ven & Son, Main St., Westerly, and steal- 
ing a number of cheap watches and other 
property, was indicted by the grand jury 
in the Superior Court for Washington 
County last Monday. On his plea of guilty 
he was sentenced to six months in the 
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Providence County Jail by Justice Sweeney 
Martell was also charged with breaking 
into the novelty store of Mrs. Altana M, 
Davis, on Beach St., Westerly. Sentence in 
the latter case was suspended. 

The following jewelry buyers have been 
in this city during the past week: Charles 
Davies, of Butler Bros., New York City; 
Max Michel, of M. & J. Michel, of New 
York city; Mr. Flynn, of Montgomery, 
Ward & Co., Chicago; L. Wolfson, of 
Charles Wolfson Co., New York city; Mr. 
Mauritzen, of W. A. Wieboldt & Co., Chi- 
cago; Max Singer, of Singer Bros., New 
York city; H. Kadden, of Kadden Bros., 
Philadelphia; A. H. Bendheim, of A. H. 
Bendheim & Co., New York city: 5. F 
Cummings, of J. L. Brandeis & Sons, Oma- 
ha, Neb.; E. Bastheim, of Los Angeles, Cal, 

The case of Patrick H. Conley against 
William C. Greene Co. was heard in the 
Superior Court before Presiding Justice 
Tanner on Wednesday. This is a case 
growing out of the affairs of the old Wil- 
liam C. Greene Co. and was for the pur- 
pose of dissolving the old corporation. The 
petition was granted and the corporation 
dissolved. In 1909 on the petition of Con- 
ley & Straight the business went into the 
hands of a receiver and a year later the re- 
ceivership was discharged and the business 
purchased by the present owners who have 
since conducted it as a co-partnership. It 
was to clear up all vestiges of the old con- 
cern that the present proceedings were 
taken. 


Frederick D, Carr, secretary of the Ostby 
& Barton Co., presided as retiring presi- 
dent as toastmaster at the annual meeting 
and banquet of the Rhode Island Society 
of the Sons of the American Revolution at 
Narragansett Hotel on  Washington’s 
Birthday. Henry G. Thresher, of Waite- 
Thresher Co., and Frederick W. Aldred, of 
the B. H. Gladding Co., were elected dele- 
gates to the General Court and Mr. Carr 
was elected delegate-at-large. Among those 
present at the banquet were Edgar R. Bar- 
ker, Albert L. Calder, Norman S. Case, 
John J. Collins, Arthur W. Dennis, Clar- 
ence M. Dunbar, Victor H. King, John S. 
Palmer, William A. Viall and Charles D. 
Woodward. 


Frank E. Travis, who was arrested last 
Saturday week by Federal officers on a 
charge of larceny from the United States 
parcel post ‘service here, waived examina- 
tion when brought before United States 
Commissioner Frank Healy for a hearing 
Wednesday morning. He was held in $1,500 
bail for the next grand jury and in default 
of that sum was committed to the Provi- 
dence County Jail. Travis has the contract 
for collecting the parcel post mail through- 
out the city. The specific charge against 
him alleges the theft of a silver toilet set, 
the property of the Baird-North Co., which 
was put in the mails on Dec. 29, 1916, but 
was never delivered to the addressee in 
New York. It was later discovered in a 
second-hand store in this city. 

Wednesday morning another sale of prop- 
erty of the N. Barstow Co. was conducted 
by the receiver. W. Forstner Co. pur- 
chased a large automatic chain machine and 
Silverman Bros. purchased 11 German 
chain machines and 13 American chain ma- 











chines. The latter concern also purchased 
a lot of stock for manufacturing mesh bags, 
also a lot of the completed bags, ready for 
finishing. 

]. J. Keefe, of Newport, was on business 
‘1 Boston during the past week. 

The Rueckert Mfg. Co. of this city has 
opened a branch office at Toronto, Canada, 
where the concern is represented. by DeFoe 
& Wilson. 

Art Hadley and others have petitioned the 
Superior Court for the dissolution of the 
Hadley Co., Inc., manufacturers of jewelry. 

The C. S. Bush Co., jewelers’ chemicals, 
supplies, etc., will open its new store, cor- 
ner of Weybosset and Richmond Sts., on 
Monday, March 5. 

H. H. Adams, manager of the San Fran- 
cisco office of the Gorham Mfg. Co., has 
been visiting the corporation’s plant in this 
city the past week. 

The Universal Metal Co., 220 Eddy St.,.is 
being conducted by Samuel Brier and Mau- 
rice Constantino, according to their state- 
ment filed at the office of the city clerk the 
past week. 

The New England Glass Works, 110 W. 
Exchange St., are being conducted by Isaac 
Rice, Albert Weiner and Alexander Wein- 
er, according to their statement filed with 
the city clerk’s office. 

William H. Thurber, Percy Harden and: 
John H. Stone have been appointed mem- 
bers of the reception committee for the fifth 
annual reunion of the Rhode Island Wheel- 
men at the Crown hotel, next week. 

A special meeting of the trustees of the 
Gorham Savings Bank was held Monday 
at which William S. Stone was elected a 
trustee and later was made auditor, in place 
of William Keyes who recently died. 

Nathaniel Barstow, formerly of the N. 
Barstow Co., who has been in the Boston 
Hospital for the past six weeks for an op- 
eration for stomach trouble, has returned 
to his home in this city and is convalescing. 

Gov. R. Livingston Beeckman, who is a 
stockholder and director of the Internation- 
al Silver Co., was one of the speakers at the 
annual patriotic exercises at Brown Uni- 
versity on Thursday in observance of Wash- 
ington’s Birthday. 

The Brier Mfg. Co. and the Little Nemo 
Mfg. Co., of 70 Ship St., this city, have ar- 
ranged with A. H. Rosenbaum, of New 
York, who will take charge of the office 
which these concerns have opened at 37 
Maiden lane, New York. 

The estate of John Heathcote, which has 
been in the process of administration since 
1910, was settled in the Municipal Court on 
Tuesday last when Judge George A. Stone 
allowed the final account, including distri- 
bution payments, of George H. Heathcote, 
administrator. 

A charter under the laws of Rhode Island 
was issued Friday by the Secretary of State 
to Arthur M. Allen, Frederick W. Tilling- 

hast and Rush Sturges in the name of Union 
Metal Goods Co., with a capital of $25,000 
to do a general metal business. The cor- 
poration will have its headquarters in Paw- 
tucket. 

According to information that has been 
filed at the office of the city clerk, the busi- 
ness of G. Klein & Son, 80 Clifford St., this 
city, is being conducted by Emil Klein, of 
974 St. Nicholas Ave., New York; Sig- 


mund Echstein, of 201 W. 117th St., New 
York; Alphonse L. Belmont, .of 220 Audu- 
bon Ave., New York, and John M. How- 
ard, 19 Pitman St., this city. 

“Silver and Civilization” was the subject 
of an address by George E. Ball last Satur- 
day evening before the Utopian Club in the 
Lyceum building, 98 Weybosset St. From 
March 19 to March 31 the club will hold 
an exhibition of the work done by its mem- 
bers, all of whom are engravers, designers, 
chasers, etc., in the Tilden-Thurber art gal- 
leries and a special prize will be awarded for 
the best poster dealing with the exhibit. 

Salvatore Delarosa, 24 years of age, 
pleaded guilty in the Sixth District Court 
on Tuesday before Judge Gorham to the 
charge of stealing from the George L. Vose 
Mfg. Co., manufacturing jewelers, 59 Clif- 
ford St., between two and three ounces of 
silver scrap, valued at $1.65. He was fined 
$20 and costs. Inspector Ahern of head- 
quarters, who made the arrest, stated to 
the court that Delarosa worked several 
months for the Vose Co., getting through 
there on Feb. 13. After taking the silver 
he had tried to sell it. 

The board of directors, of which John 
S. Holbrook, vice president of the Gorham 
Mfg. Co., and several manufacturing jewel- 
ers are members, of the Providence Cham- 
ber of Commerce has sent telegrams to 
President Wilson and the members of the 
Rhode Island delegation, urging their sup- 
port for the Daylight Saving bill. The tele- 
gram to President Wilson reads: “The di- 
rectors of the Providence Chamber of Com- 
merce respectfully urge you to request Sen- 


ate interstate commerce also House Foreign. 


and interstate commerce committees to re- 
port Daylight Saving bill early and favor- 
ably.” The telegram to the congressional 
delegation asked the menibers to give their 
earnest support to the bill when it comes 
up for action. ) 
Governor R. Livingston Beeckman, who 
is a director of the International Silver Co., 
early in the week announced the appoint- 
ment of a public safety committee of 75 
representatives of the various trades, indus- 
tries and commercial organizations of the 
State. This committee will not only take 
care of any emergency that may arise at 
the present time, but will also take action 
looking to preparedness for the future. In 
the personnel of this committee the manu- 
facturing jewelry industry is well repre- 
sented, among those appointed being the 
following: Frederick W. Aldred, secretary 
of the B. H. Gladding Co.; Edgar R. Bar- 
ker, Walter R. Callénder, of Callender, Mc- 
Auslan & Troup Co. (The Boston Store) ; 
Harry Cutler, of the Cutler Jewelry Co.; H. 


Anthony Dyer, director of Tilden-Thurber 


Corp.; Ralph S. Hamilton, Jr., of Hamilton 
& Hamilton, Jr.; John S. Holbrook, vice 
president of the Gorham Mfg. Co.; George 
H. Holmes, of George H. Holmes Co.; 
Michael J. Houlihan, of the Standard Ma- 
chinery Co.; Samuel M. Nicholson, presi- 
dent and manager of the Nicholson File 
Co.; Henry D. Sharpe, of the Brown & 
Sharpe Mfg. Co.; Joseph Samuels and Leon 
Samuels, of J. Samuels & Bro., Inc. (the 
Outlet Co.); William <A. Viall, superin- 
tendent of Brown & Sharpe Mfg. Co., and 
3yron S. Watson, director of the Nichol- 
son File Co. 
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W. Carlton Hogg has accepted a position 
as western salesman for C. H. Allen & 
Co. 

W.'H. Lyons of the C. D. Lyons Co. is 
a candidate for the Board of Water Com- 
missioners in Mansfield. 

E. D. Gilmore has been named by Mayor 
Harold Sweet as a member of the Sewer 
and Sinking Fund Commission of the city. 

M. W. Potter, who is now at the Attle- 
boro Sanatarium, is reported as rapidly re- 
covering from a minor operation performed 
at the institution. 

Joseph Finberg on Tuesday evening en- 
tertained 300 boys of the Y. M. C. A. at 
the annual Finberg banquet. This is the 
fifth year that the local manufacturer has 
given the banquet. 

The Chamber of Commerce at its annual 
meeting last week elected Walter A. Tuttle 
as president; William H. Saart and Walter 
Gardner as vice-president; H. G. Smith, 
secretary and treasurer. | 

Several of the local manufacturers are 
experiencing some difficulty in securing 
skilled workmen, and in some instances ad- 
vertisements in New York, Newark and 
other papers have failed to bring results. 
Despite the fact that the rush of orders ex- 
pected has not materialized it is said by the 
manufacturers that their business is ahead 
of the past several years at this time. A 
great many firms have orders which are be- 
ing held by the war scare, but it is thought 
that these will be released within a short ~ 
time. : 











F. H. Logan is representing Thompson 
& Remington as salesman. 

K. Lucius Taylor, salesman for H. D. 
Merritt & Co., returned home last week 
from a business trip. 

Most of the jewelry factories were closed 
last Thursday in honor of Washington’s 
Birthday, which is a State holiday. 

Albert Riley is now representing the D. 
E. Evans Button Co. as salesman. He made 


a trip through New England the past week.. 


Clarence King of the Geo. L. Paine Co. 
was summoned as a member of the grand 
jury last Friday to hear evidence on a mur- 
der case in New Bedford. 

Charles V. Whitmarsh, for many years 
connected with F. M. Whiting & Co., is re- 
ceiving the sympathy of the trade over the 
death of his daughter, Miss Mildred Whit- 
marsh, who died last week. 

The special committee appointed at the 
last town committee to consider the adop- 
tion of the Somer system of. taxation has 
completed its report, which is now being 
printed, Charles Clark and John T. Conefy 
who are well known among the jewelry 
trade are members of the committee. 








Mrs. C. F. Grimes, Orleans, Ind., has 
moved to Bedford. 
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PECULIAR trait 
sometimes no- 
ticed among the most 
enterprising manufac- 
turers and merchants is a lack of financial 
perspective, a condition in which the ‘dime 
or even the cent directly in front of their 
eyes appears to them bigger than the dollar 
a few inches away. An example of this is 
to be found in the habits of some firms in 
using, as circulars, postal cards that contain 
prices and information that should be kept 
distinctly confidential between them and 
their customers. For the sake of the extra 
cent in postage and the cost of the en- 
velope, firms will often send out in this 
way notices intended to bring business, 
when, as a matter of fact, their parsimony 
(which results in the dissemination of 
information that the customer does not 
want known) causes them to make enemies 
instead of friends. 
From time to time THE JEWELERS’ Crrcu- 
LAR has called attention to the fact that 
manufacturers and jobbers have announced 


“Penny Wise 
and 
Pound Foolish” 


to their customers changes in prices on pos- 


tal cards with the result that not only has 
the information gone to the people to whom 
it was intended ‘to go but it has been read 
by postal employes, the customer’s em- 
ployes and even representatives of the pub- 
lic at large to the detriment of the jeweler 
who did not wish these prices to become 
known. Sometimes when the effect of us- 
ing postals in this way has been called to 
the manufacturers’ or jobbers’ attention 
they have quickly seen the justice of the 
complaint and stopped the practice; but in 
other instances, the man sending out the 
notice has been so short-sighted as to re- 
sent the criticism on the claim that it was 
nobody’s business but his own what he did. 
Representatives of one house that indulged 
in such practice about a year ago not only 
resented the action of THE JEWELERS’ Cir- 
CULAR in calling to its attention the bad 
effect that it was having on customers, 
but insulted the representative of this jour- 
nal who called at their office with the com- 
plaints of jewelers, and wrote what they 
thought to be a “stinging” letter to the edi- 
tor, telling him to “mind his own business 
and they would mind theirs.” In this case, 
the house had an advantageous proposi- 
tion to offer to retail jewelers and undoubt- 
edly would have made money and aided 
customers had the matter been sent out in 
sealed envelopes to the proprietors of the 
firms written to. Information which came 
direct to this journal from customers of 
the house indicated that one of the results of 
sending the circulars on postal cards was 
that this house lost at least 25 steady cus- 
tomers and probably a great many more. 
One of the most recent examples of this 
foolish practice is the sending out of a 
card by a house in Chicago—a firm that does 
watch repairing for the trade—in which the 
wholesale prices of main springs, hair 
springs, balance jewels, balance staffs, etc., 
as well as the prices for cleaning watches, 
were quoted in detail. The sending of this 
postal has already resulted in protests be- 
ing sent by customers who object to such 
information being disseminated through 
open mail. As one jeweler writes, there 
was information here that he did not wish 
even his employes to see, yet it was pub- 
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licly put before the eyes of all through 
whose hands the postal passed. 

A jeweler writes to ask if anything can 
be done by the trade to force firms to dis- 
continue practices of this kind which dis- 
turb the retail jeweler and in the end 
cause loss to the firm sending them. Un- 
fortunately, there is no action that a jewel- 
er can take to stop such practices if the 
house is foolish enough to continue them. 
He can simply withdraw his patronage 
from such houses and insist that they send 
him no mail, but he cannot prevent them 
from doing so: One would think, however, 
that the loss of business that will naturally 
follow such unbusinesslike methods would 
in itself be argument enough to cause the 
cessation of the practice. If there ever was 
a case that could be described as “penny 
wise and pound foolish,” this is an instance 
of it. 


Design Registration J EWELERS, par- 
Legislation ye the 
manufacturers in our 

Postponed trade, have been con- 
siderably interested in the design-registra- 
tion legislation that has been before 
Congress for the last year or so. There 
has been honest difference of opinion in the 





‘industry as to the merits of the registra- 


tion bills proposed, although the Taggett- 
Morrisson Bill that has been before Con- 
gress at the present session has had a large 
number of advocates who are anxious to 
have the senate Patents Committee report 
the measure favorably with the understand- 
ing that no further efforts would be made 
to have it passed at this session of Con- 
gress. On the other hand, objections were 
raised both within and without this trade 
to the perfected measure and to the propo- 
sition to pass it thus far, and the conclu- 
sion is said to have been reached in the 
executive session of the committee that the 
proposed measure is too far-reaching to be 
disposed of hurriedly. 

As far as our trade is concerned, we 
think that there will be little loss to the in- 
dustry in the postponement of the consid- 
eration of this measure, giving our manu- 
facturers and dealers a chance to realize 
exactly how far the legislation will help or 
interfere with their business, and those who 
have not had time to carefully study the 
measure and reach a definite conclusion will 
be pleased to hear the report that a sub- 
committee will be asked to prepare a new 


‘measure and submit it to the full commit- 


tee on the reconvening of Congress in De- 
cember. 

In the meantime, our manufacturers and 
designers will still have the protection af- 
forded them by what are known as de- 
sign-patents and which give protection to 
the inventor not alone against articles that 
bear a design that exactly infringes the pat- 
ented design, but against any design which 
to the ordinary purchaser’s eye would ap- 
pear to be the same as that patented. De- 
sign patents, it is true, cost much more than 
the copywright registration provided for in 
the bills that have been in Congress, but 
in the jewelry trade this is not as important 
a factor as it is in the lace, textile or even 
wall paper trades where hundreds and 
thousands of designs are introduced each 
' Therefore, the members of the 


season. 
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future growth than a full page 
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jewelry trade, more than all others, can af. 
ford to wait until they have a chance to 
know what they are getting before com- 
mitting themselves in favor or against the 
extra protection proposed. 





Retailers’ Conven- HE season for the 
tions Start conventions of 
Early This Year the retail jewelers’ 
| associations of the 
various States began this year very much 
earlier than usual and already the annual 
meetings of the States of Kansas, Wiscon- 
sin, Minnesota, North Dakota and Ne- 
braska have been held. The full report of 
the Kansas convention appeared in our 
issue of Feb. 14, while that of the Wiscon- 
sin convention and the opening session of 
the Minnesota convention appeared in the 
last issue of THE JEWELERS’ CircuLAR. The 
full report of the joint convention of Min- 
nesota and North Dakota held at Minneap- 
olis appears this week on pages 56 to 
61 and that of the Nebraska convention 
held at Omaha, on pages 66, 67, and 69. 
The Colorado convention is scheduled for 
Feb. 27-28, at Denver, the Maine conven- 
tion, March 29 and 30, at Portland, and 
the Kentucky convention, April 25-26, at 
Louisville. 

The convention dates for a large number 
of the associations have not yet been de- 
cided upon, although it is now settled that 
a number of the more prominent associa- 
tions such as Michigan, [llinois, New York 
and Texas will be held in May and Penn- 
sylvania and New Jersey in the early part 
of June. 

It is probable that the new dates, while 
differing greatly in many instances from 
those usually chosen for these State con- 
ventions will result in good to the associa- 
tion movement at large inasmuch as it will 
keep the conventions from overlapping dur- 
ing the Summer, thereby preventing the at- 
tendance of national officers and prominent 
speakers who might thus not get to all of 
them. There is no doubt that the overlap- 
ping of convention dates in nearby States 
has helped to decrease attendance and even 
interest in the past, and if this can be 
avoided a step in the right direction has 
been made. 

It will also help if the convention sea- 
son for State associations is practically 
over some time before the convention of 
the American National Retail Jewelers’ 
Association which will be held in St. Louis 
the last week in August. This will give 
the officials of both State and national 
bodies time to go over their work and 
prepare a proper program for the na- 
tional conclave that will tend to co-ordinate . 
and harmonize the work accomplished and 
the resolutions passed by the State bodies 
affiliated with the national. 
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J. Goldman, dealer in corals, 8/7 Nassau 
St., left this city last Saturday for a trip 
through the middle west. 

After alterations are completed “Lewis,” 
watchmaker, now at 6 Church St., will oc- 
cupy new and larger quarters at 1 Church 
St. 

Eugene Gabriel, proprietor of a jewelry 
store at 26% E. 33rd St., corner of Madi- 
son Ave., has moved to 178 Madison Ave., 
between 33rd and 34th Sts. 

Max Gunzberger and M. Gluck, of Gunz- 
berger & Gluck, manufacturing jewelers, 65 
Nassau St., are on a two months’ trip, 
visiting the trade in the middlewest. 

The business of Arthur Marotti & Bro., 
manufacturers of platinum diamond mount- 
ings, 108 Fulton St., has been moved from 
Room 1102 to larger quarters in Room 1105, 
in the same building. 

C. W. Harmon, of Joseph Fahys & Co., 
54 Maiden Lane, is spending two weeks’ 
vacation at Pinehurst, N. C. FE. T. Har- 
mon, of the same company, is spending a 
few days at the factory at Sag Harbor, 
a 3 

Morris Lugerman, of Lugerman & Mor- 
rison, Inc., 45 Maiden Lane, has arrived 
safely in Europe after the ship on which 
he sailed successfully dodged the threaten- 
ing “U-Boats.” Mr. Lugerman left Jan. 27 
on this trip. 

Articles of incorporation were obtained 
at Albany, N. Y., last week by the New 
Idea Watch Co., authorizing it to deal in 
watches and jewelry. The capital is $5,000 
and the incorporators are Dominick Melillo, 
A. B. LaFar and George R. Cooper, all of 
37 Liberty St., this city. 

A meeting of the creditors of William 
McDougall, jeweler and optician, 180 Flat- 
bush Ave., Brooklyn, will be held in room 
405 Post Office building, Brooklyn, on 
March 2, at 10.30 a. m., for the purpose of 
passing on the application for an allowance 
of the attorney for the trustee. 


The many friends in the trade of F. H. 
Osterwald, manager of Bunde & Upmeyer, 
65 Nassau St., will undoubtedly be pleased 
to learn that Mr. Osterwald has fully re- 
covered from his recent operation and is 
now able to visit his office regularly. Mr. 
Osterwald’s illness compelled him to be 
confined in a local hospital for four weeks. 

Detectives O’Hara, Whittle and Kauf- 
mann, after several hours’ work, succeeded 
in capturing two youths whom they claim 
confessed to robbing the jewelry store of 
Samuel Hutman, 1554 Myrtle Ave., Brook- 
lyn. Shortly after the confession was made 
the police claim that all of the loot, amount- 
ing to $100, was found buried in Evergreen 
Cemetery. Included in the jewelry taken 
from the Hutman store were a number of 
watches, bracelets and rings. 
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Charles J. Meyer, a Brooklyn jeweler, 
living at 1599 Nostrand Ave., Brooklyn, 
passed away at his late home recently and 
funeral services were held from there on 
the following day. Mr. Meyer was born in 
Germany and was a member of the Flat- 
bush Volunteer Firemen’s Association and 
the Royal Arcanum. Deceased is survived 
by his wife, Elizabeth; three sons, Charles, 
Henry and William; two daughters, Mrs. 
G. Wilson and Mrs. W. Moore, and a 
brother, Julius Meyer. 


The home of I. Ollendorff, a wholesale 
dealer in watches and jewelry, 15 Maiden 
Lane, was robbed Friday, Feb. 20, of 
jewelry valued at $700. Three thieves 
forced an entrance to the house at 135 .W. 
119th St., while Mr. Ollendorff, his wife 
and daughter were absent. A woman liv- 
ing opposite saw lights flashing from 
the windows, after the family had left the 
house. She called the house on the tele- 
phone, but received no answer. The ring- 
ing of the telephone must have frightened 
the burglars away for they left quite an 
amount of jewelry behind them. Mean- 
while the woman called police headquarters 
and asked that detectives be sent to the 
Ollendorff home. She also called the house 
where Mr. Ollendorff and his family were 
guests. Her suspicion that burglars were 
operating was assured, when Mr. Ollen- 
dorff told her that the house had been left 
without a caretaker. While the police 
were hurrying to the scene, the three men 
disappeared. A diamond brooch and a 
beautiful necklace were taken by the 
thieves and other smaller trinkets amount- 
ing to about $700. No clue to the culprits 
has been found. 


Last week, John V. Cockroft added to 
his real estate holdings on John St. the nine- 
story building at number 17 John St., which 
was purchased from the Dennison Mfg. Co. 
Mr. Cockroft also controls the properties 
at numbers 15-23 John St., and contemplates 


erecting a building to extend from 15-23 - 


John St. and connect this building with the 
Cockroft building at 71 Nassau St. This 
will mean that the jewelers will have one 
of the largest office buildings in the down- 
town section. The purchase of this valu- 
able property is interesting both from a fi- 
nancial and historical standpoint. On the 
site, 17-21 John St., the old John St. Thea- 
tre once stood. The John St. Theatre was 
said to be the first theatre in New York. 
This theatre was erected in 1767, and 
opened on Dec. 7 of that year. It was the 
first of the real famous playhouses of New 
York. It was the leading theatre of the 
times, and at times the only one, for about 
31 years. There was quite some good work 
for the elevation of the drama displayed on 
the stage of this theatre, for among the 
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plays produced on this stage were Shake- 
speare’s “Richard III,” “Hamlet,” “Cymbe- 
line,’ “Romeo and Juliette,” “Othello” and 
the “Merchant of Venice.” Also among 
other plays, “The Beaux Stratagen,” “The 
Busy Body,” “Jane Shaw,” and others. 
The old John St. Theatre was torn down 
in 1798 and the site has since been used as 
jewelry office buildings. 

During the past week Marcus Goldsmid, 
diamond importer and manufacturing jew- 
eler, 17/0 Broadway, succeeded in collecting 
in the jewelry trade more than $300 for 
the United States Boy Scouts. Mr. Gold- 
smid is president of the Commissioners of 
the 26th Battalion. The money collected 
will be used for the purpose of furnishing 
uniforms and equipments for the boys. As 
Mr. Goldsmid could not visit his many 
friends in the trade as he would have liked 
to, he takes this means of announcing that 
anyone desirous of subscribing to the fund 
may send the contributions by mail to his 
office, 170 Broadway. At the same time Mr. 
Goldsmid wishes to thank those who so 
generously subscribed to the fund. Among 
the jewelers who responded to the request 
are the following: L. & M. Kahn & Co., Wm. 
C. Solomon & Co., Reichman Bros., Milton 
Rosenberg, Jonas Koch, Lowenthal, Loeb & 
Co., Stern Bros. & Co., Finkelstein Bros., 
Goldmuntz Bros., Henry Bodenheimer & 
Co., Simon I. Guggenheim, Marcus Gold- 
smith, Henry Freund & Bro., Oppenheimer 
Bros. & Veith, Wm. S. Hedges & Co., R. & 
J. Dreyfus, Jacobson Bros., Freudenheim 
Bros. & Levy, Zimmern, Rees &’Co.; C. H. 
Conant & Bro., Charles Marx, I. Hoffberg- 
er Sons, Chas. Keller & Co., Untermeyer, 
Robbins & Co.; Ingomar, Goldsmith & Co.; 
John Schumacher, H. Z. & H. Oppenheimer, 
Louis L. Grey & Co., Adolph Goldsmith 
Sons, Zach A. Oppenheimer, Herpers Bros., 
Wolfsheim & Sachs, Gattle & Hunter, 
Goodfriend Bros., Arthur Silberfeld, L. 
VanWezel, J. B. Bowden & Co., Jung & 
Klitz, Goldsmith, Stern & Co.; Hirsch & 
Flashner, Bonner Mfg. Co., Shiman Bros. 
& Co., Shiman, Miller & Co.; I. Ollendorf, 
Lippman Tannenbaum, L. Stern & Co., M. 
H. Mann & Co., Rodman Co., Wm. I. Ros- 
enfeld, Morris Weil, L. L. Ferguson. 

Benjamin Feingold, a jeweler at 1584 
Broadway and Mrs. Feingold gave a recep- 
tion and dinner on Sunday, Feb. 25, at their 
home, The Juliette, 103 W. 117th St., in 
honor of the confirmation of their son, 
Alfred Benjamin Feingold. A recitation 
was rendered by Mr. Feingold’s daughter 
Beatrice, and a speech of welcome was 
rendered by Master Alfred Benjamin Fein- 
gold. About 100 guests were entertained, 
among them the following identified with 
the jewelry trade: Mr. and Mrs. M. Shon- 


(New York Notes continued on page 81.) 
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It is our earnest endeavor to render efficient and satisfac- 
tory banking service to jewelers. 


We are always “at home” to those desiring to discuss 
their banking problems with us and you are cordially in- 
vited to call or write us on any financial subject in which 
you may be interested. 


FIDELITY TRUST COMPANY 
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NEW YORK CITY 


Capital and Surplus 
Two Million Dollars 
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City of New York 


Main Office, 


149 BROADWAY, Singer Bldg. 











100 Years of Commercial Banking 


BRANCHES: 


Greenwich and Warren Streets 
Bowery and Grand Street 
Broadway and 18th Street 
Ninth Ave. and 14th Street 
Fifth Avenue and 20th Street 
2 West 33d Street 
57th Street and Third Ave. 
86th Street at Second Ave. 
Broadway and 6lst Street 
Broadway and 104th Street 
Lenox Ave. and 116th Street 
125th Street and Lexington Ave. 


OFFICERS 


LOUIS G. KAUFMAN, President 
FRANK J. HEANEY, Vice-President BERT L. HASKINS, Vice-Pres. & Cashier 
WILLIAM H. STRAWN, Vice-President C. STANLEY MITCHELL, Vice-President 
NORBORNE P. GATLING, Vice-President MAX MARKEL, Vice-President 
H. A. CLINKUNBROOMER, Vice-Pres’t HENRY L. CADMUS, Ass’t Cashier 
WALTER B. BOICE, Ass’t Cashier HENRY C. HOOLEY, Ass’t Cashier 
VINTON M. NORRIS, Ass’t Cashier JOSEPH BROWN, Ass’t Cashier 
RICHARD H. HIGGINS, Vice-President GEORGE M. HARD, Chairman 


We invite the Accounts of Banks, Bankers, Manufacturers, Merchants and Individuals 
Charter Member New York Clearing House—Member Federal Reserve Bank 








Resources, Eighty Million Dollars 





ALEXANDER GILBERT 
ROBERT A. PARKER - - - : 
WM. M. ROSSENDALE 

ALBERT D. BERRY - 





The Market and Fulton National Bank of New York 


ORGANIZED 1852 


CAPITAL, $1,000,000 


81-83 FULTON STREET 





SURPLUS, $2,000,000 





PROGRESSIVE—CONSERVATIVE—SUCCESSFUL 





Chairman of the Board 
President 


Asst. Cashier 


Invites the Accounts of Jewelers 
Will extend every facility that good banking will justify. 
SAFE DEPOSIT VAULTS 
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gut, Mr. and Mrs. Jacob Shongut, Mr. and 
Mrs. Joseph Shongut, Mr. and Mrs. Abe 
Shongut, Mr. and Mrs. L. Heilbuner, Mr. 
and Mrs. Charles Lang, Mr. and Mrs. H. 
Abels, H. Hirsch, Mr. and Mrs. J. Blumen, 
Mr. and Mrs. Jacob Feingold, Mr. and Mrs. 
Daniels, Mr. and Mrs. G. G. White, Mr. Ed. 
Schor, Mr. A. Schor and Julius Misherr. 


Space in 51-3 Maiden Lane has been 
leased to Stephen ‘J. Mitchell, Goodstein & 
Lefkowitz and Cohan & Epner. 

Lee Reichman, of Reichman Bros., 170 
Broadway, has gone to Old Point Com- 
fort and vicinity for a few weeks’ rest. 


Charles W. Hughes, 6 Maiden Lane, ac- 
companied by his wife has just returned 
from a three weeks’ ‘pleasure trip to Porto 
Rico. 

Simon F. Guggenheim of Guggenheim & 
Klein, Inc., 87 Nassau St., left last week on 
a trip, visiting the trade in the New Eng- 
land states. 


John Butler of George Borgfeldt & Co., 
this city, was elected last week as director 
of the National Jewelers Board of Trade, 
for a period of two years. 

F. C. Backus, field secretary of the Na- 
tional Jewelers Board of Trade, returned 
to this city on Tuesday, Feb. 20, after a 
hurried business trip to Florida. 

L. H. Katz of L. H. Katz & Co., 87 Nassau 
St., is starting on a week’s trip to visit the 
trade in New York state and upon his re- 
turn will visit the trade in Pennsylvania. 


A lease for a store at 2307 Broadway has 
been made by Edward C. H. Vogler to J. 
Jurgenson & Co., jewelers and opticians, 
with a purchase option of the building. 

Francisco Vitelli, 867 W. 18l1st St., this 
city; V. J. Vitelli, Hotel Nassau, Long 
Beach, L. I., and Martin Wechsler, 154 
Ocean Parkway, Brooklyn, are named as 
incorporators of Vitelli & Co., in a charter 
filed at Albany, N. Y., last week. The new 
incorporation has a capital of $20,000 and 
will deal in jewelry, corals, etc., in this city. 

Robert H. Drew, manager of the New 
York office of Park Bros. & Rogers, 20 
Maiden Lane, returned from a few days 
business trip to Philadelphia and Baltimore. 

The Stap Co., Inc., recently incorporated 
to manufacture platinum jewelry at 7 W. 
45th St., announce the following officers 
elected : P. Pinciara, president; J. Acito, 
vice president; H. Schmidt, secretary, and 
P. Timen, treasurer. 

Judgment for $5,232 has been entered in 
the Supreme Court against John J., Alfred, 
and Max Rosenzweig, in a suit brought by 
the Keystone Watch Case Co. The com- 
plaint by Marshall S. Hagar was based on 
a series of notes for $300 and $549.36 each 
made by the defendants with Rosenzweig 
Bros., Inc., on Nov. 15, 1915, on which a 
total of $4,846 was due. The case was not 
defended. 

A voluntary petition in bankruptcy was 
filed in the United States District Court 
this city, on Tuesday, Feb. 20, by George 
Gaydoul, sometimes known as George P. 
Gaydoul, president of a corporation manu- 
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facturing gold pens, 56 John St. The 
schedules accompanying the petition show 
that Mr. Gaydoul has liabilities of $12,828 
and consist of the following, secured 
claims, $793; unsecured claims, $7,901 and 
accommodation paper, $4,134. The assets 
approximate $3,610 and constitute the fol- 
lowing: Policies of insurance, $6,000; de- 
posits of money in the bank and elsewhere, 
$5; property claimed to be exempt, $150. 
The only unsecured creditors is John. L. 
Lyttle, as trustee in bankruptcy of L. & M. 
Wollstein, for $7,901. This amount is for 
a judgment entered Nov. 9, 1916. 


The Appellate Division of the Supreme 
Court has reserved decision in a suit of 
Victor A. Picard against Thomas Simpson 
pawnbroker, in which Picard is appealing 
from the dismissal of his complaint to re- 
cover $1,500. This amount the plaintiff 
was compelled to pay to redeem a pearl 
necklace valued at $10,000 which had been 
pawned by one Harry W. Shattuck. The 
plaintiff, a diamond broker, claims that he 
had been intrusted with the necklace, by 
its owner, a Mr. Barnes, to sell it for $10,- 
000. Accordingly, he alleged, that he had a 
special property in the necklace which would 
entitle him to maintain the action. Dur- 
ing the time the plaintiff was occupied in 
his efforts to sell the necklace and earn the 
difference between the owner’s asking price 
of $10,000 and such higher sum as he could 
get, the necklace was put in the hands of 
several different persons to sell. When the 
plaintiff had failed by his own efforts he 
entrusted the necklace to Shattuck. The 
plaintiff charges that Shattuck stole the 
necklace on Nov. 4, 1913, and pawned it 
with the defendant. Picard contends that 
the exclusion by the trial judge of evidence 
that Shattuck had committed similar acts 
shortly before was an error for which the 
judgment against him should be reversed. 
He contends that because of this fact Shat- 
tuck committed common-law larceny in 
getting possession of the necklace. The 
trial judge refused to support this conten- 
tion. The defendant contends that the trial 
judge ruled correctly in excluding the evi- 
dence of prior crimes by Shattuck. Even 
if such proof had been accepted, the de- 
fendant contends that the plaintiff would 
not be entitled to a reversal of the verdict. 
Charles Blandy is attorney for the defend- 
ant and William Harrison for the plaintiff. 


There will be an exhibition of the 
paintings of Francois Charles Cachoud, the 
French painter, at the Anderson Art Gal- 
leries, 40th St. and Madison Ave, during 
the two wecks beginning Monday, March 
26, under the auspices of the National 
Allied Relief Committee, the proceeds of 
which will be sent to Les Amis Des 
Artistes Association of Paris, which has 
recently sent out an appeal for funds to 
help the French artists who have suffered 
in various ways through the ravages of the 
war. The exhibition to be given at the 
Anderson Art Galleries is the project of 
Meyer Goodfriend, of Goodfriend Bros., 
9 Maiden Lane, who recently spent a year 
in France. He is a Donator of Les Amis 
Des Artistes Association and a warm 
friend and admirer of the painter, to 
whose interests he has been devoted for 
many years. He has generously assumed 
the responsibility of all the expenses of 
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the exhibition, so that the proceeds from 
all sources will be given intact to the 
artists’ fund. As soon as Mr. Goodfriend 
made his plans known, he received prompt 
and enthusiastic offers of co-operation 
from other sources. The Anderson Art 
Galieries, Inc., offered him their spacious 
galleries free of charge. The Hon. Mce- 
Dougall Hawks, president of the French 
Institute of the United States, is taking a 
very active interest, and Lawrence X. 
Champeau, one of the leading photograph- 
ers of oil paintings, will donate photo- 
graphs of the paintings, which will be sold 
for the benefit of the fund. The commis- 
sions on ‘any paintings sold will be turned 
over to the fund. 








PAY TEN DOLLARS’ FINE 





Subscription Solicitors Who Offered JEWEL- 
ERS’ CIRCULAR at “Cut Rates” Plead 
Guilty at Roanoke, Va. 


ROANOKE, Va., Feb. 22.—The two men 
arrested in this city Feb. 10 charged with 
swindling because they solicited subscrip- 
tions for THE JEWELERS’ CIRCULAR at cut 
prices have pleaded guilty to the charge 
and were fined $10 each. 

The men came to Henebry’s jewelry 
store at 32 Salem Ave., S. W., early this 
month and offered to sell a subscription to 
Tue Crrcutar for $1 a year. Mr. Hene- 
bry notified the police and their arrest fol- 
lowed. Charles A. Hamilton, superintend- 
ent of police, immediately notified THE 
JEWELERS’ CIRCULAR, asking if the men 
were authorized agents, and received word 
that no one was authorized to take sub- 
scriptions to THE JEWELERS’ CrirRcULAR for 
less than the full price of $2 a year. 

The men, who gave their names as 
Thomas and Bryan, stated that they were 
agents for a trade subscription agency in 
Ohio, and the subscription agency was 
notified immediately. ' The subscription 
agency notified the police that Thomas had 
credentials from them, but they did not 
know the other man, and that Thomas was 
in no way authorized to take subscriptions 
for THE JEWELERS’ CIRCULAR at any price 
less than the $2 full subscription rate. 

The men spent Saturday night and Sunday 
in jail before paying their fines. 

O. F. Russow, of this city, who is secre- 
tary of the Virginia Retail Jewelers’ Asso- 
ciation, was also interested in the case, and 
notified THe JEWELERS’ CIRCULAR and the 


_police when he received notice that the 


men were in town soliciting at cut rates. 





In this connection it is well for the trade 
to bear in mind that all subscription solici- 
tors authorized to take orders for THE 
JEWELERS’ CrrcuLaR hold proper creden- 
tials, but that even a man _ holding 
credentials authorizing him to solicit for 
this publication has no authority to take 
renewal subscriptions or in any way to 
solicit at any rate but the full $2 sub- 
scription price. Nor has any right to make 
any combination of rates with other papers. 
Jewelers who hear of anyone offering to 
take renewals, to make combinations or to 
take subscriptions at cut rates, are re- 
quested to immediately notify this office 
that proper proceedings may be taken. 
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Canada Notes. 





W. E. Parker, Hamilton, Ont., has dis- 
continued business. 

L. E. Sillers, Crystal City, Man., has 
given up business. 

E. Wiseman has purchased the business 
of G. R. Mutrie, Wolseley, Sask. 

Arthur Paquet, Quebec, sustained a small 
loss from smoke and water from a fire in 
the neighborhood on Feb. 19. 

The stock of A. D. Williams, Sarnia, 
Ont., was damaged by water during a fire 
which destroyed the Belchamber Hotel ad- 
joining on Feb. 18. 

Out-of-town buyers calling on the Toron- 
to trade last week included F. R. Clarke, 
Peterborough; I. R. Bentley, Port Perry; 
M. Goldstein, Hamilton; Arthur W. Smith, 
Guelph; C. F. Barbb, Stratford; J. Burnie, 
Victoria Harbor, and E. D. Wilcox, Ux- 
bridge, all Ontario. 

American jewelry auctioneers will here- 
after be debarred from doing business in 
Toronto. The City Council on the 19th 
inst. increased the annual fee for an auc- 
tioneer’s license from $50 to $100, and en- 
acted that licenses should be granted only 
to persons who had been bona fide residents 
for one year, each licensee being required 
to furnish a guarantee bond of $1,000. Any 
auctioneer employing a substitute is liable 
to have his license canceled. The latter 


provision is regarded as much too drastic. 


While some such legislation was undoubt- 
edly required to protect the public against 
mock auction swindling, the exclusion of 
all outside auctioneers having a recognized 
standing, who have been frequently called 
in by responsible jewelry firms to conduct 
auction sales, is an unjustifiable interfer- 
ence with the legitimate trade. 

The semi-annual convention of the Mani- 
toba Association of Optometrists and Op- 
ticians was held at the Fort Garry Hotel, 
Winnipeg, Man., Feb. 13 and 14, with an 
attendance of over 100 from all over west- 
ern Canada; F. W. Dudley, Winnipeg, oc- 
cupied the chair. The official reports 
showed that the association was in a flour- 
ishing condition. Among those present 
from the United States were Albert Myers, 
of Albert Lea, Minn., secretary of the 
American Optometrists’ Association, and 
R. C. Augustine, Decatur, IIl., president of 
the Illinois Association of Optometrists. 
During the convention a meeting of retail 
merchants was held which was addressed 
by Mr. Myers on the subject of “The 
Standardization of Prices in Business,” set- 
ting forth the advantages of the one-price 
system and the evils of price-cutting. Pres- 
ident Augustine, of the Illinois Association 
of Optometrists, urged public effort to in- 
sure better eyesight efficiency among school 
children, giving the results of an investiga- 
tion into the subject in the schools of Deca- 
tur, where two children out of every seven 
were found to have some eyesight defect. 
He showed the relation of eyesight troubles 
as the forerunner of more aggravated 
health disturbances. The following officers 
were elected: President, F. W. Dudley, 
Winnipeg; vice-president, F. M. Crowe, 
Brandon; secretary-treasurer, T. S. Nott, 
Winnipeg. The directors elected are: N. 
H. Neil, W. R. Fowler, S. N. Cochrane, and 
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R. J. Paton. The annual banquet was held 
in the evening of Feb. 14. The principal 
speakers were: R. C. Augustine, who urged 
optometric examination in the schools; Al- 
bert Myers, who told of the work of the 
American Optometrists’ Association; A. L. 
Struthers, Winnipeg; F. M. Crowe, Bran- 
don; R. T. Butchard, Minnedosa, and H. 
A. Nott, Winnipeg. 








Harrisburg, Pa. 





The P. H. Caplan Co., 206 Market St., 
has inaugurated a $25 club. The firm is 
striving to bring the membership of the 
club up to 500. 

Henry C. Claster has given a handsome 
clock to the Penn Community Club recently 
launched at 1121 N. 7th St. 

The Steelton Merchants’ Association has 
decided to affiliate with the new State Mer- 
chants’ Association. A banquet and smoker 
followed an enthusiastic and well attended 
meeting held last week. 

P. G. Diener has been awarded the con- 
tract for 4,000 commencement announce- 
ments for the Class of 1917 Central High 
School. The class seal will be embossed 
in gold on one corner. 

Almost 400 members of the Chamber of 
Commerce and their guests dined at Chest- 
nut St. Auditorium Feb. 23 and listened to 
an illustrated talk by Jesse M. Switzer 
of Dayton, Ohio, on the benefit derived from 
a commission-manager plan of government 
now in force in that city. 








Atlanta, Ga. 





J. E. Bowen, Statesboro, Ga., and Abe 
Levy, Macon, visited this city during the 
past week. 

C. W. Morgan, of Maier & Berkele, Inc., 
has left for Memphis, Tenn., to spend a 
few days with his people. 

On Tuesday night, Feb. 20, at 10.45 Pp. o., 
a fire broke out in the elevator shaft in 
the McClure building, 11 Whitehall St. The 
members of the staff of Ewing Bros., who 
were working overtime, in their offices on 
the fourth floor were notified of the blaze. 
On investigating it was found that the ele- 
vator motor was ablaze. After an exciting 
struggle the fire was put out. An alarm 
was sent in and the place examined and pro- 
nounced safe. Paul L. Ewing, C. E. John- 
son, J. E. Gresham, W. F.- Moore and Lv. 
Pass, of Ewing Bros., were the employes 
who succeeded in extinguishing the blaze. 
About $2,500 damage was done. 








John Thomas Campbell, age 16, son of 
J. S. Campbell, jeweler, Washington, 
N. C., passed the State Board of Op- 
tometry, that met in Raleigh, N. C., re- 
cently. He has also finished his trade as 
watchmaker, jeweler and engraver. This 
is an excellent record for a boy of his age. 
The Watch and Jewelry Supply House of 
Washington, N. C., has been closed out to 
J. S. Campbell and will be run in the fu- 
ture as a retail jewelry store exclusively. 
Mr. Campbell has added new fixtures and 
has also replenished the stock. He has also 
added an optical department and employed 
another watchmaker, making his establish- 
ment one of the handsomest and best 
equipped stores in the vicinity. 
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Edgar Josephson, of Passaj 
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David H. and T. H. Tillery, of this City 
have been granted a patent for a tripping 
attachment for clocks. 

The jewelry factories were closed on 
Thursday of last week on account of its 
being Washington’s Birthday. 

Herman F. Hartstein, polisher and cut- 
ter, who recently started in business for 
himself, reports things opening up well, 

Harry K. Dodd, announced during the 
past week that he has resigned from the 
Lee-Dodd Co., manufacturing jewelers, 17 
Nevada St., this city. 

The International Jewelry Workers’ 
Union No. 2, will observe Ladies’ Night on 
Thursday evening, March 8, at the New- 
ark Labor Lyceum, 708 S. 14th St. 

The “Oliver Jewelry Co.” is the trade 
name which has been filed for the 
jewelry business conducted at 46-48 Oliver 
St. by W. P. Tighe, of 90 E. Kinney St, 
and W. P. Mockridge, of 283 Mulberry St. 

The “Rex Phonograph Co.” is the trade 
name which has been filed for the jewelry 
and phonograph business at 131 Spring- 
field Ave. by Joe E. Kessler, of 581 15th 
Ave. and Jacob Galkin, of 247 Peshine 
Ave. 

William A. Waters, who has been fore- 
man in the factory of Allsopp & Allsopp, 
manufacturing jewelers at 18 Columbia 
St., has gone into business for himself un- 
der the name of the Wm. A. Waters Co. 
He is located at Room 601, Ordway 
building, 207 Market St. 

The funeral of Frederick Shutt was held 
recently from his late home, 702 Hunter- 
don St., thence to Fairmount Cemetery. 
Mr. Shutt was born in England 55 years 
ago. He was employed by Carter, Gough 
& Co. He leaves a widow, a son, seven 
daughters, a brother and two sisters. 

Frank H. Dana has secured an interest 
in the J. Austin Granberry Co., 306 Mar- 
ket St., and is now secretary of that con- 
cern, succeeding J. E. De Wyngeart, who 
has severed his connection with the com- 
pany. J. Austin Granberry, president of 
the concern, is now on a trip through the 
middle west for his concern. 

The funeral of James A. Healy, who 
died in St. James Hospital after an opera- 
tion for appendicitis, was held recently 
from the home of his parents, Mr. and 
Mrs. Thomas Healy, 291 High St., to St. 
Patrick’s Cathedral and thence to St. Rose 
of Lima’s Cemetery. Mr. Healy was a life 
long resident of this city and a jeweler by 
trade. He leaves besides his parents, a 
brother, Joseph Healy, and four sisters, the 
Misses Mary, Catherine, Sadie and Cecilia 


Healy. 


The jewelry store of Norcross & Colburn, 
Rockland, Mass., was broken into recently 
and a revolver and a cheap watch taken. 

A fire in the cellar of the Stewart Home- 
stead building, 7 Market St., Amsterdam, 
N. Y., one afternoon recently threatened for 
a time to do serious damage to the jewelry 
store of George H. Churchill, but prompt 
work with chemicals prevented any loss. 









































Fire recently damaged the jewelry store 
of Louis Katz, 940 Broadway. 

The ladies auxiliary of the Buffalo Retail 
Jewelers’ Association held a_ delightful 
juncheon and social gathering at Weyand’s 
restaurant Friday evening. Plans for the 
trip of the Buffalo jewelers to the conven- 
tion of the New York State Retail Jewelers’ 
Association were discussed. 

The name of Jerome A. Scherer was in- 
advertently omitted from the list of speak- 
ers in last week’s account of the banquet of 
the Buffalo Retail Jewelers’ Association. 
Mr. Scherer is secretary of the association. 
In his remarks, which were impromptu, he 
referred to the dignity and greatness of the 
jewelry business, its spirit of co-operation 
and enterprise and other features. 

T. C. Tanke and his son, Eugene Tanke, 
president of the New York State Retail 
Jewelers’ Association, have gone to Alta- 
dena, Cal., for their Winter vacation. On 
their way to California they visited Chicago, 
where Eugene Tanke attended the mid- 
Winter conference of the American Na- 
tional Retail Jewelers’ Association. They 
will return in time for the Easter business 
season. | 

Many of the Buffalo jewelry stores were 
specially decorated last week in honor of 
the return of the 74th Regiment, National 
Guardsmen, from the Mexican border. 
Prominent among the stores was that of 
Alfred O. Bald, who was formerly a mem- 
ber of the regiment. He was later quarter- 
master sergeant in the quartermasters’ 
corps, with headquarters in Albany. His 
window displays had a patriotic touch, por- 
traits of George Washington and President 
Wilson being features of the decorations. 

Frisch Bros., jewelers at 443 Genesee St., 
are receiving the sympathy of their friends 
on account of the death of their mother, 
Mrs. E. M. Frisch, who passed away Friday 
morning after a long illness. Mrs. Frisch 
was 82 years old and had been a resident of 
Buffalo nearly 40 years. She was a woman 
of a gentle, estimable nature and was an 
active church worker. Her death is 
mourned by a wide circle of friends. One 
son, Gustav A. Frisch, was formerly presi- 
dent of the Buffalo Retail Jewelers’ Associ- 
ation. The funeral was held Monday after- 
noon and was attended by many members 
of the jewelry trade. 

W. Lorenz, watchmaker of Magona Falls, 
Ont., has invented an artificial hand, which 
by the pressing of a button can be made to 
open or close the fingers and can do nearly 
all the work of a natural limb. If two 
of the hands had to be worn, by his inven- 
tion, a person could eat and drink and carry 
a suit case. The invention was considered 
by the Dominion government for the use 
of returned soldiers, and word has been 
received by Mr. Lorenz that his invention 
had passed a critical test by the Dominion 
authorities, and had been referred to the 
medical authorities who have the invention 
under consideration. If purchased by them, 
the inventor will realize a considerable 
amount of money. Mr. Lorenz has entered 
it in the contest of the French Society of 
Surgery which offers a prize of 50,000 


THE JEWELERS’ 


francs for the best artificial hand. A 
model is now on its way to France. 
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TRADE CONDITIONS. 


Although the Lenten season is in progress, and 
the horse racing and the annual carnival or Mardi 
Gras are over, the retail jewelers are confident 
business will be better than last year at the same 
time. It is expected that the rushing trade will 
not be in evidence, but there will be considerable 
solid business, it is predicted. The advent of 
Spring and the buying of stylish millinery and 
gaiments by the ladies, as well as footwear, are ex- 
pected to stimulate the demand for fine stones and 
articles of jewelry. A large number of Winter 
visitors will remain here for several weeks yet, 
and they will patronize the jewelers. Many of 
the dealers anticipate a number of orders from 
various universities, schools and colleges on ac- 
count of the entertainments preceding the grad- 
uating exercises. Class pins, souvenirs as well as 
the individual purchases by the students, always 
aggregate a considerable volume of business. 
There is no gainsaying the assertion that the 
extraordinary prices charged for the actual neces- 
sities of life will have some effect on the general 
jewelry trade, especially in moderately priced 
articles. Scores of people are compelled to prac- 
tice the most rigid economy in order to supply 
their household wants. On the other hand the 
sugar plantation owners have not in many years 
been so prosperous, and many have made fortunes 
in Louisiana during the past season for their sugar 
and syrup. There are some other classes who have 
made fortunes, but the rank and file of people 
and those receiving salaries, as a rule, find it 
dificult to “‘make buckle and tongue meet.” The 
agricultural classes and truck growers, as a whole, 
are better off financially at the present time than 
they have, been in several years. The high prices 
realized and the steady demand for products of 
the soil, and everything raised on farms, have 
given this industrial class more money than at 
any time in a number of years. It is pointed out 
that jewelers in small towns in the vicinity of 
agricultural districts ought to enjoy a large busi- 
ness this Spring and Summer, and certainly col- 
lections should be better. 





A large number of Shriners of the local 
Jerusalem Temple took part in the iniatory 
and other ceremonies conducted by the 
lodge in Baton Rouge, La., on Feb. 22, 
Washington’s birthday. Among those who 
went from this city were several jewelers 
who take an active interest in the Shriners. 
The delegation made the trip to and from 
Baton Rouge on special Pullmans. 

The Hart Jewelry Co., Common and 
Baronne Sts., had the distinction of making 
the handsome $200 Martin Behrman handi- 
cap loving cup which was presented to the 


jockey winning the main event in the horse - 


racing here during the week. This was 
the most costly cup presented during the 
season which has just closed. The Hon. 
Martin Behrman is Mayor of the city of 
New Orleans. The Hart company dis- 
played in its window a quaint china 
pitcher, highly ornamented, and made in 
England during the 16th century. The 
pitcher was valued at $100, and the com- 
pany acted as selling agent for the owner 
who resides here and belongs to a promi- 
nent Creole family. 

Among the out-of-town buyers here dur- 
ing the week who placed a number of or- 


ders were H. Becker, Houston, Tex.; 
Harry Hollins, Jennings, La.; C. L. 
Schlom, Greenville, Miss.;: U. S. Meyers, 


Shreveport, La.; P. E. Smith, Covington, 
La.; S. W. Martin, Brewton, Ala.; P. F. 
Esnard, Baton Rouge, La.; George Moses, 
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Thibadeux, La.; T. W. Schmidt, of the 
{mperial Jewelry Co., Morgan City, La.; 
J. E. Briggs, Bay St. Louis, Miss.; P. 
Krauss, Lafayette, La.; E. Waldmeier, 
Gulfport, Miss.; Thomas Chesterman, 
Bogalusa, La.; S. J. Rivoire, Monroe, La. 
Mr. Becker said that trade in Texas shows 
an improvement over last year and’ the 
prospects are good for this Spring and 


Summer. He stated there is generally 
more money in circulation. The other 
buyers from Louisiana and Mississippi 


towns report satisfactory conditions and a 
general feeling of confidence, although 
there is most too much war excitement for 
the good of the trade. 

White Bros. Co., 624 Canal St., resorted 
to a novel method of advertising here on 
Mardi Gras Day, Feb. 20. The plan 
adopted was to fire from a wooden can- 
non mounted on a balcony above the store 
several hundred toy balloons and to a num- 
ber of these balloons were attached cer- 
tificates good on presentation for watches 
valued up to $25. Some of the certificates 
also called for articles of jewelry. The 
value of these certificates aggregated about 
$600. The cannon was fired by means of 
an electric motor. This plan was tried last 
year on a smaller scale and proved a suc- 
cess, one of the certificates being pre- 
sented by a resident in Florida, who cap- 
tured one of the balloons. Thousands of 
people were attracted to the store during 
the “firing,” and several of the balloons 
were captured by those in the crowd. Sev- 
eral of the jewelers participated in the 
welcome and reception given during the 
week to the Washington Artillery and 
other military organizations returning 
from the Mexican border. A big recep- 
tion was tendered at the Fair Grounds, the 
admission fees and contributions going to 
the Red Cross organization branch here. 





Connecticut Notes. 





The annual entertainment for the benfit 
of the Mutual Aid Association of the em- 
ployes of the Waterbury Clock Co., Water- 
bury, was held at the Bickingham one even- 
ing recently and proved to be successful 
from every standpoint. 

William C. Schuerer, 30 years old, died 
at the home of his father, Herman Schuerer, 
16 Garden St., Meriden, Feb. 22, of heart 
trouble. He had been ailing for the past 
16 months. He was formerly employed as 
a silversmith at Factory E, International 
Silver Co. 

Herman C. Ejichorn recently succeeded 
to the business of E. H. Rowe, which he is 
conducting as before at 90 Grand Ave., 
New Haven. The business which Mr. 
Eichorn has taken over is an old one, hav- 
ing been established in 1887. Mr. Eichorn 
was formerly connected with E. B. Van 
Vorst of Great Barrington. 








Sealed proposals will be received at the 
office of the chief signal officer, War De- 
partment, Washington, D. C., until Feb. 28, 
1917. for furnishing wristlets for wrist 
watches in accordance with specifications 


_and drawings which may be had on appli- 


cation to the above named office. When 
seeking further information regarding this 
communication reference should be made 


to File No. 4068. 
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Samuel W. Weinhaus, of the Samuel 
Weinhaus Co., is at present in Pasadena, 
Cal. 

Sam F. Sipe expects to spend the middle 
of March in New York and will be accom- 
panied by Mrs. Sipe. 

The H. Terheyden Co. expects to com- 


plete stock taking this week. The year 
1916 was the best one that this firm ever 
enjoyed. 

Harry Bowers, Blairsville, Pa., was in 
Pittsburgh last week and says that busi- 
ness conditions in his district are partic- 
ularly good. 

J. Loughrey Roberts, who went to At- 
lantic City following his recent illness, re- 
turned home last week and feels better 
than for some time. 

Martin Gluck, of the Pittsburgh Watch 
& Metal Co., left Pittsburgh last week on 
a southern trip and will visit St. Louis, 
Memphis and other cities of the south. 

O. C. Graf, who was a member of the 
firm of Graf & Niemann, which has been 
dissolved, has opened an office in the Jen- 
kins Arcade and is specializing in diamond 
and platinum work. 

Out-of-town merchants here last week 
included H. S. Malone, Monaca; J. F. 
Zugschwert, Carnegie; John Linnenbrink, 
Rochester; Frank Bloser, New Kensing- 
ton; J. W. McKean, Woodlawn, and F. H. 
Hayes, Washington. 


The proposition to amalgamate the 
Commercial Club with the Chamber ot 
Commerce has fallen through. It was 


hoped to add the 1,000 members of the 
former body to the latter, which would 
have given the Chamber of Commerce a 
total membership of nearly 4,000. The 
Chamber of Commerce expects to be 
moved into its new home in April or May. 


Pittsburgh jewelry salesmen were very 
much interested in the meeting of the 
Pittsburgh Salesmanship Club, affliated 
with the World’s Salesmanship Congress, 
which met here last Friday night in the 
William Penn Hotel. George L. Williams 
gave an interesting talk on “The Educa- 
tion of Salesmen.” It was along the line 
of efficiency which is being injected just 
now into every branch of trade. 

Geo. S. Dunbar, manager of the Geo. B. 
Barrett Co., has severed his connection 
with that firm to become associated with 
the Federal Glass Co., Columbus, O., as as- 
sistant to the president. This company is 
the largest manufacturer of their class of 
ware in the country. Mr. Dunbar was born 
in Steubenville, O., coming to Pittsburgh 
and to the Barrett company in 1898. From 
a small position at that time he successively 
became joint manager and manager of that 
company. 

Announcement was made last week that 
the organization known as the “One Hun- 
dred Friends of Pittsburgh Art” had been 
completed. Numbered among its members 
are J. Alexander Hardy, of the Hardy & 
Hayes Co., and Francis J. Keating, of the 
Groagn Co. The 100 men have banded 
together for the purpose of purchasing each 


year $1,000 worth of paintings for the city’s 
art collection painted by Pittsburgh artists. 
Most of those who make up the organiza- 
tion are among the city’s most prominent 
citizens. 

Two men were arrested here last week 
in connection with the robbery of the 
jewelry repair shop of Virgilo Patrocelli, 
1908 Beaver Ave., North Side. The men 
who are alleged to know something about 
the robbery were arraigned for a hearing 
before Magistrate Edward F. Dillon and 
were held for court to answer to the 
charge of larceny. It is alleged that about 
30 watches valued at about $125 were 
taken from Patrocellis shop. A pawn- 
broker was also held on a charge of re- 
ceiving stolen goods. The police say that 
14 of the watches were recovered in the 
pawnshop. The informations against the 
accused were made by Police Commis- 
sioner P. P. Walsh. 

A fire which broke out Monday of last 
week at Lowellville, O., according to word 
from there, destroyed the jewelry store of 
A. G. Marg and other merchants causing 
a total loss of $125,000. Marg’s exact loss 
is not known here. The fire started at 3 
o'clock in the morning and was caused by 
burglars blowing a safe in a_ wholesale 
liquor store, starting the fire which burned 
out nearly a block. The fire was so disas- 
trous and threatening that assistance had 
to be obtained. Several companies from 
Youngstown, O., were rushed to the scene 
Low water pressure was responsible for 
the fire making considerable headway. 
Several buildings were dynamited to pre- 
vent a more disastrous spread of the 
flames. The firemen were five hours get- 
ting the blaze under control. 

Much interest was manifested in the an- 
nouncement that the State Senate had 
passed the optometry bill in which all 
jeweler-opticians of the State are inter- 
ested by a vote of 38 to 0. The unanimous 
vote was a very pleasant and gratifying one 
to those who have been doing everything 
in their power in an honorable way to 
bring about the passage of the measure. 
At the meeting of the Pittsburgh Associa- 
tion of Optometrists held last Tuesday 
night three new members were elected and 
11 applications received, some _ from 
jeweler-opticians who have a personal in- 
terest in the placing of an optometry bill 
upon the statute books of Pennsylvania. 

It has been definitely decided to hold the 
annual banauet of the Jewelers’ 24-Karat 
Club of Pittsburgh at the William Penn 
Hotel Tuesday night, April 17, and the 
annual meeting for the election of officers, 
March 12, the latter meeting to be held in 
the rooms of the Chamber of Commerce. 
President Sam F. Sipe is in correspondence 
with the presidents of the Jewelers’ 24- 
Karat Clubs of New York, Boston, Chi- 
cago and Philadelphia and hopes to have 
all of them present at the banquet. In fact 
some big surprises are promised as to the 
personnel of the men who will be the 
guests of the club at the coming banquet. 
After a careful canvass of most of the 
members of the organization, it was found 
that Tuesday night, April 17, offered the 
most convenient time to all concerned to 
hold the affair and it is promised that it 
will be a rousing one. There will be spe- 


cial music and everything that goes to 
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make a function of this kind a happy one 

The Retail Merchants and Business 
Men’s Association of Southwestern Penn- 
sylvania held their ninth annual conyep- 
tion at the Fort Pitt Hotel last week, all 
branches of retail business being repre. 
sented in the association. The members 
discussed many points of interest. One 
in particular was the bill having to do with 
the giving of trading stamps. As pre- 
sented to the State legislature, if it should 
pass, every merchant giving stamps would 
be required to take out a license at a cost 
of $1,000. There has grown up in this 
State a large trading stamp business and 
it is believed that the jewelry trade prac- 
tically as a whole is opposed to it. Some 
of the department stores here and else- 
where with jewelry departments give 
stamps to their customers. However if 
the bill is passed, the consensus of opinion 
at the convention was that the giving of 
stamps would be wiped out. The question 
of advertising was a most timely and im- 
portant subject. The chain store was an- 
other subiect that was handled by Wil- 
liam Smedley of Philadelphia. He said 
that if the retail merchants hope to elim- 
inate the mail order house and chain 
store they must organize. Election of offi- 
cers resulted in D. E. Durbin of Pitts- 
hurgh being chosen president and D. J. 
Crawford, Homestead, secretary. It was 
decided to hold next year’s convention at 
Washington, Pa., and about the same time 
as the convention just closed here was 
held. . 

Charles N. Kain, craftsman, incorpo- 
rated, has filed a voluntary petition in 
bankruptcy in the United States Court 
here. The liabilities, according to the 
schedule, total $5,888, and the assets 
$1,040. There are a large number of cred- 
itors. He owes the following persons 
wages: Mike Doherty, $86; Victor W. 
Toothaker, the secretary of the concern, 
who filed the petition, $60, and Agnes 
Blume, $70, The merchandise creditors 
and the amounts owing are as follows: 
Charles J. Budd, $166; Combination Prod- 
ucts Co., $121; J. P. Clary von Calsberg 
Co., $208; Crucet Mfg. Co., $111; Double- 
day-Page Co., $277; Fulper Pottery Co., 
$243; G. A. Henckel & Co., $155; Jos, 
Horne Co., $102; International Silver Co., 
$240; Lebkecher & Co., $129; The Phol- 
son Galleries, $227; Royal Copenhagen 
Porcelain and Danish Arts, $102; Steiner 
& Voegtly Hardware Co., $387; Wood- 
crafts Shops, $136; Loun’ & Son, $192; 
L. M. Castner, $124; Merchants’ National 
sank, $288; Pittsburgh Trust Co., $200; 
Exchange National Bank, $100; Monon- 
gahela National Bank, $100, and Mrs. 
Louisa Dillman, $288, all of which are un- 
secured. The petition sets forth that the 
stock of jewelry, fixtures, etc., is valued 
at $1,000, the other items of $40 being 
incidentals. The petition in bankruptcy 
was referred to William R. Blair, the 
referee in bankruptcy of this district, 
with offices in the St. Nicholas building, 
for adjudication. The chances of the 
creditors realizing much on the property 
are not regarded as very hopeful. The 
wages owing are a first lien on the assets 
and will be paid out of any proceeds de- 
rived from ‘the sale of the bankrupt’s 
property. 
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TRADE CONDITIONS, 


Good weather has resulted in a big improve- 
ment in jewelry sales, according to Louisville re- 
tailers, and the jobbers also report that more VIsi- 
ors are coming to the city from the rural districts 
of Kentucky and Tennessee, southern Indiana and 
elsewhere. From now on weather conditions are 
not expected to cut any large figure in the jewelry 


business Collections are good, business good and 


the outlook favorable. 


As a matter of court record L. Wechter 
has filed notice affirming ownership ot The 
Radius, a novelty jewelry shop located at 
408 S. 4th St. 

Ww. P. Brandenburg, 632 Market St., 1s 
one of the incorporators of the Corpora- 
tion Service Co., which proposes to handle 
special service for corporations. 

Recent buyers visiting the Louisville job- 
bing houses were J. C. Colson, Parksville, 
Ky.; J. A. Lacefield, Martinsville, Tenn. ; 
George B. Byrum, Laconia, Ind., and M. 
W. Huffaker, Monticello, Ky. 

Officials of Mayfield, Ky., have been du- 
biously studying the tax returns for Graves 
county. In the recent completion of the 
tax assessment for the county, which is one 
of the richest in the State, only $40 worth 
of jewelry was turned in and but $27,580 in 
cash. 

George P. Kendrick, vice-president of 
William Kendrick’s Sons, recently made a 
trip to Owensboro, Ky., to attend a joint 
meeting of Rotarians from several States. 
William Kendrick, president of the com- 
pany, is spending several weeks at Jackson- 
ville, Fla. 

A woman was arrested last week charged 
with having passed worthless checks at the 
jewelry house of W. P. Brandenburg and 
at several other local houses. She had no 
apologies to make other than that she was 
a stranded chorus girl and had to have 
money tor a new wardrobe. 

In a note published recently in this col- 
umn in regard to the judgment of $300 
awarded to the estate of G. W. Logan 
against Matt, Will and Alvin Irion, it was 
stated that an automobile was owned by 
the defendants in the case, whereas it 
should have been stated that the automo- 
hile was the property of Will M. Irion. 

Louisville jobbers through the Louisville 
Traveling Men’s Association on February 
27 gave a big dinner for about 300 vis- 
iting merchants and will give another on 
March 13. These dinners will be held at the 
Louisville Hotel. These will be the first 
entertainments of the present season. Such 
dinners have proven of great benefit in 
bringing buyers to the city while the sales- 
men are off the road. 

A man has been held over to the grand 
jury on a charge of having victimized a 
number of local jewelry stores by signing 
the name of his brother-in-law to checks. 
The specific charge under which the man 
was held was that of having falsely ob- 
tained a diamond ring from Matt Irion & 
Sons. James K. Lemon & Son, William 
Kendrick’s Sons, Martin & Krebs and the 
Gem Art Goods & Novelty Co. were also 
Visited and were taken in for various 
amounts, totaling close to $200, it is al- 
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leged. The police say that the goods were 
sold at various pawnshops, and were later 
recovered by the detectives. 

A number of jewelers were present at the 
last meeting of the Louisville Optometrical 
Association, at which plans were formulat- 
ed for a general cleaning up of all fake ad- 
vertising, it being stated that the work 
would be carried on with the assistance of 
one of the newspapers and the Louisville 
Advertisers’ Club. Nearly all such adver- 
tising has been eliminated from local pa- 
pers, and the balance of such advertisers 
will be forced to discontinue the practice, 
even if the cases have to be taken through 
the courts. 








Lancaster, Pa. 


Charles Wiggins, Reading, Pa., was 
among the jewelers who recently visited 
Lancaster. 

G. William Reisner, manufacturing jewel- 
er, spent last week traveling through east- 
ern Pennsylvania on business. 

J. L. Straub has returned from a month’s 
trip to Augusta, Ga. Most of his spare 
time was spent on the golf links. 

Godtried Rhoads was a guest at the an- 
nual big dinner given by John C. Harting, 
of Rome, Pa., in celebration of his birthday. 

George R. Weber, of Louis Weber & 
Son, has returned home from a three 
weeks’ trip to the south, having been ac- 
companied by his wife. 

Jeweler George L. Hepp, Lititz, was one 
of a committee of three appointed a few 
days ago by the Lititz Merchants’ Associa- 
tion to arrange for a banquet that is in- 
tended to act in securing new members. 

J. Frank Bratton last week received a let- 
ter written nearly two months ago by his 
brother, a soldier in the British army at 
Gallipoli. The writer had only recently re- 
covered from a severe illness. He has been 
in the service ever since the outbreak of 
the war. 

Herman Seibel, with the Paul-Gale 
Greenwood Co., Norfolk, Va.; Paul Seibel, 
with Baynard, Banks & Bryan, Wilmington, 
Del., and Emanuel Seibel, with Rainey & 
Ady, Pittsfield, Mass., were here last week 
attending the funeral of their mother, the 
wife of Rev. George P. Seibel, pastor of St. 
John’s Reformed Church. 

The Trades Council of the Lancaster 
Chamber of Commerce at its recent meet- 


ing fixed the time of closing of the stores © 


for the Summer. Beginning July 5 and con- 
tinuing until Sept. 4 they will close at 5 
Pp. M., except Fridays and Saturdays. Every 
Kriday afternoon will be a half holiday. 
During the Christmas holidays, from Dec. 
19 to 24 stores remain open until 9 Pp. m. 
Howard A. Erisman, of the jewelry 
trade repair firm of Jusek & Erisman, Bir- 
mingham, Ala., has returned to that city 
after a visit here to attend his sister’s wed- 
ding. He and his partner, Charles M. Jusek, 
were, until last April,, employes of Louis 
Weber & Son’s jewelry store, Lancaster, 
as engraver and watchmaker, respectively. 
In April they formed a partnership and are 
now conducting a successful business, cov- 
ering Alabama, Georgia, Mississippi, Ten- 
nessee and Florida. The firm has scored a 
success away beyond their expectations. 
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Fred T. Barry, of Ford, Perry & Co., was 
in New York last week. 

D. S. Bellamy, Hammonton, 
in Philadelphia last week. 

Abe and Edward Sickles of M. Sickles 
& Sons were in Newark, N. J., last week. 

|. Weiss, 711 Sansom St., was laid up for 
several days last week but is now at his 
office. 

J. H. Whitehurst, of Balitimore, was 
among the buyers in the city during the 
last week. 

Charles J. Maxwell, of Maxwell & Ber- 
ict, is chairman of the dinner committee 
of the St. Andrew’s Society to be held at 
the Believue Stratford on Wednesday, 
Feb. 28. 

Albert Bandschapp, who is with his 
father on 468% N. Eighth St., was the 
winner of the first prize at a masquerade 
hall given by the Saengerfest a week ago. 

Col. J. Warner Hutchins, president, 
acted as the toastmaster of the Walnut 
Street Building & Loan Association at its 
annual banquet on Feb. 17. E. J. Berlet 
made an address. 

L. P. White, who so successfully ran the 
Jewelers Club dinner on Feb. 17, is con- 
lied to his apartments following a slight 
operation. He expects to be fully recov- 
ered within a week. 

At a meeting of the Sansom St. Busi- 
ness Men’s Association held last Tuesday 
evening it was decided to hold the annual 
banquet on the third Tuesday in May in 
the banquet room of the Curtis Publishing 
Co.’s buildings, 7th and Sansom Sts. 

The first performance of the Philadel- 
phia Annual Fashion Show in_ which 
jewelry will play an important part will 
be held in the ball room of the Bellevue 
Stratford on Wednesday evening, March 
14. Among the exhibitors will be Max- 
well & Berlet and J. Warner Hutchins. 


Directors of the Keystone Watch Case 
Co. were re-elected at the annual meeting 
of the stockholders held at the offices of 
the company, 1411 Walnut St. The pres- 
ent officers are: F. A. Taylor, president; 
C. F. Fox, vice president; C. N. Fogg, vice 
president and treasurer; John G. Mueller, 
secretary; F. H. Kain, assistant treasurer. 
The directors are C. E. Fox, A. H. Ritter, 
C. N. Fogg, E. B. Morris, E. T. Stotes- 
bury, E. L. Welsh, Irving Smith, J. G. 
Mueller and F. A. Taylor The company’s 
business has been satisfactory for some 
months and the contract for the caps and 
shells with the Allies is understood to 
have been quite profitable. A similar con- 
tract with the Russian Government has 
not yet been completed, there being some 
difficulty over the specifications which are 
to be adjusted. Dividends of the company 
were resumed last July, since which time 
it has been making regular quarterly cash 
payments at the rate of 6 per cent per 
annum. 


N. J., was 








Harold Du Bois, former employe of 
Willard Levee, Little Falls, N. Y., will 
shortly open a jewelry store in the Failing 
block there. Mr. Du Bois is a son of Myron 
Du Bois, a veteran jeweler. 
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You’ve noticed how undecided 
your customer was after you 
showed him the various makes 
of watches. 


That was natural. 


He wanted you to help him decide 
on the one he wanted. 


You were non-committal. 


You couldn’t help it—you endorsed 
them all. 


Had you pushed one and the customer 
preferred another you would have felt 
yourself placed at a disadvantage. 


So you remained lukewarm. 


Now imagine how you could have 
talked had you concentrated your 
capital, your energies and your showing 
on [llinois-Springfield Watches. 


We know—we re doing it right along. 


[llinois Watch Company 
Springfield 
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Chicago Notes. 





William Nye, Warsaw, Ind., was a visi- 
tor in the city last week. 

Albert Kahn, of L. & M. Kahn & Co, 
teft for New York last Friday. 

Girdwain & Radzevicz, 3255 S. Halsted 
St., have discontinued business. 

L. F. Barada, jeweler of Sioux Falls, S. 
D., was in the city on business last week. 

Frank Miller, of G. Summers & Co., St. 
Paul, was recently in the city on a buying 
trip. 
Sol Meyer, of the Meyer & Talbot Co., 
Inc., Los Angeles, Cal., was a visitor here 
last week. 

Walter E. Heller, of the Heller-Rose Co., 
was married on Feb. 22 to Miss Florence 
Grunsfeld. 

The Brochon Engraving Co. has re- 
moved from 5 S. Wabash Ave. to 230 W. 
Superior St. 

I. Schwartz, diamond merchant in the 
Heyworth building, has returned from a 
western road trip. 

W. W. Beckwith, of Joseph Fahys & Co., 
has returned from a_ successful business 
trip in the southwest. 

Rex Winship, who is in the jewelry busi- 
ness in Miles City, Mont., was calling on 
the trade here last week. 

Samuel L. Winternitz, an auctioneer, died 
Friday, aged 55 years. He was buried 
Monday in Waldheim Cemetery. 

Harry Miller, representing Hutchison & 
Huestis, in the Heyworth building, has re- 
turned from an eastern trip. 

F. B. Tinker, who has been in New York 
on business for the past two weeks, is ex- 
pected home early this week. 

The J. H. Starr Co. is a new concern 
established at 5 N. Wabash Ave. for the 
cutting and repairing of diamonds, 

Sig Thein, who recently entered business 
as a trunk jobber, now has his office on the 
15th floor of the Heyworth building. 

I. Plax & Co., 5 S. Wabash Ave., have 
incorporated in Illinois with a capital of 
$2,500 to do a manufacturing jewelry busi- 
ness. 

E. W. Merrill, buyer for the New Eng- 
land Furniture & Carpet Co., of Minneapo- 
lis, was in the city looking at clocks this 
week, 

The wholesale jewelry house of Miss 
Edna B. Race, 178 W. Jackson Blvd., was 
closed all last week. No one knows the 
reason. 

F. M. Hickok, manager of the Chicago 
branch of the National Jewelers Board of 
Trade, has returned from a business trip 
through the east. 


Eugent Jones, son of Ira A. Jones, of 
the Ira A. Jones Co., has received his 
lieutenant’s commission in the aviation 
corps, and is now at the aviation school at 
Memphis, Tenn. 

Sid Israel, of the Heyworth building, was 
much impressed with the outdoor sports 
carnival at St. Paul, where he recently 
touched on a business trip. 

S. Y. Ball, W. G. Rattrary and F. W. 
Kaiser, of the Norris Alister-Ball Co., are 
expected back this week from a two weeks’ 
trip to the eastern markets. 

Alfred J. Moss, who represents the Lyons 
Mig. Co., in Chicago and territory, will 
leave this week on a trip to New Orleans 
and other points in the south. 

J. W. Plain, jewelry buyer for the 
Spiegel, May, Stern Co., has resigned his 
position with that concern to accept a simi- 
lar position with the Harold Lachman Co., 
Inc., of 12 S. Michigan Ave. 

Mr. and Mrs. Jules Schwab of New 
York were here last week. Mrs. Schwab, 
whose stage name is “Florence Moore,” 
played an engagement at the Palace 
Theatre. She receives one of the largest 
salaries in her line. 

The store and basement at 112 W. Madi- 
son has been leased by Samuel Caro, 
jeweler, through E. F. Keebler & Co., from 
John R. Thompson & Co. for a period of 
years from May 1 at an annual rental of 
$9000. The store is in the LaSalle Thea- 
ter building and will be occupied as a 
jewelry store, the rear portion to be used 
for the lessee’s mail order business. 

C. W. Chounard, a manufacturing jewel- 
er at 108 N. State St., has disappeared. 
His present whereabouts are unknown to 
his family and friends. A search, in an 
effort to locate him, is being conducted. 
Chounard has a small workshop and both 
repaired and made jewelry. He has been 
located at N. State St. since 1913 and 
previously conducted business at his home. 

F. M. Hickok, of the National Jewelers 
Board of Trade, reports a remarkable con- 
dition of prosperity in the jewelry trade of 
the city at the present time. “The small 
number of failures here in the city is phe- 
nomenal,” said Mr. Hickok, “and collections 
for the past month have been well ahead 
of the corresponding period for last year. 
I think it now becomes apparent that the 
holiday trade equaled, and in many cases 
exceeded, the expectations of jewelers.” 

The campaign of the Chicago Jewelers’ 
Association against the Kitchin income tax 
measure, which places an unwarranted bur- 
den on business, continues to make prog- 
ress. Following the sending of a telegram 


been sifted. 


from the association, as a body, to Senators 
James Hamilton Lewis and Lawrence Y. 
Sherman, who represent Illinois, individual 
members, some of whom enjoy a personal 
acquaintance with the solons, have written 
their opinion of the measure, which, need- 
less to say, is not at all favorable. 


In addition to their line of clocks, the 
Kuehl Clock Co. is carrying a very large 
stock of French ivory in both single pieces 
and combination sets. The firm carries 
four different grades all made up in varigus 
combinations suitable for the jewelry trade. 
The line is the largest shown in the west. 
There are two styles of toilet articles spe- 
cially adapted to the jeweler’s needs. One 
has a black border around the ivory and 
the other has a blue border. 

The members of the Juergens & An- 
dersen Mutual Benefit Association held 
their annual meeting at Schaffers’ Hall, 
170 West Washington St., last Saturday 
night. The association is very successful 
and has 75 members of whom nearly all 
were present. All of the officers were re- 
elected as follows: Henry Schmelzle, 
president; John Thusen, vice president; 
John Mosang, secretary; Martin Boerner, 
treasurer; A. Mikola, sergeant-at-arms. 
The affair was a very enjoyable one and 
after dinner the various officers made short 
addresses following which the members 
indulged in card games. 

The decision of States’ Attorney Hoyne 
to investigate the story to the effect that a 
bribe fund was formed among certain 
jewelry and other merchandise houses to 
defeat the proposed measure eliminating 
runners has placed something of a check 
on the case, and all concerned are marking 
time until after the bribery charges have 
It was alleged that at least 
$9,000 was raised for the purpose of induc- 
ing members of the license committee of 
the city council to vote down the measure 
eliminating the runners. The railroads are 
leading the fight against the runners, claim- 
ing that they are a nuisance, and that be- 
cause of their dishonest tendencies they 
are a menace to the patrons of the roads. 

High crop and staple prices of the past 
year and unexampled prosperity of the 
West and the South are concretely meas- 
ured in the 1916 figures of two mail order 
houses. Their combined gross business in 
1916 of $208,879,845 compares with $155,- 
537,008 in 1915 and $137,067,240 in 1913. 
Rising costs predicate a lessening of profit 
on certain standard articles whose price 
usage will not permit being changed, but 





(Continued on page 90.) 
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B. Braunwarth, seal: Prentice, Wis., is 
making periodical trips through adjacent 
territory to extend his trade. 


E. P. Johnson, Fairmont, Minn., has 
opened a jewelry store and repair shop at 
Ogema, Wis., his former home. 

A talking machine department has been 
established in connection with the jewelry 
store of the Rummele, Kriel Co., Sheboy- 
gan, Wis. 

John T. Cuske, manufacturing jeweler, 
116 Main St., Oshkosh, Wis., has fully re- 
covered from an attack of the grippe, which 
confined him to his home for 10 days. 

Orvis Swenson, Menasha, Wis., made an 
over-Sunday call at the home of his parents 
in Stoughton, Wis., following the annual 
convention in Milwaukee, Feb. 13 and 14. 

The Hammersmith Engraving Co., 114 
Michigan St., Milwaukee, has changed its 
corporate style to Hammersmith-Kortmeyer 
Co. and increased its capital stock to 
$50,000. 

Charles J. Kasten, vice-president Alsted- 
Kasten Co., 123 Wisconsin St., has been 
suffering from the grippe for two weeks, 
but is expected back at the store early in 
the week. 

M. Spector, head of the M. Spector 
Jewelry Co., Appleton, Wis., is one of the 
incorporators of the Appleton Broom Mfg. 
Co., organized with $100,000 capital by lead- 
ing business men of that city. 

Charles A. Swanson, president of C. A, 
Swanson & Co., 1202 Tower Ave., Superior, 
Wis., has returned from Battle Creek, 
Mich., where he has been spending a month 
or more in taking treatment at a sanitarium. 

Oscar Lemke has been appointed manager 
of the retail jewelry store of the Doering 
Jewelry Co., Berlin, Wis. Mr. Lemke takes 
the place of Robert Doering, who is now 
out on the road for the Doering Jewelry 
Co., Waupun, Wis., the new wholesale and 
jobbing house. 

Stuart B. Smith, Hecla, S. Dak., who lost 
his store and stock by fire early in Febru- 
ary, visited relatives in his former home ax 
Rice Lake, Wis., while on a trip to Minne- 
apolis to buy a new stock of goods and fix- 
tures. Mr. Smith has leased new quarters 
and will be ready for business about the 
middle of March. 

The Milwaukee Forward League has been 
organized by leading civic and commercial 
organizations of Milwaukee to undertake 
the project of “boosting” the city in all 
parts of the United States. Jewelers are 
taking a lively interest in the campaign. 
Twenty-five of the leading industrial con- 
cerns have contributed $1,000 each toward 
a fund of $50,000 to be used for the pur- 
chase of advertising space in magazines of 
national circulation to extol Milwaukee’s 
prominence as a manufacturing city. 

Announcement is made of important 
changes in the retail jewelry trade on the 
south side of Racine, Wis. John Ronsholdt, 
Washington Ave., one of the pioneer jewel- 
ers of that section, has sold his store and 
business to Harry Hinners, and will retire 
from business on March 1. Mr. Hinners 


until now was junior member of the firm 
of Rasmussen, Hinners & Co., 1512 Wash- 
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ington Ave., and has sold his interest to 
R. P. Rasmussen, who established the busi- 
ness with Mr. Hinners about five years ago. 

The following Wisconsin jewelers called 
on the Milwaukee wholesale houses during 
the past week: R. W. Langdon, Platte- 
ville; Charles Keller, Appleton; M. W. Sor- 
enson, Rhinelander; J. J. Meier, Clinton- 
ville; J. B. Davis, Lake Mills; H. H. 
Ratcliff, Madison; A. E. Stewart, Edgerton; 
Thomas Bruhy, West Bend; J. T. Wend- 
ling, Chilton; C. W. Anderson, Madison; 
U. S. Briggs, Hartford; J. McGraw, 
Waterloo; Julius Jappe, Racine; C. Graef, 
Palmyra; W. Hamachek, Kewaunee; E. M. 
Potter, Muscoda; L. F. Stark, Hilbert. 

Charles Ford, who pleaded guilty to rob- 
bing the Peterson Jewelry Co., 1020 Tower 
Ave., Superior, Wis., on Dec. 12, was sen- 
tenced to serve one year in the State prison 
at Waupun. Patrick Joyce, who was impli- 
cated by Ford’s confession, was released on 
probation, the court exercising clemency 
because of his youth and favorable recom- 
mendations from the district attorney. 
I‘'red Ischo, who was arrested on the charge 
of receiving some of the loot, was dis- 
charged because of the lack of evidence. A 
man who was brought back from Toledo 
after Ford charged that he had been the 
“fence” for the disposition of some of the 
stolen property, also has been released. It 
is estimated that Ford made away with 
nearly $350 worth of goods from the Peter- 
son show window, which was smashed with 
a padded brick at midnight. About half of 
the stolen goods was recovered. 

District Attorney J. C. Fisher, of Ken- 
osha county, Wis., has taken cognizance of 
complaints made by residents of Kenosha 
who have been victimized in recent months 
by agents of Chicago concerns which make 
a specialty of “diamond and jewelry clubs.” 
It appears that the Chicago concerns palmed 
off bogus gems and articles after displaying 
specimens of real value, and the victims are 
threatened with suit for collection of iron- 
clad notes securing time payments, because 
they refuse to accept or keep the goods. 
District Attorney Fisher says that it is an 
extremely difficult matter to obtain convic- 
tions, although he feels certain that these 
agents are practicing fraud, because respon- 
sibility cannot be fixed definitely. The 
agents cover their tracks with a lot of care 
and send their contracts and notes through 
a chain of firms and individuals. Kenosha 
trade organizations are supporting the 
movement to put the agents out of business, 
at least so far as that city is concerned. 
The men worked principally among the 
foreign population. 








Pacific Northwest Notes. 

William Karpes has sold his 
store at Vancouver, B. C. 

P. A. Benton and D. C. Benton, Seattle, 
Wash., jewelers, have incorporated under 
the firm name of Benton Bros., Inc. 

O. M. Gardner has disposed of his inter- 
est in the jewelry firm of Gardner & 
White at Lakeview, Ore., and will make 
his future home in Ohio. 
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V. H. Alchian, Fresno, Cal., is now con- 
ducting business under the style of the Dia- 
mond Jewelry & Loan Co. 
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Al Finkelstine, who was in the Jewelry 
business, has opened optical parlors at 1103 
Walnut St. 


L. & Tuttle, Erie, Kans., is opening a 
jewelry store. Mr. Tuttle was formerly 
employed by H. H. Kelly, of Sullivan, Ind. 

The Sturges Jewelry Co., Independence. 
Mo., has enlarged its quarters to the ex. 
tent of adding a concert and music room 
for the sale of phonographs. 

Park Findley, a Beloit, Kans.., 
now in the Brewer building. 
merly in the Bolon 
quarters will be 
ones. 

The C. A. Kiger Co. has been successfy! 
in securing the services of A. J. Siegred, 
former sales manager of the Paddock Co. 
He will travel for the company in Mis- 
souri and Iowa. 

Wm. H. Joers, 


jeweler, js 
He was for- 
building. His new 
vastly superior to his old 


president of the Hoefer 
and former president of the 
association, now known as the 
Kansas City Wholesale Jewelers, was mar- 
ried recently to Miss Catherine Dierks, of 
Lincoln, Nebr. 

Gus Lahr, La Belle, Mo., has traded his 
160 acre farm with P. J. Sanknop for the 
jewelry store and a cash consideration. Mr. 
Lahr will take the jewelry stock with him 
to Wyoming, where he expects to take up 
his residence. 

lire, on Feb. 18, destroyed the stock and 
furniture of the United States Jewelry 
Co. at 931 Main St. The fire started in the 
Taylor restaurant, which was on the first 
floor, and rapidly spread to the second and 
third floors, occupied by the jewelry com- 
pany. The loss was $15,000 on the stock 
and $3,000 on the furniture. 

Visitors in Kansas City lately were: Geo. 
H. Gardner and wife, Pawhuska, Okla.; W. 
T. Davis, Glasco, Kans.; C. N. Spencer, 
Lee’s Summit, Mo.; G. N. Gibson, Sham- 
rock, Okla.; A. R. Kennan, Carthage, Mo.: 
W. J. Lewis, St. Joseph, Kans.; G. M. But- 


ler, Cherryvale, Kans.; G. 1. Toews and 


wife, Cullison, Kans.; J. T. Blank, [lk City, 
Kans., and J. B. McDonough, who is of 
Osborne, Kans. 


The Kansas City Jobbers’ Association of 
Jewelers and Optometrists, at its last meet- 
ing, changed its name to the Kansas City 
Wholesale Jewelers. This was done be- 
cause the old name was found to be too 
long, and although the new is not absolute- 
ly fitting, as all the members are not jew- 
elers, still the majority are, and so it was 
decided upon for that reason. At the same 
meeting the following officers were elected: 
President, W. J. Riggs, president of the Co- 
lumbian Optical Co.; first vice-president, C. 
E. Thiscle, Woodstock-Hoefer Watch & 
Jewelry Co.; second vice-president, G. W. 
Anderson, Wendall & Co.; secretary, Fred 
Sands; treasurer, A. A. Clarke, Clarke Tool 
& Material Co. 


« 








Lindvall & Son, jewelers at Moline, IIl., 
will open a branch store at East Moline 
in March, taking over one-half the store 
room now occupied by John Kloppenberg 
in the Morgan building. 
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TRADE CONDITIONS. 


While not quite up to the standard set by the 
heavy January trade, local jewelers have found no 
cause to complain as to sales for February. Sev- 
eral houses reported a trade for January that was 
nearly 100 per cent. in excess of sales during the 
same month last year, and it was hardly to be 
hoped that this month would hold up that well, 
Early indications would tend to prove that this is 
to be a good diamond year, with the retailers in 
the smaller cities buying more heavily of this line 
than has been noted for several years past. Col- 
lections are reported to be the best in a number 
of years and the abundance of money in the west- 
ern States is responsible for an ever-increasing 
business for the jobbers in this city. The south- 
ern territory has been especially productive of new 
business. Nearly all of the recent orders have 
been of the immediate consumption class, although 
some future business is planned. An _ especially 
good business with Hawaii is reported. 





W. H. Hovey, representing various manu- 
facturers’ lines, is making the southern ter- 
ritory. 

Alfred H. Bullion, accompanied by one 
of his salesmen, is visiting the northwest- 
ern trade this week. 

Bert McCreery, jeweler and optician of 
Eureka, Cal., has been spending the past 
two weeks here. 

Milton Weis, representing A. F. Bohle 
& Co., has just returned from his southern 
trip and will leave for Salt Lake City next 
week, 

Milton Meyer, buyer for M. Seller & Co., 
Portland, Ore., was here for a few days 
last week on his way home from the east. 

Norman Raundnitz, Jr., whose father is 
a silver manufacturer of New York city, 
has returned to his home after a business 
stay here of several months. 

A. J. Hall & Son are about settled in 
their new quarters in the Jewelers’ build- 
ing. Their office space has been remodeled 
to allow for larger salesrooms. 

The attachment for $14,000 placed on 
the establishment of Max Morgen of the 
Morgen Jewelry Co. the latter part of last 
month was released last Friday. 

Nat Sullivan, Bakersfield, Cal., recently 
underwent a rather serious operation at 
one of the local hospitals. He is improv- 
ing and expects to leave for home within a 
week. 

Out of town merchants who visited the 
trade last week were A. H. Ross, Peta- 
luma; John Kocher, San Jose; Will 
Kuechler, H. J. Kuechler & Son, Stockton, 
and H. W. Stackpole, San Jose. 

A. G. Saunders, Pacific Coast head for 
the International Silver Co., is at present 
in the east but will return within the next 
few weeks. He is expected here in time 
for the opening of the International’s new 
suiie of offices. 

The stock and fixtures of Green & Co., 
Inc., of Sacramento, Cal., are to be sold to 
the highest bidder at the office of a local 
attorney at the orders of the trustee in 
hankruptcy. The merchandise inventoried 
at $25,000 and the fixtures at $3,450. 

A. Isaacs of the Keystone Jewelry Co. 
has purchased the House of Silver at 
Grant Ave. and Geary St. and will con- 
tinue to operate both establishments. Neal 
Schorr, formerly with Sam Rafael, will be 
sales-manager at the Grant Ave. store. 

A. J. Francis of the Morgan & Allen Co., 
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is expected back from the east the first of 
next week. His firm reports that he has 
made very extensive purchases and also 
that he predicts still further advances in 
prices. 

The San Francisco Association of Op- 
tometrists has chosen the following off- 
cers for this year; E. S. Buckley of S. 
Samuels & Co., president; Leon H. Rewig 
of the California Optical Co., vice-presi- 
dent; Dr. Leroy M. Allum, secretary; An- 
drew N. Logie of Sorenson’s, treasurer. 
The board of directors is composed of C. 
S. Chinn of Chinn-Beretta Optical Co.; W. 
D. Fennimore of the California Optical Co. 
and W. R. Johnston of W. R. Johnston 
Optical Co. 

Johnson & Wood has just executed for 
a number of members of the trade here 
some handscme trophy pieces for the 
Children’s Pet Exhibition te be held here 
the latter part of the month. One of the 
most striking is a large challenge shield, 
hand made, of bronze finished in antique 
green. Two redwood carvings done by a 
local sculptor in native redwood for Mrs. 
Jack London were also in the lot and were 
mounted on silver bases. The subjects 
shown are the favorite collie dog and 
horse of the late author. 

The jewelry store of J. W. Moomaw, 
Portersville, Cal., was burglarized recently 
and jewelry to the value of $1,000 taken. 
The robbers evidently had a key to the 
front door. The work resembled that of 
expert pass key men as the door of the 
store of W. P. Baucom was found open 
the next morning. The thieves had evi- 
dently been frightened away hefore they 
jad secured any valuables. The jewelry 
taken inciuded gold watch chains, gold 
bracelets, scarf pins, ear screws, gold 
cuff links, charms bearing Masonic and 
Odd Fellow’s emblems, gold brooches, gold 
filled fobs and neck chains. Two men, 
described as quite tall, dressed in dark 
clothes and slouch hats and carrying a 
suitcase were seen loitering about the store 
early in the evening. 








Pacifie Coast Notes. 





T. A. Orcutt has opened a jewelry store 
at Ceres, Cal. 

C. E. Bridges, formerly of Long Beach, 
Cal., has opened a new jewelry shop at 
Lamanda Park, Cal. 

Raiph Beland has left the Bay Jewelry 
Co., Madera, Cal., and opened a store of 
his own at Sisson, Cal. 

H. S. Huff has again opened a jewelry 
store at Orange, Cal. New quarters on 
South Glassel St. have been fitted up. 

W. M. Wright has sold his jewelry store 
at Lindsay, Cal., and removed to Venice, 
Cal., where he will reopen his business. 

Otto A. Poulsen, Richmond, Cal., has 
become a member of the United Jewelers 
and will handle the “Hallmark” goods in 
that city. 

Giuseppe Filippo, foreign art buyer for 
S. Nordlinger & Sons of Los Angeles, has 
gone to Europe, where he will visit the 
various art centers in search of jewelry 
novelties. 

The Pala Chied Gem Co., San Diego, 
Cal., has opened a downtown exhibit in the 
interest of San Diego county gems, which 
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are mined and retailed by this company. 
Frank A. Salmons is president of the 
company and its manager is G. W. Gard- 
ner. 

Frank E. Lemhart, who formerly owned 
a jewelry store at Pomona, Cal., died re- 
cently at Palm Springs, Cal. For the past 
six years, Lenhart’s health had forced him 
to reside in the desert. 

The Co-operative Optical Co., with a 
capital of $50,000, has been incorporated at 
Los Angeles, Cal., by George E. Pryor, 
A. R. Pryor, Chas. N. Taylor, J. E. 
Parmelee and W. R. Law. 











Will F. Broer, of the Merrill & Broer Co., 
of which concern he is president, is building 
a beautiful new $20,000 home in Ottawa 
Hills, an exclusive Toledo suburb. 


C. L. DeShetler, of the Toledo jewelry 
Mfg. Co., has returned from an eastern 
business trip. He reports considerable difh- 
culty among eastern manufacturers in se- 
curing imports and workmen. 

Charles Mosher, of Indianapolis, Ind., has 
accepted a position in the polishing depart- 
ment of the Toledo Jewelry Mfg. Co. shop. 
W. H. Kramer, El Paso, Texas, is a new 
employe in the jewelry. department. 

The Isenberg Bros. Co. has received the 
plans and specifications for the furniture for 
the new store being erected for this concern, 
and is now receiving bids on this contract. 
The new store, when completed, will be one 
of the handsomest in the city. 


The Korona Jewelry and Music House 
Co. is the name of a concern which has 
been incorporated with a capital of $10,000. 
The incorporators are Boleslous J. Janis- 
zewski, Marjean Kalinowski, Joseph So- 
chocki, Walter Giezewski, Marcell Janis- 
zewski. 


C. K. Merrill, president of the C. K. Mer- 
rill Co., has returned from a buying trip 
to New York city. Mr. Merrill was struck 
by the difficulty to be met in purchasing im- 
ported articles and also reports a great- 
scarcity of labor at the factories. Mr. Mer- 
rill is of the opinion that jewelers who wish 
to have complete stocks must place early or- 
ders. 


_ Hoffstadt-Berson & Co. a _ wholesale 
jewelry concern located in the Ohio build- 
ing, has called a business meeting for the 
first of the month at which all the salesmen 
of the concern and branch managers will be 
present. A banquet at the Secor will pre- 
cede the business meeting which will be held 
in the offices of the concern in the Ohio 
building. Plans for the future will be dis- 
cussed at length. 


The Toledo Jewelers’ Bowling League 
held its regular weekly meeting last Wed- 
nesday evening. The feature of the evening 
was the remarkable score rolled up by Rudy 
Broer of the Broer-Kapp Co. team. The 
J. J. Freeman Co. won three games from 
the B. H. Broer Co. team and is again at 
the head of the list. Scharbach’s won two 
out of three games from the Broer-Kapp 
Co.. There were six teams in action and 
extra players present to fill in the absentees. 











TRADE CONDITIONS. 


Practically all of the wholesale and manu- 
facturing jewelers in Indianapolis report increased 
sales for the first two months of the year over 
the corresponding period of 1916. Although 
orders were not quite as numerous during the 
month of February as they were during the 
preceding month, a substantial volume of busi- 
ness has been handled, and everyone is_ well 
pleased with business prospects. There is an 
excellent demand for diamonds, and most of the 
sales are for high grade jewelry. 





E. K. Resoner, Muncie, Ind., was a 
buyer at Indianapolis wholesale jewelry 
stores last week. 

A. J. Douglas, retail jeweler at 217 N. 
Illinois St. is gradually disposing of his 
stock with the expectation of devoting all 
of his time to repair business. 

A. R. Long, New Richmond, Ind., has 
bought the interest in the Long jewelry 
store held by Mrs. George F. Long, whose 
husband died recently. He will conduct 
the business under his own name. 

Elmer Lodde, who is in the retail jewelry 
business with his father, H. B. Lodde, La- 
fayette, Ind., reported while in the city on 
business last week that his father has been 
ill, but that his condition is improved. 

Frank Henn, Chillicothe, O., a member 
of the retail jewelry firm of Henn & 
Haynes, has been enjoying a vacation at the 
West Baden Springs Hotel at West Baden, 
Ind. Mr. Henn is a frequent visitor at the 
famous watering resort. 

David Gribben, of the jewelry firm of 
Gray, Gribben & Gray Co., 200 Indiana 
Ave., is spending a vacation at Miami, Fila. 
He does not expect to return to Indian- 


apolis until he is assured that good 
weather has arrived to stay. . 
G. P. Hastings, who sold his retail 


jewelry store at Covington, Ind., last year, 
is preparing to open a new store at Attica, 
Ind. A large stock will be carried, and a 
shop will be established for extensive re- 
pair work. He expects to open the store 
about March 1. 

J. M. Williams, for 20 years a watch- 
maker with Jefferson H. Reed, who for 
many years conducted a retail store at 38 
W. Washington St., but who recently dis- 
posed of his business on account of ill 
health, has opened a repair shop at 429-30 
Occidental building. 

C. G. Wildt, a retail jeweler of Veeders- 
burg, Ind., is running on the Democratic 
ticket for the nomination for mayor. Mr. 
Wildt is very popular with the citizens of 
the town, and many business men aligned 
with the Republican party are assuring 
him of their support. . 

A man who has served a sentence in 
Kansas on the charge of burglary, accord- 
ing to Indianapolis police, has been taken 
in custody by the authorities of Nobles- 
ville, Ind., on a similar charge. He had 
diamond rings, silverware and jewelry in 
his possession when captured. A part of 
the loot has been identified as the property 
of Noblesville residents, but it is believed 
that part of the jewelry has been stolen 
from Indiana jewelry stores. The police 
are making an effort to connect him with 
other jewelry robberies. 

Indiana jewelry companies operating un- 
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der the corporation laws of the State have 
been very much interested during the last 
week in the progress a corporation excise 
bill is making in the General Assembly. 
The bill, which already has passed the 
House, provides for a small tax of about 
one-half of 1 per cent. of the net earnings 
of many classes of corporations. Business 
men generally have been opposing the 
measure, but friends of the bill, numbered 
among whom are James P. Goodrich, gov- 
ernor of the State, predict that it will be 
passed. 

A better advertising bill has been intro- 
duced before the General Assembly which 
would affect jewelers in Indiana in refer- 
ence to the nature of copy prepared for 
advertisements. The bill provides a maxi- 
mum fine of $100 for any one who know- 
ingly misrepresents an article in an adver- 
tisement published in any newspaper, or 
otherwise advertised for sale. The Indian- 
apolis Better Business Bureau, an organ- 
ization composed of prominent business 
men who are seeking truth in advertising, 
is backing the bill, as well as clubs of ad- 
vertising men. It is expected that the bill 
will be passed with practically no opposi- 
tion. 








Chicago Notes. 





(Continued from page 87.) 








despite this handicap, Sears-Roebuck’s 
profit on each dollar of sales in 1916 rose 
to the record figure of 12.65 per cent 
against 10.45 per cent in 1915. Montgom- 
ery Ward also claims a record in this re- 
spect—in years gone by a mark of 6.7 per 
cent profit was established, but the com- 
pany did not again reach this figure until 
1916, when ratio of net to gross made a 
new high level of 7.26 per cent against 
5.01 per cent last year. Sears-Roebuck in 
1916 increased its net by 48.5 per cent over 
1915. 

Frank B. Tinker, who until recently was 
sales manager of the Cut Glass Products 
Co., has severed his connection with the 
H. C. Fry Glass Co., and has taken on the 
line of the Central Cut Glass Co., of Chi- 
cago. The line will be displayed on the 
eighth floor of the Heyworth building, 
along with Mr. Tinker’s other lines. Mort 
Tinker, Frank’s brother, who has been with 
the Central Cut Glass Co. for some time, 
will come down-town and work out from 
that office, covering both city and road 
territory. The Cut Glass Products Co. 
will continue as a corporation, but the 
product of each of the Fry factories will 
be pushed separately, it is understood. 
The samples in the wareroom now oc- 
cupied by Mr. Tinker are being moved to 
the Chicago Cut Glass Co., of this city. 
J. E. Davis, manager of the Cut Glass Pro- 
ducts Co., will make his headquarters at 
the factory, of which Harry Buckley is 
manager. The other factories of the H. C. 
Fry Glass Co. include the Jewel Cut 
Glass Co., the Empire Cut Glass Co., and 
several smaller cutting establishments. 
The companies involved in the change are 
all well known to the jewelry trade. Mr. 
Tinker and Herman Roseen, of the Cen- 
tral Cut Glass Co., are in New York at 
the present writing, at the Imperial Hotel. 
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Joseph Mehmert has returned from an 
[llinois trip, and last week went into cen- 
tral Ohio. 

Word reached Cincinnati last week that 
Tewill & Bear, Madison, Ind., has been suc- 
ceeded by Oscar B. Bear. 

Arno Dorst, of the Dorst Co., left 
Wednesday for a trip through the north- 
west in the interest of his house. 

R. J. Frommeyer was in from the south- 
west Saturday of last week, and is now in 
Illinois. He reports that business is ex- 
cellent. 

In March, Fred Hulkenburg will move 
his family and business from Catlettsburg, 
Ky., to new and more commodious quar- 
ters at Lancaster, O. 

The meeting of the retail jewelers of 
Covington, of which Mr. Pieper is a most 
enthusiastic promoter, to organize an asso- 
ciation, was postponed until Wednesday, 
eb. 28. The meeting will be held at the 
headquarters of the Industrial Club, this 
city. 

Committee chairmen appointed by Arno 
A. Dorst, president of the Wholesale Jewel- 
ers’ and Manufacturers’ Association of the 
Chamber of Commerce are: Trade Investi- 
gation, H. C. Schwab; Ohio Mechanics’ In- 
stitute, J. C. Whitehouse; Membership, V. 
A. Gebhardt; Attendance, Eli Gutmann: 
Entertainment, Joseph Noterman. 

The announcement of the engagement of 
Miss Leona Halderman and Ernest Bruce 
Haswell is received in Cincinnati with 
much interest. Miss Halderman was for 
some years the designer for Gebhardt Bros., 
one of the largest jewelry manufacturers in 
Cincinnati and since she gave up that work 
because she found it was too hard on her 
eyes she has been connected with the 
Crafters’ Co. Mr. Haswell is one of the 
most promising young sculptors of the 
“Queen City,” having studied in the Cin- 
cinnati Art Academy and later in Brussels 
and London. He has a studio in the Art 
Museum and is also connected with one of 
the leading schools. His work has received 
a great deal of attention in the exhibits. 
His small colored bas-reliefs of dancing 
figures are especially popular at the art 
exhibits and are attracting the interest of 
local art lovers. 








The Harrison Jewelry Co., Attleboro, 
Mass., has recently mailed an_ illustrated 
booklet to the trade which contains sev- 
eral patterns and designs in cuff links, 
bracelets, knives, cigar cutter knives, hat- 
pins, lingerie clasps and pins, chains, comb 
cases, scarfpins, tie clasps, pendants, 
brooches and circle pins, chatelaine pins, 
lockets and fobs, all of which are neatly 
displayed, and printed on a good quality of 
coated paper. This booklet ought to be 
valuable for the jeweler to keep for ready 
reference as an aid to his selling depart- 
ment, and in displaying many of tle pat- 
terns made by this concern. The cover 
is of a light blue tinted linen finished stock 
paper, and the designing front and back. 
well done, and features the guarantee of 
the concern which it has made prominent 
during the past few months. 




















February 28, 191 7. 





Co., is in the south. 

G. L. Hale has moved his jewelry store 
from Bridgeport, Ill., to Seymour, Ind. 

FE. L. Barnard, Alton, Ill., was a visitor 
to the St. Louis Automobile show during 
the past week. 

W. W. Harbaum, Wellsville, Mo., passed 
through St. Louis on his way to New York 
on a business trip. 

WwW. W. Largent, Portageville, Mo., at- 
tended the automobile show in St. Louis 
during the past week. 

R. L. Johnstone, of the Mermod, Jac- 
card & King Jewelry Co., has resigned to 
engage in business for himself. 

Edward Cornelison, of the Drosten 
Jewelry Co., is in a St. Louis hospital 
recuperating from an operation. 

F. W. Drosten, president of the Frederick 
W. Drosten Jewelry Co., is serving as a 
member of the February grand jury. 

Lawrence Rudolph, a six-year-old son of 
L. H. Rudolph, of the Maritz Jewelry 
Mfg. Co., died a few days ago from diph- 
theria. 

M. L. Greenstreet has sold his jewelry 
store at Lebanon, Mo., to the Garnet 
Jewelry Co. He will go into another line 
of business. 

J. Andrew Key has established himself 
in business at room 413 Holland building. 
He was formerly for years with S. Van 
Raalte & Co. 

William Kronmeyer, after being in busi- 
ness many years at Murphysboro, IIl., has 
sold out and has taken a position with 
C. A. Tolle at Litchfield, III. 

H. Z. Fleischmann, of the Harris-Kober 
Diamond Importing Co., was married Sun- 
day afternoon to Miss Lillian Cohen. The 
couple left on an eastern wedding trip, to 
be gone two weeks. 

William Henkie and Arthur Chedell, of 
the Mermod, Jaccard & King Jewelry Co., 
have gone to Hot Springs, Ark., to assist 
at the Hot Springs branch during the rush 
season. They will be gone two or three 
months. 

H. C. Crane, Maryville, Mo., has sold 
his jewelry business to Paul and Albert 
Kuchs, who will conduct it under the name 
of Kuchs Bros. Mr. Crane has been in 
business more than 50 years and is 72 years 
old and will retire. 

The East St. Louis police have been 
given orders to put a stop to the jewelry 
punch board evil. If any are found they 
will be confiscated and the merchants who 
exhibit them will be prosecuted. The order 
is part of a general anti-gambling move- 
ment inaugurated by Mayor Mollman. 

The Zerweck Jewelry Co., East St. Louis, 
has been awarded the watch inspection 
contract for the St. Louis & O’Fallon Rail- 
way Co. This makes a total of 18 roads 
for which the Zerweck firm does the watch 
inspecting, covering a territory of 3,100 
miles. E. C. Wachter, secretary of the 
concern, says its increase of business has 
necessitated the addition of another out- 
side salesman, making three in all, and an- 
other watchmaker. 

An ordinance which practically prohibits 


itinerant merchants from operating in East 
St. Louis was passed by the City Council 
at its last meeting. It provides that itiner- 
ants shall pay a tax of $50 per day for 
selling in the city and shall have a State 
license and the approval of the mayor. A 
fine of from $50 to $100 may be inflicted 
for violation of its provisions. The bill is 
aimed at persons who have been comng to 
to the city and unloading inferior goods 
on customers and getting away. 


The news from Chicago that the execu- 
tive committee of the American National 
Retail Jewelers’ Association, in session 
there, accepted the invitation of the St. 
Louis Convention and Publicity Bureau 
and the Retail Jewelers’ Association of St. 
Louis to hold its 12th annual convention in 
St. Louis during the week of Aug. 26 was 
received with pleasure. The entire second 
and third floors of the Planters’ Hotel will 
be reserved for exhibits of diamonds, 
jewelry, cut glass, silverware and kindred 
lines. The St. Louis association will ar- 
range an elaborate program of entertain- 
ment for the delegates. 

The following out-of-town jewelers were 
in St. Louis during the past week: C. W. 
Dossel, Whitehall, Ill; E. L. Barnard, 
Alton, Ill.; J. E. Walz, Boonville, Mo.; 
W. W. Largent, Portagevile, Mo.; R. N. 
Monaghan, Gillespie, Ill.; Harry E. Gewe, 
Nashville, Ill.; J. M. Watson, Golconda, 
Ill.; Mrs. M. Rosenberg, Duquoin, IIl.; 
L. Seigle, Caldwell, Tex.; W. T. Woolford, 
Potosi, Mo.; Martin P. Wolff, of Wolff 
Bros., Murphysboro, Ill.; C. E. Willos, 
Edwardsville, Ill.; Fred Simon, Collins- 
ville, Ill.; E. L. Meyer, St. Charles, Mo.; 
J. H. Greer, of the Mitchell-Greer Co., 
Fort Worth, Tex.; W. J. Krug, Staunton, 
Ill.; W. G. Perigo, Granite City, Ill; T. L. 
Ferguson, Bonne Terre, Mo. 

Grover Altrogge, Collinsville Ave., East 
St. Louis, has offered through the Wilber 
Mercantile Agency a settlement of 25 cents 
on the dollar. A meeting of creditors was 
held Feb. 15 to investigate conditions and 
decide what adjustment could be made. 
Representatives of eight creditors, whose 
claims constitute a majority of the mer- 
chandise debts, attended. Altrogge_ re- 
ported that he owed $2,700 for merchandise 
and had borrowed $1,200, of which $400 
was secured by a mortgage on his fixtures, 
which, in the judgment of the creditors, 
could not be sold for more than the amount 
of the mortgage. Altrogge inventoried his 
stock at $1,650 and accounts at $150. It 
was the judgment of the creditors that the 
stock would not bring the inventoried 
value. He was given a few days to see 
what he could do. He reported that he 
could borrow $1,000 and made the 25 per 
cent. offer. It will probably be accepted. 

Joseph A. Timmerman, 29 years old, of 
the Albemarle Hotel, was arrested Satur- 
day night on the charge of passing worth- 
less checks on the Robbins Jewelry Co., 
Holland building, and other firms. He 
went to a clothing store and offered a 
check in payment for some purchases. The 
firm had received a warning from the 
Retail Credit Bureau. He had passed a 
$20 check a few days ago on the Kline Co. 
That company was notified and Timmer- 
man was taken to the Kline store for 
identification. Mrs. F. S. Pickles, pro- 
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prietor of the Robbins Jewelry Co., on 
whom Timmerman had passed a $20 check, 
was notified and went to the Kline store. 
She identified him and at her request he 
was arrested. The check was passed on 
her Jan. 25. Mrs: Pickles nearly caught 
Timmerman last Monday. She saw him 
sitting in a downtown hotel lobby and tele- 
phoned to police headquarters. When de- 
tectives arrived he had gone into the bar- 
room. Mrs. Pickles and her husband con- 
fronted him as he stepped from the bar 
and she seized him by the arm while Mr. 
Pickles went to call the detectives, who 
were inside the hotel. Timmerman jerked 
away and ran. One of the detectives fired 
a shot at him, but he escaped. 











Henry Miller, of Lyons, Colo., is visiting 
William Gilbert this week. 

J. G. Raine of the Lewis Jewelers’ Supply 
Co. is covering the northwest. 

J. B. Johnson has been succeeded at 
Walsenburg, Colo., by J. W. Smith, formerly 
of Leadville. Both were formerly Denver 
retail jewelers. 

Mr. and Mrs. Edward Lehman left Mon- 
day afternoon for an extended visit to Cali- 
fornia cities, Portland and the Northwest, 
as previously announced in the JEWELERS’ 
CIRCULAR. 

The following jewelers from outside 
towns visited Denver jobbers last week: 
L. E. Gardner, Longmont; Robert Swan- 
son, Littleton; C. P. Pettengill, Boulder; 
and F. J. Mund of Leadville. 

D. S. Maiman, district manager for the 
Crown Mfg. Co., has returned from a busi- 
ness trip to Colorado Springs and Peublo. 
He leaves next week.for a three months’ 
trip through the northwest, Pacific coast 
cities and the southwest. 

A. L. Tannenbaum and L. Sherman, the 
former an expert watchmaker and the lat- 
ter a former Denver pawnbroker, have 
opened the United States Loan Office at 1536 
Larimer St. Both partners bear a fine repu- 
tation in Denver business circles and the 
new partnership is a strong combination. 

Secretary Hansen anticipates a rousing 
attendance next Tuesday and Wednesday 
evening, Feb. 27 and 28, the dates for the 
ninth annual convention of the Colorado 


‘Retail Jewelers’ Association, which will be 


held in Room 406, Chamber of Commerce 
Building. The official programs were 
mailed Wednesday. 








The golden wedding celebration of 
Mr. and Mrs. Gottfried Blocklinger, 537 
Washington Ave., East Deering, Me., Feb. : 
19, was a splendid affair. Between the 
hours of 7 to 10 p. m. the couple received a 
large assemblage of friends. The house 
had been beautifully decorated in» honor 
of the occasion in a golden color scheme. 
In each of the rooms golden festoons were 
hung from corner to corner, over doors and 
windows cut flowers of a yellow hue were 
placed about in an artistic fashion. Pot- 
ted greens in the various nooks and cor- 
ners added greatly to the attractiveness of 
the scheme. Mr. and Mrs. Blocklinger re- 
ceived in the parlor. 




















Doing a thing right 


HAT’S the big point about ad- 
vertising, just as it is about 
watch repairing, and every business 
action. Employ me to take charge 
of your advertising and it will be 
done right. Jewelry store adver- 
tising has been my only business 
for years. No one else makes an 
exclusive specialty of that. Send a 
quarter (26 cents in stamps) for 
“How to Advertise a _ Retail 
Jewelry and Optical Business.” 


*‘My business for the first 10 days of 
February was three times as much as 
last year. I believe your work is 
doing the business and I am with 
you every minute.’’ (Name on re- 
quest. ) 


Norman R. Williams 


Specialist in Jewelry Store Ad- 
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SOHN AUSTIN & SON 


Gold, Silver and Platinum 


Assayers, Refiners and Smelters 


sg. 14 and 76 Clifford St. 


We Do Our Own Smelting 





PROVIDENCE, R. I. 














Visual Optics and Sight Testing 


By LIONEL LAURANCE 


Price, $2.50 


The Optical Publishing Comvany 
11 John Street, New York 
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AUCTION EER 


MY METHOD IS THE ONLY 
METHOD THAT BRINGS QUICK 
RESULTS. YOU DON T NEED TO 
WORRY-PUT IT UP TO ME. 
LET ME SHOW YOU HOWTO GET 
THE COIN- WRITE ME TO-DAY 
IF YOU WANT QUICK RESULTS. 
WRITE TOME NOW- 


AddressFWTILLOTSON. 
10-12 MaidenLaneN YC 








THE WASHBURN 


SECURITY MAGIC NUT 


Automatic Holder for ear studs, scarf-pins, 
etc. 


for all sizes of scarf- 
pin wire, Guaranteed. 





EAR WIRES 


for unpierced ears. 


SAFETY CATCH 
For Brooches, etc. 
{an be applied to any 
work apes pin tongues 
are =) 


Open. Closed. “= C = ed. 





Descriptive Circular on Application. 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 


C. IRVING WASHBURN, 108 Fulton Streer, N.Y. 





IF IT’S A RING WE CAN MAKE IT 


ca 
ries 
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Joseph Miller, representing Alphonse 
Judis, San Francisco, is visiting this city. 

H. Witman, Pomona, has been succeeded 
‘, his business by George B. Witman, who 
has heretofore been associated with his 
father. 

Harry Wolfe, of the IL. Behrstock Co., 
wholesalers, is expected back from Arizona 
‘na few days. Both he and Mr. Behrstock 
will start out on the road again soon. 

The Pearlin Bros. Jewelry Co., 342 S. 
Spring St., has opened a branch store on 
W. 7th St., near Broadway in the place 
formerly occupied by Arthur De Caro. 

The following out-of-town jewelers were 
here last week: J. H. Padgham, Santa 
Ana; A. Protsch, Redondo; George B. 
Witman, Pomona; H. Hartman, Van Nuys. 

Many of the leading jewelers of Los 
Angeles have expressed to THE JEWELERS’ 
CIRCULAR correspondent their high appreci- 
ation of the annual number of this publica- 
tion. 

S. D. Seamans, of the Donavan & Sea- 
mans Co., who came here recently from 
his home in Aurora, Ill., has bought a fine 
residence in this city and intends to make 
this his Winter home hereafter. 

J. T. Van Why, formerly for eight years 
with Montgomery Bros. in their diamond 
department, but who is now in the automo- 
bile business, and has recently accepted the 
Orange county agency of a popular electric 
motor car, was in Los Angeles calling on 
his friends last week. 

Charles T. Haines, watchmaker for Mrs. 
E. C. Fleming, who, as reported last week, 
was severely injured by a fall on the base- 
ment stairs, is making a much more rapid 
recovery than his surgeons anticipated, and 
is back in the store, although unable to 
make much use of one of his arms. 

The man who gave the name of Burger, 
but who has several aliases, among them 
Humphrey and other names, and who passed 
worthless checks on J. P. Tait and E. A. 
George, and also attempted to pass one on 
Paul Grimm, has had his case continued 
and it was scheduled to come before the 
court again on Feb. 26. 

Lars Shaker, formerly in business in Re- 
dondo Beach, has returned after a stay of 
10 months in Aberdeen, Wash., where his 
children reside. He has now resumed busi- 
ness near his old location in Redondo 
Beach. He is optimistic as to the future 
prospects in that place, where he owns con- 
siderable property. He engaged in the 
jewelry business while making his stay in 
Aberdeen. 

The Southwest Turquoise Co., W. 5th 
St., is making a remarkable display of gems 
in its windows. In one window is an exhi- 
bition of a large number of exceptionally 
fine black opals, one of them valued at 
$2,500. In the other window is a similarly 
remarkable display of amethysts, said to be 
the finest ever seen in Los Angeles, consid- 
ering the number as well as the character 
of the stones. 

Leonard Lee, of the firm of Dayton & 
Lee, manufacturing jewelers, 514 Title 

Guarantee building, was the victim of an 
automobile thief a few nights ago when his 
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nearly new, six-cylinder car was_ stolen 
from the place where he left it in the busi- 
ness section of the city. At the time this 
is written no clue to the whereabouts of 
the machine has been discovered. Mr. Lee 
was unprotected, as he carried no insurance 
on the car. 

The new Lessner-Gerton Co., composed 
ot H. B. Lessner and Geo. Gerton, both of 
whom were formerly with the Whitley 
Jewelry Co., for a number of years, are 
establishing a large commodious shop in a 
room adjacent to the office and salesroom 
on the fourth floor of the Title Guarantee 
building. They will have an open alley 
about the room where customers can see 
the work in progress. The company will 
not only do a manufacturing business but 
will sell diamonds and jewelry. 

Alfred Nathan, representative of H. 
Baschkopf, 47 Maiden Lane, New York, 
who has been here on business for his con- 
cern, recently made a hunting trip to Mt. 
Baldy, one of the nearby mountains, about 
50 miles from Los Angeles. He took with 
him one of the oldest mountaineers in that 
section of the country, and he reports that 
after trailing a cinnamon bear for nearly 
48 hours he succeeded in killing the animal, 
which weighed nearly 400 pounds. Natur- 
ally he is considerably elated over his suc- 
cess and anticipates the pleasure of hunting 
here again. 

Arlo Kincaid, a 16-year-old student of 
the Porterville High School, has made a 
complete confession, following his arrest 
on a charge of burglarizing the store of J. 
W. Moomay, recently announced in THE 
JEWELERS’ CircuLar. All of the stolen goods 
were recovered. They were packed in a 
suitcase and hidden in the furnace room 
of the Pioneer Bank, in which building 
Kincaid assisted in janitor work. The 
young man is the son of the City Superin- 
tendent of Parks, and has always borne a 
good reputation, but is said to have had a 
mania for jewelry. He was released on 
bail of $3,000 for appearance in the Juvenile 
Court. 

Ray Vercler, who has returned from the 
Imperial Valley, reports good business con- 
ditions in that section. Sanders & Shipiro, 
formerly of San Diego, have opened a store 
in Calexico. Sam Stotsky, San Diego, has 
also opened a branch in the same little city. 
There are now five jewelry stores there 
although the population is probably only 
about 500. Considerable trade, however, 
comes from Mexicali, just across the Mexi- 
can line, where the population is larger and 
the town is run “wide open.” All the hotels 
in the valley are crowded with guests. Sam 
Goldberg, formerly of Los Angeles, has a 
fine store in Calexico and is doing a good 
business. 








After a visit to his store by three boys, 
C. E. Wilsdorf, a jeweler, at Cleveland, O., 
reports the loss of a diamond ring set with 
a half carat stone and a gold knife and 
chain. The youngsters, it is claimed, went 
to the Wilsdorf store to obtain an estimate 
for repairing a watch. When the boys left 
the store, the jeweler went to the work 
bench where he had left the ring and knife 
and chain, but failed to find the articles. 
On the swivel of the chain is stamped “Hay- 
ward.” 
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Seattle, Wash. 


Westcott has opened a store at 





}. Be 


Everett. 

J. Hayes has opened business on his own 
account in the Liberty building. 

H. T. Love, at Astoria, Ore., has adver- 
tised that he is closing out his business. 

Davids, jewelers of Portland, have 
opened a branch store at Astoria, Ore. 

Benton Bros., University jewelers, have 
incorporated their business. The amount 
of capital stock is $10,000. 

A. Tipson has opened a manufacturing 
jewelers shop in the Eitel building and will 
specialize in work for the trade. 

P. M. Henderson, of Mineral, is contem- 
plating closing out his store in that city 
and securing a location elsewhere. 

George Simenstead, of Pomeroy, had his 
stock damaged by water thrown on his 
store while a fire was fought in the 
vicinity. 

Max Marcus, representing Sproehnhle & 
Co., Chicago, who has offices in this city, 
and Max Lachman, for I. Lachman & Sons’ 
Co., are in Portland calling on the retailers 
in that city. 

H. V. Whitehouse, who has been in the 
employ of Albert Hansen, has gone into 
business on his own account under the 
firm name of Whitehouse Electro Plating 
Co. at 1019 Post St. 

B. A. Hunt, who formerly was located 
with H. Hensel in the Hinckley building, 
has taken other rooms in the same build- 
ing and intends to make a specialty of 
enameling work for the trade. 

San Francisco agents for eastern manu- 
facturers have been calling on the jobbing 
trade this week. Among them have been 
Al. Bullion, Julius Wise, S. Kirsky, Mr. 
Lezinskey, Max Newman and William 
Fulton. 

F. H. Wheeler, of the Wrangell Drug 
Co., Wrangell, Alaska, has been visiting 
local jobbers. Mr. Wheeler reported a 
very successful business and is replenishing 
his stock of jewelry in the expectation of 
continued good times in the territory. 


F. D. Knapp, Bremerton, was in the city 
making extensive purchases from local job- 
bers. Mr. Knapp experienced an unlooked 
for increase in his business caused by the 
activity of government naval workers in 
Bremerton. The government has rushed a 
great many men to the shipbuilding yards 
in that city to hasten naval construction, 
and as most of these men are highly paid 
mechanics local retailers are very busy 
tending to their wants. 

The retail trade was somewhat disturbed 
at the beginning of this month by the clos- 
ing of the Northwest Trust & Savings 
Bank, the first bank failure in this ‘city in 
30 years. As a result of the institution 
closing its doors there were several runs 
on various banks, but the situation was 
rapidly straightened out. The Federal Re- 
serve banks of San Francisco shipped in a 
great sum of money in case of necessity, 
but it was found unnecessary. State bank 
examiners are now in charge and it is ex- 
pected that depositors will realize all but 
a small percentage of their money. 








Gilbertson & Anderson, Madison, Wisc., 
have been succeeded by O. W. Anderson. 
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Advertising Should Develop Prestige as Well as Sales 


Address Delivered by John Y. Keplinger Before the Joint Convention of the Minnesota and North Dakota 
Retail Jewelers’ Association, Feb. 19-20 at Minneapolis, Minn. 














(°° advertising does two things—it 
sells merchandise and it creates pres- 
tige. Of the two, prestige is of equal if 
not greater value than immediate sales be- 
cause prestige sells goods just as effectually 
and as certainly as current advertising. 


The two results should be produced by 
the same advertising. But too frequently 
the advertising does not add to the prestige 
of the dealer and advertiser. This is to be 
regretted, for the cumulative effects of all 
advertising should be increasing sales and 
prestige. 

So let us get down to a concrete example 
—the business of retailing and advertising 
watches. 

Suppose you were in the market for a 
watch? — 

From whom would you buy it? 

From the man who made a specialty of 
fine watch repairing and advertised the fact, 
or from the man who advertised that he 
carried a full line of diamonds, watches and 
jewelry? 

In both cases if these dealers advertised 
they would be likely to quote the names 
of various makes of watches, give the num- 
ber of jewels and with the prices estab- 
lished by the manufacturers. 

Neither of these merchants’ advertising 
would create much of a buying impulse, 
would it? 

Now, suppose there was another jeweler 
in your town who loved his business and 
who had a reputation as an authority on 
watches and horological matters generally. 
Suppose he used this knowledge systemati- 
cally to impress his home folk and thereby 
added a sentimental value to the watches, 
clocks and other merchandise he had for 
sale. 

Suppose you had a watch dealer in your 
town who did this. He would stand head 
and shoulders above every other watch 
dealer and you would willingly pay him his 
price for the watches he recommended and 
sold rather than buy from another dealer 
who simply treated watches as mere articles 
of merchandise. 

The one would be above competition 
while the others would be subject to the 
most merciless kind of competition. 

But how should a man of this kind go 
about adding to his prestige and sales? 

By a campaign of education: 

First of himself and then of his fellow 
townsmen and their children. 

How would he do this? 

Simply by advertising in his windows, in 
his newspapers and by personal talks 
wherever and whenever opportunlty offered. 

Let us see what material he has to draw 
upon. 

In the primitive days mankind had no 
mechanical means of noting the passage of 
time. He, however, wished to know this 
and so far as we can learn his first time 


recording instrument was a knotted rope 
such as | now hold in my hand. When 
the sun rose—time was reckoned only from 
sunrise to sunset—the rope was set afire 
and as each section was burned it was ap- 
parent that a definite period of the day had 
passed. 

You know of this, but how many of your 
townspeople and the oncoming generation 
know it? 

Wouldn’t the transmission of this knowl- 
edge add to your prestige? 

But let us continue. 

As civilization advanced man learned to 
render the fat of animals and to make can- 
dles. To record the passage of time he 
made candles which alternated in white and 
black sections such as | now hold in my 
hand. As the various sections of the can- 
dles were consumed man knew that one- 
twelfth or any other definite period of the 
day had passed. 

Then as the ages wore on we find man 
inventing finer and finer means of recording 
the passing hours until the science of as- 
tronomy was developed and the apparent 
path of the sun through the heavens was 
mapped out 5,000 years ago. Then the 
sun entered into man’s calculation of the 
passage of time. 

So far as we know it was Berosus, a 
Chaldean astronomer, who lived about 540 
Bb. C., who invented the sun dial—a model 
of which I have in my hand. The dial 
was set with the bowl to the north while 
the gnomon, or small projection, cast the 
shadow which indicated the time of day. 


We have very little evidence of any 
time recording instruments in Egypt, but 
we have found references to water clocks 
and dials. 

So far as we know the Egyptians found 
the length of the year by a very simple in- 
strument. This was the obelisk, a pillar 
with a pointed top set upon a level pave- 
ment. Such obelisks were common in 
Egypt, one of which is now in Central 
Park, New York city. 

As the sun moved in the sky, the shadow 
of the pillar moved on the pavement, and 
midday, or noon, was marked when the 
shadow was shortest. The length of the 
shadow at noon varied from day to day, 
it was shortest at mid-Summer and long- 
est at mid-Winter. Twice in the year the 
shadow of the pillar pointed due west at 
sunrise, and due east at sunset—that is to 
say, the shadow at the beginning of the 
day was in the same straight line as at its 
end. These two days marked the equi- 
noxes of Spring and Autumn. By count- 
ing the days between the shortest shadows 
—from Summer solstice to Summer solstice 
—the ancients found the length of the year. 
This we find to be 365 days, 5 hours, 48 
minutes and 48 seconds. These odd hours 
and minutes gave the ancients a great deal 


of trouble and many devices were used by 
them to make the different seasons come 
at the same time from one year to ap- 
other. 

Another of these obelisks is now erected 
before St. Peter’s in Rome and daily indj- 
cates the hours by the shadows it casts on 
the hour lines in the pavement surround- 
ing it. 

One of the most interesting references 
to an ancient instrument for the noting 
of the passage of time is that given in 
Second Kings 20: 9-11, where we read: 

“And Isaiah said, ‘This sign shalt thou 
have of the Lord, that the Lord will do the 
thing that He hath spoken; shall the shadow 
go forward ten degrees or go back ten de- 
grees °’ 

“And Hezekiah answered: ‘It is a light 
thing for a shadow to go down ten de- 
grees; nay, but let the shadow return back- 
ward ten degrees.’ 

“And Isaiah the prophet cried unto the 
Lord, and He brought the shadow ten de- 
grees backward, by which it had gone 
down in the dial of Ahaz.” 

This miracle is told with equal explicit- 
ness in Isaiah 38:8: 


“Behold I will bring again the shadow 
of the degrees which is gone down in the 
sun dial of Ahaz, ten degrees backward. 
So the sun returned ten degrees by which 
degrees it was gone down.” 

It is impossible to estimate the attention 
which has been given to this phenomenon 
of nature known as the greatest miracle of 
Isaiah, not only by Biblical expositors, but 
by men of science to whom a study of this 
great reversal of the forces of nature was 
a most fascinating pursuit. 

Thus what splendid advertising the 
watchmaker we have in mind could get out 
of this Biblical reference, and especially so 
if he can explain it and demonstrate his 
solution. 

Happily for us there is preserved in a 
Philadelphia museum a relic of the Rosi- 
crucians which was made by Christopher 
Schissler in 1578. The relic is known as 
the sun dial of Ahaz, and I now hold in 
my hands a china model which is very sim- 
ilar to the metal dial preserved in Phila- 
delphia. You will observe that the dial is 
in the shape of a bowl with a flat bottom. 
In the original a manikin was attached to 
the edge of the bowl who held a pointer or 
gnomon which cast the shadow on the dial. 

Now all of us are familiar with the prin- 
ciple of refraction. If we hold a stick into 
a stream or tub of water we note, that the 
part in the water is at an angle to the part 
we hold in our hands. 

This is the explanation of the miracle. 
The prophet poured water into the bowl 
and the shadow was refracted backward by 
the space of ten degrees. If any of you 
wish to do so we will be pleased to dem- 
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onstrate the truth of this proposition as 
: -e adjourn. 

psd taghose to the middle ages we find 
5 coming into vogue as a time indi- 
cator. I hold in my hand a plaster of paris 
model similar to one I found in the Met- 
ropolitan Museum of Art in New York 


the cros 


ast the same time we find vertical and 
horizontal sun dials in various parts of 
Europe, England and then in the eastern 
parts of the United States. 

Toward the close of the dark ages me- 
chanical means of time recording were in- 
vented, and from an article in THE JEWEL~ 
ers’ CIRCULAR we learn that this invention 
does not go back much further than 1480. 
From that time forward improvements 
were made until the beginning of the 18th 
century by which time the principles of 
watch construction were pretty well estab- 
lished. 

All of us are familiar as to how time. is 
taken from the stars at the Naval Observ- 
atory at Washington, how it has been trans- 
mitted to jewelers all over the United 
States by telegraph and finally of the de- 
velopment of wireless in recent years by 
means of which jewelers everywhere are 
enabled to receive correct time several 
times daily. 

Having traced man’s method of record- 
ing time from the earliest ages, let us see 
how we can use this knowledge to develop 
his prestige and sales. 

You know we all love novelty. We like 
to see and hear things out of the ordinary, 
and a practical demonstration of man’s 
time recording experience through the ages 
will be out of the ordinary as well as of 
great interest to the majority of your 
townspeople. 

How would the watchmaker we had in 
mind use this material for advertising and 
prestige building purposes ? 

First of all he’d construct models of the 
various devices similar to the ones we have 
before us. 

One of these would be put in his win- 
dow each week with cards explaining their 
ancient use together with an invitation to 
the public to ask any questions they wished 
relative to it. 

Supplementing this he would prepare 
and run a series of short talks in his local 
newspapers on the instrument he was show- 
ing in his window. 

He would continue this for weeks and 
leave the various instruments in his win- 
dow thereby giving a graphic illustration 
of the development of time recorders from 
the earliest ages to the present. 

In addition to this he could use his col- 
lection to illustrate his talks before so- 
cieties, schools and gatherings of all kinds. 

Finally the watchmaker can secure a con- 
siderable amount of good newspaper pub- 
licity if he will present a sun dial to his 
town to be put up in the city’s square or 
any other public place. 

On the dial he can put his name, and in 
the ephemeral chart, which gives the addi- 
tions or subtractions he can add the words, 
“Further information about this dial will 
be gladl-- furnished by Sy 

Adveitising of the kind hurriedly set 
forth above need not be expensive, or diffi- 
cult to produce. 








This advertising will be instructive, and 
will surely add to the prestige and sales of 
any jeweler who will take the pains to 
transmit it to his townspeople. 








A System for the Repairing 
Department 





ERE is an original record and job enve- 
lope submitted by Edward H. Hufna- 
gel, Mt. Vernon, N. Y. When a job is taken 
in the name and details are entered on the 
































E. H. HUFNAGEL, Inc, 
Repair Department | 
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THE INSCRIPTION ON THE ENVELOPE, 


envelope. Then the stub:is given to the 
customer. The job clerk at an opportune 
time during the day fills out the card and 
files it in what is designated as the “un- 
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STOREKEEPING 
INQUIRIES 
ANSWERED 




















Outside Investments.—Some time ago I 
think I noticed an article in your Store- 
keeping Department relativé to the invest- 
ment of small or large amounts which a 


jeweler might be able to take out of his 


business each year. -In that article it was 
stated that such amounts could be loaned 
so as to net 7 per cent. As I am unable 
to and any such I thought perhaps you 
might be able to inform me where I can 
make a safe loan netting this amount. I 
will consider it a great favor if you will 
reply at once.—J. L. R 

ANSWER: It would be hazardous in- 
deed to take money out iof your business . 
for outside investments when that money is 
needed in the business.’ As you under- 
stand, it would be no investment to gain 7 
per cent. and lose 20 per cent. Your local 












































OFFICE RECORD 3 ie 

A 1840 ig: ? ti : 

: ws § 6 

ters | Hah 

Name ED 35 : 
Address : | > . + 8 
anit Ed | 
- PR 
Promised for Finished : uS = : 
Delivered : 
Charge $ Cash $ COD. $ <q 5 














THE RECORD FOR FILING. 


finished” cabinet. This serves as a check 
against the job department until the article 
is returned to the office. The card is then 
checked and filed with the “finished” work 
records which automatically become a per- 
manent memorandum to be readily referred 
to at any time in the future. The cards are 
filed alphabetically. 








Park J. Shepard, a jeweler and musician 
at 70 Hamilton Ave., Akron, O., who was 
run down by a street car, died recently 
at the City Hospital there, as a result of the 
accident. Mr. Shepard was born in Victor, 
la., 44 years ago, and a few years later his 
family moved to West Richdale. In 1885 
Mr. Shepard came to Akron. He was one 
of the oldest musicians in the city, having 
been a charter member of the famous Great 
Western band under the leadership of 
William Humphrey. He has conducted a 
jewelry shop in the Nantucket building. 
Deceased is survived by a widow, daughter, 
father, brother, and three sisters. 


banker would be able to advise you.as to 
local conditions and as to investments which 
are fairly safe. The safer the investment, 
the less percentage paid. Many people con- 
sider mortgages on improved and farmed 
real estate exceptionally safe investments. 
These net about 6 per cent., although the 
writer has some at 7 per cent. in Canada. 
While they are safe, the war has made it 
impossible to foreclose or to force pay- 
ment when due. In Detroit, Mich., resi- 
dences are sold which are known as “land 
contracts.” The holder erects a house on 
a piece of property and borrows to the 
limit, the mortgage standing against the 
property. He always sells, usually at a 
high price, then he sells at discount to the 
investor. Sometimes these can be made to 
net more than 7 per cent. and sometimes 
not much more than 6 per cent. The 
writer is unaware as to whether or not 
you have these in Iowa or not. Investors 
are sometimes “caught” with these con- 





(Continued on page 122.) 
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ADAMS DESIGN 
Patent Applied for 


Our New Period Patterns 


Each season you are called upon to examine new lines of Cut 
Glass, more or less freakish, each design monotonously like 
a hundred others. 


‘*Pairpoint Period Productions ” 


however, cannot be so called. 


In response to the popular demand for a popular priced 
line of “Period” Glassware, we have succeeded in combining 
with diligence and fidelity to traditions, the beautiful propor- 
tions, chaste lines and exquisite decorations of the great archi- 
tects, with the inherent character of the glass itself. An epoch 
making achievement in the history of glass manufacturing. 


Returns already received indicate assured popularity. 





The Pairpoint Corporation 


NEW BEDFORD, MASS. 


BRANCHES 
NEW YORK: 43-47 West 23rd Street SAN FRANCISCO: 140 Geary Street 
MONTREAL: Coristine Bldg., St. Nicholas St. 
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Taking Advantage of Fads 





By Emma Gary Wallace 








N OT so very many years ago a cut glass 
manufacturer made a large number 
of very dainty table bells. These were 
singularly attractive in shape and decora- 
tion and gave forth a most pleasing musi- 
cal tinkling sound quite in variance from 
the sharp toned metal bell which has been 
banished from most well-bred tables. 

There seemed no good and _ sufficient 
reason why these bells should not meet 
with a ready sale. At that time table 
bells were still in their prime, but for some 
unaccountable logic which probably existed 
in the minds of buyers, these bells proved 
very hard to place with retailers, and once 
retailers had stocked them it was almost 
impossible to persuade customers that they 
were desirable possessions. It certainly 
seemed strange, but those bells remained 
on the stock room shelves for years, for 
there was really nothing that could be done 
with them. Apparently they represented a 
dead loss. 

Suddenly iced tea, the serving of after- 
noon refreshments, and porch hospitality 
in warm weather came _ into _ fashion. 
There were tea balls of silver, iced tea 
sets, five o’clock tea sets, tea trays, and 
sandwich plates for the serving of the 
afternoon refreshments. Even the fancy 
stores sold tea aprons, and the furniture 
stores offered tea wagons and muffin 
stands, and the china and silver manufac- 
turers were not behind in offering dainty 
equipment to supply this fad. 

All at once our cut glass manufacturer 
bethought himself of his bells. Why not 
call them tea bells and put them on the 
market once more! It was not to be ex- 
pected that wherever milady hostess chose 
to serve tea that there would be electric 
wiring to summon help as she might re- 
quire it. This selling point was made 
plain to cut glass salesmen. 

Did the bells go? Well I should. say 
so! They went so fast that it would make 
your head dizzy, for the ladies imme- 
diately saw the point of this dainty, little 
addition to their afternoon tea service and 
they made just the niftiest sort of a little 
gift possible. The retail jewelers who saw 
the possibilities of them and pushed these 
bells profited correspondingly thereby, and 
it was not long before the cut glass mak- 
ers were hard at work making more tea 
bells as fast as they could turn them out. 


THE MORAL OF THE TALE 

Now the moral of this simple tale. is, 
that any fad which may be popular can be 
turned to account by the man who has 
something he can use to good advantage. 
Perhaps it is hardly fair to call Baby 
Week a fad, for it is more than that. It 
is an indication of a keen awakening 
sense on the part of the American people 
to the permanent benefit, time, and great 
need of child welfare. Baby Week is 
only a couple of years old. In 1915 it was 
celebrated in a couple of cities. In 1916 
the Government had taken it up and there 
was a sprinkling of enthusiasm all over 
the country. This year will see a veritable 
iandslide of interest in behalf of Baby 
Week, provided the signs now maturing on 
every hand are any indication. Boards of 


Health, Chambers of Commerce, Child 
Welfare workers, and institutions gen- 
erally will observe Baby Week. Mer- 


chants will not be slow to offer baby wares 
of every kind. It is perfectly right that 
they should do so, for upon the supplies 
for a baby’s health and comfort depend in 
a measure his well being. 

The jeweler can take advantage of this 
movement if he will, by pointing out his 
own offerings for babies, moreover, he 
must show why these offerings are sani- 
tary, valuable, or timely as the case may 
be. Today a wooden teething ring would 
scarcely be tolerated, whereas the benefit 
of an ivory one is at once manifest. In 
the same way baby is entitled to his very 
own toilet accessories,—his powder box, 


his brush and comb tray, his toilet water 


bottle, and the other dainty things with 
which fond relatives delight to surround 
King Baby. Most of us like to cherish 
the things which we used when we were 
children and we enjoy doing so more when 
the articles preserved are worthy. 

Why not suggest to friends of babies 
and their parents that they celebrate Baby 
Week by beginning to build up a cut glass 
toilet set for the child? Call to their at- 
tention the fact that the sense of smell is 
one of the few developed instincts with 
which the child is born. It can smell be- 
fore it can see or hear. The sense of 
smell is given for its own protection that 
it may not take things into its mouth 
which are offensive. Accompanying the 
sense of smell is the sense of taste, like- 
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so it is eminently 


wise for protection, 
fitting that baby shall have a toilet water 
bottle of his own or any other dainty 
utilitarian article the same as his elders. 
Be prepared as wide-awake retailers to 
take advantage of any wave of interest, 
awakening conscience, or fad which may 


manifest itself in your locality. Is there 
a girls’ college or boarding school? Think, 
and think hard, just what article you can 
offer which will become a school girl fad. 
In offering a worth-while article you are 
developing an innate sense of refinement. 
Name the article after some _ favorite 
teacher, or pupil, or alumnus—with their 
consent, of course. 

Now, a very useful, little, squat bowl- 
shaped jar with a tightly fitting cover 
might prove popular, provided the interior 
space were divided into three parts,—one 
for wafers, one for fudge, and one for 
candied fruits or olives. So many of these 
girls keep a /ittle tea table set in the corner 
of their room, but uncovered foods get 
stale and dry. If such a container were 
popularly named and the school was a 
good-sized one, a good many could be 
sold. * 





The annual luncheon in the grand ball- 
room of-the Waldorf Astoria, given by 
George Borgfeldt & Co. to their friends 
and buyers. from all over the country, was 
held on the afternoon of Feb. 22, Wash- 
ington’s Birthday. This is one of the im- 
portant functions of the year in the trade 
and was attended by 745 guests seated at 
64 different tables. The luncheon was 
served in the usual excellent style of the 
Waldorf establishment. The menu was 
everything that could be desired. As is 
customary, there were no speeches but a 
most entertaining moving picture exhibi- 
tion was given. Hy Mayer, the celebrated 
cartoonist, was present and witnessed his 
own work on the screen. R. J. Goldberg, 
well known as “Rube,” the cartoonist of 
the Evening Mail, was also a guest. Per- 
haps the most conspicuous guest was Mrs. 
Jefe McCutcheon Raleigh, the originator 
of the “Good Fairy.” To meet her is to 
understand at once the spirit that the good 
Fairy is supposed to radiate. In fact, Mrs. 
Raleigh is the very embodiment of the 
spirit of the “Good Fairy.” George Semler 
is to be congratulated upon the wonderful 
success of the mid-day banquet and de- 
serves only praise for the admirable way 
in which he was supported by his able as- 
sistants. Special cars were waiting at the 
car barns at 33d St. and Fourth Ave. after 
luncheon to convey the guests to the Borg- 
feldt establishment. 
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FOR IMMEDIATE DELIVERY 


You cannot buy better Cut Glass than we sell. 
There is none better made. 


We have a large stock of old LEAD POTASH BLANKS 


in a great variety of articles, including 


15 shapes of Vases Electroliers 

in sizes up to 20 inch Center Pieces 
Wine, Water and Liquor Sets Puff Boxes, Cologne Bottles 
Cream and Sandwich Trays Jewel, Glove and Handker- 
Punch Bowls chief Boxes, etc. 


We carry everything made in Cut Glass from the lowest 


to the highest priced, also a full line of Table Glassware 


in encrusted gold. 


Call and inspect the largest collection of 
rich Cut Glass in America under one roof 


GEO. BORGFELDT & CO. 








NEW YORK 
BRANCHES 
San Francisco Boston Toronto 
Los Angeles | Denver Montreal 
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The Art Glass Trade’s Oracle. 





His Suggestions, Criticisms and Opinions. 
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I is pleasing to note the change of atti- 
tude of a great many of the cut glass 
buyers this season. One might say that 
cut glass has at last come to its own again. 
In former years price—price—price, was 
the cry and even cut glass as lime blanks 
sold—while now the cry is quality, first, 
Jast and all the time. At the Imperial, Mc- 
Alpin and Breslin Hotels in New York, 
where cut glass is being displayed by the 
salesmen, those who have good quality 
lines to show are doing a good business, 
and those who are showing the inferior 
goods are not doing as well. Who will 
not say that the campaign started nearly 
three years ago by THE JEWELERS’ CirRcU- 
LAR has not been a big factor in the change? 
x ok x 

A marked tendency has been shown dur- 
ing the past few months on the part of 
jewelers to get deeper into the Oriental 
lines. Never was there a better selection 
of this class of merchandise in the country. 
Department stores have not been slow to 
get good stocks. Don’t let them get ahead 
of you. 

* * * 

This season domestic potters are show- 
ing many new and attractive articles most 
applicable to the jeweler’s business. In 
their selections they are showing goods 
that are distinctly Oriental in style.——Srir 
ORACLE. 








A Suggestion to the Jeweler for An 
Oriental Goods Corner 





ig is astonishing how extremely popular 
Oriental goods of all descriptions have 
become within the last few months and 
there is little doubt that this popularity 
has been born of necessity. The usual 
supply of fancy goods in both china and 
metal ware has, in so many instances, been 
cut off entirely while in other cases it has 
been materially decreased owing to war 
conditions and the unsafe condition of 
trafic on the high seas, but no matter what 
the reason for this popularity it is an un- 
doubted fact that it exists and firms 
handling these articles have been taxed to 
their utmost to supply the demand. If you 
Visit any of the various firms’ showrooms 
you will be astonished at the tremendous 
variety of Oriental lines that they carry. 
China in imitation of Limoges is coming 
over in large quantities. The texture of 
the ware and the similitude of design are 
wonderful imitations of the French article. 
Oriental china in true Oriental style in 
special sets such as after dinner coffee sets, 
afternoon tea, mayonnaise sets, bullion sets, 


salad sets, etc., is made in wonderful 
variety and Oriental bronzes seem _ to 
have become extremely popular. Chinese 


bronzes of antiques dating from the 16th 
and 17th centuries have been: collected by 
the importing houses and one is astonished 
at the great number of these antiques that 
have been collected. Split bamboo articles 
in curiously designed articles of utility 





show the wonderful invention of the Orien- 
tal mind. Jades of ancient origin are of- 
fered, Chinese and Japanese curios of all 


descriptions have been collected. 


In this connection it might be well for 
those who have not yet taken up this line 
of goods to do so and those who have 
already stocked some of the articles can 
increase their business along these lines. 
They will find a ready- sale and will note 
that this line of merchandise will greatly 
increase their earnings. It would be well 
to establish in the store an Oriental corner 
which would have the far Eastern atmos- 
phere. This could be done in the form of 
a cozy corner where nothing but Orientai 
goods should be used. A Chinese rug on 
the floor, silk draperies above, teakwood 
tables or stands upon which could be 
placed some of the quaint china and 
bronzes and some of the quaint Chinese 
jewelry will accomplish this result. 

There are thousands of items that could 
be used in such a display. A China lacquer 
tray set out with an odd after dinner 
coffee set made of oriental China and a 
pair of the Chinese slippers or: sandals 
placed on the floor, and to give it a truly 
antique appearance even a suit of either 
Japanese or Chinese armor standing~in a 
corner would give an excellent touch of 
realism. A settee covered with highly col- 


ored silks backed up with a few cushions’ ; 


of far Eastern pattern would give an air 
of comfort and coziness. 

If jewelers would but give this business 
deep thought and go into it in an intelli- 
gent manner they would have their cus- 
tomers buying from them instead of at- 
tending auction sales which are from time 
to time held in their towns or cities where 
so much cheap merchandise is offered and 
in many instances at prices far above the 
real values. 

THE JEWELERS’ CIRCULAR will be glad to 
give suggestions and ideas and help its 
subscribers to obtain the right kind of 
goods for this class of business and wel- 
comes, any inquiry along these lines. 








“Pretender Glasses,” an Interesting 


Fad for the Collector 





[NX the days of the Jacobite troubles in 

England and Scotland, when the loyal 
adherents of the exiled Stuarts were wont, 
in drinking, to pass the glass from which 
they were supposed to be drinking a loyal 
toast to “the King,” over the finger bowl 
or some other receptacle containing water, 
thus signifying that they drank to the King 
“over the water,’ it was also customary, in 
Jacobite circles, to drink from _ special. 
glasses, engraved with emblems, mottoes, 
etc., denoting the espousal by the owner or 
the drinker of the Stuart cause. These 
glasses came to be known as “pretender” 
glasses, the “pretender” being the title by 
which the head of the house of Stuart, at 
one time Charles Edward, afterwards his 
son, “Bonnie Prince Charlie,” whose adven- 
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tures in Scotland, during his futile efforts 
to recover the lost royalties of his ances- 
tors, are celebrated in Scottish song- and 
story. As late as 1868, Mary, wife of 
Prince Louis of Bavaria and a lineal de- 
scendant of Henriétta, youngest daughter 
of King Charles I of England, was put for- 
ward by the “Legitimist Jacobites,” the last 
relics of the Stuart adherents, as the “true 
successor” to the throne of Great Britain. 

The collection of the glasses above re- 
ferred to, “Pretenders’ glasses,” as they 
were usually designated, was for some time 
quite a hobby with those who devoted their 
attention to the accumulation of antique 
table glassware and some interesting speci- 
mens were also placed on exhibition in 
the public museums in England. A charac- 
teristic of these glasses, and, indeed, of all 
glassware of the period in question, was 
their robustness. There was none of the 
frail delicacy that distinguishes many of 
the kinds of glass prized by collectors, but 
the sapacious, substantial bowl was sup- 
ported on a sturdy stem, springing from a 
massive foot, and it is to this solidity doubt- 
less that the preservation of these specimens 
is in large part due. 

All these glasses were inscribed with 
scme sentiment or: motto, or perhaps a 
verse of some Jacobite song—of which, as 
the literature of England and Scotland, of 
that period, will attest, there were plenty— 
a crest or device, expressing a hope for 
the restoration of the House of Stuart to 
the British throne. 

With the increasing interest in these pieces, 
the cupidity of the manufacturer of fraudu- 
lent antiques has been excited and already 
connoisseurs have noted the appearance of 
what are evidently modern imitations of 
“pretender” glasses, showing all kinds of 
Stuart and Jacobite emblems, including the 
thistle, the star, the rose bush and the bird 
and in some of the more pretentious frauds 
what purport to be portraits of the pre- 
tenders. To the expert, the earmarks de- 
noting the modern origin of these imitations 
are at once discernible, but the amateur 
will do well to proceed slowly in his ac- 
quisition of glassware of this character. 








Efforts to Revive Chinese Porcelain Industry 


John R. Arnold in charge of the office of 
the commercial attache at Peking has sub- 
mitted a renort to the Department of For- 
eign and Domestic Commerce, Washing- 
ton, D. C., on the effort to revive the 
Chinese porcelain industry. 

He reports that porcelain is a charac- 
teristic product of China, but the industry 
has been seriously falling behind in recent 
years. One important cause is the man- 
ner in which it is affected by the likin 
taxes. For centuries the home of the best 
Chinese porcelain has been the compara- 
tively inaccessible town of Kingtehchen, 
in Kiangsi Province, and it is said that 
goods forwarded from here to Shanghai 
for export have to pay likin no less than 
18 times, besides other exactions. 

The abolition of these imposts presuma- 
bly will constitute a part of the general 
problem of dealing with the likin, but the 
reform is especially advocated in the inter- 
ests of this ancient Chinese art by the 
National Trade Protection Society, in co- 
operation with the Porcelain Trade Gild. 
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ORIENTAL ART WA 


FOR IMMEDIATE DELIVERY 








BRASS BUDDHA 


Specially selected, comprehensive lines of Porcelains, Bronze and Brass 
Wares, Wood Carvings, Curios, Cloisonnes, Jades, Crystals, Teak- 
woods, Antiques, Rugs, Tapestries, etc. 

Retail at a good profit and no two pieces are alike. These Wares are all 


the vogue, and leading stores are opening Oriental Art Corners to supply 
the unusual demand. 





Place Your Orders Now 


GEO. BORGFELDT & CO. 


NEW YORK 
BRANCHES 


Chicago San Francisco Boston Toronto 
Detroit Los Angeles Denver Montreal 
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Grecian Marble and the Great European War 








_ 


E internal troubles in Greece and the 
T possibility of that country » being 
forced into the whirlpool of Euyopean war, 
is having a detrimental effect on the in- 
dustries of that country, some of which, 
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Parian marble, which, on account of its 
spotlessly pure white color and fine grain, 
has been selected by the great sculptors of 
ancicnt and modern times as the material 
for their masterpieces. The famous 
statues of Venus de Milo, the Venus. de 


vival of interest in the quarries that fur- 
nish the best varieties of stone, and some of 
them, immediately before the outbreak of 
the present troubles, had been put into con- 
dition to increase their output consider- 
ably. 

It may not be generally known that some 
of the best marble quarries in Greece are 
owned by British corporations, who.. have 
liberally expended the capital by means of 
which alone the exploitation of these valu- 








VIRGIN AND CHILD, 


dependent chiefly on the manual labor that 
has been called away for military pursuits, 
are likely to be badly handicapped. Of 
these, the marble quarrying industry is 
likely to be one of the heaviest sufferers, 
the able-bodied workmen and laborers be- 





THE INFANT ST. JOHN. 


ing of the class that is next in demand for 
“carnon fodder.” 

As a result of increasing demand for fine 
marble for structural and decorative pur- 
poses, there has of late been an active re- 


able deposits was possible. 


VULCAN, 


Mountains are owned by one of these com- 
panies and they have built an elaborate 
system of inclined planes, roads and rail- 
roads to enable them to bring the stone 
to tide water at Piraeus. Some idea of the 
capacity of this transportation system may 
be gathered from the fact that blocks weigh- 
ing as much as 40 tons are brought down 
from the mountains to be placed on ship- 
board for exportation, and blocks weighing 
20 tons are carried to the company’s rough 
shaping works, whence they are shipped. 

The Penteli marble is known for its 
remarkably pure white color and the life 
or sparkle in its crystals, qualities in which 
it excels the Italian marble. Its close tex- 
ture fits it particularly for statuary and 
carved work. 

The company that owns the Penteli 
Mountains quarries also owns the famous 
quarries on the islands of Paros and Maxos. 
From the former came the _ celebrated 


The whole of 
the white and blue quarries of the Penteli 





Medici and the Venus 





MARBLE BUST OF CHRIST WEARING CROWN OF 
THORNS. 


great demand today for fine figures and 
statuary. 

Other Greek marbles famed for their 
beauty are the Tinos green marble, the 
Euboean Cipolino marbles, showing the 
shades of green, blending in broad lines 
that run through the stone, and the Rosso 
Antico, the beautiful red marble of Manti, 





JULIA, DAUGHTER OF JULIUS CAESAR. 


blood red, sometimes traversed by veins of 
white. 

Should the workmen be withdrawn from 
these quarries to join the colors, there 
would be an immediate scarcity in the sup- 
ply of the finest marbles that Greece pro- 
duces. 


. os 


Capitoline are 
carved from Parian marble, which is in 
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GOLD MEDAL 


Have a prize exhibition in your own store. 

All our goods are finished with the same care 
as those which were granted the highest award at 
the Panama-Pacific Exposition. 




















Write for further particulars. 





Cutbill Cut Glass Company, Middletown, N. Y. 




















Ittustrating four suggestions 
for Spring buying 
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SILVERPLATED NOVELTIES 


6604 Hammered Lemon Dish and Fork $8.00 dozen 
_,.6605 Hammered Mayonnaisse Bowl and Spoon... 8.50 dozen 


6619 Mustard 8.50 dozen 
12.00 dozen 


Prices subject to 2% discount. 


SEND FOR BOOKLET “BASS NOVELTIES” 
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The Standard 
of Real 


Genuine Bronze 








MAIN OFFICES AND 


SHOW ROOMS FACTORIES 
225 Fifth Avenue Newark, N. J. 
New York 
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. 208—Washington and Lincoln, 5% x 4 inches....By Turton 
No, 212—Liberty Bell and Minute Man, 53% x 4 
ov cx ocewee ened etbeedunaeetns By Turton | 
. 115—Washington and Address, 53% x 4 
MEY éecvecsscecbehéennwens 44400" By Griffoul Co. 
. 217—Crocus Vase, 9 inches high......-...-- By Griffoul Co. 




















A few of our up-to-the-minute 
productions | 


Many other attractive designs 
by well known artists 
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No. 14—Wall Street, Bull and Bear, 7% x 8 inches....By Jehu 
No. 225—Elephant and Cornac, 5 x 7% inches, 


SEND FOR ILLUSTRATIONS By Gregory S. Allen 


No. 19—Egyptian Sphinx, Book Ends, 7x 5 inches..By Peinlich 
No. 141—Camel Match Holder, 5% x 6% inches..... By Turton 


No, 221—Alhambra Gate, 5 x 4% inches, 
(Reduction from original) 
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UYERS coming to 


New York this Spring are 
invited to call and see the 
lines we have in stock for prompt 
shipment; a display of reproduc- 
tions of Venetian glass in colors, 
and the gold decorations of the 
Honesdale Decorating Co. 





C. Dorflinger & Sons 


36 Murray Street 
NEW YORK 














LENOX (2 CHINA 


LENOX 





SPECIAL FEATURE 





Exhibition of exclusive lamps 
complete with shades for in- 
terior decorating. 


At the Wolcott Hotel, 4 West 
31st St., New York City, until 
March 31. 











LENOX, INCORPORATED 


TRENTON, N. J. Walter S. Lenox, Pres. 




















A. 





<M 


SIGMA GOODS 
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No. 962 Bowl 
SIGMA. 


aa $10.70 Doz. 
ae 13.40 Doz. 


T. B. CLARK & CO, Inc. 
HONESDALE, PA. 


New York Salesroom 


COX & LAFFERTY, 1140-1146 Broadway 
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BUD VASES «:, says, seaty se 
especially when cut in 
neat and attractive patterns. 
THESE will please your most critical customers. 
Write for prices today. 


H. L. HOFFMEIER, ‘ 
P. O. Box 114 LANCASTER, PA. 
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BEAUTIFUL HOLLAND WARE 





Damascus 


Rich coloring, exceptional shapes, sample package con- 
taining 24 pieces including candle sticks, baskets, com- 
ports, bowls, handled nappies, pitchers, ash trays and a 
lantern. All most popular and useful articles. For $33.00 


the lot. 


PLATEELBAKKERIJ ZUID-HOLLAND 
GOUDA, HOLLAND 


E. TORLOTTING 


Sole Agent 
35-37 W. 23d St., NEW YORK, N. Y. 











FULL LEAD POTASH 


CUT GLASS 


| The bright decoration on 
| the soft mat finish back- 
| ground forms a beautiful 
contrast. The brilliant 
“THE ZENITH” miter cutting is exquisite. 





Send for samples so that you may be con- 
vinced of its beauty. Prices moderate. 


PIONEER CUT GLASS CO. f New York 


Show Rooms 


CARBONDALE, PA. \ 23 W. 23rd St. 











The Manipulation of 
Steel in Watch Work 


A Manual of Modern Methods 
By JOHN J. BOWMAN 


64 Pages . $.50 
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| ARTISTIC——NOVEL— RICH 
Hit of the Year 














Words cannot depict the exquisite coloring of the 
floral decoration or the richness of the gold applied 
on this glass from the best U. S. makers, BUT—a 
sample order will convince you at once. 


The IDEA is absolutely controlled and is very dif- 
ferent and original. 


All decorations of studio workmanship, hand painted 
by competent artists. 


Be the first in your city to get this line. 


JOHN J. HINES 


25 West Broadway NEW YORK 
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Practical Course in Adjusting 7,.2%a1; 
Price $1.50. The Jewelers’ Circular Publishing Co., New York 
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“ALPHA” “TRILBY” 








Individual Combination 


Sugar, Cream and Butter Sets 
STONE ENGRAVED 


We offer the above Individual Combination 
Sugar, Cream and Butter Sets as a special for 
the Jewelry trade. 


Every woman will want several sets and they j 
make fine presents. Be first to get a stock of 
these. 


PRICE $7.20 A DOZEN SETS 


Note—We have withdrawn all former prices on 
Vases. Get our new list. 


THE O. F. EGGINTON CO., Corning, N. Y. 
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A Wonderful New Chain 


Artistic PLATINUMGOLD Filled Chain made by patented process 


We have at last discovered 
how to make a handsome, 
durable PLATINUM- 
GOLD filled chain. 


‘Our exclusive and patented 
Simmons Gold-Filled Seam- 
less Wire process has made 
it possible for us to produce 
a successful, Seamless 
PLATINUMGOLD Filled 
Wire. 

The resulting wire we have 
described as PLATINUM- 
GOLD Filled. 


Chains made therefrom can- 
not be duplicated elsewhere. 


Popular Designs in 
Waldemars 


We have produced some of 
our popular designs in 
Waldemars in this new ma- 
terial. 


Notice the chains shown on 
this page. The contrast of 
the graceful gray links with 
the rich dull red gold filled 
links adjoining, makes these 
chains strikingly beautiful. 
They are sure to be admired 
—and bought. 


They cost more, but like all 
fine merchandise, they are 
worth more. 


Send in your order for Sim- 
mons Chains today. 


R. F. SIMMONS CO. 


Established 1873 


Attleboro, Mass. 


Sales Offices: New York, 9 Maiden Lane; 
Chicago, 10 S. Wabash Ave.; Toronto, 
95 King St., E. 

Wholesale Jewelry Houses Distributors 


SIMMONS CHAINS 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tue 
JEWELERS’ CIRCULAR regarding any advantageous 
device or plan which they are utilizing in connec- 
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tion with their business. 

















Special Selling Plans for Spring and Easter 





Brightening Up the Store—Easter an Important Gift-Giving Season in Many Localities— 
A Suggestion for an Easter Circular Letter—The Window Display. 


Written expressly for The Jewelers’ Circular. 

















S the signs of spring multiply the jewel- 
A er begins to think more of the plans 
he must make to get business results from 
the gladdening bright days that are sure to 
follow the dull period of winter. His busi- 
ness success depends largely upon the lay- 
ing of the plans. No one can carry out 
plans that have not been matured. Very 
few after settling upon a prescribed line 
of action, after developing an approved 
plan, will refuse to carry it to fruition, 
Hence, the importance of the plan in the 
beginning. 

Spring must come, whether late or early 
but the merchant will find it to his ad- 
vantage to force the idea that it is pres- 
ent without waiting for its actual arrival. 
Talk spring, show spring merchandise, 
make the shop and window look spring- 
like and the public will, at least, realize 
that it is at hand. 

The approach of spring reminds us that 
we should do some house cleaning and set 
our house in order. In the days that linger 
between winter and early spring the store 
should be redecorated, new equipment 
should be placed and all changes and alter- 
ations completed so that the establishment 
will be ready for business when it bursts 
upon the merchant with a rush. 

With the advent of spring comes the 
festival of Easter. This comes this year, 
on April 8, much earlier than last year so 
there’s no time to lose. 

In some localities the Easter season has 
been developed into a gift-giving season, 
second only to that of Christmas. This 
idea should be fostered and developed year 
after year. The public should be taught to 
give, to make gifts upon any and all oc- 
casions possible. This date is particularly 
well adapted for gift giving, especially 
where the gifts are of a religious charac- 
ter and have an ecclesiastical significance. 
Where this idea is carried out con- 
sistently and persistently the jeweler has 
a chance to develop trade in rosary beads, 
crucifixes, crosses, altar accessories, book- 
markers, candle sticks, etc. These lines 


are sellers to some extent all the year 
around but Easter is the time when they 
should be persistently pushed and kept 
forward. 

The newspaper advertisements should 
herald the propriety of gift giving at Easter 
and suggest suitable gifts to give. Cir- 
cular letters and booklets specifically ad- 
vertising Easter gifts and _ incidentally 
spring lines and wedding presents may be 
distributed and mailed at this period with 
a fair prospect of securing adequate re- 
turns. 

Here is a bare suggestion for a letter 
to be sent to all customers and prospective 
customers on the mailing list: 

Dear Sir: (or Madam) 

Easter falls on this year. Have 
you not someone to whom it would be a 
pleasure to give a suitable gift? Is there 
not someone who would be delighted to re- 
ceive a gift from you? 

The modern custom of giving gifts at 
Easter is growing rapidly among the bet- 
ter classes, and to meet this demand upon 
us we have this year provided a very fine 
assortment of suitable merchandise and in- 
vite you to call and inspect our offerings. 
We suggest gifts of an ecclesiastical sig- 
nificance, although gift giving this season 
is not confined to this class of gift. 

We will be glad to advise with you in 
this matter and assure you of our best 
service. 





Yours sincerely, 
& 

This is merely a suggestion, work up 
the idea for yourself. 

A folder illustrating some of the gifts 
suitable for Easter giving distributed ju- 
diciously among a class who can afford 
to give will surely repay every effort in 
preparing it as well as return a splendid 
profit upon the investment. 

The show window should reflect the 
plans of the store. As soon as the Spring 
advertising is started Spring windows 
should be shown. These are easily de- 
signed and there is such a wealth of mate- 








rials from which to choose in designing 
them that it is possible for jewelers in the 
smallest towns and villages to have sea- 
sonable windows as well as those located 
in the larger cities. No one hasan excuse 
for not making the windows seasonable 
in the Spring. 

Flowers are one of the best accessories 
to the window display of the jeweler and 
have a special place in all Spring displays. 
These may be natural or artificial. The 
latter may be purchased from supply 
houses or home-made out of crepe paper or 
other materials. : 

Ferns, rubber plants, evergreen trees, 
etc., are quite suitable in the Spring deco- 
rations. Bright flowers add to the beauty 
and supply color which might otherwise 
be lacking. Any suitable flowers may be 
used, those blooming in Spring being par- 
ticularly adaptable to the season. 

The floral supply houses offer some very 
fine decorative flower pieces suitable for 
use in the jewelers’ windows and it is sur- 
prising that more jewelers do not take ad- 
vantage of the use of these artificial flow- 
ers. Potted plants may be purchased from 
a dollar up. Fancy baskets filled with 
foliage and blooms at half that figure up- 
wards. Ten dollars spent judiciously for 


artificial flowers should give the jeweler 


decorations that will last him, with care, 
for many seasons. These should not be 
shown continuously but occasionally and 
will ever be a renewal of the attractive- 
ness of the display. The editor of the 
Store Keeping Department will be glad to 
supply readers with names of firms sup- 
plying artificial flowers. Get their cata- 
logues anyway, perhaps, some idea may 
occur to you from the reading of these 
that will mean many dollars to you. 

The jeweler may make his window re- 
flect the ecclesiastical character of the 
Easter festival and he is advised strongly 
to do so if his patronage is largely de- 
rived from Catholic and Anglican popula- 
tions. An idea or two may be given here. 

A cathedral setting may be easily se- 
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or the first time in the history of watches 
a high-grade 19-jewel watch at *275° that 


is accurately adjusted to four positions: 
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i—As it lies flat, with dial 
DOWN, as for example on 
your dresser at night. 


gn paneer before in the history of 
watches has there been a more 
notable achievement. At $27.50 a 
watch—a FINE watch—adjusted to 
temperature and FOUR POSITIONS 
— and fitted with NINETEEN jewels. 
To any man who knows watches, this 
bare statement of fact is astonishing. 
For watches possessing these require- 
ments for great accuracy have always 
sold for many dollars more than $27.50. 
* * * 

TUDY the diagram at the top of this adver- 

tisement showing the four positions to which 
this watch is adjusted. These are the positions 
your watch assumes in actual service.. 


Toevery one of these positions these new 19 
jewel South Bend Watches are accurately ad- 
justed by experts. They must keep time accu- 
rately in every position before they can pass 
our mgid inspection system. In addition to 
these adjustments, these watches undergo a 
very rigid final rating after being cased. 
This expert adjustment to many positions is 
one of the features that makes the difference 
in cost and performance between the highest 
priced watches of great accuracy and watches 
that are not so dependable. 
* * * 

we that sell at $50.00 and up 

ward are usually adjusted to tempera- 
ture and five positions. And this new watch 
at $27.50 is adjusted to temperature and four 














2—As it lies flat, dial UP, 
as for example under your 
pillow. your 


oe — the four positions that experience 
shown meet all requirements for the aver- 
age man. 


Another feature of this new watch is its 
NINETEEN jewels—all carefully selected, 
polished and set in raised settings. 


Jewels are used to reduce the friction of the 
mechanism just as bearings are used in a motor 
car. Properly selected, polished and set as they 
are in this model, they become a great factor 
in its accuracy. All jewels used as bearings in 
this watch are high-grade Rubies or Sapphires. 


Some of the finest watches in America have but 
21 jewels, yet this watch at $27.50 has nineteen. 


* * * 


ITHER has any other feature necessary 
to accurate timekeeping been sacrificed. 


This new watch has :— 


The most modern type of micrometric regula- 
tor, one-tenth turn of which causes a varia’ 
tion of one second in 24 hours. 


Imported Jurgensen mainspring. Jewelers will 
tell you that this is absolutely the best power 
plant that can be put into a watch. It is ex- 
actly the same spring that goes into our $125 
watches. 

High-grade steel escape wheel. 


Very high grade compensating balance and 
highest grade Breguet hairspring. 

Bridge model construction—the product ot 
mostmodern designing. Pendant setting device. 


3—As it hangs pendant, to 
the right, as when carried 
in LEFT-hand pocket. 


the left, as when carri 
in RIGHT-hand pocket. 


N OTHER words, this watch has built inta 

it every feature of the highest priced watch 

that has been proven indispensable to greatest 
accuracy. 


We do not believe it possible to make a 
greater service watch for average conditions 
—no matter what the price. 


Never before were all these features combined 
in a watch to sell at anywhere near the price. 


* * * 


OW can it be done, you say? Popular- 

ity is the answer. Popularity that- has 
built up demand to a point where we have 
been able to specialize on this model, stand- 
ardize our factory operations and cut costs to 
the minimum. 


In the little more than a year that this watch 
been on the market, users and jewelers 
alike have been equally enthusiastic over it. 


Many thousands have been sold and these 
have given such remarkable service we now 
feel justified in extensively increasing our 
manufacturing facilities to enable us to pro 
duce this new model on a large scale. 


s * * 


ND this is your opportunity to own 4 

fine watch at a remarkably low price. 

See it at your jewelers'+-the watch that gives 
$100 accuracy for $2’7.50. 


Send for free booklet, “The Making of a 
Marvelous Mechanism.” 


Made in two models—the 12 size, Extra-Thin watch which is illustrated here; and the 16 size, which has the 
same construction features but ag by and sturdier watch. Cased at the factory in high-grade gold filled 
cases guaranteed to wear for 20 years. th models are open. face, sy -° models, with 19 jewels and adjusted to 


temperature and four positions; with imported Jurgensen mainspring, 
type of micrometric regulator and 


igh-grade balance and hairspring, latest 


every other desirable feature of a high-grade and high-priced watch. 


I lt " me a an oat | 
HA, h PWN 





South Bend Watches 


; « Known by their Purple Ribbons # 
wy SOUTH BEND WATCH COMPANY 


17 STUDEBAKER STREET 





SOUTH BEND, INDIANA 





4—As it hangs pendant, to 


This advertisement will appear in the March 10th issue of THE SATURDAY EVENING POST 
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Storekeeping Department. 


— 
cured by making the background resemble 
the interior of a church. This may be by 
representing the Gothic windows, the altar, 
the organ, OF by merely suggesting these. 
Care should be exercised so that the dis- 
play does not suggest the sacrilegious or 
Tae cater scheme of the Easter window 
may include one or other of the following 
combinations with striking effect; purple 
and white; green and white; lavender and 
white; lavender and gold. ) 
Typical objects that may be worked into 
the setting of the display are: eggs, white 
or colored, natural or artificial, the latter 
of usual or of gigantic size, whole or 
broken; rabbits; chicks; nests; cross; dove, 








etc. 

The display for Easter should be shown 
early enough to get the public thinking 
of the gift giving habit. The goods sug- 
gested above as suitable are largely of an 
ecclesiastical significance but it should not be 
understood that no others should be shown. 
That would be going to extremes and in 
all probability defeat the aims of the sea- 
son’s business. 

Silver vases, casseroles, bric-a-brac, cut 
glass, in fact nearly everything carried ‘in 
a jeweler’s stock is suited for gift giving. 

The birthstone of the month may be 
properly urged as suited in cases where 
jewelry is to be presented. The diamond 
and sapphire may be urged as _ suitable. 
This opens up a large field. 

Plan every detail of the Spring and 
Easter selling campaign before the season 
arrives and then make your best effort this 
year to fall in line and secure some of the 
nation’s unprecedented prosperity. 





Renewing Shop-Worn Jewelry 





N answer to a subscriber who asks 

“How to renew gold articles of jewelry 
that have become shop soiled without hav- 
ing recourse to gilding them?” the London 
Jeweler and Metal Worker gives this 
advice: “First shread a few shavings of 
best yellow soap in a pint of water, and 
add to it a little soda ash (dried carbonate 
of soda) and heat the mixture quite hot, 
then brush the articles in the lather with 
a soft brush until the discoloration is 
entirely removed, afterwards rinse in clean 
water and dry in warm boxwood sawdust, 
when a glossy finish may again be imparted 
with the rouge leather or rouge brush. If 
there is very little gilt on the articles, this 
Process will not suffice, and the articles 
will have to be re-gilt in an electro-gilding 
bath after they have been cleaned, then 
rinsed, scratch-brushed, again rinsed and 
dried in warm boxwood sawdust as a final 
operation. A drachm of hydrate of lime if 
put into a pint of water and the articles 


boiled in this will be found an excellent 
renovater.” 








Fire starting in the millinery department 
of the Model Dry Goods store. Shelbyville, 
Ind., last week, caused the destruction of 
the Cheney. business block. The store of 


James McCloskey, a jeweler, suffered from 
smoke. 
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Making Good in the Jewelry Business 











A Series of Interviews with Successful Retailers 














66". HERE are two sides to my counter. I 

stand at both sides. On one side lam 
looking out for the interests of myself, as 
jeweler. On the other I am looking out for 
the interests of my customers—always see- 
ing that they get 100 cents’ worth of serv- 
ice for each dollar spent. 

“T want full value for my services, and I 
insist that my customers get full value for 
their money.” 

On this foundation a successful retail 
jewelry business has been built up in a well- 
to-do Massachusetts community, where the 
next most important factor in holding and 
developing trade is personal acquaintance 
with some hundreds of customers. 


The business is in Newton Centre, Mass. 
The man who has built it up is F. W. Wool- 
way, who is to be reckoned among the suc- 
cessful jewelers of Greater Boston. Situ- 
ated eight miles from Boston, Newton Cen- 
tre has a population of about 8,000. It is 
part of the city of Newton, which has a 
population of 40,000, and Mr. Woolway’s 
jewelry business is now the oldest in the 
city. And it is still growing. 

“I started in business 14 years ago, suc- 
ceeding a man who had launched business 
eight years before,” said Mr. Woolway, to 
a representative of THE JEWELERS’ CIRCU- 
LAR. “Business conditions then were not 
so good as now. The principal difficulty 
that I was obliged to overcome was lack of 
acquaintance with my trade. As I began to 
overcome this, the business began to grow. 


“Mail order competition appears to have 
had little effect in this community then or 
now. ‘There has always been some depart- 
ment store competition, for we are very near 
Boston. Still, this has not been serious. 
Many large stores make a mistake, I be- 
lieve, in not having practical men at their 
watch and jewelry counters. 


“My trade is of such a peculiar character 
that I use no special newspaper advertis- 
ing. I run a business card in the local 
paper in every issue, but that is all. I find 
a railroad time table that I keep con- 
stantly revised is one of my best adver- 
tisements. There is a constant demand for 
it, and it keeps my business constantly 
before present customers and many pro- 
spective ones. The greater number of new 
customers come to me through recommen- 
dation of old customers. 

“Ever since I started in business I have 
taken cash discounts on purchases, and 
I firmly intend to continue to do so. I 
have always succeeded in keeping my ex- 
penses well within my income. 

“Profits are figured on the selling price. 
This is the only way to figure them cor- 
rectly. Too many jewelers doing a repair 
business look at sales as pure velvet. They 
are mistaken when they think that by sell- 
ing something for $1.25 that cost them 
$1 they are making 25 per cent. profit. After 
putting $1 worth of goods in his showcase, 
the jeweler has got to get $2 for them be- 


fore they go out of his store. If he gets 
anything less he makes nothing. 

“The optical business is my best side 
line. By doing my own grinding I find that 
I can make this line particularly attrac- 
tive. I carry no other side line. 

“In a city or town having a floating popu- 
lation, manufacturers’ helps are of much 
aid to a jeweler. I use no circular letters. 

“About one-half my repair work is credit 
business, but I do no installment business. 
Although I make no special effort to secure 
out-of-town work, watch repair work has 
come from as far distant places as China 
and Peru. Optical work comes rather 
regularly from Ohio, Maine, Vermont, the 
Massachusetts beaches and some of the Bos- 
ton suburbs. I employ one watchmaker, 
and in building up the watch repairing de- 
partment I have found—like in all other 
ends of the business—that 100 per cent. 
satisfaction to the customer is worth more 
than anything else that I have ever been 
able to discover. My watchmaker adheres 
to watch work and is not asked to do any- 
thing else. 

“T find electric lights the most effective. 
We keep open only one evening—Saturday. 

“My show window is long and narrow, 
but I am planning eventually to make it 
deeper and more attractive and to make 
lighting an advertising feature, also. As a 
rule my window displays run for about 
three weeks, and usually I make a more or 
less general display—emphasizing no special 
line at a time.” 

“Are you in favor of the Stevens- 
Ashurst bill?” Mr. Woolway was asked. 

‘I am—emphatically,” he replied. “I 
favor price maintenance because it will pro- 
tect the jeweler from his own ignorance. I 
firmly believe that it will also be a pro- 
tection to the customer. It must be re- 
membered that no dealer is going to make 
his prices so high that the goods will not 
sell. The jewelry trade needs the Stevens 
bill, and so does the public.” 

“Do you find that, with the peculiar com- 
munity you serve, there is a percentage of 
increase in your gross sales this year over 
the past year?” Mr. Woolway was asked. 

“Yes. Last year my total business in- 
creased about 10 per cent. This year I had, 
in ‘June, the largest month in 14 years. 
On the whole, the percentage of increase in 
gross business this year will be fully as 
much as it was last year.” 





Wedding Superstitions 





The superstitions about the wedding 
gowns have been set to rhyme to suit prac- 
tically every country and every class of 
wearer. The rhyme announces: 


Married in blue, you will be true 
Married in yellow, ashamed of the fellow 
Married in green, ashamed to be seen 
Married in gray, you'll live far away 
Married in brown, you'll live in the town 
Married in red, you’ll wish yourself dead 
Married in black, for luck you’ll lack. 
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Little Lessons in Storekeeping. 





Written expressly for The Jewelers’ Circular by A. E. Edgar, 
Author of “‘How to Advertise a Retail Store.” 























Stimulating the Watch Repair Department 


(Continued from issue of February 14.) 


(THERE is nothing more unsatisfactory 
to a customer than a delay in delivery 
of a watch left for repairs. Hence, it is a 
good rule to make the date of delivery a 
reasonable length of time away—so that 
unlooked for circumstances may not. inter- 
fere with the fulfilling of the obligation the 
jeweler assumes to deliver at a certain 
date. 

It will be seen by the foregoing that we 
lay great emphasis on the department being 
ready to give the prospective customer prop- 
er service and to retain them as customers 
of the store. Right here is where many 
jewelers “fall down” in their business. 
Some consider their repair business as 
being merely a “feeder” for the salesroom. 
Others consider it a necessary nuisance, a 
part of the business that must be con- 
ducted. 

The repair department can be made self- 
sustaining. It can be made a very profitable 
part of the business itself. 

In the writer’s opinion the watch repair 
department should be made the means of 
boosting the watch sales, the jewelry repair 
department should do the same for jewelry, 
while both together should build up a busi- 
ness in all his lines for any live jeweler. 


Watch selling and watch repairing should 
be made co-operative and inseparable. It 
stands to reason that a “good job” made on 
a watch for a man will influence him to 
make a purchase of a watch of that jeweler 
whenever the necessity arises—and it is 
arising every day—-all members of the fam- 
ily wear watches nowadays. 

Having this fact in mind the jeweler will 
find it to his advantage to install a wireless 
receiving station for the purpose of receiv- 
ing correct time—or rather, for the purpose 
of impressing it upon the public that the 
receiving of correct time is a very important 
thing. The jeweler having this service has 
a prestige hard to overcome by those who 
have it not. But the fact that one gets time 
by wireless will be of little service unless 
the most is made of the opportunities af- 
forded by its installation. 

Some jewelers have gone to considerable 
expense in installing wireless apparatus for 
receiving and sending messages. Besides 
getting the time daily they get weather re- 
ports, receive messages and transmit them, 
etc. The daily Government weather report, 
hung in the window, will mean a large 
daily circulation of the advertising value of 
the window—a circulation that is permanent 
and valuable. 

A firm in New York State presents its 
customers with cards having the wireless 
code explained and offers to allow cus- 
tomers to send messages to friends who 
may have receiving stations. This firm has 
many visitors every day to see the appara- 
tus in operation. The advertising done by 
these visitors for this store is not purchas- 


able for money. It is the best class of ad- 
vertising and is cumulative in its results. 

When a jeweler desires to advertise in a 
paper he selects the paper which circulates 
in the locality of his store—among the pos- 
sible customers of the store. If he could 
advertise in a paper that is read by only 
those who might purchase at his store he 
would get better results—there would be so 
much less waste circulation. If a jeweler 
wishes to repair watches and could adver- 
tise only to watch owners he would get 
better results from his efforts than when 
he advertises to all people alike. 


The jeweler can secure a list of watch 
owners if he wishes. Why every jeweler 
has not such a list is hard to understand, 
and yet—not one in a thousand has it. 

A good list of watch owners, a list con- 
taining not only the owner’s name and ad- 
dress, but the make of his watch as well, 
can be compiled in the following manner: 

Place a chronometer in the window in a 
conspicuous place and advertise the fact 
that you will regulate all watches free of 
charge. Have a small card in the window 
instruct the watch-owner to consult the 
chronometer daily for a week and keep 
track of the loss or gain of the watch for 
that time, and then bring it in to be regu- 
lated. 


Use a card system to keep track of the 


watches regulated. Have the reports as 
brief as possible. The object is to get the 
owner’s name and address, and the name 
of the watch and its condition. 

This system will not only furnish the 
jeweler with a mailing list of names of 
watch owners—possible customers for the 
repair department—who can be intelligently 
advertised to by circulars, etc., but it offers 
the jewelers a chance to gently hint to the 
owners of watches that need cleaning or 
other service that this should be done. This 
should be very carefully accomplished, the 
customer being handled very tactfully. 


A series of folders, circular letters, etc., 
may be sent fearlessiy to all watch owners. 
A booklet telling the watch wearer how to 
take care of his watch, showing the neces- 
sity of proper attention at the proper time 
should result in much work for the watch 
repairer. 

The jeweler can get further advertising 
value out of this system by supplying the 
watch owner with a card bearing the name 
and number of his watch case and works 
and his own address for reference purposes. 
This card should be small enough to go 
into a card-case. The jeweler’s advertise- 
ment may appear on one side of the card— 
hence its value. 

This scheme gets a large number of per- 
sons to look in the window—where impres- 
sions must be received of the goods on 
display and stored in the mind for a future 
occasion when they are needed. This means 
good advertising for the jeweler. 

This scheme gets possible customers into 
the store—which is the best kind of adver- 
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tising a merchant can do. Pleasant con- 
tact with the salesman inside the store 
should be the rule. These watch Owners 
are prospective customers for jewelry 
watches, glassware, silver, etc., and should 
be allowed to look around at will—with- 
out being importuned to buy. If the wares 
are properly displayed these visits must 
result in some business. 


Part II. 


Having shown the value of satisfactory 
work in the repair department and proven 
the benefits to be derived from a contact 
with the actual watch owners we will now 
try to show methods of getting these watch 
owners in the store. 

It is beyond dispute that there is no 
method the average retailer has of doing 
business with a prospective customer, until 
he gets him inside the door of the store. 
Once inside, however, it is “dollars to 
doughnuts” that a sale is effected. 

The only way to get.possible customers 
into the store is to ask them to come in, 
You can do this in many ways, in fact, 
everything you do to increase your business 
is in effect an invitation to the public to 
enter the store. Store service says, “Come 
again.” Advertising, window displays, a 
fine store front, the sign over the door, 
all say, “We'will be pleased to have you 
call.” 

The more effective the invitation to enter 
the store the more prospective customers 
will come in. 

When a friend says to you, “Call around 
sometime,” it is likely going to be a long 
time before you accept the invitation. If he 
says, “Come around sometime and have a 
look at my garden,” you may call when it 
is convenient. But, if he says, “Come 
around Sunday and have dinner with me,” 
you are going to accept the invitation. 

The advertising of the retailer is of these 
three grades. The jeweler who advertises, 
“We do all kinds of jewelry repairing, 
watch repairing and engraving. Your old 
jewelry made into new at a small cost. 
Have your old heirlooms made into mod- 
ern designs. We carry a complete stock of 
diamonds, ‘pearls, precious and semi-prec- 
ious stones. Our goods are sold to you 
direct, without a middleman’s profit. High- 
est prices paid for platinum, old gold and 
silver. Gold and silver electroplating and 
coloring of every description guaranteed. 
K'stimates cheerfully given. Diamonds set 
while you wait.” 

This is ordinary advertising, correspond- 
ing to the invitation given by friends— 
when they do not care whether the invita- 
tion is accepted or not. The advertiser ex- 
pects the invitation to be accepted, though. 
Between friends the invitation is given as 
a matter of form—and too often, this kind 
of advertising is also done merely as a 
matter of form—just to keep the name be- 
fore the public. Rats! What does the 
public care about the name, unless it is 
one to swear by and is so well known and 
respected that it can mean only one thing 
—satisfaction. But can the average retail 
jeweler, by any stretch of his imagination, 
put his name into that category? If he 
cannot, what is the use of keeping it before 
the public? Better keep the number of the 
store constantly in the public mind. 

(To be continued.) 
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Self-Confidence a Factor in Com- 
bating Mail-Order Competition 








Written expressly for The Jewelers’ Circular 

















ARE you afraid of the mail order 
houses? 

Even though you do not feel a real 
physical fear of them, there may be pres- 
ent in your mind a feeling that you don’t 
know just what they may be able to do to 
your business. You subconsciously attrib- 
ute to them a sort of superhuman power. 

A good many retail merchants have the 
feeling that there is something mysterious 
about the success of such a concern as 
Sears, Roebuck & Co., that these people 
can get business in spite of anything any- 
body can do to stop them, that they exert 
a hypnotic power over the public. 

Well, the only hypnotic power the mail 
order house has is the hypnotic power of 
good advertising matter. The only mys- 
tery about it is the mystery of why the 
retail merchants give up so easily and let 
these outside competitors walk away with 
the business. 

Why, according to charts made from in- 
vestigations of the mail order situation in 
each State, there are some States where 
the catalog house has full sway, where the 
local merchants offer only a feeble, half- 
hearted resistance, and there are other 
States where the mail order concern has 
to‘fight tooth and nail to keep any hold 
at all on the trade. 

The first thing the weak-kneed merchant 
must do in this question is to get rid of 
any fear of the mail order house and de- 
velop self-confidence, faith in his own abil- 
ity to do more for his trade than somebody 
a thousand miles away can do. When did 
a business man ever accomplish more than 
he believed he could accomplish. 

Our resistance to any force is just about 
in proportion to our belief in our ability to 
resist. If we are afraid of anything, the 
first impulse is to run away from it, to 
avoid a conflict with it. We hate to tackle 
anything of which we are afraid. If we 
cannot get over being afraid of catalog com- 
petition, we will never be successful in 
meeting or beating it. 

It is up to you to eliminate your fear 
of the catalog houses or to get out of 
business. You cannot succeed with fear 
of failure in your heart. The public will 
be quick to sense the fact that you admit 
your inability to compete with these con- 
cerns. You will give yourself away in 
spite of any efforts you may make to avoid 
it. Just as soon as people see that you 
yourself think the mail order concerns 
beat you at your own game, they will be- 
lieve the more in that same idea. 

Get right down to the bottom of this feel- 
ing of fear. What is it that you fear? 


What is the worst that you dread from mail: 


order competition? You are afraid the 
catalog houses will go so far as to get 
enough trade from your section to leave 
you only the scraps, thus reducing your 
sales until you cannot make a living. That 
is the worst you can fear. 


That might happen if you and the other 
local storekeepers all quit trying and gave 
up. But, even if you give up, the rest will 
not, and you are going to reap some advan- 
tage from their efforts. And if you will 
make up your mind that you can do a good 
deal to hold trade at home, the chances 
are that you will find yourself holding the 
lion’s share of it. 

There is some trade no mail order house 
could get. There is some that goes that 
way only when no effort is made to pre- 
vent it. There is much that can be held if 
you do plenty of good advertising. 

First, make up your mind that you are 
gcing to stay in business in spite of compe- 
tition. Then make up your mind further, 
that you are going to give people such goods 
and such service that they will prefer buy- 
ing of you to buying anywhere else at any- 
where near the same price. 

When you have made up your mind what 
services you can give your trade, what price 
attractions you’can offer, what goods you 
can use to pull business, then advertise all 
these advantages to the limit of your abil- 
ity and to the extent of such advertising ex- 
penses as you can afford. 

How does the mail order house get busi- 
ness? By advertising, of course. You who 
have no self-confidence, no faith in your 
ability to hold your trade, have you done 
any good advertising? Have you tried to 
see how strong an advertising appeal you 
could make to your public? Of course you 
have not, or you would not be so lacking 
in that essential self-confidence. 

The catalog houses know about the lack 
of confidence on the part of a large pro- 
portion of their home-town competitors and 
they take advantage of it. They deliber- 
ately go about encouraging fear of them- 
selves as competitors. They advertise 
loudly that the local dealers cannot compete 
with them. They shout about their low 
prices on featured lines. They tell what 
they can do, intimating that dealers cannot 
buy at wholesale at cheaper prices than they 
ask the consumer. All this has its effect 
upon you and it has its effect too, upon 
your trade. 

The catalog house says you cannot com- 
pete with it. You are not interested in 
what that house thinks, but you are inter- 
ested in what it makes the public think. 
Get busy with your special prices and your 
leader lines and show the public wherein 
you can compete with the mail order house. 

There is no use wasting any time in idle 
claims that you can compete, that you can 
give this or that service or price better 
than they. Reduce your arguments to fig- 
ures. Study the catalog prices and then 
make some prices of your own that meet 
or beat theirs. Nothing will prove so well 
that you can meet catalog competition as 
to get right out and actually meet it. 

Prices talk and they talk in a very loud 
voice. Your public will be compelled to 
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listen if you shout figures into their ears. 
All the claims in the world about what you 
can do; all the advice in the world about 
what your customers ought to do about 
buying at home, will not make such an im- 
pression as one little price that beats the 
mail order quotation. 

Without self-confidence it is hard for a 
man to go ahead and work to beat competi- 
tion of any sort. And it is hard to talk 
ourselves into the self-confident attitude of 
mind. We all want outside encouragement. 
Perhaps you cannot get outside encourage- 
ment and must boost yourself up to a more 
courageous pitch without assistance. Then 
get about it right away. 

Begin by familiarizing yourself with the 
mail order bogey. All the mystery and all 
the superhuman power of the catalog com-. 
petitor will vanish if you dig into the mat- 
ter and learn the facts about this competi- 
tion. Just as soon as you find that there 
is nothing more than good business sense 
responsible for the success of the mail order 
house, you will cease to be afraid and begin 
to realize that, after all, you can do many 
things the mail order house cannot do, and 
can meet its own propositions in many other 
ways. 

The mail order house does not steal its 
goods. They cost it money. It costs 
money to transport them to your town. 
Take up its propositions to beat the retailers 
of the country and show the public that you 
are not one of the ones to be so easily 
beaten. : 

Get up your courage and make a fight 
of it anyway. ‘What is your private opinion 
of a fellow who will quit as soon as he 
meets with any opposition, who “lays down” 
on the job when it begins to look a little 
difficult? You have no use for the man who 
admits he is beaten, without trying to win. 
Then don’t allow yourself to fall into that 
class, 

Ability may be the big thing in a man’s 
success, but what does ability amount to if 
there is no confidence behind it? A man’s 
actual native ability is nothing if there is 
no confidence behind it, no feeling that he 
can make that ability count. 

On the other hand, many a man without 
any exceptional ability has made good be- 
cause he had the confidence, because he be- 
lieved he could. The merchant who makes 
good in the face of mail order competition 
will do it because he believes he can, be- 
cause he is not overawed by the mere big- 
ness of the catalog house. 








Items from Here and There. 


Fred H. Keller, Libby, Mont., has moved 
to Burke, Idaho. 

J. C. Parkam, Ala., 
moved to Parrish. 

T. S. Euper, Brownwood, Tex., will move 
to Houston, March 1. 

Mrs. N. J. Nelson, Washburn, Wis., has 
been succeeded by A. M. Holmgren. 

Sudderth & Roberson, Leonard, Tex., 
have been succeeded by W. A. Sudderth. 

The Evander Drug Co., Maddock, N. 
Dak., has been succeeded by the Anderson 
Drug Co. 

C. F. Rogers, who returned to Glovers- 
ville, N. Y., last Summer with his family, 
has opened a jewelry and repair shop on 
N. Main St. 





Manchester, has 
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It’s a Case That Will 
Guide You Right 





Nothing speculative about a WADSWORTH 25-YEAR 


‘PILOT CASE. The knowledge gained by years of expe- 


rience in case making goes into every one. Ihe very 
name of Wadsworth is a guarantee to dealer and 
consumer. 


OL Or 


The PILOT is the very best case on the market for the 
money. The profit is there for you and the consumer’s 
satisfaction is a certainty. Ask the man who uses one. 


Wadsworth Watch Case 


Factory: Dayton, Kentucky 





NEW YORK CHICAGO 
15-17-19 Maiden Lane Columbus Building‘ 





Co. 
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The Inspection of Watches 








Written expressly for The Jewelers’ Circular by G. E. Metcalf. 

















: ioe reliability of a timepiece is due 
largely to a thorough inspection be- 
fore going out. Without such inspection 
the repairer has no one but himself to 
blame for comebacks, a dissatisfied cus- 
tomer and possibly a customer lost. To 
properly inspect a watch requires a trained 
eye, good judgment, and a thorough 
knowledge of a watch. In the inspection 
of watches it is necessary to examine all 
parts after cleaning, and the inspection 
made at different stages of assembling, for, 
after dialing, it is impossible to see some 
things to advantage. 

In the inspection some system should be 
used to prevent going over the ground 
twice, as time is money. Then again han- 
dling a watch does not improve it. Many 
repairers are working at a disadvantage 
in locating faults, as their knowledge of a 
watch is limited. Possibly they can tell 
why the watch stopped, but why it will 
not motion or keep correct time requires 
a more thorough knowledge of horology. 
It is the writer’s intention, if possible, to 
help those that have not had the oppor- 
tunity to learn, using as a standard for 
comparison a new high grade movement as 
it comes from the factory. 


TAKING IN WORK. 

In taking in watches for repairs, it is 
advisable, if possible, to obtain permission 
to put in order. Only to put in a main 
spring when it should be cleaned as well, 
or to clean the watch and not replace a 
cracked jewel is detrimental to business. 
The customer is paying for repairing the 
watch so that it will keep time. To ob- 
tain the best results it is necessary that the 
timepiece be clean and as free from faults 
as possible. In taking the work, many 
think the best results are obtained by in- 
forming the customer of the fault and the 
cost before making any changes. By this 
method the customer knows what to expect 
when he calls for the watch. 

When possible, all repairs should be 
made before cleaning. However, it is often 
impossible to see some faults with -the 
watch in the condition in which it is 


brought in, as its true condition will show 
Consequently it 


only with all parts clean. 





is necessary at times to make changes after 
cleaning. 
LOCATING THE FAULT. 


Usually faults are quickly located by an 
expert, as he knows from experience what 
the result will be if certain conditions exist. 
For illustration, if the canon pinion is loose 
the watch will lose, or if the hair spring 
is caught up the watch will gain. In like 
manner the repairer knows other faults 
from certain conditions. 


In many cases the experienced man can 
tell at a glance if the fault is in the train 
dialing or the escapement. If the hands 
are caught or are binding against the dial 
it could not be expected that the watch 
would give satisfaction. A glance at the 
jewel pin shows much: if it is out of the 
fork slot resting against the back side of 
the fork, it shows an overbank; if away 
from the fork, something is holding the 
balance, possibly back of roller shake on 
one side or possibly it is caused by a bent 
pivot. Several things can hold the balance. 
With a watch in the condition described, 
it would be folly and a waste of time to 
examine the train, as the fault: is in the 
escapement. 


When the repairs have been made, the 
movement should be taken apart and 
cleaned.’ As to “taking down,” a few sug- 
gestions may be of assistance. In taking 
down a full plate movement the young 
watchmaker at times bends or breaks the 
pallet arbor pivot, sometimes cracking or 
chipping a jewel. As the fork is in the 
potence, judgment is necessary when re- 
moving the top plate. It should be noted 
whether the pallet and fork are free and 
these should be lifted up before removing 
the top plate. A much safer way is to re- 
move the plate screws and turn the watch 
over with the top plate resting against the 
bench. In separating the plates when in 
this position, there is no danger, for if the 
parts are free they will drop out when the 
pillar plate is removed. 

The main spring, the cap jewels, and all 
the steel parts should be removed. In re- 
moving the jewels a jewel pusher should 
be used. It should be nearly the size of 
the setting. If jewels are removed by 





tweezers, screw drivers, or any fine or cut- 
ting blade, they are liable to mar the set- 
ting or raise a burr, either of which is 
likely to make the jewel out of upright, 
also causing trouble with the endshakes. 


CLEANING. 


All reliable authorities of to-day agree 
that proper cleaning demands that a watch 
be “taken down” and placed in some sort 
of a solution. It may be benzine, alcohol, 
or simply soap and water. The latter, no 
doubt, is one of the best. To obtain the 
best results, the solution should be boiling, 
after which the parts should be thoroughly 
rinsed in running water, then dipped into 
grain alcohol and dried in boxwood saw- 
dust. 

Although the parts should first be strung 
on a wire, the balance and pallet should 
be cleaned separately. A _ strong suds 
should be used. Many think it advisable 
to place the parts in benzine for a few 
minutes before washing. Any grade of 
soap can be used, but some prefer to use 
whale oil soap, believing it produces bet- 
ter results. When sawdust sticks to the 
parts after drying, it shows they are not 
thoroughly cleaned. 

In using the strong soap solution, two 
methods can be employed. The old way 
was to hold the wire with the parts against 
some block or board, care being taken not 
to bend any wheels and not using too stiff 
a brush, after which the parts should be 
placed in water, alcohol, and sawdust. 

The modern method is called by some 
the boiling out process. The parts are 
strung on a wire in the same way, then 
placed in a strainer and the strainer put 
into the boiling solution. The parts should 
be covered by the solution. Then let it 
boil from 10 to 15 minutes, after which the 


‘parts go through the same process as in 


the old method. Plates with the engrav- 
ing filled should not be done by this method, 
neither should they be allowed to stand 
in alcohol. 

The boiling out process has one advan- 
tage. It permits the repairer to keep two 
irons in the fire at once. If correctly done 
the parts will'look like new. To make old 
and stained parts bright, it is sometimes 
necessary to use the cyanide process. 

CYANIDE PROCESS. 

There are repairers who object to the use 
of this chemical, giving several reasons, 
such as its deadly nature, its power to dis- 
solve gold, and the fact that it leaves a 
stain. There is no question about its be- 
ing one of the most deadly poisons. It 
will also dissolve gold if the metal is al- 
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If you want A Good Mainspring 
why not use The Best 














Black Shield Mainsprings 


Per Dozen $1.25 
Per Gross $13.50 


SWARTCHILD & COMPANY 


WORLD’S LARGEST WATCHMAKERS’ AND 
JEWELERS’ SUPPLY HOUSE 


29 E. MADISON ST. CHICAGO, ILL. 








We Will Repair = Mesh 
75c 





Resilver and _ Reline 


kid or silk any mesh bag f for 





THE ABOVE DESIGN PRODUCED WITR Size 4 to 7 inch. 
OUR MATERIAL. SPECIAL PRICES FOR LOTS OF DOZEN OR MORE 
Guaranteed to Look Equal to New 
AN INQUIRY BRINGS FULL INFORMATION and Give Perfect Satisfaction 


STERLING SILVER, SOLID GOLD, GILT AND BEAD BAGS 


REPAIRED AND REFINISHED, ALSO REAL GUN METAL. 
HERPERS BROS. 
ain gels CHARLES GRABHORN .- 


MANUFACTURER OF 
EST. 1865 Sterling and German Silver Mesh Bags. Gold and Stlver Electro- 
EWARK. NJ plating in All Its Branches. Silver and Jewelry Repairing. 
18 CRAWFORD ST. N K, N. J. 20 Maiden Lane New York 
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flowed to remain in the solution. How- 
it is the writer’s belief that its op- 
ponents do not know how to handle it 
properly. If correctly used it is a great 
help and, it might be said, is indispensable 
to the repairer. 

To obtain the best results in using cya- 
nide it is necessary that the parts be clean 
and wet before dipping. It is also neces- 
sary to thoroughly rinse the parts in water 
and then dip into alcohol. It is thought 
advisable by some to wash the parts again 
in suds after dipping into cyanide and 
water. Balances, however, come out bright 
by first dipping into benzine, water, cya- 
nide, water, alcohol, and sawdust. The 
parts should only be dipped into the cya- 
nide. 

The old formula for the cyanide dip is 
one ounce of cyanide of potassium to a 
pint of water. This makes a strong solu- 
tion. If used daily it is better made weekly, 
using a large mouthed jar as a container. 
In cleaning the pallet and fork, dip them in 
benzine, then brush with a clean brush or 
clean with pith and alcohol. Dip the pith 
in alcohol, then rub the pallet and fork on 
the pith. Care should be used that the 
pith is only dipped into alcohol, for if al- 
lowed to soak possibly the pallet stones 
might be loosened. 


In cleaning watches too much cannot be 
said of the necessity of removing the main 
spring, cap jewels and steel work. If the 
main spring is not removed from the bar- 
rel, its condition is not known, as many 
watches are unreliable through faults of 
the main spring. With the spring gummy 
much force is lost as the coils stick to- 
gether, whereas they should _ separate 
quickly. Then again springs are often 
found not of the right strength for the 
watch. More often, however, they are 
found set. An old spring placed in benzine 
for a short time, and then cleaned thor- 
oughly may possibly bring new life to the 
watch. If the spring is set, discard it, as 
the value of a spring should not be placed 
beside the reputation of the repairer. The 
necessity for removing the cap jewels can 
best be explained in the following experi- 
ment. 

Boil the parts with endstones in place 
for 15 minutes in hot soap suds. It will be 
noted that the endstones and jewels are to 
appearance perfectly clean, which, no doubt, 
is true. 
oughly in water, dip them into grain alco- 
hol, and dry them in sawdust. To appear- 
ence everything is as it should be. How- 
ever, before oiling we will remove the cap 
jewels or endstones, and usually we find a 
condition not suitable for oil, as the jewels 
are liable to be found wet. Alcohol or the 
cleaning solution is between the jewel and 
endstone. In this condition it takes time 
for the jewel to dry out, for placing oil in 
a jewel that is not perfectly dry is not to 
be recommended. The above shows the 
necessity of removing parts before cleaning. 

Possibly at this time a few suggestions 
on tools may be of assistance. The tools 
most commonly used in taking down a 
movement, assembling and inspecting, are 
a single and double eyeglass, a set of screw- 
drivers, two or three pairs of tweezers, and 
a long fine point to use as a feeler, used 
mostly in trying the shakes of the escape- 


ever, 


THE HOROLOGICAL 


We now rinse the parts thor-- 


ment. One or two good buff sticks should 
be included. The young watchmakers 
often have trouble in the parts snapping 
out of the tweezers. Only force enough on 
tweezers to hold the parts between the 
points should be used. Then again the 
tweezers are often at fault. It could not 
be expected that if the points of the tweez- 
ers bend outward any part could be held 
firmly between the points. If the tweezers 
are closed and the points bend outward, 
bend them inward one-point at a time by 
resting the point against some hard sub- 
stance. Possibly there are tweezers that 
might break by this method, but if they 
can be filed they can be bent into place. 
Tweezers with the points bent outward 
show undue strain has been placed on the 
points. Judgment is necessary to discern 
that suitable tweezers are used for the 
work. In placing in the main spring arbor 
and other heavy work, a strong pair is 
necessary. Tweezers for hairsprings should 
only be used for that purpose. For testing 
shakes a long fine-pointed pair is advisable. 


Part 2. 
SCREWDRIVERS. 


Never use a screwdriver wider than the 
head of the screw. Be sure the blade does 
not extend beyond the screw head, other- 
wise the plate will be marred. All screws 
should be flush with the other parts unless 
otherwise intended. 

Judgment is necessary in turning in 
small screws. It is most essential that the 
screws be firmly down and the thread not 
stripped. If a screw overturns, a screw 
with an extra thread should be used. If 
the parts are not firmly screwed down, 
there is no certainty of the end shakes. 
The great fault of drivers is often brought 
about by the repairer sharpening them with 
too much of an angle. If the driver is 
filed like a wedge, it requires more force 
to hold in the screw slot, thereby increas- 
ing the danger of slipping, besides marring 
the screw or plate. 


THE BENCH. 


To do good work the tools must be kept 
in condition and the bench clean. A piece 
of white celluloid the size of a postal card 
placed on the bench to rest the watch 
against is a help, as it can be easily kept 
clean and reflects the light to good advan- 
tage. Parts of watches should never be 
laid on. the bench after cleaning, but 
placed in a clean dish under a glass. The 


parts should only be handled by tissue. 


paper and tweezers. In handling watches 
the fingers should only touch the edge of 
the plates. If by accident the fingers 
touch any polished steel or gilded parts it 
should be cleaned at once as the longer it 
stays on the harder it is to remove. If 
not removed it is liable to rust the steel 
or remove the gilding. If it is hard to re- 
move, dip the buff stick into benzine or 
alcohol, then wipe off on a piece of cloth. 
The stick then possibly may remove the 
tarnish. Finger marks on gilt work at 
times can be removed by using ammonia. 
However, in using ammonia it is best to 
go slow and thoroughly wipe off buff 
stick after dipping it into the ammonia, for 
there is danger of removing the gilding if 
used too freely. Some people’s hands 
stain work much more quickly than others. 


REVIEW 
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If the hands perspire, bathe them in grain 
alcchol; a solution of borax is also rec- 
ommended by some for this trouble. 


CLEANING THE JEWEL SETTING AND EXAMIN- 
ING THE PARTS. 


After cleaning, the jewel settings should 
be polished. This can be done most 
quickly with a tool made for the purpose. 
To make such a tool take an old screw- 
driver and remove the blade. Cement in 
its place a small piece of felt, cork, or 
leather, filing the same in the shape of a 
V. Charge the point with rouge. It will 
only require a few turns to make the set- 
ting bright. If preferred, a piece of 
chamois skin can be charged, and then cut 
into a small piece and laid on the setting. 
Then with a dull point on a piece of peg- 
wood, place on the same and give a few 
turns to make the setting bright. The 
cyanide dip will remove the tarnish but 
will not polish the setting. After polishing 
the setting, go over the plates with a fine 
brush to remove any rouge or sawdust. 
The pivot holes should be pegged out, the 
clean parts should now be examined for 
faults such as rough or bent pivots, 
cracked jewels, bent teeth, or substances 
between the teeth. It should be noted that 
all parts are free from sawdust, which if 
allowed to remain in any crevice, will 
eventually work out and cause trouble. 
Sawdust has stopped many watches. 

At this time special attention should be 
given to cracked and chipped jewels, for 
after assembling, a chipped jewel is hard to 
see. If a jewel is faulty, it is liable to cut — 
the pivot for close rating. The jewel 
should present a smooth surface to the 
pivot and shoulder. A jewel not in this 
condition should be changed. A jewel that 
is cracked across in two or more pieces is 
held together by its setting. A jewel in this 
condition should be changed even if it 
does not cut the pivot at the time being, 
for it is only a question of time when it 
will. 

Endstones that are pitted should be 
changed or the pit polished out. Jewels 
are found at times with a crack only ex- 
tending from the outside to the center. A 
train jewel in this condition may go for a 
long time without cutting the pivot. How- 
ever, capillary attraction is liable to draw 
the oil from the pivot. On a high-grade 
movement it should be changed. Chipped 
jewel pins or pallet stones should be 
changed. 


(To be continued.) 








The price of raw steel isn’t such a vital 
factor—it’s the value of what is made out 
of it. A ton of raw steel worth a certain 
amount is worth much more when it is 
made into steel rails, and vastly more again 
when it is made into watch springs. The 
raw product is the same in value—but it 
grows through the skill, labor, and energy 
which are added to it. 


Men are the same. We're all pretty much 
alike in value and raw material. It’s what 
we make of ourselves that counts. Are you 
just raw material?—or are you steel rails? 
—or are you watch springs? The raw ma- 
terial is there. It’s a matter of your skill, 
your labor, your energy in the making of 
the finished product.—/nland Storekeeper. 
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NICHOLSON 


Swiss Pattern Files 
Give Best Service 


Fine materials, expert workmen, and the 
best equipped File Factory in the world, enable 
us to guarantee the sharp teeth, fine temper, 
uniform quality and long wearing qualities of 
every NICHOLSON Swiss Pattern File. 


“enseror = Specify “NICHOLSON” when 
SERS ordering Files. 


A personal test will do the rest, 


Our booklet ‘“‘FILE FILOSOPHY,”’ 
and Catalog showing 600 illustrations 
of files from actual photographs, sent 
FREE on request. 
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Long Cramp Fancy Settings 


Series 41 


Blancard § Zo, I. 


Gold Settings, Galleries and Findings 


96-98-100 Maiden Lane 
New York City. 





’ we are prepared to give you the highest value for your 
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Yes, why should you give your refinings to us? 
Because—we have been in business for over 30 years. 
Because—we give prompt returns. 

Because—our charges are reasonable. 


AND 


BECAUSE—with our modern methods and equipment 


material. Wherever there is value we will find the full 
amount of it. 

Our methods are the result of accurate analysis, NOT 
ESTIMATING. Remember our policy—ACCURACY, 
PROMPTNESS and SATISFACTION. 


GOLD, SILVER AND PLATINUM REFINERS 


George M. Baker 91 Page St., Providence, R. I. 

















Fidelity Polishing Motors 
Prices from $12 to $60 


Oe 


meme? eH. P. Alternating with $ i 6.00 


attachments as illustrated - 
Thousands in use and guaranteed 


Write and tell us your requirements and we will recom- 
mend the size. 


Fidelity Electric Co., “ANZASTF® 


HYDRAULIC PRESS WORK 


\ "| STEEL DIES, HUBS & STAMPS 
My For Badges, Medals, ee ee Silverware, 


600 Steel Knurls, Stamping, Expert Hardening. 


ner ae Schoder & Lombard Stamp & DieCo., Inc. 
251-253 Canal Street, New York 
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UNITED STATES PATENTS. 


Issue of Feb. 20, 1917. 


1,216,322. WRIST-WATCH BRACELET, Writt- 
raM R. Kates, Detroit, Mich. Filed April 7, 
1916. Serial 89,586. 

The combination with a wrist-watch having strap 
engaging loops or rings upon opposite sides thereof, 
of a securing strap therefor having a loop adjacent 
one end engaging one of the rings of said watch, 
and a keeper maintaining said loop closed and a 





buckle engaging said end, the length of the strap 
being sufficient to permit passing the same through 
the other ring of said watch to form a loop per- 
mitting insertion of the hand there-through and to 
permit a return-bending of the strap around said 
loop to engage the buckle. 


1,216,471. FINGER RING WITH INTER- 
CHANGEABLE SIGNET TOP. Lovis Lenr, 
Bayonne, N. J., assignor to Meyerowitz Mfg. 
Co., Inc., New York. Filed May 4, 1916. 
Serial 95,393. 

A finger ring for receiving any one of a series 
of similar signet tops, the ring having an aper- 
ture extended through the same and a seat within 
the aperture. a signet top fitted to the said seat 





and provided with a shank, a perforated bridge 
secured in the aperture to receive the said shank, 
said signet top being permanently secured upon 
the seat by the said shank and bridge. 


1,216,479. ARTICLE OF JEWELRY. JounN NEv- 
MANN, Chicago. Filed March 3, 1916. Serial 
81,794. 


A gem comprising a portion only of one of the 
shells of a bivalve, provided with a pearl integral- 





ly and inseparably joined thereto and projecting 
from the surface of the shell and substantially 
within its marginal contour, whereby the portion of 
the shell acts as a base for the pearl and as a 
means for attachment to an article of jewelry. 


1,216,510. GUARD FOR CUFF BUTTONS. Ros- 


ERT H. Stevens, Newark, N. J. Filed August 
16, 1916. Serial 115,196. 
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A safety guard for cuff buttons comprising a 
base formed of a loop of wire, a floating loop 
within said base having an entrance for a cuff 
button shank, and a finger carried by said guard 








for locking a cuff button shank within said float- 
ing loop, substantially as described. 


1,216,531. WATCH HOLDER FOR AUTOMO- 
BILES. Aaron H. Wotr, Myerstown, Pa. 
Filed March 23, 1916. Serial 86,173. 

A watch holder of the class described compris- 
ing an arm, means carried by the arm for de- 
tachably engaging a support, the forward end of 
said arm having furcations carried thereby, said 
furcations being provided with slots, a pair of 
jaws adapted to clamp a watch, said jaws having 
their inner ends provided with arms, said arms 





being pivotally mounted in the slots, and springs 
located on opposite sides of the first-named arm 
and having their inner ends engaged therewith 
and their outer ends engaged with the inner ends 
of the second-named arms. 


1,216,556. DIAL FOR WATCHES AND THE 
LIKE. ANnprew E, FaAtette, Jersey City, 

N. J. Filed July 13, 1916. Serial 109,161. 
In a time piece, a central dial member having a 
smooth unobstructed upper surface upon which a 
photograph or the like may be mounted, an outer 
dial member spaced away from the central mem- 
ber and provided with numerals and lines desig- 
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nating minutes and hours, and a minute hand and 
hour hand mounted in the rear of said central 
member and extending through the space between 
the members to co-operate with the outer dial 
member, 


1,216,636. WATCH CRYSTAL. Frepericx WeEn- 
INGER, Waterbury, Conn., assignor to Water- 
bury Clock Co., Waterbury, Conn. Filed 


Sept. 22, 1916. Serial 121,575. 
A watch crystal having a circumferential retain- 
* 10 
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ing groove formed in the center of its edge. 


1,216,672. FINGER-MEASURING DEVICE FOR 
RINGS. Jacos E1sen, New York, N. Y., as- 
signor to Goldsmith, Stern & Co., a firm com- 
posed of August Goldsmith, Mortimer C. Fos- 


ter, Nathan B. Stern and Arthur Simons, 
New York. Filed June 16, 1916. Serial 103,- 
923. 


A device of the class described comprising a 
flat frame having a slot extending longitudinally 
thereof, a band extending transversely of the 
frame, a strip of flexible material on said frame 


(= 


having one of its ends secured to the band, said 
strip being carried to form a loop and its other 
end slidable under said band and secured to an 
indicator slidably mounted in said slot and a scale 
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of measurements on the frame at one side of said 
slot. 


1,216,680. 
I RANSOSI, 


MICROMETER CALIPER. Awnronro 

Providence, R. I., assignor of one- 
half to George A.- Sheltra, Providence, R. I. 
Filed July 19, 1916. Serial 110,255. 

A micrometer caliper comprising a frame, a bar- 
rel portion connected to said frame, a sleeve fitted 
in said barrel and provided with a longitudinal 
keyway, a feed bar slidable endwise in said sleeve, 
and provided with a key engaging said keyway, a 
feed screw for operating said bar, said screw mem- 








ber being provided with an enlarged shouldered 
portion for determining the position of said sleeve 
in the barrel, a wear take up lock nut for sS&e- 
curing said screw to said sleeve against a relative 
endwise motion, and an operating handle secured 
to said screw. 


1,216,727. SELF-LEVELING CLOCK. Jouwn At- 
BERT PrxLer, Benkelman, Nebr. Filed Sept. 
21, 1916. Serial 121,488. 


A leveling appliance for pendulum clocks hav- 
ing an escapement carrying yoke fulcrumed coaxi- 
ally with the time wheel from which the escape- 
ment wheel receives motion, a weight suspended 











U 


from the clock frame, and connections between the 
weight and said yoke for positioning the latter to 
preserve a fixed relation between the escapement 
and the pendulum. 


1,216,905. HAT PIN GUARD. 
Binghamton, N. Y. Filed May 12, 
Serial 767,120. 

A hat pin point protector comprising a tubular 
casing member closed at one end, and a point en- 
gaging and holding element within the casing, said 
element being a single spring of flat cross-section 
and substantially U-shaped formation, each mem- 
ber thereof having similar crimped portions con- 
tacting with each other for a portion of their 
length and forming a plurality of sets of gripping 


James Woop, 
1913. 












A . 
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$20 





jaws, the set of jaws nearest the open end of the 
casing being of lesser gripping area than the other 
set, and said spring being arranged in the casing 
whereby the bowed portions thereof between the 
jaws directly contact therewith, and a pin guide 
fitted in the open end of the casing and limiting 
the elongation of the spring to thereby transmit 
greater gripping force to said jaws thereof. 


1,217,048. BRACELET LOCK. 
NeBELING, New York. Filed Oct. 24, 
Serial 127,415. 

In a lock of the class described, a socket in the 
shape of a shallow casing, a slide in said casing 
presenting a lip at one edge thereof whereby the 
slide may be manipulated in said socket, means 
limiting the movement of the slide in the socket, 
said casing having an opening and said slide hav- 


EpmMuNp R. 
1916. 





ing a circular notch adapted to register with said 
opening in a predetermined position of said slide, 
and a plate having a stud for engaging the aper- 
ture of the socket, said stud being notched to clear 
the way for the movement of the slide in the socket 
whereby said plate may be locked to the socket, 
said socket having yielding means for engaging 
the slide to offer a greater resistance to the move- 


ment of the slide in the socket, said socket and 
slide having co-operating means influenced by the 
yielding means of the socket to offer a greater 
frictional resistance to the slide when the same is 
fully engaged in the socket. 


1,217,097. FINGER RING GUARD. MiILton 
Levin, New York, assignor to Lion Safety 
Pin Clutch Co., Inc., New York. Filed Nov. 
26, 1912. Serial 733,630. 

A finger ring guard consisting of an endless 
spring wire with parallel branches bent so as to 


form a curve, the convex portion of which is 
adapted to face the lower portion of the ring when 
the guard is attached thereto. 


1,217,125. LINGERIE CLASP. Eras PALTER, 
Providence, R. I. Filed Jan. 22, 1915. Serial 
3,678. 

An article of manufacture comprising a clasp 
having two members joined at one end for rela- 
tive movement, the opposite end of one member 


being turned back upon itself and lying between 
said members and providing gripping means when 
the said clasp is closed, said clasp being provided 
with means for holding it closed. 


DESIGNS 


50,334. GLASS ARTICLE. Frep L. Anprews, 
Beaver, Pa., assignor to H. C. Fry Glass Co., 


Filed Aug. 2, 1916. Serial 


Term of patent 14 years. 


Rochester, Pa. 
112,858. 


50,349. GLASS ARTICLE, Revspen HAtey, 
Beaver, Pa., assignor to The United States 


JEWELERS’ 


Co., Filed Dec, 2, 


Glass Pittsburgh, Pa. 


1916. 
years. 


Serial 134,777. Term of patent 7 





UNITED STATES TRADE-MARKS. 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb, 20, 
1916, and are published in compliance with Sec- 
tion 6 of said Act.] 


Trade-Mark Registered, Feb. 20, 1917. 


115,515. CLOCKS AND WATCHES. Jj. & J. 
SALEs Co., St. Louis, Mo. 
Filed Sept. 7, 1916. Serial 97,844. Published 
Dec. 12, 1916. 


115,518. WATCHES, WATCHCASES, WATCH 
MOVEMENTS AND PARTS THEREOF. 
THe Keystone Watcu Case Co., Philadel- 


phia, Pa. 
Filed Sept. 30, 1916. Serial 98,335. Published 


December 12, 1916. 


115,519. WATCHES, WATCHCASES, WATCH 
MOVEMENTS AND PARTS THEREOF. 
THE Keystone Watcu Case Co., Philadelphia, 
Pa, 

Filed Sept. 30, 1916, 

Dec. 12, 1916. 


115,520. WATCHES, WATCHCASES, WATCH 
MOVEMENTS AND PARTS THEREOF. 
Tue Keystone WatcH Case Co., Philadelphia, 
Pa. 

Filed Sept. 30, 1916. 

Dec. 12, 1916. 


115,556. FINGER RINGS. Tue Travus Mre. Co., 
Detroit, Mich. 
Filed Oct. 12, 1916. Serial 98,612. Published 
Dec. 12, 1916. 


Serial 98,337. Published 


Serial 98,338. Published 


Trade-Mark Published Feb. 13, 1917. 


Serial 98,081. (CLASS 14. METALS AND 
METAL CASTINGS AND FORGINGS.) 
Tue Exvectro Metat Propucts Co., Cleveland, 
O. Filed Sept. 19, 1916. 


(Gnaclam; 


Particular description of goods.—A _ Precious- 


Metal Alloy. 
Claims use since April 1, 1916. 








Storekeepers’ Inquiries Answered 


(Continued from page 99.) 








tracts, the person buying the property not 
being responsible or failing to take proper 
card of the estate. Payments must be 
made regularly. The place may be worth 
much less after a couple of years’ occupancy 
than before and the person might forward 
his equity, often very small. The larger 
the payment made the better the security 
to the owner of the land contract. If the 
merchant can invest in some of the other 
industries in his locality or promote or 
partly finance something else in his town 
the investment will help to make his busi- 
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ness more valuable by adding to the popy. 
lation of the town and consequently jp. 
creasing his possible customers. Judgment, 
of course, must be exercised in making ajj 
investments as it is only rarely that a man 
can secure an unusually large percentage 
of profit on his investment with perfect 
safety. 








Business Troubles. 


G, Allen, Bay City, Mich., was recently 
adjudicated a bankrupt. 

Ek. J. Peters & Co., Tecumseh, Mich., are 
reported to be in bankruptcy. 

A voluntary petition in bankruptcy has 
been filed by A. Mellin, Stillwater, Minn, 

An involuntary petition in bankruptcy has 
been filed against E. J. Davis, Albany, Ga, 

An involuntary petition in bankruptcy has 
been filed against M. Ratner, Columbus, O, | 

An involuntary petition in bankruptcy 
has been filed against M. Lafis, Houghton, 
Mich. 

An involuntary petition in bankruptcy has 
been filed against C. L. DeHoff, Youngs- 
town, O. 

A petition in bankruptcy has been filed 
in the matter of Bleuer’s Jewelry Store, 
Muskogee, Okla. 

J. D. Bercu, Kansas City, Mo., has filed 
a voluntary petition in bankruptcy. The 
liabilities are $10,180 and the assets $450. 

It is reported that the fixtures and safe 
belonging to O. M. Heacock, Enterprise, 
Ore., have been chattled mortgaged for 
$550, 

P. J. Mueller, Pittsburg, Kans., is re- 
ported to be in bankruptcy. The liabilities 
are reported to be $5,500 and the assets, 
$3,500. 

A voluntary petition in bankruptcy has 
been filed by Ludwig Dloughy & Co, 
Miller, S. Dak. The assets are said to be 
$5,234 and the liabilities $3,700. 








The National City Bank of New York 
announced last week its decision to estab- 
lish a department of industrial service as 
its contribution to the industrial prepara- 
tion of the country for the “War After the 
War.” It is appalling what vague informa- 
tion is available on the costs of doing busi- 
ness. Investigations by the Federal Trade 
Commission show that nine out of 10 
manufacturers cannot give separate costs 
for their products, even when these are as 
few as four or five articles in number. 
What is lacking is not a willingness to gain 
a better knowledge of costs, but rather 
some central agency for collecting and dis- 
tributing the latest data on industrial prob- 
lems—in ways of eliminating wastes, and 
standards for measuring costs. What is 
needed is a medium to safeguard industrial 
loans by assuring a preferred credit stand- 
ing to those institutions which are operated 
in conformity with given standards of 
auditing, merchandise valuation, allowance 
for depreciation, fire protection and cost 
accounting. This new industrial service 
department will deal with the practical day- 
in-and-day-out problems of the factory, 
store and office. It will be a central clear- 
ing house for the latest data on industrial 
problems obtained from all sources, and 
will keep in intimate, personal touch with 
their physical and financial conditions and 
problems. 





